* 


A WEEKLY 


NEWSPAPER 


* 


FOR THE FEED MANUFACTURER, JOBBER, BROKER and DEALER 


Volume 28—Number 29 


JULY 


21, 1956 


1 Year $4, 2 Years $7 


Boost in Drouth 
Relief Programs 


Asked in Texas 


FT. WORTH, TEXAS — With 
drouth damage spreading in Texas, 
a broad expansion of federal relief 
was recommended by the official 
State Drouth Committe2 at a meet- 
ing ai College Station July 19. The 
committee asked for the addition of 
71 counties to the designated group 
which receives feed discounts under 
the present drouth program. 

Meanwhile, a special Texas emer- 
gency drouth committee at a meet- 
ing in Houston asked administration 
officials in Washington to institute a 
new program which would provide 
free distribution of government feed 
grain stocks in the drouth area. 
Dealers would be paid a handling 
charge on the grain. H. J. Porter, 
national Republican committeeman, 
said the program has been submitted 
to Washington but refused to reveal 
details of his recommendations. 

Reports to the statewide committee 
meeting at College Station indicated 
that the drouth is becoming more 
severe. Approval is expected within 
two weeks for the addition of the 71 
counties to the disaster area list. This 
would bring about three fifths of 
Texas into the drouth assistance area, 
a total nearly as high as that of the 
1954 peak when 154 counties received 
assistance. 

The state committee recommended 
to Ezra Taft Benson, secretary of 
agriculture, that farmers be allowed 

(Continued on page 87) 


Trade Plans Fight 
Against Hike in Rail 
Demurrage Charges 


Suspension of an announced rate 
increase on demurrage charges of 
railroads will be asked by a number 
of trade associations. Several organi- 
zations have reported that they will 
ask the Interstate Commerce Com- 
mission to forbid railroads to put in 
effect the higher charges, originally 
published to be effective Aug. 1, but 
since postponed to Sept. 1. 

Among the associations which have 
voiced objections are the American 
Feed Manufacturers Assn., the Mid- 
west Feed Manufacturers Assn., the 
American Dehydrators Assn. and 
other grain and feed interests. 

The new schedule would !Mmcrease 
si) 


(Continued on page 


By JOHN CIPPERLY 

Feedstuffs Washington Correspondent 

WASHINGTON—The current USS. 
Department of Agriculture sales poli- 
cy on its grain surpluses is little more 
than a back-door approach to price 
control. 

The present USDA sales policy on 


re-sale of its surplus stocks of farm 
commodities, according to a respon- 
sible USDA official, is to sell the 


stocks aggressively at the statutory 
re-sale minimum formula of the 1949 
farm act—a price figured on the 
basis of 105% of the price support 


July 1 Number of Cattle on 


Feed Off 10% 


WASHINGTON — The number of 
cattle and calves on feed for market 
in 13 major feeding states on July 
1 was estimated at 3,296,000 head, 
according to the Crop Reporting 
Service of the U.S. Department of 
Agriculture. This was 10% less than 
the number on feed on the same 
date last year and a seasonal de- 
cline from April 1 of 22%. (See ac- 
companying table.) 

The April 1 number this year was 
6% under that of the same date in 
1955, while the Jan. 1 number on 


from Year Ago 


| feed was 1% more than a year ear- 
lier. 

The number of cattle and calves 
placed on feed during the April-June 
quarter was 5% more than during 
the corresponding period a year ago. 
Marketings were also higher—up 8% 
from last year, with short fed cattle 
24% above a year earlier, USDA re- 
ports. 

The number of cattle on feed in the 
| nine Corn Belt states on July 1 was 
| estimated at 2,553,009 head, down 


| (Continued on page 87) 


At APHF Convention 


Poultry Industry Trends 


By ROGER BERGLUND 
and TOM LETCH 
Feedstuffs Editorial Staff 


MINNEAPOLIS—The feed indus- 
try’s biggest customer, the poultry in- 
dustry, is due for continued signifi- 
cant changes. 

The industry—already noted for its 
marked progress and shifts in meth- 
ods, volume and areas of production 
—will see further developments of 


More Testing Time 
Asked for Process of 
Controlling Chick’s Sex 


MINNEAPOLIS — With guarded 
optimism, Dr. Arthur D. Goldhaft, 
director of the Vineland Poultry Lab- 
oratories, Vineland, N.J., reported to 
those attending the American Poul- 
try & Hatchery Federation conven- 
tion here on the success of his lab- 
oratories’ patented project, “The 
Method of Controlling the Sex of 
Avian Embryo, Improving Embryo 
Hatchability and Improving Viability 
of the Hatched Chick.” 

Dr. Goldhaft said that Vineland 


people were very unhappy over the 

“premature publicity” given this pat- 

ent, which started Feb. 18 through 
(Continued on page 83) 


importance to the feed industry as 
well as itself. 

Some of the major trends in meth- 
ods, type and areas of production 
were brought out this week in talks 
and discussions at the 40th annual 
convention of the American Poultry 
& Hatchery Federation at the Mu- 
nicipal Auditorium in Minneapolis. 

More than 5,400 persons—the larg- 
est crowd since 1951—registered for 


Outlined 


the event, held July 17-20. The 
thousands of delegates anJ visitors 
saw nearly 200 exhibits of supplies 
and equipment. 

What are some of the trends which 
poultry and feed men can look for? 
Talks and discussions highlighted 
such things as these: 

@ A continued rapid trend toward 

(Continued on page 83) 
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BROILER FINANCING: Types 


Features This Week 


of broiler financing arrangements in 


Georgia and the part banks play in them are described on page 40. 


HIGH ENERGY RATIONS: 
on egg production are reviewed by Dr. 


The principal effects of feed energy level 


F. W. Hill on page 52. Other nutrition 


research reports, from the American Dairy Science Assn. meeting, are sum- 


marized on page 68. 


SERVICE: A positive service-selling program at every level of the feed 


industry is suggested by S. K. Haynie 


on page 62 


CONTROL PROBLEMS: An industry leader’s views of feed control 
problems, presented by W. E. Glennon, are found on page 14. 

BUSINESS MANAGEMENT: Problems involved in records retention 
in small business come in for attention on page 20. An article on page 82 
tells how a dealer’s reputation for complete stocks builds trade. 
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New USDA Sales Plan 


Puts Ceiling on Prices 


level reasonable 
charges. 

Heretofore, CCC took the position 
that it would not accept just this 
minimum re-sale level, and it insert- 
ed into the sales policy the additional 
provision that it would sell only at 
the statutory minimum or at the 
market price, whichever was higher. 

That policy is now clearly reversed 
and admitted by USDA officials. 

This decision clearly puts an effec- 
tive ceiling price on commodities held 
in surplus by CCC. Insofar as prices 
reach the statutory re-sale level, they 
will become available for sale at that 
price and the weight of those heavy 
surpluses will overhang the market. 

It appears that the present admin- 
istration is aiming at price stability 
for grain crops — particularly those 
held in CCC surplus inventory. It 
wants to get rid of those surpluses, 
and this change in policy is one which 
will continue to draw supplies out 
of the government stockpile when the 
market price hits the statutory for- 
mula level. 

The indicated condition in the new 
policy is now seen to be in partial 
effect im the case of USDA oats 
stocks, which are currently in heavy 
demand by farmers and processors. 
In fact, the intensity of the indicated 
shortage of the oats supply has 
caused many state ASC committees 
to urge USDA to cut off sales of CCC 
oats at bin sites for sales outside the 
state where held. 

The price control aspects of this 
policy came clearly into focus last 
week when USDA announced that it 
had revised its wheat export sales 
policy and would, after Sept. 4, au- 
thorize the private export trade to 
buy wheat for export in the open 
market and the government would 
provide an export subsidy in kind up 
to about one third of the quantity 
bought in the open market. The aim 
was to assure that wheat sales for 
export would be drawn primarily 

(Continued on page 4) 


to Build 
New Feed Plant 
At Chamblee, Ga. 


LANCASTER, PA. — John W. 
Eshelman & Sons, manufacturer of 
Red Rose feeds, Lancaster, has an- 
nounced that it is building a new feed 
plant to be located at Chamblee, Ga. 

The plant, which will have a pro- 
duction capacity of some 350 tons 
of feed per eight-hour day, will be 
completed in early 1957. 

The company said that the poured 
concrete mill building and storage 
tanks will house the most modern 
mixing and conveying equipment for 
automatic blending of ingredients and 
for bulk handling of grains and feed- 
stuffs. 

A major portion of the grains and 
feed ingredients will be purchased 
locally and handled in bulk through 

(Continued on page 87) 
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Higher Demurrage Charges 


EED and grain associations generally are protesting a sharp increase 
FE: demurrage rules and charges proposed by the railroads, to become 
effective Sept. 1. And well they might. This is one of those things that could 
cost every company using the railroads a substantial sum of money, and 
against which an individual would have no effective defense. The higher 
charges would not be based on increased or better service, but actually would 
be punitive against shippers. 

The proposals for changes in the demurrage rules and charges come from 
the Assn. of American Railroads. They are backed principally by the car 
owning railroads. The excuse is that a shortage of freight cars exists and 
that the changes would tend to reduce the length of time a car is.held at an 
unloading point or other bottleneck. 

Shippers, especially those in the grain and grain processing industries, are 
cognizant of the freight car shortage. They have been struggling with the 
preblem for years. Any practical plan for relieving it will be supported by 
them. There is no remedy, however, in assessing higher demurrage unless the 
railroad managements show a more realistic attitude toward increasing the 
car supply by new building and by stricter policing of the inter-line use of 
freight cars. It is in those two areas that a solution lies—a fact that has been 
pointed out repeatedly by shippers’ organizations and others, without much 
noticeable result. 


* * * 


EAR after year, the railroads with few exceptions have failed to increase 
'Y ‘vestetionty their net supply of cars available. Despite an expanding 
economy and increasing transportation requirements, placement of orders for 
new freight cars has not much more than offset the retirements through 
obsolescence. Box cars in good enough repair to carry such materials as grain, 
flour and feeds have been particularly scarce. 

Quite a number of railroads find it cheaper to use the box cars of other 
lines than to place orders for a sufficient quantity of their own. They pay a 
per diem charge to the carrier that owns the car, and fail to return it to the 
originating line for long periods. Because of this, freight cars often are not 
dispersed properly for the mosi efficient use. 

Railroad managements are aware of these faults. Their top executives 
repeatedly have been told, and forcefully, by shippers that no real improve- 
ment in the freight car situation could occur until the railroads spend sufficient 
money in a continuing program to expand the car supply. Such a program will 
take large capital expenditures, of course, but the railroads have a responsi- 
bility to furnish adequate service. If they don’t do it, competitive transportation 
systems will continue to make inroads on their volume. 


* * * 


HE current proposals would practically double the overall costs of 

demurrage, according to traffic men. The Assn. of American Railroads 
has been discussing its proposal for several months. A hearing was conducted 
in Chicago in May. During the three days of the hearing there was no shipper 
support for the changes. The proposal was submitted to the car owning 
railroads for a vote, however, which was overwhelmingly affirmative. 

At first, the changes were to be made effective Aug. 1, but this was 
postponed to Sept. 1. They will be effective on that date unless the ICC 
forbids it. 

The move should be immediately and strongly protested both by trade 
associations and individual shippers. The protests should be filed with the 
Interstate Commerce Commission, asking the commission to forbid the rail- 
roads to place the changes in effect on Sept. 1 as proposed. There can be no 
question of industry unity in this instance. 


* * * 
Quote 


ROM an exchange bulletin—‘“‘One machine can do the work of 50 ordinary 
men. No machine can do the work of one extraordinary man.” 


A mid-summer lull in demand slowed business for most feed manufac- 
turers this week, although there were some isolated spots of improvement. 
Poultry feed sales held up well, particularly for turkeys and broilers, while 
laying feed business was rather spotty. In the western Corn Belt, hog feed 
sales were termed sluggish by most feed concerns. Ingredient markets moved 
in both directions, with grains and millfeeds strong but proteins steady to 
softer. The index of wholesale feedstuffs prices advanced .5 point to 81.1, 
compared with 80.9 a year ago, and the feed grain index advanced .7 point 
to 87, compared with 80.6 a year ago. (Ingredient market details on pages 


84-86.) 


Northwest 


Feed demand was generally de- 
scribed as slow, with some firms 
noting a modest upturn in demand. 
For some manufacturers, turkey feed 
tonnage is largely responsible for 
maintaing volume as interest in prac- 
tically all other types of feed is at a 
summer low point. 

Particularly disappointing in most 
cases is demand for hog concentrates, 
which normally should be moving 
quite well at this time of the year. 
And while poultry concentrates are 
selling in fair volume in some in- 
stances, some manufacturers point to 
a falling off in this type of business, 
also. It is reported that many poul- 
trymen are letting birds roam on 
range, with little attention being paid 
to feeding programs. Feed men be- 
lieve that this has developed because 
farmers are feeling a pinch for ade- 
quate cash. 

For the most part dairy and cattle 
feed sales are off because of good 
pastures, although there are some 
bright spots in this demand reported 
in scattered instances. 

Operations were trimmed back 
somewhat, with Saturday work not 
necessary at major plants. 


Southwest 


A slight decline in volume of feed 
sales was reported by formula feed 
manufacturers of the Southwest this 
week, but the difference compared 
with the previous week was not great. 
Most feed men regarded the week’s 
operations as about normal for the 
midsummer period and perhaps 
slightly better than a year ago. 

Except for a growing volume of 
turkey feed business, a natural sea- 
sonal phenomenon, the market cur- 
rently is showing nothing unusual. 
Hog feeds, however, have been some- 
what of a disappointment to many 
mills, with sales draggy and volume 
lower than expected. Poultry feed 
business is rated as fairly good. 

Mill operations were about un- 
changed, with most scheduling their 
normal five day operations. Price 
cards showed considerable variation, 
with high protein feeds tending down- 
ward and the carbohydrate items in- 
creased in price. 

¥ 

There was not much change in 
formula feed demand in the Texas 
area compared with the previous 
week, and mills ran at about the 
same rate. Business showed the usual 
summer character, with broilers tap- 
ering off from their peak and turkey 
and egg feeds on the upswing. 

Drouth relief continues to occupy 
the center of the stage in Texas 
where the dry area is nearly as large 
as it was in 1954. The state drouth 
committee has asked department of 
agriculture officials in Washington 
for a new program which would 
mean free feed grains for the dis- 
aster zone, with only dealers hand- 
ling charges being paid for. Also re- 
quested was the addition. of 71 coun- 
ties to the official drouth area. 


Northeast 


A strong grain and millfeed mar- 
ket highlighted the formula feed 


market last week. Sa’es in general 
were pretty good. 

Laying mashes, broiler and turkey 
feeds did well, but demand for dairy 
feeds, except in a few spots, was not 
too good. Pastures are in good shape 
because of the cool, wet weather. 

Broiler prices edged 1¢ lower after 
the recent rise. Replacements are 
down, and the poultry trade believes 
that prices should hold until the tur- 
key season starts around mid-Octo- 
ber. Egg prices in the Buffalo area 
were firmer. 

Oats climbed 3@4¢. There has been 
some talk that Canadian oats may 
come into Buffalo. They have already 
appeared in the Boston area. Corn 
gained 1@2¢, barley was up 2¢ and 
asking prices of feed wheat were 5¢ 
higher. 

Soybean oil meal was unchanged 
to slightly higher. Fish meal was 
about steady. Meat scraps and tank- 
age held unchanged. 

Mill running time of formula feed 
manufacturers averaged 40 hours 
last week. 

Millfeed sales were good, and bran 
and middlings advanced. Many con- 
sumers had overstayed the low side 
of the market and let their inven- 
tories run low. Now prices have ad- 
vanced, but bran and middlings are 
still attractively priced in relation 
to other ingredients, with bran $10 
under oats and middlings $7 under 
corn. Demand for mash for poultry 
picked up sharply and ‘s expected to 
hold through August. Shipping posi- 
tion in both bran and middlings was 
tight. Bran advanced $2.50, middlings 
rose $3 and heavy feeds were un- 


changed. 
Southeast 


Feed business remained slow in the 
southeastern market this week. Most 
dealers and many manufacturers are 
complaining about the lack of volume 
from their customers. Mill running 
time has been slow. Baby chick 
placements in the north Georgia poul- 
try area have declined from recent 
high placements, while the broiler 
market has remained about un- 
changéd. With most producers having 
complained right along about low 
profits, if any, a decline in chick 
placements has been expected for 
some time. 

There have been further good rains 
in most parts of the Southeast this 
week, with improving pastures and 
a resulting slow demand for dairy 
and beef cattle feeds. The cottonseed 
meal market in the Southeast is 
practically exhausted from a supply 
standpoint, and immediate shipment 
is practically unobtainable. Cotton- 
seed meal is being shipped from the 
Southwest into our section in order 
to fill orders from manufacturers 
and dealers. New crop meal will be 
available probably around the middle 
of August and possibly slightly later 
from the mcre southern producing 
points. There has already been limited 
trading for this position. 

Fishing operations are still slow, 
with catches reportedly very small. 
Although demand is poor, the prices 
have held about constant due to small 
supplies. 

Most feeders are purchasing the 

(Continued on page 88) 
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4 to make a good feed better! 

; FLAVORSTAT ANIFEED ANTIOXIDANT FLAVORS 

(Patents Pending) 

New ANIFEED FLAVORSTAT flavors make any good feed ANIFEED FLAVORSTAT adds taste appeal and lasting pal- 

better—and keep it better—by inhibiting breakdown of flavor atability, enhancing and preserving the basic natural flavors 

and odor due to oxidation of fat-bearing nutrients. and aromas. All of these advantages are yours at a cost of only 


pennies per ton of feed. 


 POULTRY-JOY 


CHICKEN & TURKEY FEED FLAVOR 


Imparts an unusually distinctive flavor to 
Poultry and Turkey feeds that the birds 
prefer to any other, as proved in free-choice 
feeding tests. Equally important, Poultry- 
Joy Flavorstat preserves the outstanding 
flavor and aroma of the feed during storage. 
You owe it to yourself—try it soon! 


PIG STARTER & HOG FEED FLAVOR 


For use in the finest “sweet tooth” types of 
Pig Starter feeds, Swine-Joy Flavorstat is 
unsurpassed. For Grower and Fattener 
feeds, the use of this flavor (without sugar) 
is a “must” for taste appeal and Jasting 
palatability. Find out for yourself —send for 
a trial size order today! 


MOLASSES FEED FLAVOR 


Economical Sessalom Flavorstat boosts and 
stabilizes molasses flavor and aroma at the 
lowest possible cost. It is also outstanding 
for use as a solo flavor in all Calf Starter, 
Dairy Cattle and Beef Cattle feeds without 
molasses. Send for a free sample or small 
trial order—discover how superior this mo- 
lasses flavor booster really is! 


FLAVOR CORPORATION OF AMERICA 


FEED SALES DIV., DEPT. FS 


WAYS 


i ee 3037 NORTH CLARK STREET CHICAGO 14, ILLINOIS 
you can make your feed sales toe sp ld Please send me a FREE sample order of Anifeed Flavorstat 
mail this coupon today for free samples 0 Poultry-Joy CO Swine-Joy 0 Sessalom 
and discover what food-grade 
can do for your feeds! pou 


CITY. 
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Louisville Distributor _ 


Of Feeds Fined for 
Short-Weight Bags 


LOUISVILLE, KY. — A feed dis- 
tributor here has been fined $100 in 
local police court after having been 
charged with keeping short-weight 
bags of feed in stock. Similar charges 
against three other Louisville feed 
stores or warehouses have been filed, 
but the court continued the hearings 
until Aug. 16. 

Warrants against the four firms 
climaxed a long argument between 
feed manufacturers and distributors 
and state and city weight enforce- 
ment authorities. William H. Ising, 
Louisville supervisor of weights and 
measures, said that the feed industry 
had been warned months ago about 
short weights and that now warrants 
are being issued. 

Mr. Ising alleged that in checking 
the firm fined $100, inspectors found 


| 
| 
| 


that 45 of 58 bags of feed showed 
shortages of from 2 to 16 oz. These 
were both 50 and 100-lb. bags 

In April the Kentucky Agriculture 
Department reported that in a check 
of 43,653 bags of commercial feed, 
23,058 bags, or 63%, were short- 
weight. The short-weight bags were 
condemned and Ben Butler, agricul- 
ture commissioner, said that inspec- 
tions would continue. 

Meanwhile, trade spokesmen con- 
tinued to argue against the charges, 
contending that the bags of feed lose 
weight because of moisture loss 
which occurs in storage. This loss is 
especially common in molasses feeds, 
they say. 

The trade is reported to feel that 
where accurate weights are used at 
time of packaging, and this fact is 
certified to, this should be sufficient 
evidence of no intent to short-weight 
anyone since evaporation might be 
considered an act of God and not 
subject to control by the manufac- 
turer or feed dealer. 


| 


Anthrax Reported in 
2 Areas of Mid-South 


MEMPHIS—While the Mid-South 
crop picture continued to be an en- 
couraging one last week, outbreaks 
of anthrax in two widely separated 
areas gave livestock farmers cause 
for concern. 

Parts of Bolivar and Washington 
Counties in Mississippi were placed 
under livestock quarantine following 
a serious outbreak of anthrax. 

Dr. S. A. Cox of the Livestock 
Sanitary Board and Inspector W. C. 
Grice approved the quarantine after 
a visit to the Litton-Longshot sec- 
tion of south Bolivar County and a 
3 sq. mi. area in north Washington 
County. 

Mr. Grice and other state inspec- 
tors will patrol the area to prevent 
movement of livestock into or out of 
the area. The disease has caused the 
loss of more than 100 head of live- 
stock in the past few days. 


easy way to sweeten 
your feeds...and profits 


SPROUT-WALDRON JSG TOMI X 


Today, low-cost production of molasses-enriched 
feeds is a must for profit-wise custom millers. 


The simple, sure way to add molasses to pre- 
mixed feeds without heating is with the high-speed 
Sprout-Waldron Customix. It is a complete pack- 
age unit especially designed for the custom miller. 
The direct-connected agitator assures production of 
lump-free, high-quality feed. Customix actually forces 
the molasses into the fiber and structure of the feed at 
the correct percentage. No balling. 


Usually furnished complete with motor-driven 
pump and strainer; and gauges, valves, and meter all 
piped up and mounted right on the unit. Also usually 
furnished is an inclined screw feeder to feed the 
Customix from vertical mixers. Installation is in- 


expensive. 


For larger mills, the Sprout-Waldron Deluxe 
Coldmix makes molasses mixing a more pfofitable 
operation. This high-speed unit is furnished with all 
necessary accessory equipment. Available in capacities 


of from 7 to 20 tons per hour. 


Ask your SPROUT-WALDRON MAN or write 


for complete details. 


SPROUT-WALDRON 


61 LOGAN STREET 


Exclusive Canadian Distributors: Strong-Scott, Limited, Winnipe 
PELLET MILLS - HAMMER. ROLLER ATTRITION onc BURR STONE MILLS « MIXERS - SCREW. BELT ane PNEUMATIC 
BUCKET ELEVATORS - CUTTERS. CRUSHERS. ane FEEDERS - REELS, SEPARATORS «ne 


CONVEYORS 


— 
MUNCY, PA. 


RATC 


You get more 
than a mixer at 


SPROUT-WALDRON 


You get many plus values when you 
deal with your SPROUT-WALDRON 
MAN. He has America’s most complete 
line of feed milling equipment. If mo- 
lasses mixers, as well as other mixers, he 
offers such a wide choice of styles and 
sizes that he can be un- 
biased in his recom- 
mendations. 

You also get on-the- 
spot guidance in the 
selection of the exact 
equipment to fit your 
needs. 

Your SPROUT- 
WALDRON MAN is 
thoroughly trained to 
solve your problems. 
He's practical, sincere, 
and anxious to help you increase your 
profits year after year. And, being one 
of a team, he has access to the accumu- 
lated experience of the entire Sprour- 
Waldron sales and engineering staff. 

Before appointment as a Sprout- 
Waldron sales engineer, Lynn Skinner, 
shown above, served the milling trade 
as salesman for a mill supply house in 
Memphis. As are all Sprout-Waldron 
salesmen, Lynn is extremely active in 
solving the particular problems of the 
area in which he lives and works—for 
example, the utilization of cottonseed 
oil waste products in feeds. With such 
men to help you, you're bound to buy 
right at Sprout-Waldron. 


Lynn Skinner 


SPROUT-WALDRON 
LARGE 
DOUBLE 
AGITATOR 


Double agitator 
mixers are usually 
preferred by the 
largest feed manu- 
facturers for high 
capacities. In this large unit, two slow- 
speed agitators with adjustable paddles 
make up the mixing and conveying ele- 
ment. Their housing has trough bottoms 
that can be dropped for cleaning. In 
such mixers, the molasses is usually 
heated. Available in many different sizes 
with capacities up to 60 tons per hour. 


SPROUT-WALDRON 
SMALL DOUBLE AGITATOR 


This compact mixer (26 in. x 6 ft.) 1s 
designed particularly for the custom 
mixing of feeds such as crimped oats, 
flaked grains, etc. that might be unsuit- 
able for the action of high-speed mixers. 
Furnished on a supporting frame, 
equipped with a two-way bagger and 
drop bottoms for easy cleaning. Molas- 
ses control equipment, pumps, and in- 
clined screw feeders available. 


308) 


CCC GRAIN SALES 


(Continued from page 1) 


from free market supplies rather 
than from CCC stocks. CCC will dis- 
continue sales at special prices for ex- 
port use. The action will return pri- 
mary responsibility for handling 
wheat exports to the private trade, 
and the increased demand on free 
supplies strengthens the market. 


Confusion Results 

In the official press release an- 
nouncement of the new policy, a gar- 
bled statement appeared and brought 
confusion and misunderstanding 
throughout industry as to sales poli- 
cies of USDA. 

In part, this statement said: “For 
all other purposes, it (wheat) will be 
available only at the higher of 105% 
of the current price support level plus 
carrying charges on the domestic 
market ON an unrestricted use basis. 


Read the sentence over carefully. 
It says “higher of’—but higher of 
what? 

This led the trade to assume that 
what was meant was the old sales 
policy of the higher of the statutory 
sales formula OR the market. It was 
assumed that the statement should 
have said: “support level plus carry- 
ing charges or the domestic market.” 

That just isn’t so. 


Aggressive Seller 

Upon recheck with USDA officials 
and other officials associated with 
the grain export program, it was as- 
certained that USDA would be an 
aggressive seller of all its surplus 
stocks at the statutory sales formu- 
la without any qualification as to a 
higher market price. 

Therefore, it must be seen that 
USDA is putting a potential and in 
most instances effective price ceiling 
on agricultural commodities where 
USDA owns surpluses. 

This ceiling price is a somewhat 
leaky roof, notwithstanding the firm 
intention of USDA officials here. 

For example, oats are now selling 
at country bin site points at as much 
as 5¢ bu. over the statutory formula 
price to itinerant truckers. They haul 
watermelons from the Southeast to 
the Minneapolis area market and 
then cruise into the Dakotas and 
pick up oats, willing to pay a nickel 
more than the bin site price offer, for 
re-sale of the oats in deficit areas of 
the East. Since he is only human, it 
is virtually impossible for the local 
ASC official at the bin site sales of- 
fice to decline the obvious advantage 
of this higher cash-on-the-barrelhead 
offer of the trucker. 

However, this instance of oats is 
not a complete example of the poten- 
tial effectiveness of the statutory 
price as a ceiling. 

In the case of corn or wheat, where 
there are huge surpluses, the stocks 
at the statutory price formula are 
unlikely to be materially affected by 
itinerant trucker purchases at bin 
sites. In the case of oats, CCC owns 
only about 70 million bushels of 1955- 
crop oats, and the evident short sup- 
ply of oats in the new crop puts lever- 
age under a 5¢ bid above the statu- 
tory price formula. 

This new sales policy news is of 
major importance to the trade and 
to major commodity markets, which 
now have access to their own busi- 
ness in merchandising the wheat 
movement under the new policy for 
wheat exports. The new sales policy 
is not only a potential and probably 
real ceiling on wheat prices; at the 
same time it is a ceiling on the 
amount of subsidy, even in kind, 
which the government will have to 
pay under the new export plan. 


MANEY BROS. 
MILL & ELEV. CO. 


Minneapolis, Minnesota 
+ Distributers in the Upper Midwest 
‘or 


States f 
SMALL'S DEHYDRATED ALFALFA MEAL 
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IN 
YOuUR 


DEHYDRATED 
ALFALFA! 


In flying a jet formation—or in blending alfalfa 
meal to exacting specifications — there’s no room for 
guesswork ... . no margin for error. 


That is why the W. J. Small Company employs an elaborate 

system of modern checks and controls over each 
shipment of Small’s Dehydrated Alfalfa. First, your 
order is carefully compounded and blended from meal 

that carries laboratory analyses. Then, to make 

doubly sure that you get precisely what you ordered, 

samples of your blend are sent back to the laboratory. 
Only when laboratory analysis proves that the samples 
meet or exceed your specifications is your order shipped 
. « « and backed by a written certification of quality. 


Our mission is to meet your specifications, and these 
are the precision methods we use. By these methods — 
and no other — can you be assured of uniform quality 

and never-changing eye appeal in your dehydrated alfalfa. 


FOR FEEDS 
WITH A FUTURE 


THE W. J. SMALL COMPANY 


Division Archer-Daniels-Midland Co. 
1200 Oak St. 
Kansas City, Mo. 
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New Medicated Feed Labeling 
Method May Begin Jan. 1 


WASHINGTON —It appears that 
the feed industry may be using new 
simpler medicated feed labels begin- 
ning Jan. 1, 1957. 

A proposed new method of labeling 
medicated feeds was agreed upon at 
a conference last week in Washing- 
ton, and it is hoped that the new 
method can be cleared and put into 
effect on all types of medicated feeds 
the first of next year. 

The meeting, called by the Food 
and Drug Administration, was at- 
tended by representatives of FDA, 
the feed industry and the Association 
of American Feed Control Officials. 
(Feedstuffs, July 14.) 

(Another story, on industry views 
of various other feed control prob- 
lems, appears on page 14.) 

Under the proposed new labeling 
system for medicated feeds, brand 
names and type of feed will receive 
top emphasis. This will answer one 
of the chief objections in present 
medicated feed labeling, as far as 
feed men are concerned. They have 
objected to the present emphasis on 
medical or chemical names in the 
label, which results in de-emphasis 
of brand or common names. 

FDA has prepared a report on the 
Washington conference which in- 
cludes samples of proposed labels. 
(See samples on this page.) In this 
connection, an AFMA bulletin this 
week emphasizes that additional 
clearance will be necessary before 
the proposed labeling can be put into 
effect. 

“Do not attempt, at present, to 
register feeds with this labeling or 
to use it on the feeds you are cur- 
rently selling,” AFMA told feed man- 
ufacturers. “This is especially impor- 
tant to interstate shippers.” 


Two Types Discussed 

Discussions at last week’s confer- 
ence were limited to two types of 
medicated feeds. Labeling of other 
products—concentrates, supplements 
and premixes—which contain medica- 
ments will be discussed soon. 

One of the two types of feeds dis- 
cussed at the meeting is a complete 
feed to be fed continuously as the 
sole ration, to which have been added 
drug ingredients for prevention of 


disease. The fact that the feed con- 
tains a drug or medicament does not 
have to appear as part of the brand 
name in the proposed new label, the 
AFMaA pointed out. However, immed- 
iately under the brand name, in sub- 
ordinate type of suitable size, refer- 
ence must be made to the fact that 
the feed is medicated, outlining the 
purpose and the drug ingredient(s). 

The second type of feed discussed 
is feed containing therapeutic levels 
of medicaments to be fed for a rela- 
tively short period. For this type of 
feed, the word “Medicated” must 
appear in the brand name. (See 
sample labels.) 

AFMA said the designation “3A” 
used in the examples is simply to 
illustrate a code or method whereby 
a manufacturer might better identify 
the feed as to the particular drug 
used and at what level. Such a sys- 
tem, it is explained, might also be 
helpful to state feed control officials 
in registration and to state inspectors 
as a ready reference to help identify 
the feed. 

Following is the text of the FDA 
report on the conference: 


CONFERENCE ON MEDICATED 
FEED LABELING 

Fourteen representatives of various 
segments of the feed industry, control 
officials representing eight states and 
the Association of American Feed 
Control Officials, and representatives 
of the Food and Drug Administra- 
tion, met in Washington on July 11 
to discuss the revision and simplifi- 
cation of medicated feed labeling. A 
general agreement was reached that 
in many instances the present meth- 
od of labeling medicated feeds is un- 
satisfactory to feed manufacturers, 
to control officials and, most impor- 
tantly, to the purchasers of such 
feeds. 

After a presentation of the view- 
points of industry, state feed control 
Officials and the Federal Food and 
Drug Administration, it was con- 
cluded that it would be too difficult 
at this conference to discuss all classi- 
fications of medicated feeds and that 
the greatest progress could be made 
if the discussion were limited to the 
following two important categories: 


Examples of Medicated Feed Labels 


Label No. 1—Type label for medi- 
cated feeds which are to be fed 
continuously as the sole ration. 


BLUE BIRD 
BROILER FEED 3-A 
Medicated 
. For coccidiosis prevention and growth 
stimulation. Follow directions on other 
side of label. 
5. Drug Ingredient 
6. Nicarbazin . % 
Penicillin ..... —dgrams per pound 
Remainder of label as for other feeds 


Notes and directions for use of 
type label No. 1. 

1. Brand or trade-mark. Its posi- 
tion on the label is not restricted. 

2. This is the name of the feed. 
A code designation may be useful to 
provide specificity of name where dif- 
ferent medications are used in the 
same feed base. This vractice is ap- 
proved provided that the code letters 
or numbers carry no implication of 
the content of tne product. 

3. Wherever the name of the pro- 
duct is displayed in the labeling, the 
word “medicated” shail immediately 
follow and shall appear in size and 
style of reasonable relationship to 
the name. 


4. This item shall be a brief state- | 


ment of the purpose of the medication 
accompanied by a reference to direc- 
tions for use. Where a brief state- 
ment of purpose is not practical, a 


statement of the feeding practice to 
be foliowed and a reference to feed- 
ing directivns, which will include a 
complete statement of purpose, can 
be substitited. The following is an 
example: 
For continuous feeding 
acecrding to directions 
on »>ther side of label. 
5. Heading of drug content declar- 
ation. 
6. Guarantee of drig content. 


Label No. 2—Type of iabel for medi- 
cated fees which are to be fed for 
a limited time as the sole ration. 


I. BLUE BIRD 
Y MEDICATED BROILER FEED 3-A 


3. For treatment of outbreaks of coccidi- 
osis. Follow directions on other side of 
label 

4. Drug Ingredient 

5. Sulfaquiroxaline ...... %o 
Remainder of label as for other feed 

Notes and directions for type label 

No. 2. 

1. Brand or trade-mark. See notes 
for label No. 1. 

2. The word “medicated” shall be 
the first word of the name of the 
product and shall be in the same size 
and type face. 

3. This skall be a statement of 
the therapeutic use of the product 
accompanied by a reference to feed- 
ing directions. 

4-5. See note for label No. 1. 


DOLLAR VOLUME 
SALES UP 


WASHINGTON — Dollar volume 
sales of feed, farm and garden supply 
stores in May were up 11% compared 
with May, 1955, totals, and were 8% 
higher than in April, according to a 
monthly retail trade report of the 
U.S. Department of Commerce. Dol- 
lar volume sales for the first five 
months of this year were the same as 
for the first five months last year, 
according to the report. 


1. Products which are intended to 
provide the nutritive requirements 


| when fed to an animal over an ex- 


tended period of time as the sole ra- 
tion, to which have been added drug 
ingredients for the prevention of var- 
ious types of animal diseases. 

2. Products which are to be fed 
for a temporary period of time con- 
taining drugs at levels to treat or 
control outbreaks of specific diseases. 

In considering medicated feeds in 
classification 1, it was emphasized 
that such products are purchased by 
the farmer primarily for the purpose 
of supplying adequate rations, and, 
secondarily, for the purpose of the 
prevention of disease. 

In the case of products in classifi- 
cation 2, the purchasers of such pro- 
ducts are confronted with a specific 
disease problem and are desirous of 
obtaining an effective treatment in 
a nutrtionally sound feed vehicle. 

Based upon these two generally 
agreed upon conclusions, an effort 
was made by the group to work out 
typical labels for each of the two 
categories of medicated feeds. For- 
mats of proposed labels for each type, 
with explanatory notes, accompany 
this memorandum. It was agreed at 
the conference that the labeling de- 
veloped at the meeting would be dis- 
tributed to the participants for com- 
ment. The hope was expressed that 
it would be considered acceptable 
generally to both industry and feed 
control officials. It was also agreed 
that further work should be done in 
an effort to simplify other types of 
medicated feeds labeling which were 
not discussed at this meeting. 


John Branston Heads 
GMI’s Millfeed Sales 


MINNEAPOLIS—J ohn Branston 
has been appointed manager of mill- 
feed sales of General Mills, Inc., 
Minneapolis, Don A. Stevens, vice 
president and general manager of 
the company’s flour division has an- 
nounced. He succeeds T. M. Crosby, 
who was recently named assistant 
general manager of the special com- 
modities division. 

Mr. Branston joined General Mills’ 
predecessor company, Washburn- 
Crosby Co. in 1923 as an office boy 
in the New York branch. Most of his 
service with the company has been 
at the Buffalo office where he has 
moved up through many levels of ac- 
counting responsibility into sales, 
both domestic and export. 

Mr. Branston was millfeed sales 
executive at the company’s Buffalo 
location for several years prior to his 
transfer to Minneapolis in 1955 as 
assistant to Mr. Crosby. 


Borden Co. Promotes 


James D. Kennedy 


NEW YORK—James D. Kennedy 
has been appointed manager of feed 
supplement sales in New York state 
and New England for the Borden 
Co.’s special products division. He 
had been administrative assistant to 
the general manager of the division’s 
soy and feed supplements department. 

A graduate of Brown University, 
Mr. Kennedy joined Borden’s in 1940 
as a sales correspondent. 


Chemicals Made 
From Fats Said 
To Boost Growth 


CHICAGO—Armour & Co. research 
scientists have reported the develop- 
ment of chemicals, derived from ani- 
mal raw materials, which are said to 
show promise as feed additives for 
stimulating growth. 

They call the chemicals “chemo- 
biotics,” signifying the application of 
chemistry to life. This term, they 
said, “has been coined to describe a 
series of chemicals derived principally 
from animal raw materials which 
show great promise as growth stimu- 
lants and feed additives.” 

Armour announced that the firm is 
now introducing “Dynafac,” a “chem- 
obiotic” derived from animal fats. 
This product, the company said, steps 
up growth rate of pigs by 10 to 15%. 

The announcement said the product 
checks development of undesirable 
bacteria and arrests growth of 
fungi. ‘In being fungistatic,” Armour 
said, “Dynafac differs from some 
preparations which encourage growth 
of fungi through a reduction in num-. 
bers of competing bacteria in the 
digestive tract.” 

The company said research now 
under way shows promise of discov- 
ering chemicals made from animal 
fats which will have similar bene- 
ficial effects on poultry, cattle and 
sheep. 

Dynafac is described as a _ pink, 
free-flowing granular substance. The 
active ingredient is trimethylalkylam- 
monium stearate. This feed additive 
is being handled exclusively by Mc- 
Kesson-Robbins, Inc., drug and chem- 
ical distributing firm, according to 
Armour & Co. 

A more complete definition of the 
term “chemobiotics” is given by 
Armour scientists as follows: “Chem- 
ical substances for altering and con- 
trolling the spectrum of microorgan- 
isms in the gastro-intestinal tract of 
mammals, and the field of applica- 
tion for such chemical substances.” 

Armour spokesmen said a number 
of state agricultural experiment sta- 
tions have cooperated in testing Dyn- 
afac and similar products, and other 
observations have been made under 
field conditions. 


Cyanamid Offers 


American Royal Prizes 


NEW YORK—The American Cyan- 
amid Co. has announced plans to 
give away 21 pure bred animals to 
4-H Club and Future Farmers of 
America members exhibiting prize- 
winning animals in the junior divi- 
sions of the American Royal Live- 
stock Show in Kansas City, Oct. 
20-28. 

A. B. Clow, general manager of 
Cyanamid’s fine chemicals division, 
said a pure bred heifer will be pre- 
sented to the 4-H Club or FFA mem- 
ber showing the best animal in each 
of three cattle classes, Aberdeen 
Angus, Shorthorn and Hereford 
heifer. In the swine classes, duplicate 
prizes of a pure bred gilt will be 
awarded to both the 4-H and FFA 
winner in classes of Hampshire, Po- 
land China, Duroc, Chester White, 
Spotted Poland China and Berkshire 
breeds. Duplicate prizes of a yearling 
ewe will be awarded to the winning 
4-H and FFA exhibitors in the 
Hampshire, Shropshire and South- 
down sheep classes. 

Mr. Clow said his company will 
work with officials of the American 
Royal in this program. Details will 
be announced later. 


JOHN H. JOHNSON DIES 

DES MOINES—John H. Johnson, 
56, Des Moines, died recently of a 
heart ailment. Mr. Johnson was a 
former district manager for the Life 
Guard Feed Products Co. of Des 
Moines. He was born in Shenandoah, 
Iowa, and attended Iowa State Col- 
lege. His widow and a sister survive. 
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MIXERS’ 
PULVERIZED 


THE CHAMP—tThis gigantic display, produced by the Ralston Purina Co. 
at a cost of $60,000, will soon be touring the country in the interest of giving 
the public a better understanding of the beef cattle industry. The Hereford 
model, 25 times larger than life size, was built in Chicago by Gardner Dis- 
plays. It took 80 men, working in cooperation with researchers and veteri- 
narians, 210 days to complete. Visitors walking through the giant steer’s 
body see replicas of vital organs at work making beef, producing milk and 
developing an unborn calf. Miss Joyce Mack, Stickney, IIL, a receptionist at 
Gardner Displays, is shown viewing the Champ. The model will be shown 
to the general public first at the Illinois State Fair and later will be seen 
at many other fairs. 


A competitively priced grade that has a record 
for improving the quality of mixed feeds. Mixers’ 
Pulverized Oats is also available in pelleted form. 


Giant Display Is Purina Idea 


The Champ to Tour U.S. Showing 
Public How Beef Cattle Produce Meat 


CHICAGO—One of the most re- 
markable exhibits in agriculture is 
“the Champ,” a giant life-like plastic 
Hereford steer which was made as a 
tribute to the cattle industry by the 
Ralston Purina Co. 

The “animal” made its debut at 
the Chicago Union Stock Yards this 
week. Raymond E. Rowland, presi- 
dent of Purina, officially unveiled the 
4,000-lb. structure which stands 9 ft. 
tall, 18 ft. long and 8 ft. wide. It is 
molded from a fire-resistant plastic 
and fiberglass combination. 

Duplicating exactly the inside and 
outside of living cattle in proportion 
and coloring, the Champ is designed 
to give the public a better under- 
standing of the cattleman’s business 
of producing beef. 

Spectators are able to enter the 
Champ and view the ribs, viscera, 
beating heart, breathing lungs, ac- 
tive rumen and stomachs on one 
side. The opposite side contains fe- 
male organs, with graphic illustra- 
tions of the workings of the udder 
and the development of an unborn 
calf from a 30-day to a 9-month 
embryo. 

Amplified reproductions of actual 
moos and bellows emanate from its 
head. 

The Champ is the idea of William 
J. Sims and Chester W. Frazier of 
Purina. Construction of the device 
was done by 30 construction en- 
gineers of Gardner Displays of Chi- 
cago who worked 210 days under the 
direction of Edward Sutorius, Gard- 
ner vice president. Because of the 
size, the 29 parts of the Champ were 
assembled outside the Gardner studio. 
The parts were originally molded 
indoors from 4,000 Ib. of clay, accord- 
ing to projected dimensions of in- 
terior and exterior visualizations of 
a Hereford specimen. The Champ is 
25 times the size of living cattle. 

A 43-ft. truck-trailer and tractor 
transports the Champ. Purina offi- 


MILLFEED @ FEED GRAIN 
FEED INGREDIENTS 


What Do You Need? 


Board of Trade 
KANSAS CITY, MISSOURI 


cials estimate that more than a 
quarter million persons will go 
through the exhibit annually as the 
Champ tours the U. S. State Fairs 
all over the country have booked the 
model for showings, with the Illinois 
fair-goers to get the first look. 
The unveiling in Chicago was pre- 
ceded by a luncheon attended by 
J. M. Foster, board chairman of the 
American Meat Institute; M. J. Cook, 
administrative vice president, Union 
Stock Yard & Transit Co. of Chicago; 
Mr. Rowland; Thomas H. Coulter, 
representing the Chicago Assn. of 
Commerce & Industry; Mr. Sutorius, 
and men from various packing firms. 


Fire Damages Grain 


COLUMBUS, OHIO — Fire that 
broke out in a storeroom of the J. I. 
Gates Milling Co., 1137 W. Broad St., 
caused damage estimated at between 
$25,000 and $30,000. Although the 
building suffered only about $1,000 
worth of damage, a large quantity of 
grain in 50 and 100 lb. sacks was 
destroyed. Spontaneous combustion 
was given as the cause of the blaze. 
The loss was covered by insurance, 
according to Everett Reynolds, com- 
pany manager. The firm was back 
in production the following day. 


TOWER BRAND ROLLED OATS 
(Steam processed) 

ACE BRAND ROLLED OATS 
(Steam processed) 

WHOLE OAT GROATS 

STEEL CUT OAT GROATS 

BOLTED OAT FLOUR 

GLENWOOD FEEDING OAT MEAL 

FALCON BRAND PULVERIZED 
WHITE OATS 

STANDARD BRAND PULVERIZED 
WHITE OATS 

DAIRY BRAND COARSE GROUND 
OATS 


FRUEN’S « FRUEN’S « FRUEN’S + FRUEN’S + FRUEN’S + FRUEN’S + 


CRESCENT BRAND PULVERIZED 
OATS 


CORN OATS PELLETS 
(Corn-Oats) 


'S FRUEN’S + FRUEN’S + FRUEN’S FRUEN’S 


Ask for samples and prices. 


Send for samples and prices today 
Mixed cars shipped at straight car prices 
Our Teletype number is MP 477 


ACME GROUND DOMESTIC 
FLAX SCREENINGS 

ENERGEE PULVERIZED OATS 

MIXERS’ PULVERIZED OATS 

MIXERS’ COARSE GROUND 
WHITE OATS 

MIXERS’ PELLETED OATS 

APEX BRAND CRIMPED WHITE 
OATS 

OAT FEED 

STEAM ROLLED WHOLE BARLEY 

GROUND BARLEY 

PEARLED BARLEY FLAKES 
(Max, fiber) (steam processed) 

GLENWOOD PEARLED BARLEY 

STAR CRACKED PEARLED 
BARLEY 

STEEL CUT WHEAT 

GLENWOOD GROUND GRAIN 
SCREENINGS 


If you want pelleted and crumblized formula feeds under 
your private label, write us for details 


FRUEN MILLING COMPANY 


MINNEAPOLIS 5, MINNESOTA 


ERUEN'S » FRUEN’S » FRUEN’S + FRUEN’S + FRUEN’S + FRUEN'S FRUEN’S + FRUEN’S* 


* Buy and Sell Through WANT ADS x 


BY ADDING 


TO YOUR 


CUT FEEDING COSTS 


RUME 


DAIRY & BEEF CATTLE FEEDS 


No Cattle can gain faster than the activity of their 
rumen bacteria. RUMEX provides active growth 
stimulating, live colonies of the entire rumen micro- 
flora. RUMEX is the answer to many management 

oblems. Send for the new RUMEX BROCHURE. 
t reveals many facts you should know. 


VITAMINS, INC. 


RUMEX RUMEN 
BACTERIA 

AND 
PROMOTES 

GOO?) HEALTH 


809 W. 58th Street, Chicago 21, Illinois 
Basie Mater'ai Manufacturers and Headquarters for Technical Information. 
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THE 


FEEDMASTER 


By 


THE CHIEF FEEDMASTER 
MODEL B200 


For Economical 
All-Purpose 


Bag & Bulk Delivery 
“ALL HYDRAULIC” 


With a "CHIEF" You'll 
Be Able To— 


* Haul bulk and bagged feed 
in the same load. 


* Haul return trips from farm 
to elevator or mill by 
means of self-loading de- 
vice. 

* Deliver more than one feed 
to different destinations in 
one trip. 

* Haul bulk or bagged feed, 
crates, boxes, and many 


other items without adding 
or taking off any parts. 


* Deliver into 16’ high bins 
or ground level feeders. 


* Make more money with 
less investment. 


Your Choice of 
V Three Models 


Delmarva Broiler 


Prices Continue Rise 


SALISBURY, MD.— The price of 
broilers rose still higher in the week 
ending July in the Deimarva area, 
going to 23.35¢ lb. The average price 
for a week earlier was 22.94¢ 

Broiler chick placements in the 
area at 3,405,000 for the week ending 
July 14 were slightly than a 
week earlier but 9% above the level 
of a year ago, according to the Mary- 
land-Delaware Crop Reporting Serv- 
ice. An increase in local hatchings 
was offset by changes in inshipments 
and outshipments 

Delmarva growers 


less 


sent 3,345,000 


rose 14¢ ton, going to $101.11. A 
better price for broiler meat made a 
better meat-feed ratio. A pound of 
meat would buy 4.6 Ib. of feed com- 
pared to 45 a week ago and 5.7 a 
year ago. 

Nationwide for 22 reporting states 
chick placements totaled 25,345,000 
for the week ending July 14. This 
was 1% less than the previous week 
but was 13% more than during the 
same week a year ago. 

Egg settings in 22 states totaled 
33,703,000. This was slightly less than 
the previous week but 13% more than 
during the same week a year ago. 


Turkey, Broiler Output Big in 
Face of Higher Grain Prices 


By JOHN CIPPERLY 

Feedstuffs Washington Correspondent 

WASHINGTON—tThe U.S. Depart- 
ment of Agriculture’s hatchery re- 
port this week, again focusing atten- 
tion on the heavy production of tur- 
keys and broilers this year, points 
up the importance of paying closer 
attention to feed grain price trends. 

Also, some officials now expect 
pleas later this year for some sort of 
price support buying of turkeys be- 


poultry producers’ situation more 
difficult. 
Production Figures 

The USDA hatchery report shows 
that production of broiler chicks in 
June—which accounted for 79% of 
the chicks hatched during the month 
—totaled 135,440,000, up 21% from 


| a year earlier. For the January-June 


period, broiler chick production is 
up 23%. 

Chicks produced other than for 
broiler production totaled 35,182,000 
in June—an increase of 8% over a 


| year earlier. The number of non- 


Farmers Line Up for Chance 
To Get in Soil Bank Program 


By JOHN CIPPERLY 
Feedstuffs Washington Correspondent 


WASHINGTON — Recent reports 
from grain trade sources as well as 
estimates by some U. S. Department 
of Agriculture experts on the extent 
farmers are cooperating in the soil 
bank program have been confirmed 
here by USDA officials who have 
completed broad field surveys of con- 
ditions. 

This reporter was told this week 
that rumors of long lines of farmers 
waiting at local Agricultural Stabili- 
zation & Conservation committee 
offices to sign up for the soil bank 
are true. These Washington officials 
said they actually observed such con- 
ditions. 

It did not take long for the news 
to spread about the gravy train as- 
pects of the soil bank payments for 
the 1956 corn crop acreage reserve 
program whereby farmers could take 
oats land out of production and ob- 
tain soil bank certificate payments 
valued in terms of corn at 90c per bu. 

This week USDA issued a report 
noting that nearly 700,000 acres had 
been entered in the corn phase of the 
acreage reserve program of the soil 
bank by July 6. However, this report 
emphasizes only the financial aspects 
of the government outlay of money in 
the Corn Belt and the report ignores 
or overlooks the commodity aspects 


acreage included in the agreements 
signed through the first week in July 
total a little more than $37 million, 
USDA reports. About $27 million is 
for corn land. 

Allegedly, under pressure of farmer 
interest in the soil bank, USDA this 
week extended the deadline of par- 
ticipation of 1956 crops for sign up in 
the program from July 20 to July 27, 
1956. At the same time, USDA soil 
bank officials have extended the 
“latest” deadline for disposal of crops 
on designated reserve acreage from 
July 31 through Aug. 3. The earliest 
deadline for crop disposal has been 
extended from July 15 to July 27. 
ASC committees have the authority 
to set local deadlines for crop dis- 
posal within the limitations of the 
national program. 

Even without verification of re- 
ports of wide-spread oats clipping, 
there is good reason to believe that 
this activity will be consequential and 
may effect a substantial reduction 
in the oats crop which will be evident 
when USDA comes out with its Aug. 
1 crop report. Direct contributions of 
corn acreage to the soil bank this 
year are said to be relatively small. 


broiler chicks produced January-June 
totaled 594,114,000, for an increase 
of 7%. However, other figures on 
numbers of young chickens on farms 
have indicated that laying flock re- 
placement this year wouldn’t increase 
that much. At any rate, the laying 
flock this fall is likely to be some- 
what larger than last year. 

Heavy breed turkey poult produc- 
tion in June was 19% larger than 
a year ago, while light breed produc- 


broilers to market last week. This | oayse of the big increase in produc- | tion was 7% smaller. The number 

i figure was 18% more than the pre- { tion of heavy breed turkeys. of heavy breed poults hatched totaled 
. vious week and 12% above the cor- As for feed prices, the supply sit- | 10,711,000. The number of heavy 
R KN responding week last year. uation and government action indi- | breed poults hatched during the first 

Feed prices in the Delmarva area | cate higher grain prices, making the | six months of the year totaled 61,- 


108,000, up 26% from a year earlier 
and more than offsetting the light 
breed decrease. Production of light 
breed poults during the first six 
months of this year totaled 8,874,000, 
off 14% from a year earlier. 

A relatively large hatch of broiler 
chicks in July was foreseen since 
July 1 numbers of eggs in incubators 
were up 15%. Non-broiler eggs in 
incubators were off 5%. Heavy breed 
turkey eggs in incubators were up 
55%. 


Feed Prices 


Many broiler and turkey producers 
may be missing the traffic signs in 
the price situation for feed grains, 
important in the late-season feeding 
of heavy turkeys as well as other 
poultry. 

All news and signs have indicated 
that USDA embarked on a program 
to boost the price of feed grains this 
year to help discourage expansion of 
swine production. This should have 
shown the turkey and broiler indus- 

(Continued on page 87) 


Former President of 


Park & Pollard Dies 


BUFFALO —A former Buffalo 
grain broker, Cyrus C. Lewis, 7177, 
died after a fall from the eleventh 
floor of the Eastland Hotel in Port- 
land, Maine. He was former presi- 
dent, general manager and treasurer 
of Park & Pollard Co., Inc., Buffalo 
feed firm. 

Frederic S. Sturgis, Cumberland 
County (Maine) attorney, said a note 
found in Mr. Lewis’ room indicated 
despondency over illness and a 
“troubled mind.” He had been at 
Portland since May 12 after having 
lived in retirement at Seal Harbor, 
Maine. 

Mr. Lewis was founder of the Lewis 
Grain Corp., which was a subsidiary 
of Park & Pollard. He was president 
of the corporation, which was dis- 
| solved June 27. 


Chicks Placed in Principal Broiler Areas 


/ \ Bulk or and Bulk of soil bank participation. 1000's omitted) 
| V Completely Bag it | _ Week ending Maine Conn. Penn. Ind. Mo. 
V Hydraulic or Gear Drive 20 tose WhO Tread tiey Fun, 846 71 824 893 213 762 2,013 1,503 
i Vs for Ton Pickup to 35 Ft might appear that nearly 700,000 | May 19 ........22222 875 752 842 771 230 786 = 2,140 1,641 
| izes . acres of corn land has been taken | Mey 26 «.:-...cscccccscee 957 732 830 888 209 764 2,002—s*1,566 
i, Trailer Transport une 2 86! 701 984 956 195 765 «1.976 14 
out of production of this year’s crop. 703 898 923 225 832 2.004 1/485 
Chain or Auger Conveyors This is not correct. On the contrary, + 
\V Compartments as desired evidence building up discloses that 630 763 966 173 805 1.856 st 651 
the biggest contribution to the soil | ++ 
Ww s bank for the corn payment value | W.Va N.C. $.c. Ga. Fla. Ala Miss 
I} we don't have what you certificates is coming out of the oats 585 1,707 273 122 248 «1,816 

indi | 472. 1,727 303 5,091 : 

want—we can build crop. Reports indicate that as many 
as 2 million acres of oats have been | 3445.39 242 «1.918 
li 558 1,775 291 «5,280 261 
clipped June raze 302905275 
HENDERSON Accurate 1/400 586 1,809 311 5,285 252 «1,829 1,271 
There is no accurate information | 66000060 1,189 514 1,631 286 5,144 268 1,717 1,274 
to confirm these estimates and the | '4 11164 635 1,665 287 4,854 225 
Total 22 areas 
report issued by USDA this week | Week ending: Ark. La. Texas Wash. Oregon Calif. 1956 1955 
4 showing an over-all participation in May 2,273 2,292 200 248 1.246 26,982 22,571 
the bank this year of nearly 2 million | Mey 26 2309 244208108 
Dept. F. S. acres for all soil bank crops through | June 2 2.431 32 2,280 278 199 27,664 22,694 
July 6 poor = | dune 2475 21332289 187 23.294 
measure the reliability of these esti- | June 23 ........ 415 2,202 277 224 27,292 22.619 
CEDAR RAPIDS, IOWA 2,503 371 2,202 271 197 1,087 22:70! 
2,527 312-2134 248 202 956 25.729 22.054 
Payments farmers can earn on the ‘| RRS Se see 2,290 304 2,269 218 216 1,124 25,345 22,351 
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Ask the 
MERCK MAN 


Whether it is a problem in mixing microingredients or 
giving your formulation the advantages of recent dis- . = 
coveries, the Merck man is a good man to know. He can | 
place at your disposal Merck’s vast research and produc- pee ‘ _ af 
tion facilities—and hundreds of man-years of technical 
service experience in dealing with micronutrients and 
therapeutic agents in feeds. Get the Merck man in on 
your problems the next time he calls, or contact him 
through the Merck sales office nearest you. 


ATLANTA + BOSTON + CHICAGO + DALLAS | 
KANSAS CITY LOS ANGELES - MINNEAPOLIS - NEW YORK | 
PHILADELPHIA ST.LOUIS + SAN FRANCISCO 


Rations Fed During Periods of 
Stress Need Higher Vitamin Content 


MERCK PRODUCTS 


Moving, debeaking, pelleting, vaccination, FOR THE FEED INDUSTRY 


PRO-PEN® “4” 
PRO-PEN® with B,, “2:3” 
PRO-PEN® “50%" 


parasites, extremes and sudden changes of 
temperature, disease symptoms like fever, 


diarrhea and poor appetite—all these situations SULFAQUINOXALINE 
increase the vitamin requirements of poultry. Any NICARBAZIN SAXTURE “29%” 
high-level antibiotic ration used to guard health Or NIACIN U.S.P. 


DRY MIXTURE CHOLINE CHLORIDE 
SOLUTION CHOLINE CHLORIDE 


DL-CALCIUM PANTOTHENATE— 
CALCIUM CHLORIDE COMPLEX 


NO. 52S—CALCIUM 
PANTOTHENATE MIXTURE 


NO. 54—RIBOFLAVIN MIXTURE 
NO. 76—MENADIONE MIXTURE 
POTASSIUM IODIDE MIXTURES 


POTASSIUM IODIDE 
FREE-FLOWING POWDER 


VITAMIN B,, SUPPLEMENT “6” 
VITAMIN B,, SUPPLEMENT 20" 


MULTIVITAMIN MIXTURES 
FOR FEED USE 


STREPTOMYCIN SULFATE 
ORAL VETERINARY (POWDER) 


during stress should contain therapeutic vitamin 
levels . . . especially the B vitamins in amounts 
several times those supplied by regular 
well-formulated feeds. 

If you are marketing antibiotic stress feeds, you 
may want to review their vitamin content with 
your Merck man. He can help you pick, from a 
wide variety of Merck Vitamin Mixtures, the 
product best suited to your needs. 


MERCK & CO., INc. 
Manufacturing Chemists 


RAHWAY, NEW JERSEY 


Research and Production for 
Better Poultry and Animal Nutrition 


@ f 
NY 
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WHY GRAIN, FEED and SEED MEN LIKE 


_SEEDBURO Portable HYTR 
Folding Con 


These versatile conveyors are so 
completely flexible in use that every 
stacking or loading job can be done 
with a maximum of worker 
: satisfaction and a minimum 
- Check of time and labor. 
these features: 


"Model “R” Hytrol 
ie Lightweight, sturdily 
constr 

Rutt- “Top belt.for longer 


at floor level 


Reversible at of switch 
Sizes—10 to 21 ft. 


“pr Hytrol 
150 ib. bags, boxes, 


MODEL 
HYTROL 

A heavy-duty porte 
able, folding cone 
veyor, built for 
long life. 


MODEL “R" HYTROL 

A lightweight aluminum 
folding conveyor for com- 
| plete portability. 
a 


UNCLE 
TOM'S 


FEED 


When Jim Foster came to work for us he was just a big, rawboned 
farm kid, but he knew our feed and he knew livestock. He looked you 
right straight in the eye and you just felt he was honest and sincere 
and knew what he was talkin’ about. 

He did all right from the start, but after a couple of months, 
business started to fall off and we commenced to hear stories from out 
in the field. Finally, the boss called him in and | swear you'd never know 
he was the same man. 

He was dressed fit to kill—spats, loud vest, derby hat and all. It 
was easy enough to see he was tryin’ to look and act like Rod Millick 
who was our top salesman and had been for years. Everybody knew 
Rod and if he didn't look like a fashion plate people wouldn't know him. 
That was his style—but on Jim Foster it was terrible. 

| thought sure he was goin’ to get fired, but he didn't and pretty 
soon his business started to pick up again and it wasn't long ‘til he 


carton: 
“e Elevates hydraulically to 45 | was goin’ great guns. 
degrees. BOTH MODELS FOLD ‘ 
« Ruff-Top belt, with or : : ws MAAS = Next time | saw Jim he was his old self again, and | asked him 
@ Reversible at xy ot switeh : | what had happened. 
Sizes—10 


your Seedburo Representative” 


OR CALL 
COLLECT 
ANdover 


(SEED TRADE REPORTING BUREA 


EQUIPMENT COMPANY 
aad Dept. FS-7, 618 W. Jackson Bivd., Chicago 3, Ill. 
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LEADER IN THE FIELD 


"Well, sir,’ he said, "the old man told me a story about a horse 
and a dog. When night came they put the horse in the barn and the 
dog went in the house. The horse used to look through the window and 
see the dog playin’ around in the parlor—chasin’ his tail and playin’ 
around ‘til he got tired and then he'd jump up in his master's lap and 
go to sleep. The horse figured if that was all you had to do—why work 
all day? So that night he got out of the stable and went bustin’ into the 
house. He pranced round and round, knocked over the table, tore holes 
in the rug and then tried to jump into the master's lap and the hired man 
thought the horse was crazy so he up and shot him." 

"| don't get it," | said. 

"Well, neither did | at first, but he didn't stop there." 

'""Jim,' he said, and he opened up his purse and gave me a $5 bill. 
‘When you get out to the edge of town you open up that car window 
and sail that derby just as far as you can. And when you get home, 
give that vest to your wife and tell her to cut it up for rag rugs. And 
you just forget about tryin’ to be a lap dog and be what you are. We 
want you to look clean and well groomed, but it ain't the clothes that 
make the salesman, it's the man himself'."' 


Hey, Mr. Dealer! 
Barton 


ls Continuing to... 
e Impress Your Customers! 


e Build Stock Salt Sales! 
This Terrific “Full Line” Ad 


‘ | California Feed Group 


Outlines Stand on Drugs 


SACRAMENTO, CAL.—Changes in 
California pharmacy laws’ which 
would provide more stringent controls 
on certain drugs intended for animal 
use are favored by the California Hay, 
Grain & Feed Dealers Assn., accord- 
ing to John Gilmore, secretary of the 
group. However, he said, the associa- 
tion will oppose any measures mak- 
| ing it necessary for the farmer to 
obtain a prescription from a veteri- 
narian in order to treat his livestock. 

State officials earlier acknowledged 
that present California laws permit 
some drugs to be sold without pre- 
scription as long as the label states 
“for animal use only.”’ Some of these 
drugs, it was noted, are considered 
“dangerous” and must be obtained by 
doctor’s prescription for human treat- 
ment. 


ICE CREAM 


Salt 


BY 
Tat SALT C8. 
RAN. 


ing ng Officials said the problem is to 
in | check indiscriminate human _ use 
List of Publications \ _ Brand of Quality - = Since Rice | but at the same time keep the drugs 
ve easily available for farmers. 

Newest Addition— ————— a For nearly halfe-century, “lll “We want the control as strict as 
Readers. the Barton Salt Company, of Hutchinson, | possible, too,” Mr. Gilmore said, “but 

Plus All These Leading Farm Papers: Bartons Kansas, .as been manufacturing a complete line of we don’t want the drugs frozen so 
The Dakota Farmer—i04,316 Readers. posta highest quality salt products for home, farm, ranch, restaurant and. that it’s practically impossble for the 


Dakota Stock-Grower—4,500 Readers. 
The Nebraska Farmer—120,217 Readers. 
The Nebraska Cattleman—5,000 Readers. 
The Kansas Farmer—114,571 Readers. 

The Kansas Stockman—38,500 Readers. 

The Farmer-Stockman (Oklahoma)—165,708 
Readers. 

The New Mexico Stockman—17,662 Readers. 

The Colorado Rancher—43,769 Readers. 

Western Farm Life—35,000 Readers. 

Daily Drovers _Telegram—20, 091 Readers. 

Daily Jour 19,987 Readers. 


More Customers, Increased Sales, 


BIGGER & BETTER PROFITS 
for YOU! 


STOCK and SELL 


Barton SALT and Mineral Products 
Order an ample supply TODAY! 


industry. When you buy salt «.. for any use.., rely on 
the reputation and experience of the salt city’s first salt company = 
be sure the salt you buy bears the Barton brand! 


farmer to use them. He shouldn't 
have to go to a veterinarian for a 
prescription for every minor ailment 
of his animals. 

“And we believe the feed manufac- 
turer should be able to produce medi- 
cated feed without having to obtain 
a drug manufacturing license.” 

Most drugs bearing the “animal 
use only” label are sold by feed deal- 
ers, rural area drug stores and itin- 
erent salesmen. 


LITTER 


| F ABLES 
| | 
| 
| | 
| 
|| Bartors B 1 : 
Be “SALT. 
eof 
| 
| "\Barton 
Salt) 
| a SALT MINERAL Barton | | 
pS ( | 
, Kansas’ Pioneer Pro F Products” Premier Peat Mess Corp.,535 5th Ave, New York 17 


Oregon Scientists 
Study Factors 
In Cattle Gains 


CORVALLIS, ORE. — Fast, eco- 
nomical gains in beef animals appear 
to be linked to another desirable 
train in livestock—superior ability to 
convert high-protein feeds to lean 
meat rather than fat, according to 
two Oregon State College animal sci- 
entists. 

Dr. Ralph Bogart and Dr. Hugo 
Krueger report a close tie between 
rapid beef gains and tendencies of 


Merck recently was issued U.S, Pat- 
ent No. 2,753,266 covering animal 
feeds containing penicillin for growth 
promotion. This antibiotic has been 
used in poultry and hog feeds for 
several years. 

The inventor is Dr. Walther H. Ott 
of the Merck Institute for Thera- 
peutic Research. Dr. Ott and asso- 
ciates were the first to develop a 
practical application of feed grade 
penicillin as a growth-promotant in 
poultry and hog rations. 

According to Merck officials, the 
royalty-free licenses are being grant- 
ed to aid feed manufacturers and 
farmers in making use of the inven- 
tion without added expense. 
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some animals to retain high quanti- Merck supplies penicillin for feed 


ties of protein in the body, convert- as well as allied products such as 
ing it to meaty tissue. “Pro-Strep,” a combination of penicil- 


Slow-gaining test calves tended to | ji, and streptomycin for preventive field 
build body fat at an early age, and and therapeutic use in feeds. 
urinalysis showed body loss of a high A company spokesman said feed . 
vercentage of nitr “ ” sai 
manufacturers have been advised by 

mail of the company’s royalty-free 


The less efficient animals gave off 
one fourth more urea nitrogen than policy on feed grade ommanesie . 


did the fast-gaining group. Drs. Bo- 
gart and Krueger tested about 50 
Hereford and Angus calves that were 
fed a high protein ration of pelleted 
chopped alfalfa and concentrates. 
Animals were put on the test at 500 
lb. body-weight and fed to 800 Ib. 

Bull calves retained a higher ratio 
of nitrogen than did heifers. Dr. Bo- 
gart says further tests will be con- 
ducted to see how much feed effi- 
ciency of heifers can be improved by 
feeding or injecting them with va- 
rious hormones. 

Other tests in progress with mice 
and rabbits indicate that the key role 
of protein synthesis in animals may 
stem from high or low activity of the 
pituitary, thyroid and adrenal glands 
that secrete hormones into the blood- 
stream. 

Animal science is moving rapidly 
in use of hormone additives to speed 
growth rates, Dr. Bogart stated, and 
“we hope to get some basic informa- 
tion on how high the level of treat- 
ment can go without danger of back- 
firing.” 


Royalty-Free Licenses 
Granted on Feeds 
Containing Penicillin 


RAHWAY, N.J.—Merck & Co., Inc., 
announces that it is granting unre- 
stricted royalty-free licenses to all 
feed manufacturers marketing feeds 
containing penicillin. 

This announcement was made after 


Two 20-ton Butler Bulk-O-Matic Feed Tanks at the K. W. Johnson Turkey Ranch, Owatonna, Minnesota, 


Get and hold Big Volume feeders and growers 
with Butler on-the-farm bulk feed tanks 


NUTRITIONAL 
DEFICIENCY 


Lower feed prices, easier handling, To insure years of profitable repeat 
mixed-to-order feeds at little or no extra business from big-volume feeders and 
cost—these are some of the advantages growers, alert dealers and feed manu- 
of bulk feed handling you can offer to facturers are participating with their cus- 
get profitable business from big volume tomers on the installation of Butler 
feeders. And, by seeing that customers bulk Feed Tanks. It’s an investment in 
are equipped with Butler Bulk Feed extra storage capacity that pays off in 
Tanks, you'll actually save on delivery customer loyalty and extra sales. 


and storage costs, even though you Let a Butler representative show you 
handle more feed! how a bulk feed program has worked 
All-steel Butler tanks on the bulk for others—and how it can work for you. 
feeder’s farm save time and labor by Butler’s complete program includes 
permitting fast mechanical loading and _ bolted grain tanks from 1,297 to 60,763 
unloading. They let you use the farm bushels for storage of feed and ingre- 
instead of your warehouse for storage dients at the mill; welded tanks from 8 
... and eliminate the need for frequent, to 44 tons for large feeders and dealers; 
if not daily, deliveries. Feed production and galvanized tanks from 3 to 6 tons 
and shipments can be planned ahead with _ for on-the-farm use. For full details, write 
greater certainty to further cut your costs. to the Butler office nearest you. 


BUTLER galvanized 
steel Bulk Feed Tanks 
for on-the-farm use 
are available in sizes 
from 3 to 6 tons. 


BUTLER MANUFACTURING COMPANY 


Vee, Rowe” 7402 East 13th Street, Kansas City 26, Missouri 
902 Sixth Avenue, S.E., Mi polis 14, Mi _— 
1012 Avenue W, Ensley, Birmingham 8, Alabama 
Dept.2 Richmond, California 


Oil Equipment + Steel Buildings + Farm Equipment + Dry Cleaners Equipment + Outdoor Advertising Equipment + Special Products 
Kansas City, Mo. * Galesburg, lil. Richmond, Callf. * Birmingham, Ala. * Houston, Tex. + Burlington, Ont., Canada * Minneapolis, Minn, 
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FEED 
Safeguard Your Feeds 
withCCC 


This is one of a series of ads featuring good businessmen 
Ross River. li-Wey 64 Feed Store. is | who have doubled their tonnage with the Honegger Program. 


farm serviceman, 
| Butch Buckley. The 20,000 Honegger 
| CHIX they sold this year should 
provide some good feed tonnage. 
| 
| 


2) Hi-Way 64 Feed Store 

ROSS RIVER, Owner-Manager 

RICHARD TIMMER, Field Service “CHICK” BRATTHAUER, In-Store 
PRESTON, IOWA 


Phone: Murdock 9-295! 


June 1956 ~ 


Exclusive territory franchises still available Mr. Sam R. Honegger 

in some areas. Some aggressive dealer will Honeggers' and Company 
double his tonnage in your area with Fairbury, Illinois 
Honeggers’ Big “H” Feed Franchise. It 

might as well be you ! 


Dear Mr, Honeggers 


After two and one half years as a Big 
"H" Dealer I can assure anyone that 
Honeggers' have a full line of the most 
precise and profit-making livestock 
and poultry feeding programs that can 
be found anywhere. 


Our business growth has been beyond 
my fondest expectations — our customer 
loyalty has been unbelievable — Big 
"H" Feeds have certainly stood the test 
in our area. 


Watch for a series of Ads Because Honeggers’ has stuck to 
quality and honesty in basic research, 


featuring Good Businessmen who feed formation, service training and 
/ have doubled their tonnage business ethics — the company stands 
with the Honegger Program. 


today inaclass by itself. I'M PROUD to 
be a Honegger Dealer. 


Sincerely, 


> 
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CAN TRIPLE YOUR PROFITS! 


HONEGGER FEEDS 


Honeggers’ offer a complete line of feeds and complete feeding 
programs that help increase your tonnage. The Honegger line is 
a “profit-package” backed by continuous research and a rapidly 
increasing number of enthusiastic users. 


HONEGGERS' "EGG FACTORY" 


Each dealer receives a franchise to sell Honeggers’ exclusive “Egg 
Factory” program in his area. This is a plan featuring the nationally 
famous Honegger Leghorn, the Honegger Poultry House and other 
Farm Buildings and Honeggers’ feeds for all livestock and poultry. 
What a natural for increasing tonnage and profits! Remember, in 
only a year’s time, 500 birds will eat a carload of feed. 


HONEGGERS’ LIVESTOCK AND POULTRY EQUIPMENT 


With Honeggers’ wide variety of dependable livestock and poultry 
equipment, and accompanying farm supplies, Honegger dealers 
have a source of supply which features unequalled dealer service. 
Your customers will come to depend on you as their one-stop 
dealer for all poultry and livestock programs. 


Honeggers’ modern feed mill near Fairbury, Illinois, features electronic 
controls for speed and accuracy, with “push-button” ingredient selection 
and all bulk handling throughout the plant for top efficiency and economy. 


WRITE, PHONE OR WIRE COLLECT FOR COMPLETE DETAILS 


HONEGGER FARM BUILDINGS 


Honeggers’ line of pre-built farm buildings are an extra 
plus. There’s no additional investment on your part... and w 
a perfect tie-in for your livestock and poultry feed business, 


The 600 acre Honegger Research Farm, where practical feeding, manages 


ment and disease control practices are developed and demonstrated. Dealers 


find that a tour of Honeggers’ by customer prospects really helps sell them. 


{ 
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W. E. Glennon Presents Trade 
Views of Control Problems 


ROANOKE, VA. — An _ industry 
leader’s views of various problems 
in connection with feed control were 
presented at the recent annual meet- 
ing of the Association of Southern 
Feed and Fertilizer Control Officials 
in Roanoke. 

Discussing the problems and sig- 
nificant developments in cooperation 
between control officials and indus- 
try was W. E. Glennon, president of 
the American Feed Manufacturers 
Assn. 

(Reviews of other talks at the 
meeting appeared in the July 14 issue 
of Feedstuffs.) 

Among the points discussed by Mr. 
Glennon were labeling requirements 
and actual feed performance, which, 
he pointed out, is the best investment 


regardless of labeling. Although it is 
no doubt premature now, he predict- 
ed that the day will come when the 
only information on the feed tag will 
be net weight, brand, type of bird 
or animal for which the feed is in- 
tended, name and address of manu- 
facturer and perhaps feeding instruc- 
tions. 

Mr. Glennon also noted problems in 
connection with southern feed stand- 
ards and cited the work of a joint 
committee representing the AFMA 
and the southern control association. 

He mentioned, too, the suggestion 
that a committee of control and in- 
dustry men be named to study all 
regulations and resolutions of control 
groups with a view toward revising 
some of them in the light of present- 
day conditions. Such cooperation on 


various details could pay big divid- 
| ends. 


The philosophy and intent of feed 


| laws and regulations came in for at- 
| tention in comments on the definition 
and purpose of labeling. A label is 
a means of product identification 
while an advertisement is a sales 
promotion device, Mr, Glennon said, 
and it would seem that different reg- 
ulations and different agencies are 
needed to handle the two. 

The work on control problems by 
the AFMA and its feed control rela- 
tions committee and a sub-committee 
of its Nutrition Council also was 
described by Mr. Glennon. 

Following are principal parts of 
Mr. Glennon’s talk: 

Basically, there is little, if any, 
difference of opinion among feed con- 
trol officials and the industry on the 
fundamental need for state feed laws. 
This statement, I feel, does not need 
further elaboration. Feed laws have 
served and are still serving a very 


worthwhile purpose. 


Art-Atre’s “LEASE PLAN” offers elevator mana- 
gers an unusual opportunity to make big profits 
from drying grain—at a cost so low every elevator 
can afford one. With a small initial payment, you 
may use the dryer on a rental basis for the period 
of the lease. This gives you the chance to see 
whether the annual volume of corn and grain 
handled justifies use of a dryer—plus the oppor- 


PAY-AS-YOU-GO PLAN 


YOU BU: 


WITH 


make this offer! 


tunity to appraise the tremendous profit potential 


right at your own elevator. 


This “Lease Plan” is advantegeous for those 
who don’t wish to make a large cash outlay at the 


A typical Arid-Aire installation shows the simple, 
low-cost way to dry corn and other small grains. 


itself’. When your option to buy is exercised at 
the end of the minimum rental period, all rental 
payments apply on the purchase. If for any reason 
you decide to relinquish the dryer, you should 
have realized profits from using the dryer that 
cover all or part of the initial payment. No “‘hid- 
den charges’’—no “extras’’. Only Arid-Aire can 


@ Quick delivery @ Simple, low-cost operation 
@ Quick installation e Excellent for custom drying 
e Big capacity, big profits e Portable, movable, compact 


start, but who can make rental payments during 


the drying season while the dryer is “paying for 


Division of: DAYCOM, INC. 
811 3rd Avenue N.E. « 


WRITE FOR DETAILS OF ARID-AIRE “LEASE PLAN” 


Minneapolis 13, Minn. 


However, it is rather interesting 
to note, that generally speaking, feed 
for livestock and poultry is subject 
to more checking and control than 
is food for humans. The labeling re- 
quirements for many items of food, 
cosmetics, tooth paste, drugs, and 
many other common household items 
seem to be practically non-existent 
when compared to the requirements 
and extensive labeling necessary for 
feed. 

Certainly, if a completely compli- 
cated and thoroughly non-under- 
standable label is any comfort to a 
buyer, then a purchaser of one of 
the modern medicated feeds should 
be getting his money’s worth. 

Despite the emphasis that is placed 
on the feed tag, the best judges of 
what is in the bag are the herds and 
flocks, in the feedlot. Tne feed that 
gives the best performance is the best 
investment regardless of labeling. 

The performance of a feed is, of 
course, influenced by other important 
factors such as breeding, manage- 
ment and sanitation. The importance 
of following feeding instructions can- 
not be overemphasized, and in many 
cases these instructions and warnings 
on the feed tag or bag are of equal 
or more importance than some of 
the other required information 


Simpler Labeling Seen 

I may not live long enough to see 
it, but in my opinion, the day will 
come when the only information ap- 
pearing on the tag or bag for feed 
sold in many states will be the net 
weight; the brand of the feed; the 
type of bird or animal it is intended 
for; the name and address of the 
manufacturer, and perhaps feeding 
instructions. 

This system is no doubt premature 
today for the average manufacturers, 
feeders, and feed control officials, but 
new concepts, new methods, new in- 
gredients and processes, coupled with 
better informed feeders, will all help 
in bringing this about. 


Feed Standards 
During the past several years sig- 


nificant things have happened that 
should be mentioned regarding co- 
operation between control officials 


and industry. For a number of years 
the feed standards of your associa- 
tion have been discussed. Industry 
has opposed standards on the overall 
thesis that they are not practical 
and serve little or no purpose. If 
minimum standards are set, they, of 
necessity, must be so low, in order 
to meet varying conditions, fhat they 
are of little overall benefit. If opti- 
mum standards are used, they are 
far too restrictive to serve their in- 
tended purpose. 

With the rapid advances in nutri- 

(Continued on page 76) 


Phosphate 


COSTS 


APPROXIMATE COMPARATIVE COST PER 
UNIT OF EFFECTIVE PHOSPHORUS 
(Delivered Midwest) 


$2.55 
6.65 
Dicalcium Phosphate ........... 4.60 
Defluorinated Phosphate ......... 4.50 
Low Fluorine Rock Phosphate ..... 4.20 
WRITE for 


sample & price 
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Customer Service 


and Increase Your Profits 
with the 


JACOBSON HAMMERMILL 


Instant Screen Change from Service Floor 


You can give your custom-grinding customers faster 
service and more personal attention with the remote 
screen change feature of the Jacobson "Master."’ Your 
operator can select the desired granulation instantly, 
without stopping the mill . . . without leaving the service 
floor .. . and without cumbersome contraptions. A simple 
push or pull on one of two control rods changes to a fine, 
medium or coarse grind. 


Additional Features Combined 
Only in the “Master” 


Separate Fan Motor: 


Increases coarse grinding op 
tends to eliminate chokeups; makes re- 
versible rotation of grinder possible. 


Reversible Rotation: 


Hammers and other moving parts wear 
evenly without turning; helps entire 
hammermill remain in better balance. 


Monocast Base: 


Assures perfect alignment and met 
minimizes destructive vibration while 
providing smooth operation. 


Special Grind Feature: 
Convenient door permits 30 second con- Satisfied Customers 


ventional Jacobson screen change for Are Repeat Customers 


special grinds. 
Positive Air Control: and Refer Other 


Adequate supply of return air (neces- Prospects to You 
sary for full ey can be directed 
thru grinding chamber or under screen. 


55 to 140 
H. P. 


Recirculating Collector: WRITE . 
75% of = FOR 

h ills fi +i ==> N 


All new Jacobson Hammermills are now 
being furnished with Jacobson Hard-Faced 
Hammers as standard equipment. A concave 
wear pattern provides sharp cutting edges 
throughout the exceptionally long life of Jacobson Hard-Faced 
hammers. To achieve this pattern and long life, Jacobson engineers and 
metallurgists started with hammers comparable to the finest found 
elsewhere. They subjected these hammers to additional surface hard- 
ening and hard facing techniques in special Jacobson heat-treating 
furnaces. The result was a hard-faced hammer at the very peak of 
abrasion-resistant toughness and long life. 


MACHINE WORKS 


Over 46 Years of Continuous Service to the Feed Industry 


1090 TENTH AVE. S. E. DEPT. M. MINNEAPOLIS 14, MINNESOTA 
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Alabama Dealer Does 


A Big Business with Small Buyers 


By Al. 


The small lot feed and fertilizer 
customer today buys a great deal 
more merchandise than he did 10 to 
15 years ago, and that is why he is 
a mighty important man to serve, 
especially in sections of the nation 
where such customers can work out- 
doors in leisure time up to 10 months 
or more per year. 

This is the belief of John White, 
owner of Dixie Supply Co., 8 Mile, 
Ala., near the warm gulf coasi area. 
Mr. White has a large feed and farm 
supply store out in the country area 
near Mobile, Ala., and he sells feeds 
and supplies to large volume as well 
as small lot customers. 

“The tendency of the small lot cus- 
tomer today is to buy better chicks, 


P. Nelson 


better feeds and more poultry equip- 
ment than he did 10 to 15 years ago,” 
says Mr. White. “Many people have 
small chicken flocks down this way, 
and such customers usually have bet- 
ter incomes than formerly. They 
raise chickens as a hobby or sideline 
to supplement their office or factory 
wages. And they believe in buying 
good chicks and feeds.” 

Such customers, too, Mr. White re- 
ports, no longer plow and plant gar- 
dens without having adequate ferti- 
lizer and good seeds. And they watch 
the insect problem quite carefully and 
spray several times a season. Some of 
the small lot customers raise two 
crops of vegetables per year. 

“Some of these small lot customers 


may also have a garden tractor, and 
also a power mower, besides some 
good garden and lawn tools,” declares 
Mr. White. “They spend twice as 
much in a farm supply store like 
mine today than they did in a feed 
store 10 years ago, and they have a 
bigger inventory of garden tools, etc. 
That is why we stock such lines, too, 
and get more business from the so- 
called small lot buyer.” 


Bagged Feed Popular 

Mr. White sells a great deal of feed 
in bag lots. In fact most of the feeds 
sold are to chicken raisers. And these 
customers drop in at the store and 
pick up their own feeds as a rule, 
thus saving Mr. White the delivery 
cost. However, he does deliver larger 
lots of feed to some customers. 

“Ours is a store where the average 
home owner who has little extra land 
for a garden and chicken quarters 
can get just about anything he 
wants,” states Mr. White. “These 
customers buy often. We see some of 


WAY PROTECTION FOR 
YOUR FORMULA FEEDS... 


USE HARDY 
TRACE MINERAL SALT 


A combination of four additives that protect your feeds in four 
ways. The exact composition and proportion depend upon the 


our feed customers every week or 
two weeks. Each time they come in 
they are likely to buy other products 
we have such as seeds, fertilizers, in- 
secticides, etc. We like to see them 
coming back to the store so often.” 

Mr. White’s feed store is located 
about 100 feet off the highway, and 
it has an excellent drive-in. Custom- 
ers can swing off the highway and 
park very easily, and they like this 
feature very much. Mr. White also 
sells chicks and dog feed, two other 
lines which attract many customers. 

“Many customers also like the con- 
venience of shopping at an outskirts 
store,” reports Mr. White. “We are 
more or less on a cash and carry 
basis, and have very few collection 
problems. Last year we built an ad- 
dition to our store, which gives us 
more room to store and display feeds 
and other farm supplies. 

Because many of his customers 
work in nearby Mobile and read the 
Mobile newspaper, Mr. White ad- 
vertises regularly on this publica- 
tion’s farm page, once a week. He 
says that this page is read by many 
farmers and gardeners, and that he 
gets frequent new customers from 
such advertising. 


lowa Cattle | Feeders 
Day Moved to Fall 


AMES, IOWA—The annual Cattle 
Feeders Day at Iowa State College, 
usually held in early summer, will be 
held this year in late September or 
early October. 

Dr. Wise Burroughs, cattle feed re- 
searcher at the college, said that 
cattle feeding experiments were late 
getting started last winter because 
of construction delays in moving the 
experimental lots to the new beef 
nutrition farm northwest of Ames. 
The 1956 Cattle Feeders Day will be 
the first to be held at the new beef 
nutrition farm. 

Dr. Burroughs said 12 lots of ex- 
perimental calves are expected to be 
on exhibit and ready for market at 
the time of the event. They involve 
comparisons of different feeding 
levels of stilbestrol and amounts of 
protein required for most economical 
gains. 


need 


| particular Trace Mineral Formula. MAAAAAYYY rie vv 
gD ANALYSIS oF Prevents Segregation of Trace Minerals ... Stops uneven dis- N ai b= | 
MINERAL tribution of Trace Minerals in your formula feeds. Production tools 2 
| HARDY ORMULA No. tests from salt plant to finished feeds prove Sta-Mix superiority. \ 
eng Manganese" 0.011% lodine Stability Maintained . . . Sta-Mix rejects moisture and oxi- N 
i je N SELL MORE FEED! 
| Cobalt dation — the deadly enemies of Iodine stability . . . Gives you a 
mixing salt with a guaranteed stable Iodine content. Will not add - 
Coppete----""""" or attract moisture to the finished feed. ae COS 
(as Sulphate? 97.000% An Anti-Caking Agent . . . Because of its ability to reject moisture, ~ POSTERS 
Sta-Mix . maintains free flowing and proper N CUSTOM BUILT OR STOCK DESIGN 
F "1.370% Mixing qualities at ali times. Printed in full color to attract 
022% ttention and s t brand. 
| Todine svdesssvsncnsoeonee 0.013% No Palatability Problem . . . Many feeders report a preference by N Can be used as window, counter 
7 0.330% cattle for Hardy Trace Mineral Salt over plain salt. Another reason 
| why Sta-Mix helps you to produce finer feeds, N 
| Zing HANDOUT 
BAC. 
| ilable 
ulae also avat @ ECONOMICAL... Quantity buying 
and Manganes¢ plus continuous gravimetric mixing FOLDERS 


makes the Hardy Trace Mineral 
Premix Service much more eco- 
nomical than mixing at your own 
plant. 


@ FOR SMALL AND LARGE PLANTS... from 
continuous push button mills to 
ten ton per day batch mixers. 


@ EFFICIENT SERVICE... made possible 
by the “know how” and modern 
equipment of Hardy Salt Company 
—the originators of Trace Mineral 
Salt. 


Fully illustrated and colorfully 
printed in 2 or 3 colors. Pre- 
pared by men who are experi- 
enced in farm management. 
Choice of a variety of sizes to 
meet your budget. Available for 
every type of feed. Write for 
free samples and low prices. 


"I REFLECTORIZED 
SUIMETAL SIGNS 


By reflecting the light of passing 
cars, these weather-proof signs 
do a selling job Day and Night! 
Individually designed for your 
feeds. Used along the road or at 
dealers’ stores. Send for more 
information and low prices. 


225 North Michigan Ave. 
CHICAGO 1, ILLINOIS 


Hardy Trace Mineral News, Published 
Quarterly, Will Be Sent to You FREE, 
Upon Request. 


Write or Wire Today for Further Information 
and Delivered Prices! 


HARDY) 
TRACE MINERAL PREMIX SERVICE Es) 
-HARDY SALT .CO. - DRAWER 449 § -OUIS 3, MO. | | 


In and Out of the Mill | 


“o's. stop IN and OUT OF THE MILL operation is AUTOMATION. Ycu can 
unloa J mix and reload in just @ few Erief minutes . . . and with any formulal 
your ser leses @ minimum ameunt of time. There's less time involved for both 
of y «ss power used and a greater turnover in the number of feeder patrons 
you ervice. This means more profits! This is truly FEED MILL AUTOMATION 
ss okes the mest fully automatic feed machinery available for one stop 
service it's BLUE STREAK AUTOMATION! 


TRIPLE REDUCTION 
is the Only Key to 


For a good feed formula, you must first have good 
grains and supplements—and a good mix, too... 
BUT! If the grind contains a lot of flour, the farmer 
is feeding expensive feed because his livestock 
: - and poultry can't digest the unpalatable fines! 
The farmer loses some of his feed budget and you 
may lose a good customer. 


re 


Blue Streak Granular Grind, which can be pro- 
duced only with Prater's patented TRIPLE REDUC- 
TION, is a grind without fines! This gives the 
feeder the maximum amount of nutritional value 
from his grains and supplements! Farmers know 
this and they seek out custom millers who are 
equipped with Prater Blue Streak Advance Custom 
Mills! Let one of our sales engineers show you 
more. And send for the booklet, ‘‘Granular Grind 
is Good Business!" 


/ REDUCTION 


Pro-sized particles are 
first produced in the 
crusher feeder... and 
these uniform par- 
ticles are then stead- 
ily fed into mill for 
2nd reduction. 


2 14 REDUCTION 


Roll crushers crush 
and reduce uniformly 
the pro-sized particle 
. . . then distribute 
evenly to the hammer 
section — for uniform 
peripheral distribution 


3 RO REDUCTION 


Here granulation to a 
pre-determined size 
takes place. Final re- 
duction hammers are 


, sized to eliminate 


floury fines . and 
a selected screen does 


of. the rest. You get G.G.* 


the Only PERFECT MIX! 


Unifors mixing is now more importent than ever! 
in odd grains, supplements and grinding, eres Why: 
a more oh mixing is required with today’s high 
potency cs and vitamins being injected into feed 
in the TSM — Twin Spiral Mix- trem ene cot. 
ing—is being surel it's FORCE FLOW ACTION mining in 
with tw NOt just one, insure UNIFORMITY . every direction, not just a single 
o pervs od. Let @ Prater Consultant show you why spiral up and _— mation. And 
this is send for the book on Blue Streak Twin th 
Spiral Mixer poterted Blue Streak 


These books on 
Mixing ond Grinding 


AUTOMATION 


For the Nation's Mills 
.... for more than 
30 Years 


Prater Pulverizer Company 
1515 S. 55th Court, Chicago 50, Iilinois 


Please send me the books I've checked — no obliga- } 
tion to me, of coursel ! 


[) Granular Grind is Good Business! 
L) Blue Streak Twin Spiral Mixing 
() The new Blue Streak Hay & Grain Grinder 


City 


AUTOMATION! 
f 
>» 
Pater 
Wty, aA . $8 
= GRANULAR GHIND IS GOOD BUSINESS! 
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AVAILABLE 


Findings to date prove that a supplement showing 
high phosphorus solubility in all these chemical tests 
can be correlated with good biological availability. 


HOW DOES YOURS RATE? 


YOUR Cc D p reagent 
(A grade dicalcium 
SUPPLEMENT 1 7 % phosphate 
1 PERCENT PERCENT PERCENT 


99.8) 100 
95.1 
93.5 


we 


No one solvent is entirely dependable in measuring the availability 
of phosphorus supplements. Conclusions drawn by researchers 
point out that high solubility in only 0.4% HCl does not indicate 
a high feed utilization. 


CDP shows high availability in all three determinations, con- 
firming excellent results in a variety of feeding tests. 


The lowest cost, quality phosphorus product, CDP (Coronet 
Defluorinated Phosphate) is produced in two grades to meet your 
requirements. 


be 


| 17% P Grade | 14.5% P Grade 
Phosphorus, Total | 17.0% min. 14.5% min. 
Calcium, Total 34.0% min. 34.0% min. 
Fluorine, Total 0.17% max. 0.145% max. 


as 


<.% 
wi 


EEO 


Coronet Phosphate Company 


GRFOLK 1, VIRGINIA 


| ie | | 
War | 
| 
| 
Let us figure the cost of CDP Delivered to Your Plant og 
A DIVISION OF SMITH-DOUGLASS COMPANY, INCORPORATED 
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Records Retention in Small Business 


ie By Robert A. Shiff, President 
fa National Records Management Council, Inc., New York 
liz The problem of retaining business typical small firm cannot. It must | constitutes a “useless record” and 
records is, today, as important in the use every efficient means available | what constitutes a “useful” one. 
small business as in the giant enter- to keep costs down. | What is needed—and can be de- 
prise. Every business—regardless of The paperwork area that ordinarily | veloped—is a records retention sched- 
its assets, sales volume, or number has the greatest potential for dollar | ule based on objective data. A rec- 
of employees—faces a potential prob- savings is record keeping. As a small ords retention schedule is a _ table 
lem condition. This is true because business accumulates more and more showing the life span of each type of 
virtually every concern tends to paper, the usual solution is to buy record. It lets you know how long 
hoard paper in its files—invoices, more transfer files and filing cabi- each type of record must be kept to 
purchase orders, sales slips, tax rec- nets. Occasionally, management will meet both government requirements 
ords, payroll and personnel docu- decide to reduce the records volume and your own operating needs. 
ments, reports, correspondence, extra by intensive weeding-out campaigns. There can be no quick-and-easy 
carbon copies, and the like. Some or- The intentions are commendable, but solution to the records retention prob- 
d ganizations may be able to afford results generally fall short of the lem. An effective schedule is as in- 
larger and larger outlays for equip- mark. dividual as a prescription for eye- 
Nei ment, space, and manpower to main- Why? Because you cannot get glasses. Experts can work with you 
nh tain and service records. But the people to agree on precisely what to develop a schedule, but they are 


LOWEST 
MAINTENANCE 
COST 


“DIRECT- 
THRUST” 
DIES 


QUALITY 
WORKMANSHIP 


LOWEST 
OPERATING 
COST 


TRAINED, 
COMPETENT 
PERSONNEL 


HIGHEST 
CAPACITY 


capacity you 


cAL/FORNIA 
MILLS 


CPM “CENTURY” 


Call your nearest California representative today 
for complete information. Whatever hourly pellet 


Mill that is just right for your requirements. 


want, there's a California Pellet 


a= at a= an of 


always dependent on the _ special 
knowledge that you have. However, 
some general rules or guideposts can 
be given. 


Developing a Records Retention 
Schedule 


Here are the basic factors to con- 
sider in the light of your own oper- 
ations and experience: (1) legal re- 
quirements, (2) administrative re- 
quirements, (3) historical require- 
ments, and (4) administrative discre- 
tion. 

Legal requirements—Pay primary 
attention to what records you must 
keep for specified lengths of time in 
order to comply with Federal, State, 
or local requirements. Also, there are 
instances where certain records 
should be kept even in the absence 
of a specific rule because of statutes 
of limitation. These laws prescribe 
the length of time after an action 
during which legal proceedings can 
be taken against your company or 
any of its personnel. Your legal ad- 
visers can tell you how ldng certain 
types of information must be kept. 

Note that it is the information con- 
tained on a record that must be kept, 
not a record as such. The govern- 
ment usually does not prescribe by 
title or name the particular form on 
which the data must be recorded. 

Administrative requirements—Your 
own operating needs are another 
reason why no “canned” schedule can 
be satisfactory. The schedule you de- 
velop must take into account your 
current practices—not those of an- 
other company. 

There are definite advantages in 
continuing procedures you have found 
satisfactory and with which your 
employees are familiar. By analyzing 
the use to which your records are 
put, you can tell what records are 
referred to, by whom, and how often. 
Some records of historical value, 
especially those indicating why cer- 
tain decisions or policies were adopt- 
ed in the past, provide valuable fu- 
ture administrative guidance. Only 
the management of a concern knows 
which records fall into this category 
and should be retained accordingly. 

Administrative discretion—It is 
your discretion that dictates which 
records will best satisfy all require- 
ments. For example, the regulations 
of the Interstate Commerce Commis- 
sion concerning certain carriers and 
freight forwarders, contain retention 
clauses ranging from two years to 
permanent for information about 
property. In addition, payrolls and 
material-distribution sheets must be 
kept permanently, except when the 
data is transcribed to other perma- 
nent records. A whole series of rec- 
ords frequently contain this informa- 
tion—time cards, vouchers, job tick- 
ets, payroll worksheets —and it is 
within management’s discretion to 


for the 
FEED INDUSTRY 


¢ Chemical Analyses 
Vitamin Assays 

Drug Assays 
Spectrographic Analyses 
Chick Feeding Tests 
Consultation 

Formula Reviews 


Write for Schedule of Charges 


FEED SERVICE DIVISION 
LIME CREST RESEARCH LABORATORY 
R. D. 1, Box 67 Newton, New Jersey 


1800 Folsom Street, San Francisco 3, California | 


1114 E, Wabash Avenue, Crawfordsville, Indiana \ =| 
101 East 15th Avenue, North Kansas City 16, Missouri ) 


LIMESTONE PRODUCTS CORP. OF AMERICA 


CALIFORNIA PELLET MILL COMPANY 
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Sales & Service Representatives also in: Atlanta + Buffalo » Denver » Fort Worth + Harrisburg « phis « 
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designate one or two of these for 
permanent retention. In this way, 
much space and equipment can be 
saved. 

Many statutes of limitation also 
leave room for discretion. In several 
States, the statute on open accounts 
is six years. Therefore, based on your 
own past experience, you may decide 
that it will be sufficient to keep 
vouchers for small sums (say under 
$50) for only three years. 


Four Key Questions 
Ask yourself these four questions 
about every record type for which 
you want to establish a retention 
period: (1) What are the legal re- 
quirements for this type of informa- 


tion? (2) If there are no formal ‘ cago 

legal requirements, is there an ap- of credit sales, need be kept only so Chi 4, im. 

plicable statute of limitation? (3) If | 10n& 8 it is a ready index to in- an rade ona 

so, how long a period does it state? M his of One 

so, 29 sales, emphis rade 

were not available for reference? F y 4-070 


these yardsticks, you can use facts 
instead of conjecture in making sen- 
sible records decisions. For example, 
some organizations are so cautious 
that they keep cancelled payroll 
checks for the “safe” period of 20 
years. In reality, legal requirements 
range from three to six years. Thus, 
these firms spend money needlessly 
to store cancelled checks anywhere 
from 14 to 17 years beyond any real 
need 
Specific Record Groups 

The following summary of typical 
record groups includes an explana- 
tion of the factors to watch in setting 
a retention period for each type of 
record. 

Accounting, general (journals, ledg- 
ers, trial balance) —Journals and 
ledgers mean different things to dif- 
ferent companies. The General Ledg- 
er, as the basic summary accounting 
record, is usually retained perma- 
nently. The subsidiary journals and 
ledgers are required only for inter- 
nal administration and need be re- 
tained only through periods of ac- 
tual use by the accounting depart- 
ment, auditors, or top management. 
Trial balances are working papers 
that need be retained only through 
final audit. 

Accounts payable (general can- 
celled checks, cancelled payroll 
checks, vouchers) — While cancelled 
general checks may be retained for 
the number of years defined in each 
State’s statute of limitations (aver- 
age of six years), some companies 
keep payroll checks for only two 
years. Cancelled payroll checks can 
create a volume problem. The great- 
est activity is in the first few weeks 
after issuance, and usually falls to 
nex? to nothing after the first year. 

Vouchers are always a bulk prob- 
lem. Rather than keep them all for 
six to 20 years, breaks can be made 
between plant vouchers (retained 
permanently), operating vouchers 
(retained for an average of six years) 
and petty cash vouchers (retained 
for an average of one to two years). 
This holds for originals only. Furth- 
er breaks might be made by dollar 
value. It pays to limit retaining copies 
of these vouchers for a minimum num- 
ber of weeks or months. 

Accounts receivable (billing copies 
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Room 13. 
221 N. LaSalle St. Chicago 1, Ill. 


of invoices, credit-memo invoices, ac- 
counts receivable ledger)—-Manage- 
ment’s chief concern is in the unpaid 
invoices. Paid invoices—particularly 
large-volume, small - dollar - value 
items—may often be disposed of with- 
in six months to two years. Most 
complaints on payment or amount 
of payment are received within this 
period. 

Equally important is minimum re- 
tention of any invoice files that dupli- 
cate the basic record (arranged by 
customer or by invoice number). 
Only those invoices connected with 
items of new design or the first item 
of a patentable product require long 
indefinite retention. The accounts re- 
ceivable ledger, as a basic summary 


ents, trademarks, suits) — Copy- 
rights, patents, and trade-marks are 


FEEDSTUFFS, July 21, 1956——21 


HEDGING OFFERS 


PROTECTION 


Hedging in the futures markets can help 
you prevent losses because of price fluc- 
tuations in commodities. Learn how to 
make your business safer through this 
inexpensive method of operation. Call or 
write Arthur C. Harrison, partner in 
charge of the Commodity Department in 
Chicago, for complete information today. 


SOYBEANS 
SOYBEAN OIL 
SOYBEAN MEAL 


Mitchell, Hutchins & Co. 


231 S. La Selle St. 


Product of N. V. Philips-Roxane, The Netherlands 


Save more than $100 per ton on Dry D cost! 


VITAMIN D, 


® MINERAL STABLE 


WISCONSIN ALUMNI 


RESEARCH FOUNDATION 


Approved for 


VITAMIN D 
upon periodic 
tests 


VITAMIN D, POTENCY OF BO-DEE UNDIMINISHED 
FOR PERIODS IN EXCESS OF 12 MONTHS 


In tests conducted by the Wisconsin Alumni Research Foundation—12 month 


tests at 30 day intervals—showed no loss of potency of Bo-Dee Mineral 


Stable Vitamin D3; when mixed with the following minerals: 


GROUND LIMESTONE 
STEAMED BONE MEAL 
CALCIUM PHOSPHATE 


MAGNESIUM SULPHATE 


FERROUS SULFATE 
COPPER SULPHATE 
MANGANESE SULPHATE 


COBALT SULPHATE 


TO THE BEST OF OUR KNOWLEDGE THESE 
RESULTS HAVE NEVER BEEN DUPLICATED 


WRITE TO US FOR INFORMATION ABOUT HOW YOU CAN SAVE 


FROM $100 TO $200 PER TON ON YOUR DRY D COST. 


BOWMAN FEED PRODUCTS, Inc. 


130 Central Avenue, Holland, Michigan 
220 E. 42nd Street, New York 17, N. Y. 


THE BOWMAN GROUP 


Kindstrom-Schmoll Co. 
418 Flour Exchange Bidg. 
Minneapolis, Minn. 


Frank Seitz Sales Co. 
1510.3ist Street 
Des Moines, lowa 


K. S. Crittendon, Inc. 
120 East Third St. 116 
Charlotte 2, N. C. 


Crittendon-Smith, Inc. 
3240 Peachtree Rd. Bidg. 
Atlanta, Georgia 
Chicago Office 

600 S. Michigan Ave. 
Chicago, Ill. 


New York Office 
220 East 42nd St. 
New York !7, N. Y. 


Standard Sales Co. 
202 Cochran Bidg. 
Meridian, Miss. 


Crittendon-Smith, Inc. 
514 Wallace S. Building 
Tampa, Fla. 


George O. Adams 
385 Crescent Ave. 
Buffalo 14, New York 


Arch Sales Company 
1406 E. 47th Ave. 
Denver, Colorado 


Feed Associates, Inc. 
106-108 No. Court St. 
Marysville, Ohio 


Technical Agricultural 
Products With 
Controlled Specifications 


M. A. McClelland Co. 
Dwight Buildin 
Kansas City, Mo. 


B. A. Lucius Company 

3007 Race Street 

P. O. Box 7244, Sylvania Station 
Fort Worth 11, Texes 


OF TRADE * HO. 


| 
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usually retained permanently. Con- 
tracts are more often kept for six 
years after expiration, but when re- 
newed annually are generally kept 
for shorter periods. Records on law 
suits are typically kept for six to 10 
years after settlement. Bulky work 
papers and routine notes connected 
with contracts and suits should be 
cleaned out as soon as the matter 
is legally completed. 

Payroll (earnings records, payrolls, 
pension records)—The basic legal re- 
quirements are: (1) Internal Rev- 
enue Service—four years for earnings 
records (Federal Insurance Contribu- 
tions Act and Federal Unemployment 
Tax); (2) Department of Labor, 
Wage and Hour Division—three years 
for payrolls, two years for earnings 
records; and (3) the Department of 
Labor, Division of Public Contracts 

—four years for wage and hour rec- 
ords. Pension records are usually re- 
tained permanenty and may often 
serve as the earnings record as well. 

Personnel (applications for employ- 
ment, attendance records, time clock 
cards, employee history records, per- 
sonnel folders)—-Where a company 
maintains both employee history 
cards and personnel folders, the his- 
tory cards may be destroyed within 
one year after termination of em- 
ployment. An exception to the latter 
might be the top executive personnel 
data. Employment applications should 
be kept only for jobs or persons 
where the company anticipates action 
in the near future. Attendance rec- 
ords, time clock cards, and related 
data should be handled as a package: 
where this information is summarized 
on project or payroll records, the 
bulky initial records may be discard- 
ed within 1 to 6 months. 

Production (job tickets, mainte- 
nance records, operating reports, pro- 
duction orders)—Job tickets and pro- 
duction orders are really only of 
value in processing the order through 
the factory or when the customer 
raises questions on delivery or qual- 
ity. These points come up in the initi- 
al months after shipping. 

Actual production orders are the 
only ones that warrant retention be- 
yond one year. And of all the rec- 
ords for one order (e.g., job ticket, 
shipping ticket, bill of lading) only 
one need be retained in the original. 
Most information is repeated from 
one form to the next. Maintenance 
records are usually retained for the 
life of the equipment on which the 
data is compiled. Monthly operating 
reports on production are valuable up 
to two years. Annual operating re- 
ports should be kept permanently for 
historical and management purposes. 

Purchasing (bids, purchase orders, 
receiving reports, purchase requisi- 
tions)—Purchase orders should be 
broken down into categories for re- 
tention purposes: major equipment, 
expendable supplies and materials, 
and the like. Major purchase rec- 
ords, particularly where specifications 
are included, might be kept for six 
years. Routine items may be cut to 
three years and still stay within 
legal requirements on proof of local 


SINASON - TEICHER 
INTER AMERICAN 
GRAIN CORP. 


EXPORTERS @ 


purchase and on records of use for | 
tax purposes. 

Purchase requisitions need be re- | 
tained only until the items are re- | 
ceived—since the data is covered on 
the purchase order. Receiving reports 
are usually supporting documents 
for the accounts payable vouchers 
and are retained accordingly. ° 

Bids are kept after a contract is 
let out only so long as management 
wants them for post-audit purposes, 
and so long as purchasing agents 
may need them as references for the 
next contract for the same service or 
items. 

Real estate (deeds, leases)<—Deeds, 
right-of-way, and easements are 
usually retained permanently; leases 
for six years after expiration. If 
leases are renewed annually, they 
may be kept only for the current year 
plus one. 

Sales (correspondence, customer 
orders, salesmen’s reports)—Sales cor- 
respondence on deliveries, acknowl- 
edgments, bids, and so on, need only be 


kept at the most 30-60 days for pos- 


sible answer and follow-up. Policy 
letters should be segregated and re- 
tained permanently. Customer orders 
in sales departments are only copies 
of accounts receivable files and should 
be kept, if at all, for minimum pe- 
riods. 

Salesmen’s reports on individual 
sales, and expenses, are important 
only for immediate review. They war- 
rant keeping for only a few months. 

Secretary (annual reports, by-laws, 
minutes of stockholders meetings, 
cancelled stock certificates) — The 
first three items are usually kept 
permanently. Cancelled stock certifi- 
cates are not governed by any Fed- 
eral legal requirement (except for 


regulated companies) and may be 
destroyed at the discretion of the 
company. However, most firms keep 
a formal certificate of destruction. 

Tax (purchase-and-use tax re- 
turns, state and federal tax returns) 
— Regulation on purchase-and-use 
taxes usually state that a city must 
announce its intentions to act on a 
company’s returns within three years. 
There is no limitation, however, in 
ease of fraud. The same holds true 
of state and federal returns. 

The purchase-and-use tax state- 
ments are usually retained for three 
years. State and federal returns, be- 
ing more involved, are retained at 
least .six years, often permanently. 


To Your Feed Formulas Add 
WESTERN LIVE YEAST CULTURE-2X 


Live Yeast — Vitamins — Enzymes 
For faster gains by more efficient utilization due to known and unknown factors of yeast 


WESTERN YEAST COMPANY Chillicothe, Illinois 


HEAT SERIOUSLY AFFECTS THE POTENCY 


OF MANY VITAMIN A PRODUCTS 


Vitamin A, one of the key ingredients in poultry, swine, 
and cattle feeds, is highly susceptible to oxidation. This 
process is accelerated by heat. Delivering vitamin A in 
the potency specified by the formula is a major problem 
for feed manufacturers. 


Now, with Micratized® vitamins, stability is assured. 
Nopco’s most significant recent contribution to the feed 
industry is a complete line of truly stable vitamin A and 
D products. The Micratized vitamins are stabilized by 
an exclusive process which shields them from heat, 
humidity, and trace minerals. 


Bulk feed delivery is geared to vitamin stability. When de- 

livered in bulk, feed is stored in steel or wooden bins exposed 

to the sun. Inside temperatures often reach 125°F, putting a‘ 
tremendous strain on the stability of vitamin A, because 

vitamin potency may deteriorate rapidly at that temperature. 

In such cases the success of the entire program may depend 

on a heat-resistant vitamin A. 


Vitamin A oxidizes rapidly in storage. Feeds are not 
mixed, delivered, and fed, all on the same day. They are 
stored for varying periods on manufacturers’ premises, on 
dealers’ floors, in feed bins. Tests have shown that after only 
1 month of storage at 80°F., some vitamin A dry products 


and oils lose half their potency in feeds. 


Pelleting is frequently done at high temperatures. The pel- 
leting process involves passing steam through the mix in a 
heated chamber. Recent assays of pellets fortified with 
vitamin A feeding oil showed severe losses of vitamin A 
potency (20% to 100%). Vitamin A stability in pellets is 
highly variable, depending on the feed formula and on the 
amount of heat, steam, and pressure. 


i 


Vitamin A is subject to potency loss in transit. Tempera- 
tures in closed freight cars and trucks rolling through the 
southern U.S. in the summertime go as high as 145°F. 
Transportation is a problem for manufacturers who want 
to deliver their feed without loss of vitamin potency enroute. 


| 

| 


Work papers may be destroyed with- 
in the minimum periods. 

Traffic (bills of lading, freight bills, 
packing lists) —— The only legal re- 
quirement on these items is on “or- 
der, shipping and billing records”— 
Department of Labor, Wage and 
Hour Division—for two years. How- 
ever, there is rarely need for more 
than one official record to cover any 
one shipment (see also preceding 
section on production). 


Operating Under a Retention 
Schedule 


While the core of a sound record- 
keeping program is an accurate re- 


tention schedule, an efficient system 
also means that you... 

(1) Know what records, and how 
many of them, you have. A physical 
inventory should be taken of all your 
records, preferably under the direc- 
tion of the person who is responsible 
for the entire operation. 

It is not necessary to examine 
every single piece of paper, only the 
different groups of records. Using a 
separate sheet of paper for every 
record type, record the following 
facts: (a) type of record (checks, 
accounts payable, employment appli- 
cations and the like); (b) period 
covered, beginning and closing dates; 
(c) department that has jurisdiction 


LASSEN PROCESS 
CANADIAN & FORTIFIED 


R.S.WILSON CO. 


1206 MAPLE AVE.+LOS ANGELES 15, CALIF. 


over the record—such as, sales, ship- 
ping, or accounting; (d) location of 
the record; (e) kind of equipment 
the record is in; (f) volume in cubic 
feet—letter-size drawers usually con- 
tain 1.6 cu. ft., and legal-size 2 cu. 
ft.; (g) amount of space occupied by 
files and by shelving for records. 

(2) Learn how much use is made 
of each record type. Have a refer- 
ence analysis made over three to six 
months to see how frequently a given 
type of record is actually used. This 
information will give you a factual 
basis for ear-marking records for 
retention, destruction, or storage in 
a low-cost records center. 

(3) Set up a low-cost records cen- 
ter. Once you know what records you 
have, how often they are used, and 
how long to keep them, you are pre- 
pared to realize substantial dollar 
savings in equipment, space, and per- 
sonnel by scheduling inactive records 
for transfer to a new-type records 
center. Such a center can insure both 
better reference service and economy 
if you locate it in low-cost space 


SPECIAL MICRATIZED VITAMIN A 
PRODUCT IS AVAILABLE 


4 


Milli) 


—_ 


| 
f 


Micratized Vitamin A is a key factor in Nopco’s Nopeay® 
Livestock Feeding Supplement. Stable, potent vitamin A has 
been proved essential for profitable cattle gains. Nopcay 
assures feeders of adequate amounts of vitamin A in spite 
of seasonal high temperatures which destroy the value of 
other vitamin supplements. Fer thriftier cattle and larger calf 
crops, feed Nopcay Livestock Feeding Supplement. 


? 


Every test conducted by independent agencies has shown 
Micratized Vitamin A to be uniquely stable under exposure 
to heat. A recent university report showed that Micratized 
Vitamin A, mixed with a feed containing trace minerals, 
lost only 4.8% of its potency after 30 days’ storage at 
98.6°F. In that same ‘est, cod-liver oil lost 40% of its 
potency, and a stabilized dry fat powder 32%. 


Feeding tests in the laboratory are equally dramatic. In 
one university's test on turkeys, the control group birds fed 
no vitamin A and those fed vitamin A in the form of fish 
liver oil which had deteriorated in the feed all died within 
4 weeks—conclusive evidence of the key role of vitamin A 
in poultry diets. The group fed Micratized Vitamin A showed 
normal survival and made satisfactory growth. 


For pellets and crumbles, Nopco has developed Micratized 
Vitamin A, Type L. This product survives the pelleting 
process in spite of extremes in heat, moisture and pressure. 
At the same time, Type L, like other Micratized vitamins, 1s 
readily absorbed from the digestive tract. You. can depend 
on Micratized vitamins to deliver, without expensive over- 
ages, the potency specified by the formula. 


Get acquainted with Nopco’s Micratized vitamins. Send for the Nopco Nutrition Guide. 


Name 


Norco Cuemicat Co., 100 Front St., Harrison, NJ. 
Please send me the Nopco Nutrition Guide. 


Address. 


City 


Zone 


State. 


Basic producers of Micratized® Vitamins A and D, niacin, calcium pantothenate, choline chloride, and other products. 
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away from the office and institute 
a reference system. You can use the 
center for records that must be kept 
permanently, and for those not yet 
old enough to be destroyed or sold 
as waste paper. 

Essentials of a Records Center 

When you set up your records cen- 
ter, plan for the following basic ele- 
ments: 

Shelving: Space-saving shelves, 
preferably of metal, are used to store 
cartons of records. Ordinarily, 12 
cartons can be stored satisfactorily 
on a 32x42 inch shelf. 

Cartons: Corrugated cardboard 
containers having 10xJ2x15 inch di- 
mensions are ideal. They may be used 
for either letter- or legal-sized docu- 
ments. Economical and sturdy, they 
may be obtained from a number of 
manufacturers. 

Index: Records should be indexed 
as they are boxed for storage. Each 
cardboard box should have a num- 
ber which designates the permanent 
location assigned to it in the records 
center, and an inventory sheet show- 
ing the contents of the box. 

System: Set up a system for ob- 
taining information or records from 
the center. It should include pro- 
cedures for finding material rapidly 
and for returning it to its proper 
place after use. 

¥ 


EDITOR’S NOTE: The above ar- 
ticle on the retention of certain busi- 
ness records appeared originally as 
a management aid in a Small Busi- 
ness Administration bulletin. The 
author, Robert A. Shiff, is president 
of the National Records Management 
Council, Inc., New York. 


Proceedings of Meeting 
On Antibiotic Use in 
Agriculture Published 


The proceedings of the First Inter- 
national Conference on the Use of 
Antibiotics in Agriculture have been 
published by the National Academy 
of Sciences-National Research 
Council. 

The conference was held in Octo- 
ber, 1955, in Washington, D.C., under 
the auspices of the Agricultural 
Board and the Agricultural Research 
Institute, National Academy of 
Sciences-National Research Council. 

The new book includes all of the 
papers and discussions presented at 
the conference. Speakers and partici- 
pants in discussions at the confer- 
ence were U.S. and foreign scientists, 
many of them from state colleges 
and experiment stations and the U.S. 
Department of Agriculture. 

Among the general subjects cov- 
ered at the conference were growth 
response to antibiotics in livestock 
and poultry, special biological prob- 
lems, mode of action of antibiotics, 
crop usage, food preservation and 
public health aspects. 

The price of the book is $2.50. 


Pay Raise Granted 


TOLEDO, OHTO—Revisions in a 
contract covering about 100 employ- 
ees at the East Broadway plant of 
Kasco Mills, a division of Corn Prod- 
ucts Sales Co., have been accepted by 
the membership of Local 58, Ameri- 
can Federation of Grain Millers, AFL. 
The new provisions provide a 5% 
pay increase this year and a 3%% 
increase next year. 


Ash Us to Quote 


Vegetable and Animal Proteins 
Millfeeds, Alfalfa Meal, Molasses 
and other Feed Products 


Telephone—GR 6122 Teletype—KO 370 


HERRIN 
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JOE BROOKS 


| 


People Like a Parade | 
By Al. P. Nelson 
It was Sunday afternoon, and Joe they got in a slow moving stream of | in the front seat with his father. 


Brooks was driving his family home 
from a visit to a friend in a distant 
town. As they neared Fansen’s Creek, 


traffic and practically had to crawl | 
along. from?” 
“Gosh, Dad,” said Joe, Jr., who sat | 


“Where do all these cars come 


The feed dealer chuckled. “That's 


Dean and Alan Dungan, partners in Farmers 
Certified Mills Company, Lawler, lowa wrote that 
their Bryant Double-Duty Hammermill gives: 


“greater capacity - trouble free grinding 
low cost maintenance - power savings.’’ 


They also said, “These facts are why we bought 
another Bryant Double-Duty for a new mill we just 
completed.” 


INSTANT SCREEN CHANGE 


is just one of the facts the brothers Dungan of 
Lawler, Iowa liked about their Bryant Double-Duty. 


The Bryant Simplex Screen Changer lets you 
change to any one of three screens from the work 
floor without stopping the mill. There is never any 
feed leakage—the screen enters from top of the mill, 
slides freely into grinding position and is locked 
securely by the exclusive Bryant screen lock. You 
can insert an extra screen manually in less than 
30 seconds without loosening bolts or using any tools. 


IF YOU WANT THE SAME COMPETITIVE AD- 
VANTAGES DEAN AND ALAN DUNGAN HAVE, 
WRITE US FOR THE COMPLETE BRYANT DOUBLE- 


DUTY STORY. 
OUBLE 
WAMMERMILL 
VY BRYANT ENGINEERING CO. 
1514 Tenth Ave., Port Huron, Mich. 


Diagram above shows operation 
of the Bryant Simplex Screen Changer 


Quality — ovr most important product fer 45 years. 


what all the rest of the drivers are 
asking. Someday maybe folks will be 
flying in airplanes or helicopters and 
then there won't be such traffic jams 
on Sunday.” 

Joe saw a chance to pass a slow 
driver as the traffic stream coming 
the other way thinned, and he did it 
with a burst of power, getting back 
into his lane again, like a duck set- 
tling into the water. 

“Nice goin’, Pop,” said Joe, Jr., 
admiringly. 

Suddenly Joe turned the steering 
wheel and went over on the shoulder, 
off the road, the car leaning on one 
side. Then he brought the car to a 
stop. 

“Joe, Joe!” cried Mary, “what in 
the world did you do that for? We 
almost went into the ditch!” 

“We didn’t!” Jimmie said. He sat 
beside his mother. 

“Well, we could have,” Mary said. 

“Sorry,” Joe said, “but I want to 
visit that antique dealer across the 
road. I’ve suddenly got an idea.” He 
pointed across the road where a large 
yard was filled with old buggies, 
farm dinner bells hung on branches 
of big oak trees, metal hitching posts 
with horse heads, and things like 
that. The sign said: “Link Barnes, 
Buggies, Antiques, Berries, Eggs, 
Hamburgers.” 

Mary knew the location and had 
heard of Mr. Barnes. He was an old 
circus hand who liked to collect an- 
tiques, especially buggies, surreys, 
and anything to do with horses. His 
wife, being more practical, had a 
chicken flock; had made Link build 
her a little hamburger stand and she 
was kept mighty busy spring, sum- 
mer and fall, serving hungry tourists. 

‘I wonder what Joe wants with 
Link Barnes?” Mary said. 


Joe, Jr., Wants a Pony 

“I hope he buys some ponies for 
us,” Joe, Jr. said anxiously. “I've al- 
ways wanted a pony.” 

Mary looked pityingly at her son. 
“He won’t buy a pony unless he 
makes a big, profitable business deal. 
And I can’t see how he can make a 
deal here!” 

So Mary and the boys sat in the 
car and waited. The twins fought 
over which game to listen to on the 
radio. Joe, Jr., wanted the White 


Sox and the Yanks, while Jimmie 


wanted the Braves and Dodgers. 


‘T’ll settle that squabble,” Mary 
said, reaching over and turning off 
the radio. ‘““Neither of you can listen.” 

Joe came back a short time later, 
chuckling to himself. “Great! Great!” 
he said. 

“What's so great?” Mary asked. 

“My deal with Link Barnes. I am 


| going to put on a horse and buggy 


sale to try to beat the summer dol- 
drums, and Link will lend me eight 
buggies of various ages. My men can 
slick them up and polish them.” 
“How will buggies help you sell 


TRY OUR NEW 


Potomac Oyster Shell 


POULTRY 


_ Short of Warehouse 


Space ..... Try Our 
Truck Loading Service 


POTOMAC POULTRY FOOD 


802 KEYSER BLDG. 


BALTIMORE 2, MD. 
LEXINGTON 9-0774 
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anything?” Mary asked skeptically. 

Joe smiled as he guided the car 
out into the traffic again. “I’ll get 
some farmers to lend me some 
horses,” he said, “and we'll have a 
parade of these old vehicles through 
the town on a day when farmers are 
in town shopping. On the sides of 
the buggies will be signs telling farm- 
ers to attend my Horse & Buggy Sale, 
offering values unheard of since the 
old days, long ago.” 

Mary looked a little interested. “It 
sounds spectacular.” 

“It is,” Joe said. “Time was when 
horses and buggies going down a 
street would attract hardly any at- 
tention—but nowdays it’s different. 
That’s how the world changes. I'll 
have signs on the side of the old bug- 
gies telling folks to come to our 
store for insecticides, sprayers, weed 
killers. Other signs will also advise 
them to buy dairy feed now to sup- 
plement dry pastures.” 

“The newspsper publisher should 
publish a picture of the parade, Joe,” 
suggested Mary. “It would be news- 
worthy.” 

“Yup, I sure will ask him, Mary. 
And I'll have other signs saying that 
farmers should come to us to help 
them work out complete, well bal- 
anced feeding programs—no charge 
for this service, etc. Maybe we can 
shake ‘em loose of a few dollars 
these hot days.” 

“Will Link Barnes charge much 


for using the buggies?” 
“No,” Joe said happily. “I told him 
one of the buggies would carry a sign 


advertising his service, and that I 
would carry insurance on those bug- 
gies for a few days. I plan to park 
some of them in our big parking yard 
at the mill, and fill them with mer- 
chandise every day—maybe for three 
days of the sale. That would be a 
different touch, too.” 


Old Tunes, Too 

“Oh, Joe,” Mary said, “why 
couldn’t you put a lot of old songs 
on your tape recorder, such as ‘Down 
By The Old Mill Stream,’ ‘Turkey in 
the Straw,’ ‘Let Me Call You Sweet- 
heart’ and others, and then play the 
songs outdoors during the sale. It 
would stir a lot of memories amongst 
the older customers.” 

Joe grinned. “It certainly would. 
Gee, Mary, I feel so good about this 
promotion, I think I'll drive into the 
Chicken Barbecue on Hy. Y near 
town and we'll eat there. It’s air 
conditioned and you won't have to 
make a meal tonight.” 

“Oh, that will be nice,’’ Mary said, 
“and while we eat perhaps we can 
add a few things to the promotion 
to make it click better and then 
we can pay for the meal out of the 
added profits.” 

“That’s the spirit,” Joe said. “In 
the feed business, if you want to be 
successful you have to think of ideas 
night and day, and ride herd on them 
hard when they flash into your mind. 
Otherwise you lose them.” 


NEW FEED STORE 


SALEM, MO.—The Cotner Feed 
Store has opened here. 


Texas Mill Burns 


BOWIE, TEXAS—The Texo Mar- 
ket here suffered a severe loss by fire 
recently when the plant was struck by 
lightning. Totally destroyed were the 
elevator, molasses mixer, two ham- 
mermills, two dry mixers, corn crack- 
er, oat crimper and several electric 
motors. The offices, store and some 
sacked grain were saved. H. Thomas 
Ayres, owner, has announced plans 
for re-building immediately. Two 
years ago the plant was partially de- 
stroyed by a tornado. 


NEWS CHIEF RETIRES 

SACRAMENTO, CAL.—George K. 
York, chief of the bureau of market 
news, California Department of Ag- 
riculture, retired July 10 after 30 
years’ service with the department. 
Mr. York has administered the Cali- 
fornia department’s market news ac- 


Wy 
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EARLY METHODS 


for grinding grain were slow, arduous 
jobs, often powered by human energy. An 
ingenious device was this foot-driven 

le which pounded whole grains to bits 
in a stone mortar. The end result was 
crude and uneven with hull and chaff 
mashed in with the meal. 


| — WAY TO GRIND 
is to use efficient, high-speed rotary 
hammermills equipped with Pacal Hard- 
Faced Hammers—the hammers that 
grind 3 to 4 times longer with quality 

granulation every time! 


one Midway 6-9456 
or write Hammer Department 


Kinpstrom - SCHMOLL Go. 


Representing Suppliers of Vitamins, 
Proteins and Minerals 
418 Flour Exchange 
Minneapolis 15 + FEderal 8-0615 


Call... 
H. E. HARDY & Co. fo... 


@ MILLFEED 
@ OIL MEALS 
@ ALFALFA MEAL 
@ GROUND GRAINS 


848 Midland Bank Bidg. FE 5-2114 
Minneapolis 1, Minn. 


tivities for many years. Mr. and Mrs. 


York plan to make their home in La PAPER-CALMENSON & COMPANY 


Jolla, Cal. 


For your 


antioxidant 


requirements 


a free-flowing, 


granular BHT 


for quick 


and easy blending 


into feeds 


Ten 


SALES OFFICES: Eastman Chemical Products, Inc., Kingsport, Tennessee; 
New York City; Framingham, Mass.; Cincinnati; Cleveland; Chicago; 
St. Lovis; Houston. West Coast: Wilson Meyer Co., San Francisco; 
Los Angeles; Portland; Salt Lake City; Seattle. 


an Eastman antioxidant for feeds 


Concurrent with recent restrictions applied to 
use of antioxidants in poultry feed, Eastman has 
developed a new form of butylated hydroxytolu- 
ene identified as Tenox BHT—Agricultural Grade, 

Butylated hydroxytoluene already is an estab- 
lished antioxidant used throughout the food 
industry. This new agricultural grade has been 
specially designed for feed manufacturers. It is 
a free-flowing, non-dusting, granulated form of 
a particle size comparable to that of other feed 
components. Hence, Tenox BHT-Agricultural 
Grade blends rapidly and homogeneously in 
mixing operations and does not separate during 
handling or storage. 

Manufacturers supplying feed concentrates 
containing an antioxidant plus vitamins, anti- 
biotics, minerals, etc., will also find Tenox BHT- 
Agricultural Grade easy to incorporate in their 
formulations. 

Antioxidants play an important role in feeds. 
Considerable research has shown that feed anti- 
oxidants—by improving pigmentation, protecting 
vitamin content and safeguarding poultry against 
deficiency diseases such as encephalomalacia— 
can help poultrymen bring more chicks to faster 
and profitable maturity. 

Results of continuing antioxidant research now 
indicate that BHT is equal in effectiveness to 
previously evaluated antioxidants such as DPPD, 
including growth stimulation, pigmentation and 
utilization of Vitamin A from carotene. 

In Tenox BHT-Agricultural Grade, feed manu- 
facturers have the means to add “health insur- 
ance” to every bag of poultry feed they produce. 
Tenox BHT-Agricultural Grade is made by 
Eastman—the leading producer of all types of anti- 
oxidants for food, feed and industrial applications. 
And since this is a form especially prepared for 
feed use, be sure you specify Agricultural Grade 
when ordering. 

For additional information on Tenox BHT- 
Agricultural Grade, write to EASTMAN CHEMICAL 
PRODUCTS, INC., a subsidiary of Eastman Kodak 
Company, KINGSPORT, TENNESSEE. 
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CONVENTION CALENDAR 


July 22—North Dakota Turkey 
Growers Picnic; Woodland Park, 
Hillsboro, N.D.; chm., Irving J. Mork, 
extension poultryman, North Dakota 
Agriculturai College, State College 
Station, Fargo, N.D. 


Aug. 7-8—Mutual Millers & Feed 
Dealers Assn.; Hotel Jamestown, 
Jamestown, N.Y.; sec., Mrs. G. A. 
Bentley, 41 Chautauqua Ave., James- 
town, N.Y. 

Aug. 7-10—Poultry Science Assn.; 
No. Carolina State College, Raleigh; 
sec. O. B. Ryan, Oollege Station, 
Texas. 

Aug. 10-11—North Carolina Feed 
Mfrs. Assn.; Fort Sumter Hotel, 
Charleston, 8.C.; sec., Louis Maxwell, 
Box 897, Goldsboro, N.O. 


Aug. 138-15—American Soybean 


Assn. and National Soybean Proc- 


essors Assn. joint conventions; Uni- 
versity of Illinois, Urbana; R. G. 
Houghtlin, pres., NSPA, 3818 Board 
of Trade Bldg., Chicago 4, Ill.; George 
M. Strayer, exec. vice pres., ASA, 
Hudson, Iowa. 


Aug. 18-14—Wisconsin Nutrition 
School for Feed Men; U. of Wis., 
Madison; chmn., Gus Bohstedt, Dept. 
of Animal Husbandry, U. of Wis. Col- 
lege of Agriculture, Madison, Wis. 


Aug. 15-16—Pennsylvania State 
Poultry Federation; Pennsylvania 
State University, University Park, 
Pa.; chmn., Larry Kegerreis, 1612 N. 
2nd St., Harrisburg, Pa. 

Aug. 16—New England Feedmen 
Conference; University of Vermont, 
Burlington, Vt.; sec., George E. Dur- 
gin, Box 345, Wakefield, Mass. 

Aug. 20-21—Kentucky Feed & 


Grain Assn.; Seelbach Hotel, Louis- 
ville; sec., W. O. Willock, P.O. Box 
1914, Louisville, Ky. 

Aug. 21-22—Oklahoma Poultry In- 
dustry Get-Together; Biltmore Hotel, 
Oklahoma City; chm., Don L. Brooks, 
poultry department, Oklahoma A&M 
College, Stillwater, Okla. 


Aug. 21-24—North Dakota Hatch- 
ery School; North Dakota Agricul- 
tural College, State College Station, 
Fargo, N.D.; chm., Irving J. Mork, 
extension poultryman. 

Aug. 27-29—National Broiler Con- 
vention and All-Industry Exposition; 
Claypool Hotel, Indianapolis, Ind.; 
pres. H. H. Earthman, National 
Broiler Assn., 155 W. First St., Elm- 
hurst, Tl. 

Sept. 6—National Feeder Finance 
Credit Group; Breezy Point, Pelican 
Lake, Brainerd, Minn.; sec., Rubert 
Lindholm, Minneapolis Assn. of Cred- 
it Men, 502 Thorpe Bldg., Minne- 
apolis 2, Minn. 

Sept. 9-11—Grain & Feed Dealers 


TEAM 


Bs. 


WORK 


@ This meeting of Spencer Kellogg Vice-President Vic Acer with Bob 
Terrill, Production Superintendent, has special interest as an example of 
the team work in our organization. 

Many economic factors fix the prices at which both we and our custo- 
mers buy materials and sell products. Mr. Acer’s ability and experience 
in the interpretation of those factors benefit our customers. His counsel 
helps them to greater assurance in buying. 

Mr. Terrill uses his skill and special knowledge to make our products 
what the customer wants and needs, measuring up to the highest stand- 
ards. Further, his important accomplishments in research have had 
much to do with Spencer Kellogg products filling so accurately the 
customers’ needs. 

These two, working together in the Spencer Kellogg team, produce 
an additional benefit. Combining their knowledge of marketing and manu- 
facturing, knowing both what the public consumes and what technical 
progress is to be expected, they help our customers see farther ahead as 


demands for new products change the markets. 


As they and all our other team members work together, we are better 
prepared to offer the right materials at the right times. The customer is 
sure to benefit from his commitments with Spencer Kellogg and Sons, Inc. 


SPENCER KELLOGG AND SONS, INC. 


BUFFALO 5, N. Y. 


| Improvement Assn., 


| Lafayette, 
| Hogue, extension poultryman. 


National Assn.; Morrison Hotel, Chi- 
cago; sec., John C. Bowden, 100 Mer- 
chants Exchange Bldg., St. Louis 2, 
Mo, 

Sept. 10-11 — Seventh Regional 
Area of National Renderers Assn. 
annual meeting; Muehlebach Hotel, 
Kansas City; sec., H. A. Yaffee, Box 
26, Stockyards Station, Sioux City, 
Iowa. 

Sept. 10-11—Minnesota Animal Nu- 
trition Short Course; University of 
Minnesota, St. Paul Campus, St. 
Paul; chmn., Dr. Elton L. Johnson, 
Department of Poultry Husbandry, 
University of Minnesota. 

Sept. 14—Iowa Nutrition Confer- 
ence, Curtiss Hall, Iowa State Col- 
lege, Ames. 

Sept. 14—Purdue Swine Day; Live- 
stock Experimental Farm, Purdue 
University, Lafayette, Inc.; co-chm., 
J. H. Conrad and W. M. Beeson, De- 
partment of Animal Husbandry. 

Sept. 19-21 — National Mineral 
Feeds Assn.; Sheraton Hotel, Chi- 
cago; sec. Peter W. Janss, 212 Equi- 
table Bldg., Des Moines 9, Iowa. 

Sept. 20-21—American Pet Food 
Manufacturers Assn., division of 
American Feed Manufacturers Assn. ; 
Drake Hotel, Chicago; sec., Richard 
Kathe, 53 W. Jackson Bivd., Chi- 


| eago 4, Ill. 


Sept. 20-21—Arkansas Formula 
Feed Conference; University of Ar- 
kansas, Fayetteville; chmn., Dr. E. L. 


Stephenson, Department of Animal 
Husbandry. 

Sept. 23-25—Pennsylvania Millers 
| & Feed Dealers Assn.; Abraham 
Lincoln Hotel, Reading, Pa.; sec., 
Richard I. Ammon, P.O. Box 329, 
Ephrata, Pa. 


Sept. 26-27—Michigan Hatchery 
Conference; Michigan State Univer- 
sity, East Lansing, Mich.; sec., Harry 
Hathaway, Michigan State Poultry 
East Lansing, 
Mich. 

Sept. 27—Purdue Broiler Day; 
Purdue University Memorial Union, 
Ind.; chm., Robert L. 


Oct. 1-3—National Renderers 
Assn.; Hotel Statler, Boston; sec., 
Miss Jamie C. Fox, 30 N. La Salle 
St., Chicago 2, IIL 

Oct. 2-4—Northeastern Poultry 
Producers Council exposition and con- 
vention; Onondaga County War Me- 
morial Auditorium, Syracuse, N.Y.; 
managing dir., Alfred Van Wagenen, 
10 Rutgers Place, Trenton 8, NJ. 

Oct. 4-5—Texas Nutrition Confer- 


inf Your Turkey and Feeds? 


Vitadine Contains 
Vitamin B,. and 
Antibiotic Feed 
Supplement 
Rite FOR DETAILS 


Main Plant aod Offices Midwest Plant West Coast Division 
WAUKEGAN, 111. Des Moines. lows Nampa, Idaho 


7 
| 
| 
| | | 
/ 
+" 
a 
4 
| 
| 
Vitadine 
i 
FOR QUALITY MIXING 
Given 
NEO 4m 4800 
| 
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ence; Texas A&M, College Station, 
Texas; chmn., J. R. Couch, Dept. of 
Poultry Husbandry, Texas Agricul- 
tural & Mechanical College, College 
Station, Texas. 

Oct. 8—Virginia State Feed Assn.; 
Natural Bridge Hotel, Natural 
Bridge, Va.; sec., J. Paul Williams, 
615 E. Franklin St., Richmond 19, Va. 

Oct. 9-10—Virginia State Poultry 
Federation; Natural Bridge Hotel, 
Natural Bridge, Va.; sec., J. Paul Wil- 
liams, 615 E. Franklin St., Richmond 
19, Va. 

Oct. 15-16—California Animal In- 
dustry Conference; Fresno Memorial 
Auditorium, Fresno; sec., John Gil- 
more, 1400 10th St., Sacramento 14, 
Cal. 

Oct. 17—Animal Nutrition Re- 
search Council, annual meeting, 
Shoreham Hotel, Washington, D.C.; 
sec., Maxwell L. Cooley, Hoffman- 
Taff, Inc., Springfield, Mo. 

Oct. 17-18—Assn. of American Feed 
Control Officials; Shoreham Hotel, 
Washington, D.C.; sec., L. E. Bopst, 
U. of Md., College Park, Md. 

Oct. 18-19—Michigan Feed & Grain 
Conference; Kellogg Center, Michi- 
gan State University, East Lansing; 
sec.-treas., John A. Krusoe, Box 472, 
East Lansing, Mich. 


Oct. 25-26 — Oklahoma Formula 
Feed Conference; Oklahoma A&M 
College, Stillwater, Okla.; co-chm., 


Dr. Magnar Ronning and Dr. William 
Kirkham, 

Nov. 2—Ohio Animal Nutrition 
Conference; Ohio State University, 
Columbus, Ohio.; chm., W. J. Tyznik, 
Department of Animal Science. 

Nov. 8-9—Cornell Nutrition Con- 
ference for Feed Manufacturers; 
Statler Hotel, Buffalo, N.Y.; chmn., 


Prof. G. F. Heuser, Rice Hall, Cornell | 


University, Ithaca, N.Y. 

Nov. 8-9—Florida Nutrition Con- 
ference; University of Florida Agri- 
cultural Experiment Station, Gaines- 
ville; John P. Feaster, University of 
Florida, Gainesville. 

Nov. 12-18—Missouri Feed Confer- 
ence; Memorial Union Bldg., Univer- 
sity of Missouri, Columbia; chmn., 
Dr. W. H. Pfander, Mumford Hall, 
University of Missouri, Columbia, 
Mo. 

Nov. 16—School for Poultry Serv- 
icemen in Feed and Allied Industries; 
College of Agriculture, Rutgers Uni- 
versity, New Brunswick, N.J.; chm., 
©. 8, Platt, Poultry Department. 

Nov. 19-20—Western Grain & Feed 
Assn.; Fort Des Moines Hotel, Des 
Moines, Iowa; exec. sec., Mark G. 
Thornburg, 928 Des Moines Bldg., 
Des Moines 9, Iowa. 

Nov. 26-27—American Corn Mill- 
ers Federation; Drake Hotel, Chi- 
cago; sec., Harry Hunter, 173 W. 
Madison St., Chicago 2, Tl. 

Dec. 3-4—Farmers Elevator Assn. 
of South Dakota; Huron, S.D.; sec., 


C. C. Anderson, 423 Citizens Bldg., | 


Aberdeen, 8.D. 

Dec. 3-5—Midwest Feed Production 
School, Muehlebach Hotel, Kansas 
City, Mo.; sponsored by Midwest 
Feed Manufacturers Assn., Lloyd S. 
Larson, executive vice president, 20 
W. 9th St. Bldg., Kansas City, Mo. 

Dec. 6-7—Washington Animal In- 
dustry Conference; Western Wash- 
ington Experiment Station, Puyal- 
lup, Wash. 

Dec. 6-7—North Carolina Animal 


COTTONS * BURLAPS MULTIWALLS 
PERCY KENT BAG COMPANY, INC. 


le Kenses City Buffele New York 


Nutrition Conference; North Carolina 
State College, Raleigh, N.C.; chm., 
George Wise, Animal Nutrition Sec- 
tion, North Carolina State College, 
Raleigh, N.C. 

1957 

Jan. 7-8—Kansas Formula Feed 
Conference, Kansas State College, 
Manhattan; chmn., F. W. Atkeson, 
head of department of dairy hus- 
bandry, Kansas State College, Man- 
hattan. 

Jan. 8-10—National Turkey Fed- 
eration, Cincinnati, Ohio; exec. sec., 
M. C. Small, P.O. Box 69, Mt. Mor- 
ris, TL. 

Jan, 11-12—Kansas Seed Dealers 
Assn.; Hotel Broadview, Wichita, 
Kansas; sec., O. E. Case, 901 Wiley 
Bldg., Hutchinson, Kansas. 

Jan. 23-24 — Massachusetts Dairy 
Farmers Seminar; University of Mas- 
sachusetts, Amherst, Mass. 

Jan. 28-80—Southeastern Poultry & 
Egg Assn.; Dinkler-Plaza Hotel, At- 
lanta; exec. sec., J. Paul Williams, 
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| A New Way to Increase Your Feed Sales 


| Equip your truck with a modern, hydraulic Simonsen Unioader 
WRITE TODAY 


SIMONSEN MFG. DEPT. F. S. QUIMBY, IOWA 


First! from Monsanto research— AGA Ball A 


EVERY 1000 
BROILERS RAISED 


(methionine hydroxy analogue calcium) 


~ 


‘ 


=| 


FOR 8 WEEKS 


SAVES 


First! from Monsanto research— 


the new broiler feed supplement that 


| 


| 


consistently 


In MHA, Monsanto chemists were 
first to bring you a methionine sup- 
plement that performs so nearly like 


| methionine found in nature that 


MHA-fortified feeds have scored the 
highest and most consistent feed effi- 


| ciency ratings in history. 


Only MHA—like the methionine 
found in nature—is converted entirely 


| in the liver. 

MHA—like methionine found 
_in nature—is transformed 100% to 
| usable metabolites which play a key 


| 


role in protein synthesis. 

On a pound-for-pound basis, MHA 
is the lowest-cost source of supple- 
mental methionine. On a mole-for- 
mole basis, MHA is equivalent to the 


methionine found in nature for meet- 
ing the organic sulfur requirements of 
broilers. That’s why MHA in broiler 
feeds grows bigger broilers faster: 


e Birds absorb MHA more readily. 


e They retain high amounts of MHA 
in the blood for longer periods of 
time. 


e More tissue protein is formed. 
e Birds use MHA more efficiently. 


MHA in feed promotes more rapid 
growth, improved feathering, and all- 
around feed utilization... and most 
important: Chickens and turkeys 
grow more meat per pound of MHA- 
fortified feed. 


MHA: Monsanto Trade Name for Methionine Hydroxy Analogue Caicum 


gives the greatest gain per pound of feed 


Join the feed makers who are boosting 
their feed efficiency, winning steady 
customers with MHA-supplemented 
feed. Call the originator of this better 
source of methionine, Monsanto 
Chemical Company, Organic Chem- 
icals Division, St. Louis 1, Missouri. 


MONSANTO 


Where Creative Chemistry Works Wonders For You 


| | — 
| | 
| 
| 
| 
| 
J 
| 
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| 
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now here are 


VIGO 


AG, 


| Vigofac in Vigofac in Vigofac in 

ie broiler feeds swine feeds turkey feeds 
up to 4 lb. more gain per bird in up to 28 lbs. more pork per pig in up to % lb. more gain per bird in 
10 weeks 5% months 18 weeks 


Rate gain 
increased 15% 


Feed efficiency 


Chas. Pfizer & Co., Inc. 


J 
- 
| 
He 
; or Ss largest Pp OC cer 4 t Ge r a n cis 


sults with 


FEEDS 


Recent tests at the Pfizer Agricultural Research Center has 
shown that Vigofac is an excellent and economical source of un- 
identified growth factor in the rations of calves. In these tests, 
Holstein calves were weaned from the dam at 1 week and started 
on milk replacer and calf starter. In each test the ration of one 
group was supplemented with Vigofac. Otherwise the conditions 
were identical. 

These figures show the range of improvement pro- 
duced by Vigofac. They are meaningful figures to both the feeder 


and the feed manufacturer. 


é 


Puts more speed in your 
feed—and in your sales 


a product of 


Chas. Pfizer & Co., Inc. 
Brooklyn 6, N. Y. 


— 
| 
| Street, 630 Flushing Avenue, 7600 Ambassador Row, 4 = 
Lk . Brooklyn 6, New York Dallas 7, Texas | 2 
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6165 E. Franklin St., Richmond 19, Va. 

Jan. 30-Feb. 2—American Dehydra- 
tors Assn., Edgewater Gulf Hotel, 
Edgewater Park, Miss.; exec. vice 
pres., Joseph Chrisman, 430 Board 
of Trade Bldg., Kansas City, Mo. 


Feb. 4-6—Assn. of Southern Agri- 
cultural Workers, Birmingham, Ala. 


Feb. 7-8—Oregon Animal Industry 
Conference; Oregon State College, 
Corvallis; chm., Dr. J. R. Parker. 


Feb. 10-12—Wyoming Grain, Feed 
& Seed Dealers Assn.; Casper; sec., 
Everett L. Berry, P.O. Box 118, Sheri- 
dan, Wyo. 

Feb. 14-15—Washington State Feed 
Assn.; Olympic Hotel, Seattle; sec., 
J. G. Wilson, 814 Second Ave. Bidg., 
Seattle 4, Wash. 

Feb. 14-15—Utah Feed Manufac- 
turers & Dealers Assn.; Brigham 
Young University, Provo, Utah; sec.- 
treas., Dr. Lawrence Morris, Animal 
Husbandry Dept. 


Feb. 15-17—Institute of American 
Poultry Industries Fact Finding Con- 


ference; Municipal Auditorium, Kan- | Dealers Assn.; 


sas City, Mo.; pres., Cliff D. Carpen- 
ter, 221 North LaSalle St., Chicago 
1, 

Feb. 17-19—Midwest Feed Manu- 
facturers Assn., Breadmoer Hotel, 
Colorado Springs, Colo.; exec. vice 
pres., Lloyd Larson, 20 W. 9th St. 
Bldg., Kansas City 5, Mo. 

March 13—Distillers Feed Confer- 
ence; Sheraton-Gibson Hotel, Cin- 
cinnati, Ohio; exec. director, Lawr- 
ence E. Carpenter, 1232 Enquirer 
Bldg., Cincinnati, Ohio. 

March 13-17—Grain Processing 
Machinery Manufacturers Assn.; 
Edgewater Gulf Hotel, Edgewater 
Park, Mississippi; sec., Raymond J. 
Walter, 511 Fifth Ave., New York 

March 21-22—Maryland Nutrition 
Conference; Shoreham Hotel, Wash- 
ington, D.C.; chm., Dr. G. Lynn Ro- 
moser, Department of Poultry Hus- 
bandry, University of Maryland, Col- 
lege Park, Md. 


April 25-27—Kansas Grain & Feed 


Broadview Hotel, 
Wichita, Kansas; sec., O. E. Case, 901 
Wiley Bldg., Hutchinson, Kansas. 


May 1-3—American Feed Manu- 
facturers Assn., Conrad Hilton Hotel, 
Chicago; sec.-treas., W. T. Diamond, 
58 W. Jackson Blvd., Chicago 4, Il. 

June 17-18—Georgia Feed & Poul- 
try Conference; Dinkler Plaza Ho- 
tel, Atlanta; sec., Will L. Kinard, 
208 William-Oliver Bldg., Atlanta 3, 
Ga. 


IN NEW BUILDING 

ELDON, MO.—The Anchor Milling 
Co. has moved into its new 88 by 
64-ft. building at E. Fifth St. and 
Highway 54. The new tile structure 
has a west room that will be used as 
an office and farm supply store. The 
14 by 64-ft. middle room will be a 
feed warehouse and on the east will 
be the mill room—a 20 by 64-ft. 
space. The mill will have 5,000 bu. 
grain handling capacity. The milling 
firm was established in 1897 and now 
has outlets at Eldon and Eugene, 


DON’T BUY WITHOUT SEEING THE FORSTER MILL 


YOU GET 
TOP SERVICE 


FROM A 


FORSTER 


CHECK THESE 
MAJOR FEATURES: 


motion. 


Sturdy and dust-tight construction. 
Heavy cast iron base and steel hous- 
ing. Built for vibrationless operation. 


Extra-large main shaft made of alloy 
shock-proofed steel, accurately bal- 
anced and machined for vibrationless 


v 


FORSTER MILLS 
MADE IN FIVE 
SIZES—I5 TO 

125 HORSEPOWER 


Hammers made of specially-proc- 
essed steel for fine cutting edges 
and leng wearing quality. Hammers 


reversible. 


Heavy-duty anti-friction bearings. 
Bearing seats perfectly journaled and 
bearing locked on sheft. 


Screens closely and accurately per- 
forated for maximum capacity. Made 


of special heavy-gauge steel. Screens 


easy to change 


Fan of one-piece cast steel in exclu- 
sive Forster design for high capacity 


operation. 


FORSTER HAMMERMILLS are built 
to last. Write for full information and 
specifications. 


FORSTER MANUFACTURING COMPAN 


ea? 


International Paper 


Reorganizes Division 


NEW YORK—A reorganization of 
the sales department of International 
Paper Co.’s Bagpak division which 
divides the country into four sales 
regions, has been announced by A. A. 
Scholl, division manager. 

Regional sales manayers have been 
appointed who will report directly to 
R. R. Worthington. Mr. Worthington 
will continue as divisional sales man- 
ager in New York. 

According to Mr. Scholl, the new 
arrangement results from the rapid 
expansion of the division and has 
been carried out to provide increased 
efficiency and better customer serv- 
ice. The Bagpak division makes and 
sells multiwall paper shipping sacks 
and asphalt laminated papers. 

Lee Turner has been named east- 
ern regional sales manager with 
headquarters in Baltimore; E. C. 
Miller was appointed midwestern 
regional sales manager with head- 
quarters in Chicago; H. Currie was 
named southern regional sales man- 
ager with headquarters in New Or- 
leans; and R. A. Gair was promoted 
to western regional sales manager 
with headquarters in Denver. 

Mr. Turner, who joined Interna- 
tional Paper Co. in 1934, was former- 
ly Baltimore district sales manager. 
Mr. Miller joined the George & Sher- 
rard Paper Co., a predecessor of the 
present Bagpak division, in 1929. His 
latest position was in charge of dis- 
trict sales in Chicago. 

H. Currie joined International in 
1934 at the company’s Camden, Ark., 
mill. He later transferred to the Bag- 
pak division and was u!timately pro- 
moted to the New Orleans office in 


| charge of Bagpak sales there. 


R. A. Gair has been with the Bag- 
pak division since 1949. Until his 
present appointment, he was in 


| charge of division sales in Denver. 


| sponsored by 


Oregon Sets Animal 


Industry Conference 


PORTLAND, ORE.—The 15th an- 
nual Animal Industry conference, co- 
the Oregon Feed & 
Seed Dealers Assn. and Oregon State 
College is scheduled Feb. 7-8 on 
the OSC campus, Corvallis. 

Fred West, Van Waters & Rogers, 
Inc., Portland, is convention chair- 
man, assisted by a committee con- 
sisting of Harold Davis, William 
Eggiman, Russ Inman, Wayne Giesy 
Hal Hardin, Don Mishler, Randall 
Cook, Webb Linn, Walter Scott, Jr., 
and Knox McDaniel. 

Chairman of the college committee 
is Dr. J. R. Parker. He is being as- 
sisted by P. M. Brandt and Fred Mc- 
Kenzie of the school of agriculture 
staff. 


BUYS INTEREST 
RIVERSIDE, IOWA Bob Duwa 


has purchased an interest in George’s 
Feed Service here from George 
White. 


low 


KEMITRACIN 


the purified ANTIBIOTIC complex— 
thet does your feed antibiotic job better! 


Send for complete scientific data. 


WHITMOYER LABORATORIES, Inc. 
MYERSTOWN, PENNA. 


| | 
f | 
| | 
| 
|| 
| 
| 
|  Mfpitmoy* 
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More Better Profit? 


ARE 
WAYS Swift 


HELPS YOU 
GET THEM 


| New results in your own feeds. With Swift’s new 
Pow-R-Pac Base Formulas and sound nutrition 
counsel, your feeds can take a quality step to top 
position in your market. 


+ 


2 A national brand line with a name that’s known. 
Farmers and feeders pay attention when you talk, 
and advertise, “You get the Pick of the Proteins— 
from Swift.” 


Swift’s large output of animal proteins makes it possible to choose 3 Complete line of popular specialty feeds. Consider 
only the very best—for you. the possibilities of one quality line including three 
ba ; calf foods, a milk replacer for pigs, a sweet starter 
pellet for pigs, a booster feed for poultry and a 
complete line of seven popular-priced minerals. 


4 Mill planning counsel for new efficiency. Swift’s mill 
planning consultant service may remove some of 
the cost and labor out of your present feed mixing 
and handling. 


5 Feed financing programs. Swift can help equip you 
with the new tools to go after the big customers, the 
good-ones you've always wanted. 


& Marketing assistance. In many localities Swift can 
provide possible marketing assistance on your cus- 
tomers’ livestock or poultry. 


Vegetable protein concentrates that can produce extra results per dollar 7 Thorough merchandising program of your own. Swift 
are available from Swift's own oil mills. supplies you tested advertising, mailings, display 


ideas and materials, live programs for producer 


meetings. 


be A protein lift for your feeds. Swift’s Animal Proteins 
are entirely packing house products, thoroughly 
processed. 


With support and facilities like these behind you, the 
feed business points one way—upward. Specify how 
many of these opportunities you'd like to discuss 
with our district manager nearest you. Write us today. 


SWIFT & COMPANY 


Feed Department 
UNION STOCK YARDS - CHICAGO 3Q, ILLINOIS 


In modern feed mills, Swift blends THE PICK OF THE PROTEINS 
with other fast-growth ingredients. CALOGEN®, for example, is a new 
energy ingredient that helps farmers get more from every pound of feed. 


Swilt 


feeds 


and. Family 


7 
| 
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Greer's Got It 


q 


Reputation for Complete Stocks 
Builds Trade for Alabama Store 


By Martin Francis 


In newspaper and direct mail ad- 
vertising, on radio programs, etc., 
farmers in the Mobile, Ala., trade 
territory often see and hear the 
term “Greer’s Got It.” In fact this 
phrase has become so popular and so 
true that it attracts many additional 
customers to the firm’s many stores 
in the area, customers who know that 
they can get a wide variety of farm 
goods. 

The Greer firm was founded in 
1916 by E. S. Greer, as a feed and 


grain firm. Shortly after it developed 
into a grocery business as well. To- 
day, the Greer organization has a 
string of grocery stores throughout 
Mobile, and it also has one large 
and separate feed and farm supply 
store, which is located at St. Francis 
& Commerce Sts. 

Feed, fertilizer, seeds and other 
farm supplies are also sold in each 
of the firm’s grocery stores. It is in- 
teresting to note, however, that in 
the grocery outlets 25 lb. bags of 


feed are very popular, as are the 
small size bags of fertilizer. These 
are poundages which the average 
customer can handle very easily and 
toss into the rear seat or trunk of 
the family car. 

However, if the custemer wants 
delivery of feed, either from the 
grocery store or the feed store he 
can have this within the city limits 
at no extra charge. Deliveries of 
feed are made twice a week. 


Small Lot Sales 

A steady volume of poultry, cattle, 
dairy, hog and dog feed is sold from 
the grocery store outlets in small 
lots, and large quantities of fertilizer 
and insecticides are also sold. The 
high traffic in the grocery stores, 
most of it being people who own 
homes, and who take care of gardens 
and lawns, means that small pack- 
ages of seed, small bags of fertilizer, 
garden and lawn tools, etc. sell well, 
along with groceries. 

However, due to increasing traffic 
congestion in downtown Mobile, the 


—says J. D. “Gene” Taylor, sheep and cattle rancher, 


J. D. Taylor and Sons is one of the larger sheep and 
cattle operators of the Upper Snake River Valley... 
running some 4,000 ewes and 300 Hereford cattle on 
their Sandhills Ranch and in the Teton Mountains. 


They have been customers of Jesse Welker, Purina Dealer 
at Rexburg, Idaho, for more than sixteen years. “Jesse 
Welker and Farmer’s Feed & Supply have grown with the 
says Mr. Taylor, ‘and Jess has helped it 
grow. This Upper Snake River Valley of Eastern Idaho 
is a growing livestock country. And the thing I like 
about Jesse and Farmer’s Feed & Supply is that they have 
kept pace with it. They have provided us with the latest 
feeding information and service. His facilities provide 
our needs to do a better job of feeding, breeding, sanita- 


” 


community, 


tion and management.” 


Rexburg, Idaho 


Rancher J. D. Taylor (center) points out the location of a band of ewes and lambs 
to Jack Greenwalt, Purina Salesman (left), and Purina Dealer Jess Welker (right). 


Real Service 
to the Farmer 


Rancher Taylor—Dealer Welker. Doing 
business together for 16 years. 


From 3600 bags in 1945 
to 18,000 bags in 1955 


In 1945, Jesse Welker started as an em- 
ployee-manager of Farmer’s Feed and Sup- 
ply at Rexburg, Idaho. Since then he has 
gradually bought into the business. This 
Purina 
1945. In 1955, it shipped 18,000 bags... 
with an all-time high year of 23,000. 
Through the years, Jesse has added services 
to better meet the needs of livestock men 
in his area. Step by step, grinding and 
mixing facilities were added ... then steam 
rolling ...and in 1954 pelleting and mo- 
lasses facilities. 

Jesse Welker’s reputation for honesty and 
fair dealing is known far and wide... 
through his faithful application of basic 
Purina principles of doing business. 


ealership shipped 3600 bags in 


You can get details on the Purina Franchise by 
writing: 


RALSTON PURINA COMPANY, 
1602 Checkerboard Square, St. Louis 2, Mo. 


ess Welker has helped this country grow” 


DEMONSTRATION—Here is shown 
a live demonstration in Greer’s Feed 
& Seed Store, Mobile, Ala. A clerk 
is pointing to recorded results on a 
chick growing demonstration, show- 
ing a gains comparison between the 
feed handled by the store and an 
ordinary ration. Gains are carefully 
recorded, so that customers can study 
them at leisure. 


Greer firm will within a year, con- 
struct a large modern feed store 
and plant on a new Beltline highway 
which by-passes the city. At this new 
location, the Greer firm will have no 
parking problem, report officials, as 
there will be drive-in facilities for 
loading and unloading and fork lift 
trucks which will be used extensive- 
ly. 

“The city has grown up around 
our downtown feed and farm supply 
store, large though the building is,” 
said E. Greer, a second generation 
Greer. “And when we move the feed 
and grain headquarters to the Belt- 
line location, it will mean more ef- 
ficient operation for us. We should 
be able to serve patrons quicker and 
better, and our feed handling costs 
should be lower.” 

The Greer firm has John Meggin- 
son as manager of the feed division 
and this manager has an effective 
route system of sales and service on 
feeds and supplies. A. total of seven 
routes are covered. The two sales- 
men sell one day and drivers deliver 
the following day. The two salesmen 
can sell effectively on seven routes 
every week. 

Salary and Commission 

The salesmen are paid on a salary 
and commission basis, with extra 
compensation for mileage covered. 
When it’s time to sell baby chicks 
the salesmen get an extra commis- 
sion of %¢ for every chick sold. 

“We feel that this door-to-door 
selling in an area of about 40-mile 
radius of Mobile is the way to get 
maximum business from the terri- 
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tory,” says Mr. Megginson. “In that 
way, too, we contact new farmers 
and customers and have an oppor- 
tunity to get their business. We have 
always had a lot of drop-in business 
at our downtown feed store, and ex- 
pect even more when we get into 
the new location on the Beltline 
highway where there will be much 
better parking facilities.” 


Aid With Poultry Problems 

The route salesmen are trained to 
help farmers with poultry service 
problems, and this helps a great deal 
in building good will and business. 
The route salesmen, too, try to find 
places where farmers can sell their 
hay and other products. This fea- 
ture, too, is welcomed by many farm- 
ers. Through its trade contacts the 
Greer firm is often able to line up 
buying sources for some of the things 
the farmer raises. 


The Greer firm has also been en- 
couraging cage layer operations in 
the area the last few years. The 
route salesmen help farmers get 
started in this method of raising lay- 
ers, and call back frequently to check 
on the operations, assisting the farm- 
er whenever possible. In the same 
way, the route men help broiler rais- 
ers when the occasion warrants. 

Within the past year another broil- 
er processing plant has been erected 
in the Mobile area. It is predicted 
that this will help raisers find a 
steady, local market for broilers and 
stabilize the broiler situation in the 
area. 

Feeds, chicks, fertilizer, insecti- 
cides and sprayers, as well as other 
farm items are well displayed at the 
firm’s downtown farm supply store. 
Mr. Megginson states that good dis- 
play is appreciated by farmers, many 
of whom will browse around the big 
store and often pick up and buy sev- 
eral “impulse” items. 

Farm supply items get frequent 
mention in the firm’s newspaper, dir- 
ect mail and billboard advertising 
campaign, as well as occasional show- 
ing on local television programs. 
Some radio time is also used. 


Pabst Brewing Names 


Director of Research 


MILWAUKEE — The appointment 
of Dr. J. Peter Kass as director of re- 
search for the Pabst Brewing Co. has 
been announced by James G. Shak- 
man, executive vice president, opera- 
tions. 

Dr. Kass succeeds the late Dr. 
Alexander Frieden, who was vice 
president in charge of research at the 
time of his recent death. Dr. Kass 
had been serving as associate director 
of the Pabst Laboratories in Milwau- 
kee. 

Before joining the Pabst organiza- 
tion in June, 1955, Dr. Kass was con- 
nected for eight years with the Atlas 
Powder Co., Wilmington, Del., where 
he was director of the research and 
development department. He previ- 
ously held research supervisory posts 
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with Interchemical Corp. in New 
York City, and with the Northern 
Regional Research Laboratory of the 
U.S. Department of Agriculture in 
Peoria, Ill. 

Dr. Kass received his B.A. and 
Ph.D. degrees in agricultural bio- 
chemistry from the University of 
Minnesota, where he remained for 
four more years as a research asso- 
ciate on post-doctorate fellowships. 
Before completing his scientific train- 
ing, Dr. Kass did graduate work at 
Marquette University and taught 
chemistry at the Milwaukee State 
College. 

Dr. Kass is a member of many sci- 
entific societies and associations and 
has served on a number of scientific 
committees. 

He is the author of numerous sci- 
entific publications and holds nine 
patents. In 1947 he was named by the 
Chicago Section of the American 
Chemical Society as one of the coun- 
try’s “10 ablest” chemists and chemi- 
cal engineers in the fieid. 
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VITAMIN 


STABILITY —Open-container storage tests (3 weeks at 113° F, 
both dry and at 100% rel. humidity) proved Peter Hand E’s stability 


under the most trying conditions. 


AVAILABILITY — Peter Hand E comes in the same free-flowing, 
hard beadlet form that has proved so effective as a coating for Peter 
Hand Vitamin A. This coating is known both for its high protective 
quality and for its ready digestibility —quickly releasing Peter Hand 
Vitamin E in the intestinal tract for complete biological activity. 


RELIABILITY —Peter Hand Research Laboratory and Experi- 
mental Farm constantly test Peter Hand products to assure highest 


quality and effectiveness. 


SUPPLEMENT 


Contains 20,000 1.U. of 
Vitamin E per pound 


Day by day scientific research in- 
creases our consciousness of the im- 
portance of Vitamin E in livestock and 
poultry rations. 


Some common results of low Vitamin E 
rations. 

* Poor fertility and hatchability in turkeys. 
* Enlarged hocks in turkeys. 

* “White muscle disease” in calves. 

* “Stiff-lamb disease.” 

* “Crazy chick disease” in poyltry, 

* “Yellow fat disease” in mink, 
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Poultry Production 
Advice Given at 


Texas Meeting 


COLLEGE STATION, TEXAS—In- 
formation and comments on develop- 
ments in poultry production were pre- 
sented at the recent Poultry Breeders 
and Hatchery School and Poultry 
Health Clinic at Texas A&M College. 

Speakers at the annual event in- 
cluded college, industry and U.S. De- 
partment of Agriculture authorities. 

Speaking on feeding, Dr. J. R. 
Couch of Texas A&M stressed the use 
of a high-energy type feed. He cited 
work showing that the addition of 
oats to a formula would decrease egg 
production about 6% and would re- 
sult in poorer feed efficiency. 

Corn and milo are standard grains 
to be used in feed formulation in 
the Texas area, he pointed out. 

He went on to note that egg pro- 
duction can be increased by the addi- 


tion of antibiotics and arsonic acids 
to the formula. 

Discussing vitamin levels, Dr. 
Couch said he believes that higher 
vitamin levels are necessary, partic- 
ularly during the hot months of the 


summer, which places additional 
stress on birds. 

He said unknown growth factor 
sources such as dried whey, con- 


densed fish solubles, fish meal, distil- 
lers dried solubles, butyl fermenta- 
tion solubles and dried brewers yeast 
contain certain factors which are 
necessary for high hatchability and 
embryonic development. 


Turkey Advice 


Dr. S. J. Marsden, poultry ‘shus- 
bandman for turkeys at USDA's 
Beltsville, Md., station and the orig- 


inator of the Beltsville White tur- 
key, told the group that “We're still 
getting ahead of ourselves in turkey 
production.” He outlined the turkey 
production picture, described meth- 


ods of turkey production and discus- 
sed turkey breeding. 


Dr. Marsden said that growers 
have never taken full advantage of 
range in raising turkeys. He also said 
that he had seen too many birds in 
a flock in many cases—some go as 
high as 9,000 or more. 

To take advantage of range where 
range is good, he said, growers should 
give the birds room and feed an eco- 
nomical feed. After eight weeks, he 
said, a simple feed can be used. 

Pole shed growing, he continued, 
presents very few problems except 
feather picking, which can be solved 
by debeaking. 

He suggested using partitions to 
separate into 200-bird flocks. That 
will prevent stampeding. Many grow- 
ers use a string of 15-watt light 
bulbs. This also helps prevent stam- 
peding. 

Dr. Marsden urged use of plenty of 
feeder space—about 2 in. per little 
poult. Plenty of water space also is 
needed. Poults need at least % in. 
space per bird, he said, and for 
larger birds, two weeks and up, about 
% in. water space per bird is needed. 
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Non-protein forms of nitrogen constitute a 
considerable part of the digestible “crude” pro- 
tein in pasture herbage and other natural farm 
feeds. Oats, alfalfa, wheat mill feeds and even 
oilmeals contain a small percentage of their 
nitrogen in the form of Urea. As much as 444% 
of the nitrogen in ground oats is Urea and as 
much as 314% of the nitrogen in sun-cured 
alfalfa is Urea. Ever since man domesticated 
cattle and sheep, these animals have thrived on 
feeds containing natural Urea. Complete pro- 
teins, Urea and many other nitrogen compounds 
are involved in the production of proteins by 
the rumen organisms of cattle and sheep. 


PROCADIAN 
UREA 


Additional Urea added to feeds goes through 
the same process as the Urea of natural feed- 
stuffs used in rumen digestion. PROCADIAN 
Urea is made in factories by combination of 
ammonia and carbon dioxide. This pure form of 
Urea, with added conditioning agents such as 
wheat mill feed, provides an excellent, economi- 
cal source of protein in rations that contain 
starch and other energy sources, minerals, vita- 
mins and complete proteins. See us for high- 
quality, PROCADIAN Urea for use in all 
your mixed feeds for ruminants. You can get 
PROCADIAN Urea promptly by rail or truck. 
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P.O. Box 166, Omaha 7, Neb. 
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6060 College Ave., Indianapolis 20, Ind. 
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Gerald E. Whitacre 


Bernard Roesner 


PROMOTED—Two promotions have 
been announced by Honeggers’ & Co., 
Inc., Fairbury, lll. Bernard Roesner 
has been named western division sales 
manager, with headquarters in Boone, 
Iowa. He will be in charge of sales 
activities for Minnesota, South Da- 
kota and Iowa. He was promoted to 
his new position from the firm’s Bur- 
lington, Iowa, district which he had 
managed since January, 1955. Prior 
to that he was assistant manager of 
the Galesburg, Ill., district. He joined 
the firm in 1953. Gerald E. Whitacre 
of Perry, Iowa, has been named man- 
ager of the Boone-Indianola, Iowa, 
farm service stores department. He 
was formerly district manager at 
Newton, Iowa, and came with the 
firm in 1954 as assistant manager of 
the firm’s Aurora, IIL, district. 


In another talk, Dr. Marsden said: 
“I think we should breed for a bird 
that has a shank, breast and keel- 
bone of about the same length— 
across the back; sort of 
square, not flat; about as wide as he 
is deep, but a little more body length. 
Depth should be about a fifth greater 
than the general width. We want a 
smooth keel, strong legs. The bird 
should be able to walk well. If he 
can’t walk to the feed trough, he 
won't show much feed efficiency.” 


Poultry Situation 

Speaking on the poultry situation 
and outlook, Joe Fechtel, Western 
Hatcheries, Dallas, said egg prices 
are good and should hold through fall. 
The supply should remain steady. 

At present, Texas produces about 

% of its egg needs, Mr. Fechtel 
noted. He said that someday Texas 
will produce more eggs than it needs. 
The state is doing it with broilers 
now. 

He said that “people are moving to 
want eggs produced on a commercial 
basis. The quality is good, the supply 
is steady, and the price is right.’ 

On turkeys, he said: “Certainty if 
I had a bunch of turkeys, I'd try to 
get them on the market not later 
than September. There now are 20% 
more than there were last year.” 


Pioneer Feeds to Be 


Separate Company 


TORONTO—The Pioneer feed divi- 
sion of Purity Flour Mills, Ltd., on 
Aug. 1 will change its status and be- 
come Pioneer Feeds, Ltd., with its 
main office located at 44 Eglinton 
Ave., West, Toronto. 

Pioneer feed is produced in eight 
feed plants located strategically 
across Canada from Quebec to Brit- 
ish Columbia. The most recent plant 
addition is at Calgary, Alta., where 
a modern mill has been built to serve 
the feed trade in that area. 


BROKERS— 
COMPLETE LINE OF 
FEED INGREDIENTS 


639 BOARD OF TRADE 
KANGAS CITY 5, MO. 
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Bemis 
the shipping sack with BALANCED STRENGTH 


New Bemis Strength-End Multiwalls, strengthened 
top and bottom where most sewn bag breakage is 
experienced, will cut packing troubles and costs for you. 


You’ll save money one of these two ways with Bemis 
Strength-End Multiwalls—You may switch from a 
more expensive type of shipping container. Or, if you 
are already using multiwalls, you might use bags with 
fewer plies, because of the greater end strength, where 
it is needed. Bemis Strength-End Multiwalls may, at 
lower cost, do your job as well or better. 


Bemis Strength-End Multiwalls have been successfully 
tested in all sections of the country and under all cli- 
matic conditions. They have proved themselves for 
packing cement, fertilizer, chemicals, flour, salt. 


Here’s how it’s reinforced 


The reinforcement in Bemis Strength-End Multiwalls 
is a strip of sturdy kraft, several inches wide, running 
horizontally around the bag at the ends... anchored to 
the other walls so it works in conjunction with them 
...and adding greatly to the strength both at the 
sewing line and at the gusset corners. It’s just plain, 
common-sense, balanced strength construction. 


*TRADE- MARK 


General Offices—St. Louis 2, Mo. 
Sales Offices in Principal Cities 
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Tour Manager for 


Honeggers’ Retires 


FAIRBURY, ILL. — Retirement of 
Emil Herberich, tour manager and 
farm consultant for Honeggers’ & 
Co., Inc., has been announced by E. 
F. Dickey, executive vice president 
and general manager of Honeggers’ 
feed and milling division. 

Mr. Herberich joined the firm as 
maintenance manager of the research 
farm in 1950, and he was made man- 
ager of the farm in 1951. In 1953, he 
left the Honeggers’ research farm in 
Forrest, Ill., to go with the feed and 
milling division as tour manager. 


He was born at Mannheim, Ger- 
many, and came to the U.S. when he 
was 18. He farmed in the central 
Illinois area until joining Honeggers’. 

Replacing Mr. Herberich as Honeg- 
gers’ tour director is J. C. Ebach of 
near. Forrest. Recently discharged 
from the Army, Mr. Ebach spent 
most of his military time in the Far 
East, where he was one of four 
American youths to make a good will 
tour of southeastern rural Asia. 

Mr. Ebach is a former Future 
Farmers of America member and re- 
ceived the FFA American Farmer de- 
gree in 1953. He served as state vice 
president of the Illinois FFA in 
1953-54. 
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Minneapolis Bag Plant 
Wins Safety Award 


MINNEAPOLIS—In recognition of 
its outstanding record for plant safe- 
ty, the Chase Bag Co., Minneapolis 
branch has been awarded the annual 
company safety banner. 

At ceremonies held recently in the 
plant, the award was presented to 
branch personnel by R. N. Conners, 
executive vice president of Chase 
Bag. It was accepted by John R. Hale, 
manager of the Minneapolis facility, 
where over 100 workers make Chase 
multiwall paper bags, burlap, cotton 
and Saxolin open mesh bags. 

The Minneapolis plant was built by 
Chase in 1948, and is the newest of 
its 15 manufacturing plants. 

Mr. Conners stated the winning 
branch experienced only one lost time 
accident during 1955. Prior to this 
time, Chase personnel in Minneapolis 
were also close contenders for safety 
awards in 1952, 1953 and 1954. Only 


Mr. E. J. Ely can afford to feed 
cattle because economical gains 
will help offset the close margins. 


by Eugene S. Hahnel 


Out on a 1500-acre farm near Auburn, 
Nebraska, is a man who credits 
‘Stilbosol’ with lower-cost gains that 
offset closer feeding margins. His name 
is E. J. Ely, and here’s how he expresses 
it: ““P’ve told a lot of my neighbors that 
[ wouldn’t feed cattle without ‘Stilbosol.’ 
It definitely gives me cheaper gains. I 
feel that I can afford to feed cattle on a 
closer margin because cheap gains will 
offset close margins.” 


Less grain goes through. Mr. Ely 
makes another observation which other 
feeders might check with their own 
‘Stilbosol’-fed cattle. “I’ve noticed,” 
says Ely, “that the amount of grain going 
through my cattle is much less (since 
feeding ‘Stilbosol’-fortified supplement). 
I never used'to have to feed the hogs fol- 
lowing my cattle, but now I have to.” 


Mr. Ely starts his cattle our on a full 
feed of corn silage and supplement. At 
60 days he gradually changes them over 
to ground ear corn, hay, and ‘Stilbosol’- 
fortified supplement. For finishing he 
likes to switch from ground ear corn to 
shelled corn for the last 40 davs the 
cattle are in the feedlot. 


*... almost business partners.” 
His feed manufacturer has become an 
important part of Mr. Ely’s operations. 
“The advice in feeding and manage- 
ment I get from my feed manufacturer 
is tops. I look to them for sound tips that 
make me more money. They are good 
friends, and almost business partners.” 


‘ 


Mr. Ely feeds out about 100 cattle at a time, three 
times a year. They are native cattle, locally pur- 
chased. He is now feeding supplement with ‘Stilbosol’ 
to his third group of cattle. Results are excellent. 


Otto R. Gossman (left), feed manufacturer's representative, and Mr. Ely review feedlot results with 
‘Stilbosol’-fortified supplements. The story of Mr. Ely’s feeding operation will be read by cattle 
feeders throughout the country in Lilly ads appearing in 15 farm magazines and farm newspopers. 


Lilly products 
for the feed industry 


PROCAINE-PENICILLIN-G 
CALCIUM PANTOTHENATE 
VITAMIN By2 
‘STILBOSOL’ 


‘Stilbosol’ is sold only to the 
feed manufacturing industry. 


* 1876 - Eightieth Anniversary - 1956 


Diethylstilbestrol Premix, Lilly) 


‘Stilbosol’ is Eli Lilly and Company's trademark for 
Diethyistilbestrol Premix which is manufactured and 
sold under exclusive license granted by lowa State 
College Research Foundation, Inc., under its U. S. 
Patent No. 2751303, 


ELI LILLY AND COMPANY, AGRICULTURAL PRODUCTS DIVISION, INDIANAPOLIS 6, INDIANA 
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one lost time accident was experi- 
enced in each of the years 1952 and 
1953, and there were no accidents in 
1954. 


California Shien Men 
Ask Feeding Study 


DAVIS, CAL.—The effect of diet 
in preventing diseases was the sub- 
ject of a resolution adopted by the 
California Wool Growers Assn. during 
its recent annual convention at the 
University of California College of 
Agriculture, Davis. 

The sheep men reviewed a formula 
of copper and cobalt salt said to be 
capable of preventing certain defi- 
ciency diseases. The South African 
government, it was reported, holds 
patent rights on the formula. 

According to a report made at the 
convention, the salt can be fed to 
both sheep and cattle to prevent dis- 
eases like sway back or pining and to 
bring better quality wool. 

The sheep raisers requested that 
the university conduct a research pro- 
gram on the use of this salt and the 
best way to feed it to animals. 

In another resolution, the wool 
growers reaffirmed “the necessity for 
stabilization of grazing rights on U:S. 
forest lands.” 


LEASES FEED MILL 


LE CENTER, MINN.—Lavern Lof- 
land has leased the LeCenter Feed 
Mill and is now operating the busi- 
ness. 


Clears $12.00 hourly 
From $500 investment 


10” x 10” 
Krimper-Kracker 


with 
3 H.P. motor 


Missouri community miller reports invest- 
ment in modern dust-free grain roller 
returned so quickly he never missed the 
money. 

You, too, can jump in and make a killing 
now! . . . while others sit idly by with 
outmoded “grinders” and bellyache about 
conditions. 


Write today fer catalog on all 15 sizes. 


.. because they went 
to their doctors in time 


Many thousands of Americans 
are being cured of cancer every 
year. More and more people 
are going to their doctors in 
time. 


But the tragic fact, our doctors 
tell us, is that every third can- 
cer death is a needless death... 
twice as many could be saved. 


For the facts of life about can- 
cer, call the American Cancer 
Society office nearest you or 
write to“Cancer” in care of 


your local Post Office. 
American Caneer Society 


| 
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6‘... 1 wouldn’t feed cattle without ‘StilbOSOl’” 


These new Du Pont liquid 
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Ss No seed protection yet developed can surpass these new liquid prod- 


offer the seed protection 


you've been looking for! 


@ POWERFUL DISEASE CONTROL 


@ SUPERIOR TREATING 


ECONOMY 


° EFFICIENT HANDLING QUALITIES 


COLORS SEED RED 


NEW CERESAN 75 


.. . for ready-mix (fully automatic) treaters. 
Ready to use. Controls seed- and soil-borne dis- 
ease on wheat, oats, barley, rye and flax. Also 
furnishes volatile mercury to assure penetration 
that completes the job . . . disease control that 
reaches cracks and hidden crevices. 


E. 1. du Pont de Nemours & Co. (Inc.) 
Grasselli Chemicals Department 


NEW 


CERESAN 100 


ucts in assuring maximum efficiency from slurry, ready-mix or mist- 
type equipment. They provide exceptional control of disease organ- 
isms on seed . . . eliminate objectionable odor—as well as dust. Your 
employees will find “‘Ceresan”’ liquid disinfectants much more pleasant. 

You get superior performance and economy with any one of the 

_ new “‘Ceresan”’ liquids. They are convenient to use... help speed up 
treating. Being complete solutions, they won't settle out. And all 3 
formulations put a stronger, more uniform red color on seed. 

Longer equipment life is another economy you get. “‘Ceresan”’ liquids 
keep corrosion to a minimum. They’re also non-freezing (to minus 
40° F.), and stick tight to seed for lasting control. 

Take advantage of Du Pont’s 30 years’ experience in seed protection. 
Order the ‘“Ceresan”’ liquid seed disinfectant designed for smooth, 
extra-profitable operation in your equipment. 


NEw | CERESAN 200 


. ,- for use in slurry treaters or mist-type ready- 
mix treaters. For outstanding control of seed 
disease, before and after planting—on cotton- 
seed as well as seed of wheat, oats, barley, rye 
and flax. “‘Ceresan” 100 mixes readily with water, 
or use it undiluted in mist-type equipment. 


All “Ceresan” liquid seed disinfectants contain two types of 
mercury —for correct volatility and long-lasting effectiveness. 


. made especially for slurry operators who 
prefer a concentrated liquid disinfectant. Con- 
trols stinking smut of wheat and diseases of small 
grains and flax. On cottonseed it helps boost 
yield by stopping seed decay, sore shin, angular 
leaf spot and anthracnose boll rot. 


On all chemicals, always follow label 
instructions and warnings carefully. 


Wilmington 98, Delaware 


REG, PAT. OFF 
GETTER THINGS FOR SETTER UIVING...THROUGH CHEMISTRY 


CERESAN LIQUID 


Seed Disinfectants 


The “Magic Key” to Bigger, Better 


Crops! 


| 
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Stay in Limelight, 
Alabama Feed Man 
Advises Dealers 


By AL. P. NELSON 


It pays to keep your name, prod- 
ucts and service before the public, 
says W. G. Blackwell, owner of 
Blackwell’s Feed & Hatchery, 7 West 
Church St., Decatur, Ala., and he is 
doing this in a very consistent way, 
and at a profit, too. 

Here are a number of ways in 
which Mr. Blackwell is achieving this 
objective: 

1. Striking exterior display. The 
farmer who walks down Church St., 
or who drives on it can hardly miss 
seeing the Blackwell store. The rea- 
son is that Mr. Blackwell has an 
overhang at the front of the store 
which is clearly identified by a red, 
black and white sign. It clearly 


states the firm name, the brand of 
feeds carried, and the facts that 
baby chicks, feeds, seeds and ferti- 
lizers are sold. In addition a vertical 
electric sign runs upward another 20 
ft. which has additional identifying 
copy. 

Mr. Blackwell has a visual front, 
put in about four years ago, and he 
has daily outdoor display under the 
colorful overhang, plus a few curb- 
side displays. This brings more mer- 
chandise to the attention of more 
people. 

The exterior of this store is very 
bright and attractive, and farmers 
just feel like walking in and looking 
around. Many of them do this and 
extra impulse sales are frequently 
made. 

“We feel that our clean and bright 
front is a big asset to us. Farmers 
can read the overhang’s copy a couple 
of blocks away. It reminds them of 
products we sell which they may 
need.” 

2. Advertising. Mr. Blackwell ad- 


vertises daily most seasons of the 
year over two radio stations. Usually 
he has one spot announcement on 
each. Not only does he stress the 
products he has for sale, but he urges 
customers to come and “pick up the 
merchandise” when in town. 

As a result of this advertising cam- 
paign, he reports that about 90% of 
the feed purchased is picked up at the 
store in lots of from one to five bags. 
Most farmers make several trips to 
town every week to shop and if they 
get into the habit of picking up their 
own feed they will continue it, says 
Mr. Blackwell. 

He, of course, will deliver feed to 
any cusstomer who wants it, but he 
makes a charge if the distance is too 
great, or if the purchase is relatively 
small. 

“A consistent ad program, especial- 
ly on radio,” he says, “helps -a dealer 
to keep seasonal products before the 
customer all the time. We notice the 
effect of radio advertising during 
chick selling season especially. As a 


Time was when crackers came out of a barrel. Now 
they are neatly packaged—and customers ask for them 


by brand. 


Grandpa used to ask for “oil meal.” So did Dad. But 
the smart young farmer of today wants Minnesota’s 36% 
Protein Linseed Oil Meal. He wants that extra protein 


to tell your customers 


that only the extracted method can provide—and he 1. Puts the “bloom” and “finish” on feeder 
wants it at no extra cosf. cattle ’ 
To sum it up, feed manufacturers and dealers every- & ee feed consumption + Speeds 
where are mixing Minnesota into their own brands of $ Helps increase milk production 

feed or selling it to feeders in the original bag. It’s easier 4. Brings beef cattle, hogs and sheep to mar- 


for you to sell—and it makes farming mor profitable, 
too. Call us for your requirements. 


Write... Wire... Phone for Today's Quotation 


ket peak sooner 
5. 2 Ibs. more protein—higher protein efficiency 
6. Greater uniformity and granulation—added 
palatability 
7. Available as meal .. . pellets . . . and grits. 


result of radio advertising we get 
chick orders from 100 and more miles 
away.” 

8. Feeder education. Especially with 
poultry raisers, Mr. Blackwell does a 
good job, constantly reminding them 
that it pays to install and carry out 
a good poultry management program. 
He points out that quality eggs bring 
premium prices and this extra mar- 
gin which the poultry raiser gets is 
often the difference between a break- 
even poultry operation and a profita- 
ble one. 

Of course, the poultry raisers who 
produce eggs in Blackwell’s hatching 
egg program must observe certain 
good maangement rules, if they ex- 
pect to have a market here. 

4. Farm supply items represent ex- 
tra sales. Mr. Blackwell knows that 
the farmer buys other items besides 
feeds, and so he makes a point of 
stocking and displaying many of these 
allied or related lines. He has quite 
a stock of fertilizer and seeds, for in- 
stance, in the spring of the year. In 
addition he has garden and lawn 
tools, and also poultry equipment and 
poultry and livestock remedies. 

“The feed and hatchery man today 
tries to build a 12 months volume,” 
says Mr, Blackwell, “and the only 
way he can do this is to stock and 
promote related lines, keep a clean 
and attractive store and advertise 
consistently. It is poor policy to stop 
promoting business when a slump 
hits. You’ve got to look for items to 
sell to fill the breach.” 


Towa Firm Announces 


Pepsin Feeds for Pigs 


ATLANTIC, IOWA—The Walnut 
Grove Products Co. has announced 
that it will soon be marketing baby 
pig feeds containing pepsin, a protein- 
digesting enzyme. 

The announcement follows recent 
reports on Iowa State College tests 
showing benefits from fortifying baby 
pig rations with the enzyme. The 
reason for adding the pepsin, it has 
been explained, is that the baby pig 
does not develop enough of its own 
pepsin to digest certain protein feeds 
until it is about five weeks old. The 
pepsin which is used is taken from 
the inner walls of the hog’s stomach. 

The Walnut Grove company said 
that tests on its own research farm 
and field tests on four Iowa farms 
showed pepsin boosted baby pigs’ rate 
of gain 29% and improved feed effi- 
ciency up to 10%. Improved results 
in early weaning programs were 
cited. 

One of the farmers using the ex- 
perimental starter feeds was quoted 
as saying that pigs weaned from two 
to three weeks weighed a little over 
27 Ib. at five weeks. Pepsin-fed pigs 
on another of the farms averaged 31 
lb. at five weeks, doing better than 
on regular pre-starter, the announce- 
ment said. One of the farmers grew 
pigs averaging 44 lb. at 6% weeks of 
age. 


4 OILS 
Feeding INGREDIENTS 
Packing House By-Products 
IVAN SCANLAN & CO. 
5605 Lyndale Avenue MINNEAPOLIS 18, MINN. 
REGEN? 7253 TWX MP-495 
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Financing Broilers in Georgia 


By Ivy W. Duggan 


Vice President of the Trust Co. of Georgia 


EDITOR’S NOTE: 


Georgia has been financed to its pres- 
ent size is told in the accompanying 
article by Mr. Duggan, vice president 
of the Trust Co. of Georgia, Atlanta, 
and former governor of the Farm 
Credit Administration. He reviews 
the types of broiler financing ar- 
rangements and tells the part banks 
are playing and can play in these 
systems of financing. This article is 
the text of a talk Mr. Duggan gave 
at the recent Alabama Poultry In- 
dustry Assn. convention in Birming- 
ham, 
¥ 

Poultry and poultry production are 

a part of American agriculture. How- 


The story of | 
+how the gigantic broiler industry in | 


ever, poultry and poultry products 
in recent years have become a 
specialized business. In fact, egg pro- 
duction is a specialized operation, as 
is broiler production. 


eggs is often the only 
enterprise engaged in by the pro- 
ducer. In the production of broilers, 
often the only inputs supplied on the 
farm are the labor and housing. The 
baby chicks are bought off the farm; 
the fuel is bought and all of the feed 
is bought. Broiler production more 
and more assumes the characteristics 
of a manufacturing process where 
the materials are brought together 
and in a few weeks’ time converted 
| into 2%-3% Ib. broilers. 


| 


| activities do. 
The production of broilers or of 
agricultural | 


However, poultry production is an 
activity which requires know-how, 
skill, financing and superior manage- 
ment ability just as other farming 
Many of the charac- 
teristics of other farming enterprises 
are present in the 
marketing of poultry. 

Let us examine some of the char- 
acteristics of agriculture. 

Agriculture is a basic industry. Its 


function is to provide adequate and | 
fiber | 


constant supplies of food and 
at reasonable prices for the entire 
population, to provide industry with 
adequate and constant supplies of 
raw agricultural products at reason- 
able prices and to supply agricultural 
products for export to those coun- 


ALWAYS HAS A 
CUTTING EDGE 


W-W Hammermills not only have the heart for 


more profit, they have the guts 


better grinding job at less cost. The exclusive star 


cylinder serves as a flywheel and 


less horsepower than other machines with a com- 
parable capacity. You don’t have to pregrind ear 
corn with these powerful machines, and you get a 
smoother, virtually vibrationless, performance than 
with any other make. Screens are available with 
perforations ranging from 1/32” to 2” and are 
rapidly changed whenever you desire. 


FOR GREATER 
GRINDING PROFITS 


as well to do a 


actually requires 


Any hammermill is only as good as 
that’s in it, and W-W Hammermills have the longest 
life hammers available. That’s because they are 
Tungsten Carbide hard surfaced with W-W’s own 
special process which makes them several times 
harder than the toughest steel. The bodies are made 
of heat treated alloy steel. With W-W hammers 
you’re sure to get longer hammer life and more 
grinding profits. Whether for new equipment or as 


replacements . . . insist on W-W Hammers. 


the hammer 


You can get a W-W Hammermill to fit your capacity requirements or have a machine 
custom made to your specifications. Convenient time payments can usually be arranged. 


Send for complete catalog and quotations. Also send samples to be ground at no obligation. 


W-W GRINDER CORP. 


WICHITA, KANSAS 


DEPT. 311 


production and | 


| tries that desire to purchase them 
and are in position to pay for them. 

The capital needs of agriculture are 
large but will not be supplied unless 
agriculture has a reasonable income 
and repayme ability. 

There are around 5 million inde- 
pendently operated farms in the 
U.S. Because of the large number of 
operators dispersed from one end of 
the country to the other; because a 
farmer has no alternative use, other 
| than in production, for his labor, 
| land, equipment and other facilities; 
| and because of the wide variation in 
yields from year to year, it is almost, 
| if not impossible, for farmers to 
systematically adjust production to 
demand. 


Instability Is Characteristic 
Instability of prices and of income 
is characteristic of agriculture. Nor- 
mally, a supply of an agricultural 
commodity, 5-10% below the effec- 
| tive demand will have a dispropor- 
tionate effect on price increases and 
conversely a supply 5-10% above de- 
mand will have a disproportionate 
effect on price declines. 
Farm costs tend to be rigid. When 
| farm commodity prices are rising, 


| farm costs tend to lag. On the other 
| hand, farm costs tend to stay high 


as farm commodity prices decline. 
Using 1947-49 as 100, farm costs 
were 117 in 1952 and prices received 
by farmers were 106. In 1955, farm 
costs were 112 and prices received by 
farmers were 87. If it had not been 
for the decline in farm produced 
items such as feed and feeder cattle, 
there would have been no decline in 
farm costs between 1952 and 1955. 
Had farm prices not declined, we 
would have experienced an alarming 
rise in the general price level. 
Continuing increased efficiency is 
characteristic of agriculture. Over 


the past 15 years, both production 
per acre and per animal breeding 
unit increased by one fifth. During 
the past 25 years, output per man- 
hour has increased 100% in agricul- 
ture. For non-agricultural labor the 
output per man-hour has increased 
less than 75%. In 1940, a farm work- 
er produced enough for himself and 
10 others; today, he produces enough 
for himself and 18 others. If it were 
not for increased farm efficiency we 
would be worrying today about short- 
ages and high prices of agricultural 
commodities and not about surpluses 
and low prices. 


Financing Broilers 

In discussing the financing of the 
poultry industry, I shall confine my 
remarks largely to the broiler indus- 
try and primarily to the industry in 
Georgia. 

The broiler industry is relatively 
new. In 1935, Georgia produced 500,- 
000 broilers with a value of $230,000. 
In 1955, Georgia produced 177,642,- 
000 broilers with a value of $125,- 
284,000. In 1956, Georgia will pro- 
duce in excess of 200,000,000 broilers. 
In one week alone this year, place- 
ment of baby chicks in Georgia for 
broilers reached the figure of 5,000,- 


INEXPENSIVE VITAMI 


BEVOLKOD VITAMIN OILS 


NOS-OEST. COO LIVER On 


OEVOLD VITAMIN A & — ons 
GEVOLD VITAMIN A OILS also 
PEDER DEVOLD WHEAT GERM OTL 


PEDER DEVOLD OL COMPARY, 
45-FA Clinton Ave. Brootlya 5. 


Step-Up Poultry Grit 


SALES PROFITS 


WITH OUR NEW SELF 
FEEDING POULTRY 


GRIT UNITS 
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NORTH CAROLINA GRANITE CORP. 
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000. The broiler industry is still hav- 
ing growing pains and has not yet 
leveled out. 

Instability of prices is common to 


the broiler industry just as is the’ 


case with other agricultural com- 
modities. The farm price per pound 
of broilers in Georgia averaged 26.6¢ 
in 1953; 22¢ in 1954; 24.3¢ in 1955 
and has been around 19¢ recently. 
Production costs tend to be rigid so 
that relatively small variations in 
prices of broilers can have a dispro- 
portionate effect on profits. Georgia 
produced 33 million more broilers in 
1954 than in 1953 but the income was 
up only $8 million. That is only 24.5¢ 
apiece for the 33 million additional 
broilers. The price per pound was up 
in 1955 although there was a marked 
increase in production. 

The increase in efficiency in broiler 
production is remarkable. In 1947, 
slightly over 4 lb. of feed were re- 
quired per pound of broiler and on 
the average 89 days were required 
to produce a 3 lb. bird. In 1952, only 
3.4 lb. of feed were required per 
pound of broiler and 72 days to pro- 
duce a 3 lb. bird. In 1955, only 2.7 
Ib. of feed were required per pound 
of broiler and only 70 days. 

In the Georgia Chicken of Tomor- 
row Contest with 8,000 chicks, only 
2.4 lb. of feed were required per 
pound of broiler and at the end of 63 
days they averaged 3.41 lb. The top 
pen weighed an average of 3.8 Ib. and 
consumed only 2.35 lb. of feed per 
pound of broiler. This is really some- 
thing to “crow” about. In laboratory 
tests, broilers have been produced on 
as little as 1.6 lb. of feed per pound 
of broiler. At the same time, the 
quality of the finished product has 
been improved. Much of the reduced 
cost brought about by increased ef- 
ficiency has been passed on to the 
consumer in lower prices and better 
quality. 


Disease Risk Lessened 


Management practices and the use 
of medicine in the broiler industry 
have developed to the point that 
much of the risk from disease has 
been removed. The mortality rate is 
remarkably low in well managed 
operations. The new medicines, high 
efficiency feeds, better breeding stock 
and improved management make it 
possible to predict with a high de- 
gree of accuracy the pounds of broil- 
ers an efficient producer will have to 
market at the end of a feeding pe- 
riod. This has not always been the 
case. 

In 1955, Georgia produced 177 mil- 
lion broilers weighing 500 million 
pounds live weight and valued at 
$125 million. The value of commercial 
broilers in 1955 exceeded the value of 
lint cotton for the first time in the 
history of the state. There are a 
number of reasons why this industry 
has grown in 15 years from a million- 
dollar business into a hundred-mil- 
lion-dollar business. 

Among the reasons, I would men- 
tion (1) increased efficiency of pro- 
duction; (2) aggressive marketing 
practices; (3) increased “know-how” 
in each phase of production, process- 
ing distribution and marketing; (4) 
changes in technology of production 
and marketing that have reduced 
costs to the consumer; (5) the large 
number of farmers who were looking 
for alternative uses of land and labor; 
and (6) a willingness on the part of 


For Finer Packaging 


Look to Fal fon First 
BAG & COTTON 


individuals, feed dealers, processors, 
hatcherymen, banks and others to 
supply the necessary capital for so 
large an industry. 


Capital Supplied by Others 


Very few businesses today are 
built solely with the capital of the 
individuals starting the business. 
Broiler production in the South is 
no exception. In Georgia and other 
areas where the broiler production 
has expanded most rapidly, farmers 
were unable or unwilling to finance 
themselves from their own resources. 
Dealers and others have promoted 
broiler growing by furnishing to the 
farmers certain items used in pro- 
duction with the farmers furnishing 
the remaining items. 

There are a number of different 
supplier-grower arrangements. Some 
of these are taken up in a study on 
“Financing Broiler Production by 
Banks and Production Credit Asso- 
ciations in The South.” This publica- 
tion may be secured from the South- 
ern Agricultural Experiment Stations. 
I would like to quote from this study: 

“Under the arrangements with 
growers, suppliers usually provide 
chicks, feed and other items in the 
quantities needed to produce each lot 
oi broilers. They, or their service- 
men, visit growers frequently, inspect 
the growing chicks, and give advice 
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Since 1918, we have built our 
reputation on top quality 
blackstrap feeding 

molasses and service-plus. 
Today, more than ever 
before .. . with 
strategically-located 
distributing terminals 
from the Gulf to 
Canada, from coast to 
coast... we can offer 
the utmost in prompt 
delivery and shipping 
economy. Phone, 

wire or write us for 
delivered prices in 
tank trucks or 

tank cars. 


NATIONAL MoLasses CoMPANY 


“Executive Offices: ORELAND, PA., Phone: Livingston 8-5900 (PHILA. ). 


{ 


a? 


Des Moines 13, lowa 


BLACKSTRAP 
MOLASSES 


There’s a big, profitable market for Omalass among 
the thousands of farmers who know the value of 
cane molasses, but who won't use liquid molasses. 


Since Omalass IS 85% cane blackstrap molasses, 
dehydrated—it can be used in about the same way 
as liquid molasses. The only difference is that ' 
Omalass is DRY, easy to handle, never sticky. H 
That's why selling Omalass is profitable for you— 
and appreciated by your customers. 


LABORATORIES, INC. flame 


SEND COUPON FOR 
COMPLETE DETAILS 


Vy LACTOS LABORATORIES, INC, 


H 1901 East Euclid Ave. 
| Des Moines 13, lowa 


: Please send me complete details and 
prices on Omalass. 
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on problems of management, disease 
control, and marketing. In return for 
their services and production items, 
suppliers usually obtain first claim 
on proceeds from sale of the broilers. 
Growers, for their part, provide the 
housing, equipment and labor re- 
quired to produce broilers. 


Arrangements Vary 


“Within this general framework, 
the terms of such arrangements vary 
widely. Some, as in the ‘open-ac- 
count’ plan, involve an extension of 
credit by the supplier. In these ar- 
rangements the grower takes title to, 
and is responsible for, items provided 
by the supplier. Moreover, he retains 


PERFORMANCE 
PRE-MIXES 


all proceeds from sale of the broilers 
after paying for these items. 

“But the arrangements under 
which a part of the broilers in the 
South are produced—such as the ‘flat- 
fee’ and ‘share’ plans—apparently do 
not involve credit from the supplier. 
On the contrary, they appear to be 
ventures in which supplier and grow- 
er share in providing the capital, 
labor and management required for 
broiler production, and divide returns 
or losses from the enterprise. 

“Under the ‘flat-fee’ plan, the 
grower receives as his share an 
agreed price per bird or per pound 
of broiler. Except for this amount, 


the supplier retains all proceeds from 


sale of the broilers. Under the vari- 
ous ‘share’ plans, any amounts by 
which proceeds from sale of the broil- 
ers exceed the value of the items 
provided by the supplier are divided 
between grower and supplier as pro- 
vided in the agreement. If returns 
from broilers fail to cover the value 
of these items, the supplier absorbs 
the cash loss, and the grower re- 
ceives nothing for his contribution 
to the venture (labor, and use of 
house, and equipment). 

“These arrangements do not in- 
volve credit from the supplier because 
the grower neither obtains title to, 
nor is required to pay for, the chicks, 
feed or other items provided by the 
supplier. Nevertheless, even under 
these arrangements, suppliers are 


. Many of these concerns extended 


Distributed in Arkansas, 
Oklahoma and Texas by 


The Tommy Thompson Co. 


3617 Orydes Road 
elephone: WAinut 3-0005 


Fort Worth, Texas 


commonly said ‘to finance growers.’ 
Actually, they are not financing the 
grower; they are providing part of 
the capital used in a joint venture in 
which they themselves are princi- 
pals.” 

In addition to supplying a portion 


Jackson Grain Company, a leading 
Florida feed manufacturer, packages 
its poultry and livestock feed in 
Union Multiwall Bags. 


Mr. Ernest MacBryde, 
Vice President, Sales Manager, 
Jackson Grain Company, 
Tampa, Fila. 

“The information Union 
Bag is furnishing will be of 
much value and benefit to 
farmers and poultrymén.”’ 


“We hear a lot these days 


about poultrymen converting 
to feed in 50-lb. bags” 


Richard McClintic, poultry grower, 
Lutz, Fla. 


hen my feed dealer first recommended 
50-lb. paper sacks,” says successful poultry- 
man Richard McClintic, “I might not have 
tried them if I hadn’t read about them in 4 
poultry magazine. From what I see and hear, 
just about everyone who’s given them a trial 
has been convinced of the benefits of this way 


of handling feed.” 


Union Bag sponsors educational program 


Poultryman McClintic probably got some 
of his information from news stories and 
articles provided farm publications, radio 
and television stations by Union Bag. Hun- 
dreds of these helpful short features that stress 
the use of manufactured feed and other good 
management practices as keys to farm profits 
have been published, broadcast and telecast. 


Our stake? More successful poultry and 
livestock men are better customers for feed. 
You package some of the finest feed. We make 
some of the best Multiwall sacks used in the 
feed industry. Combine two outstanding prod- 
ucts and everyone should benefit. 


Don’t you agree? 


Muitiwall Bags 
oe UNION BAG & PAPER CORPORATION woouworTH BUILDING, NEW YORK 7, W. Y. 


of the capital required in broiler pro- 
duction, the suppliers have given ex- 
pert supervision and direction which 
have contributed greatly to the in- 
creased efficiency in production. 

It was found in the study referred 
to above that approximately two 
thirds of the loans made by lending 
institutions to borrowers, included in 
the study, were made to commercial 
concerns rather than to growers. 
The commercial concerns included 
feed dealers, hatcheries, feed mills, 
processors and combinations of two 
or more types of such businesses. 


credit to others. I would like to again 
quote from the same study: 

“It was pointed out previously that 
commercial concerns used a much 
larger percentage of borrowed capi- 
tal in their business than did grow- 
ers. Much—often all—of the capital 
borrowed by commercial concerns 
was needed to enable them to extend 
credit to others. Dealers extended 
credit to growers, hatcheries and 
mills extended credit to growers and 
dealers, and processors extended 
credit to buyers of dressed poultry 
and also, at times, to growers. In 
turn, each type of concern received 
credit from its suppliers as well as 
from lending institutions. Thus com- 
mercial concerns differed from grow- 
ers in that a considerable part of 
their capital was used in extending 
credit to others in the broiler indus- 
try.” 

Factors Led to System 

There are a number of factors 
which have led to the development 
and continuation of the present sys- 
tem of financing the growing of 
broilers. Some of these are: 

(1) Many growers do not have suf- 
ficient capital or cannot qualify for 
sufficient credit to maintain their 
present scale of production. 

(2) Many growers do not care to 
assume the full risks of broiler pro- 
duction. Growers usually produce only 
four lots of broilers a year and are 
not in position to average out on 
prices. 

(3) Feed constitutes about 70% of 
the cost of producing broilers so that 
it is only natural that feed companies 
are the biggest promoters of broiler 
production. 

(4) Competition among suppliers 
has been an important factor. 

(5) Suppliers can spread sales over 
an entire year and average out prices 
where they are supplying a consid- 
erable number of producers. 

(6) The employment of servicemen 
by dealers which enable the dealers 
to keep in personal contact with 
growers, to provide growers with up- 
to-date information on better man- 
agement practices and disease con- 
trol and to give the dealer greater 
protection for the financial risk un- 
dertaken. 

Banks Important in Financing 

Banks in Georgia have played an 


important role in financing the broil- 
er industry. A majority of the bank 
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Serving the Milling Industry A 


Complete Line of Quality Grain 


Processing Machinery 


for Over a Century. 
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w studies 


up to $3180 

more profit 

per 1,000 broilers 
from feeds 


Dried whey at 3% 
level either alone or 
in combination with 
suppliers of other un- 
identified factors, in- 
creases profit over 
feed cost. 


Dried whey at 2.5% 
level improves feed 
conversion and profit 
over feed cost, with 
or without other un- 
identified factor car- 
riers. 


WESTERN CONDENSING COMPANY 


RESULTS USING 3°/, DRIED WHEY 


Cost of basal ration figured at $5.00 cwt. 
Dried whey calculated on a corn replace- 
ment basis, fish solubles and distillers 
dried solubles on replacement of some corn 
and some soybean oil meal Broiler price 
ot 25¢ per pound. 


RESULTS USING 2.5°/, DRIED WHEY 


INCOME OVER 
TREATMENT INCOME FEED COST FEED COST 
| Basal $855.00 | $454.85 | ($400.15 
| 3% FS 920.00 493.37 426.63 
} 3% ow 920.00 490.78 (439.22 
| 3% DDS 905.00 472.48 432.52 
3% DW 945.00 508.08 436.92 
: 3% FS&3% DDS 930.00 482.78 447.22 
: 3% DW & 3%DDS 937.50 493.43 444.07 
3% FS&83% DW! 
3% DDS 965.00 $16.85 | (448.15 
’ Per 1,000 birds ; 


INCOME OVER © 
FEED COST 


TREATMENT INCOME FEED COST 
Basal $700.00 $425.60 a 
2.5% DDS 757.50 438.94 ese 
2.5% DW 792.50 453.65 (338.85) 
2.5% FS 780.00 457.13 322.87 
2.5% DW&2.5% DDS| 817.50 470.80 346.70 
2.5% DW & 2.5% FS 815.00 478.09 336.91 
2.5% DDS & 2.5% FS 815.00 465.68 349.32 
2.5% DW &2.5% FS& 
| 2.5% DDS 847.50 479.2% (368.24, 
Per 1.000 birds 


APPLETON, WISCONSIN PETALUMA, CALIFORNIA 
World's Largest Producer of Whey Products 


by three colleg 


| show 
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Proof that adding 2'/2 to 3% dried whey 
to a well-fortified basal ration can mean 
$16 to $81 more income over feed 

cost per 1,000 birds. 


RIED whey in the broiler ration puts extra 

growth on the birds and extra profit in the till, 
according to the results of eight recent college 
feeding trials. 

In these experiments, the addition of dried 
whey alone to good basal rations produced increases 
in income over feed cost ranging from $16.87 to 
$81.80 per 1,000 broilers. The average of the eight 
experiments was $51.94. 

Reductions in pounds of feed per pound of gain 
showed an average saving of 14 lbs. of feed per 
100 Ibs. gain. 

Growth rate was stepped up by 0.39 of a pound 
per bird in 10-week growing periods, comparing 
good basal rations with basal plus dried whey. 

Note in the first of the accompanying tables how 
dried whey improved feed conversion from 2.66 to 
2.62; and how income over cost of feed jumped 
from $400.15 with basal alone to $439.22 with 
whey added to the basal. 


Even when the same basal ration was 
further fortified with fish solubles and dis- 
tillers dried solubles, dried whey substan- 
tially increased profit and performance, as 
table shows. 


Write for complete details of these feeding re- 
sults. See how a few cents invested in whey per 
bag of finished feed can mean extra sales . . . es- 
pecially repeat sales. Peebles’ spray dried whey 
is available the year around, and uniform from 
season to season. 


NOW! We're selling the “dried whey in broiler feeds 
story” for you in these broiler publications across 
the country: Broiler Growing, Eastern Breeder and 
Broiler Grower, Broiler World, Georgia Poultry 
Times and Broiler Journal. 


WHEY PRODUCTS 
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3% Fish colvbies (FS) 3.68 2,06 
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Many feed manufacturers did 

3 just that last year in regards to 
q finding out facts about the Ultra- 
Life Program. That’s why more 

4 poultry and livestock were fed on 
Ultra-Lifed Feeds in 1955 than in 

any other year—and 1956 is start- 


ing off to beat that record. 


Why don’t you “obey that im- 
pulse” and write today for complete 
details about the exclusive Ultra- 

: Life Feed Manufacturing and Serv- 
ice-Selling Program that gives you 


top sales advantage? 


How about it? 


LABORATORIES, INC. 


Main Office and Plant 
i East St. Louis, Illinois 


One of the Country's Oldest and Largest Manufacturers 
of Vitamin and Trace-Mineral Products. 


SALES CONTEST WINNERS — Two feed supplement salesmen of Chas. 
Pfizer & Co., Inc., were awarded trips to Bermuda as winners in a recently 
completed sales contest. The winners and their wives, Mr. and Mrs. Martin 
Fredericks, of Petaluma, Cal. (left), and Mr. and Mrs. Robert McLeod, Min- 
neapolis, are shown here as they boarded the “S.S. Queen of Bermuda” in 
New York harbor. The couples met with Pfizer officials at the home office in 
Brooklyn, N.Y., and were treated to a week-end vacation in New York City 
prior to the cruise. 


some indication of the importance of 
your poultry financing, also the de- 
gree to which your financing is of 


loans have been made to commercial 
concerns engaged in the broiler in- 
dustry rather than to growers. These 
concerns included feed _ dealers, | 
hatcheries, feed mills, processors and 
combinations of two or more types of The most complete line of 
businesses. 

Banks cannot accept risks on ine | DOG FOOD ingredients 
dividual broiler producing operations 
as large as those that suppliers com- 
monly assume. Banks do not par- 
ticipate directly in broiler producing 
operations and cannot, therefore, 
offset losses on some lots with profits | 
on others. Bank interest charges are 
not high enough to absorb large 
losses. Neither can banks afford to 
employ servicemen to supervise loans 
to broiler producers Also, many 
growers prefer to grow under a con- | 
tract arrangement in order to share 
the risks with suppliers. 

Getting down to more _ specific 
cases: The Trust Co. of Georgia and 
affiliated banks have made loans to 
(1) feed manufacturers, (2) equip- 
ment loans to processors, (3) loans 
to processors on processed poultry 
inventories and (4) loans to breeders. 
We have participated with other 
banks in loans to (1) producers, (2) 
hatcheries, (3) feed manufacturers, 
(4) feed dealers and (5) processors. 


Surveyed Banks 
I recently wrote to some banks in 
north Georgia, some in middle Nowhere else can you secure such a 
Georgia and some in south Georgia mojor part of your dog food ingredients. 


for information on their participation as- 


in financing the broiler industry. sured of freshness, and better inventory 
Some of these banks were in areas control with lower inventory investment. 
of heavy production where the indus- BOXER ingredients are manufactured by 
try has been well established for ws specially for dogs—they are “prime” 


products, and not “by-products.” Write for 


sometime. Some were in areas where qurvent prices ond Wteretere. 


broiler production is relatively new. 
Some were in areas of medium pro- 
duction but where the industry has 
been established for sometime. 


I asked the following questions: 
“Specifically, I would like to get 


RALPH WELLS & CO. 


rving the formula 


feed mixers 


1. A QUALITY PRODUCT = 


FROM THE CREAM OF THE SOYBEAN CROP 


2. SERVICE From ourmiLLTo 


YOURS.... AS SCHEDULED! 
Here's a formula that works ....FOR YOU! 


= SOYBEAN MEAL 


KANSAS SOYA PRODUCTS 
Emporia, Kenses. 


n 

« 
= 
, MONMOUTH, ILLINOIS 


(1) producers, (2) feed dealers, (3) 
processors, (4) hatcheries, (5) feed 
manufacturers or (6) as a regular 
part of an agricultural loan.” 
Poultry financing is relatively im- 
portant to most of the banks con- 
tacted. Some stated that poultry 
loans accounted for about 13% of 


their total loans. Poultry financing 
had, at times, amounted to 60% of 
the total loans in one bank and at 
times was as low as 20% of total 


loans. This bank had had no losses 
on poultry loans. However, about 
half of the feed dealers the bank 
had done business with had had heavy 
losses and are out of the broiler 
business. 

Most of the banks are financing, 
or had at times financed, producers. 
It was not uncommon for a bank to 
finance the producer’s houses and 
equipment and on occasion finance 
the purchase of baby chicks and feed. 
However, this financing of producers 
was on a selected basis and usually 
secured with collateral in addition to 
the collateral used in the production 
of broilers. 


Loans to Feed Dealers Common 

All of the banks contacted, except 
two, were financing some feed deal- 
ers. Loans to feed dealers were based 
on the dealers’ statement and in ad- 
dition, liens may be taken on baby 
chicks, title to feed may be held by 
the bank or other security may be 
required. 

Only three of the banks made loans 
to processors. Some loans were for 
equipment, some were on receivables, 
and some were on inventories. 

Most of the banks had made loans 
to hatcheries. However, generally 
speaking, there was more reservation 
in lending to hatcheries. One bank 
stated that “hatcheries have had 
their ups and downs. An inexperi- 
enced hatcheryman with no capital 
to grow out a portion of his baby 
chicks is a poor risk.” 

About half of the banks had made 
loans to feed manufactures. It seems 
that those lending to feed manufac- 
turers financed them in the same 
manner as they did other commer- 
cial concerns. 

It was typical from most of the 
replies that broiler loans are not 
usually made as a part of an agri- 
cultural loan. They are usually 
handled as a separate loan and given 
individual attention. 


Comments Reported 

You will probably be interested in 
some of the comments in the letters 
from the banks contacted. 

“Growers feel that in view of the 
heavy production, prices in the fall 
and winter months will be low. There- 
fore, they prefer to take the chickens 
on contract with dealer and let him 
take the risk.” 

“There is a lot of money being 
placed in the poultry business here 
by the feed mills and they have been 
very liberal with their credit. This 
sometimes causes people to place 
more poultry on the farms than looks 
necessary.” 

“We are beginning to accumulate 
quite a bit of statistical information 


SPECIFY 


COLUMBIA QUARRY 


007 Washington Ave 
$7. 1, MO 


Trace Mineral 


Where only trace minerals 
ore to be added, Herman 
Nagel's Trace Mineral Con- 
centrate supplies all eight, 
. in correct balance. 


THE HERMAN NAGEL CO. 


53 W. Jackson Blvd., Chicago 4, Ill. 
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on these loans, such as the average 
weight per chicken, the price per 
pound and the net profit or loss on 
each house of chickens.” 

“Although the industry continues 
to grow in our section, we are less 
involved through loans now than we 
have been for a good many years. 
This is due mainly to the fact that 
hatchery and feed dealers have pros- 
pered to the point that they are 
carrying the paper themselves. I feel 
that we have had exceptional pro- 
moters in this section, more conser- 
vative than is the rule...” 

“There are many ‘Contracts’ the 
dealer, and more recently the feed 
mills, offer the grower. On a low 
market the grower often goes the 
rounds of the dealers. It is a fast 
business and requires continual sup- 
ervision.” 

“We have been following these | 
chicken ioans extremely close. There 
seems to me to be little doubt that 


COMMERCIAL MINERALS, 


3401 S. MAIN 


PHOSPHOROUS 
LESS TH 


AN ONE HALF OF ONE PERCENT 


HOUSTON, TEXAS 


PACKED IN 100-LB. 
PAPERS OR BULK 


WIRE + WRITE + CALL JA 3-5848 


SUITE 201 


too many people are jumping into 


the field and that the industry is 
confronted with the possibility of 
over production which will result in 
a financial shake out.” 
“Agricultural loans as we have al- 
ways known them are of little im- 
portance to us since farming, except 


BUDDE 


MALT SPROUTS 
BREWERS GRAINS 
DISTILLERS GRAINS 
BEET PULP 


MILWAUKEE, WIS. AND 4 OTHER FEEDS 


(Continued on page 51) 


HERE’S ONE MIXER 
FOR ALL YOUR 
MIXING REQUIREMENTS 


MIXES BOTH DRY 
AND MOLASSES FEED 


Marion Molasses Equipment, easily in- 
stalled with your Marion Mixer, is of 
the simplest, most efficient design for 
thoroughly impregnating dry materials 
requiring any percentage of molasses. 
Outstanding design features of the 
Marion Molasses equipment are: The 
spray manifold that runs the entire 
length of the mixing cylinder for com- 
plete saturation, the rugged “gear with- 
in a gear’ rotary pump that handles 
liquide of the highest viscosity, and the 
molasses meter that registers exactly 
the amount required for the formula— 
(NO MORE ... NO LESS!) then keeps 
a cumulative record for you, if desired, 
of pounds of molasses or oil used by 
the day, week, month or year. 


ELIMINATE GUESSWORK 
IN MOLASSES MIXING— 
MIX WITH A MARION MIXER 


CONSTANT UNIFORMITY 
BAG AFTER BAG 


Preved te be one of the high 
through the most exhaustive laboratory tests, the Marion Mixer 
is still one of the lowest priced mixers on the market today. 
The exclusive Marion Mixing and Blending Action is the key te 
its efficiency because through its design, even the barest trace 
materials oan be thoroughly and completely blended while 
simultaneously being cross-blended constantly in the mix for 
4 


Now Available! 


A complete descriptive catalog 
of the Marion Mixer and acces- 
sory line. 


SEND FOR YOURS TODAY! 
Manufactured by 


RAPIDS MACHINERY COMPANY 


887 11th Street MARION, iOWA 


est efficiency mixers in the industry, 


NO DOUBT...NO GUESSING! 
FOR FEED UNIFORMITY 


Stop adding the unnecessary ingredient of “Doubt” te your mix- 
.. » Gay after day. Instead, start adding te your mixing 
profite with a Marion Mixer and Marion Mol 4 t 


Equip 
for a top quality mixed product that is absolutely uniformly 
mixed... batoh after batch. 


FILL OUT AND MAIL TODA’ 
RAPIDS MACHINERY COMPANY 887 11th $t. Marion, lowa 
Please send us prices and information on: 


MARION MIXER — Dry [|] or Molasses [| 
[|] tom tom 1¥2 ton []2 ton 
MARION FINISHER: [_] 

NAME ....... 
ADDRESS ..... 


|" 
| 
| 
| 
FEE, Os 
| 
s 
MIXER! 
a 
im various sizes suitable for any mixing requirement. ; 
“| 
~ 
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| ASK THE ONE WHO EATS THE FEEDS THAT USE 
MERRY MIXER 
GREENULES 


‘Say, Mi hat about 


so someone 


It’s big news—this LOW FIBER CONTENT in dehydrated 
alfalfa! Developed by Consolidated 

Blenders, Inc., particularly for poultry and swine feeds, 
it’s packed full of growth factor! : 
Write, wire or phone for further details! a EMERALD BRAND 


ALF 
Ur | ALFA PROp,, 


<4 > 


CONSOLIDATED BLENDERS, INC. 


Dept. F-7, FREMONT, NEBRASKA 
Phone PARK 1-9000 


q 
MERR 
Vi about hig n -Wow! f » 
3 4 quici U comfort! 
Aa eat v on US—faster!’’ 
{ 
j 
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1957 Soil Bank tend, unless the soil bank certificates on the recent wage increases granted Dr. W. A. King Heads 
ope carry a large enough per unit value | some 150,000 non-operating railway 
Certificate Values to stimulate the farm communities to | employees Grassland Group 
For Wheat A d cooperate in the immediate years | The interim increase will not affect teat coe ae 
nnounce ahead. It had to be a hard hitting the rate on grain moving for export, ROANOKE, VA.—Dr. Willis A. 


WASHINGTON — True D. Morse, 


under secretary of agriculture, an- | 


nounces that soil bank certificates in 
the acreage reserve program for 
wheat will have a value of 60% of 
the wheat price support level or $1.20 
for the 1957 wheat crop. This is the 
same allowed for the 1956 crop but 
in the case of the 1956 crop the per 
unit payment per bushel represented 
total payment after the farmer had 
bought seed, fertilized and cultivated 
his land and then agreed not to har- 
vest the crop. 

The rate of soil bank certificate 
values for the 1957 crops has been 
a matter of controversy within the 


J part crops. As a teacher and research 

eS Sap ~ Pe per ov | thority to increase general freight | Maritime provinces, and also on such | worker, Dr. King has been active in t 

held that it ‘os eee to ae | rates 15%, the Board of Transport | Products moving from the west to | extending uses of grassland in the 
1 aa rong. Commissioners for Canada has em- | British Columbia. South and its utilization as animal 


the soil bank certificate values high 
to encourage contributions of wheat, 
cotton, corn, peanuts, tobacco and 
rice land to the soil bank in 1957. 
Advocates of the liberal approach 
contended that the soil bank had to 


attain its goals within the next three | 


years, otherwise it would fasten itself 
onto the farm program for an uncer- 
tain and possibly interminable period. 

The law says the soil bank is ef- 
fective for a period of four years— 
1956-59. It was not expected that it 
would be fully effective for the 1956 
crops except for corn since the legis- 
lation was delayed in Congress by 
prolonged debate. 

The purpose was to bring about a 
reduction in production of the basic 
commodities and also to effect cross- 
compliance with acreage allotments 
and soil bank goals on the non-basic, 
non-perishable crops in a three-year 
period. The three-year period has 
been estimated as the measure of 
time required to reduce the surpluses 
of those basic commodities to normal 
necessary levels. This purpose could 
not be attained, USDA officials con- 


tool at once and not a slow-approach 
instrument, it is claimed. 

The announcement of $1.20 bu. soil 
certificate value to the 1957 wheat 
crop indicates a victory for those who 
want to see the soil bank attain its 
immediate goals and then be discard- 
ed. The $1.20 bu. wheat certificate 
value should accomplish effective ac- 
tion, USDA officials declare. 


Canadian Freight 


Rates to Increase 7% 


TORONTO—Pending the final dis- 
position of the application on the 
of Canadian railways for au- 


powered the railways to put in an in- 
terim increase of 7% effective July 
3. The application for 15° was based 


governed by the Crowsnest 
statute of 1925. However, it will apply 
on grain moving in western Canada 
for domestic consumption. 

Hearings in 


Pass 


connection with the 
15% application will be resumed by 
the Board of Transport Commission- 
ers sometime in September. The De- 
partment of Agriculture, Ottawa, has 
announced there will be no increase 
in freight assistance. 

It has been the policy of the Cana- 
dian government for some time to 
absorb part of the cost of freight on 
western feed grains and millfeed 
shipped from the head of the lakes 
to points in Ontario, Quebec and the 


The amount allowed to destinations 
in Ontario is $4.50 ton, and varies to 
other destinations, 


ENTER THE 


SEEDBURO SWEEPSTAKES! 


A NEW STEINLITE 
WILL. BE AWARDED EVERY MONTH 


King, head of the dairy department 
at Clemson Agricultural College, 
Clemson, S.C., was named as new 
chairman of the Joint Committee on 
Grassland Farming at a brief busi- 
ness session following the 2-day joint 
sessions with the American Society of 
Agricultural Engineers here. He suc- 
ceeds Dr. Howard B. Sprague, head 
of Penn State’s agronomy staff. 

Dr. King had served as associate 
chairman of the national group com- 
prising representatives of over 20 pro- 
fessional, technical, educational and 
industrial organizations having inter- 
ests in grassland farming production, 
preservation or utilization of forage 


feeds. Dr. King served as president 
of the southern district of the Amer- 
ican Dairy Science Assn. last year. 


KAFIR & MILO 


Largest Dealers 
in Southwest 


MID-CONTINENT GRAIN CO. 


Kansas City, Mo. 


FOR 4 MONTHS— 
JUNE, JULY, AUGUST, 
SEPTEMBER 1956 


Simply send in the serial number 
of your present moisture tester— 
whatever the make or model 


MIRICOE TRACE MINERALS 


Always Safe and Sure 
THE MODEL 400 G STEINLITE to be awarded to 4 


NO mMUSS lucky winners is designed to accurately test the moisture 
NO FUSS Here’s How To Enter... content of all grains, seeds, feeds, nuts, —_— flour, 
bacco, fertilizer and other commodities of consistent 

DUST 1. On entry form provided below, simply indicate the make and 

NO DU model of the moisture tester you now have, plus the serial or range of 1% to 47% with an accuracy of .25 of 1%. 
ins N registration number. Include also the name of your company, your 

Contains ” signature and complete address, and the date your entry is mailed. iM NERS Cine, 

Mineral Oil There's no need to enter more than once, as your name remains in £ 


the sweepstakes for all four drawings, or until you prove a winner. 


JULY WINNER 
HOLT PRODUCTS CO. 


Box 840, Milwaukee 1, Wis. 


2. There will be (4) drawings held—one drawing for each month, 
(June, July, August, September 1956). The winner for each month 
will be selected by a blindfold drawing performed by the Reuben 
H. Donnelley Corporation. Winners will be notified promptly. 


J. J. CARVER 


Obion Grain Company 
Obion, Tennessee 


3. Anyone in the continental United States who uses a moisture 
tester in his business is eligible, except employees of Seedburo 
Equipment Company, its advertising agency, sales representatives 
and their families. 


4. Entries for the last month must be postmarked before midnight 
September 30, 1956. All entries are subject to local, state and 
Federal regulations, and become the property of Seedburo Equip- 
ment Company. 
low you unless we have your | 


OFFICIAL ENTRY FORM 


MOVING? | 


If you are moving, tell us about 


Next Month's Winner 
MAY BE YOu! 


it, won't you? Your weekly ENTER NOW! 


copy of Feedstuffs will not fol- 


new address right away. Make 


sure you don't miss a single im- 7 eee SEEDBURO need COMPANY, Dept. FS-7 

portant issue . . . and help us _— One entry | Box 7797, Chicago 77, Ill. Date ' 

make the correction as quickly have a Moisture Tester 

ible by giving us your : qualifies you — (Moke and Model) ' 

3 Serial or Registration Number 

old address too. for all monthly | narnia 

prize drawings voun ‘ 

P. 0, Box 67, Minneapolis 1, Minn. 2 = — TOWN STATE ' 
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1 salesmen. 
id fieldman. 


tf 
a We custom print these FEED BAG SALES Here’s the way to give your f eds extra attention 
i TAGS with yout own sales essage aS you want value ov in the field. These four-color, heavy 
iM it. You can show your whole feeding program — ardboar P STERS carry he name © your 
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that one 


PAPROCO 


West Coast Condensed 


FISH SOLUBLES 
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Under the Lassen process all suspended proteins are precipitated out and recovered for use 
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a high vitamin product. After concentration, as the material is loaded into the cars, it is double 
screened to insure easier handling and mixing. You are sure of quality and effectiveness when 
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ohn B-12 and all known B-Complex Vitamins oh Manufactured by Lassen Process 
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Complete analysis of amino acids, vitamins and mineral content available on request 
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FINANCING BROILERS IN GEORGIA 


(Continued f-om page 45) 


for broiler production, has practically 
faded out in this community.” 

“Our experience in financing the 
poultry industry has been most sat- 
isfactory through the years. Frankly, 
we have never lost a dime, as yet, 
in financing any phase of the poultry 
business.” 

“Will say that we have financed 
for our customers, for some years, 
poultry growing and, as a whole, this 
has proved very satisfactory.” 

“As you know, poultry related 
loans are a year round type of busi- 
ness, even though the cycle is com- 
pleted several times during the year. 
We estimate that these loans con- 
stitute about 35% of our total loans 
volume and equal all other farm- 
type loans in both volume and in- 
come.” 

“On the whole, we feel that our 
poultry financing has been satisfac- 
tory. However, as you know, the 
market has been greatly depressed 
for the past six months and the 
growers have made no progress at 
all.” 

“We have not had any losses on 
baby chick notes or other poultry 
financing.” 

The broiler industry is here to 
stay. It is a business of fast turnover 
compared with other farming pur- 
suits. There is a relatively heavy 
turnover of producers and of feed 
dealers. Price fluctuations of even 20- 
25% may occur in a few weeks’ time. 
The industry requires large amounts 
of borrowed capital. Efficiency 
throughout the industry has increased 
at a remarkable rate. The industry 
is doing an outstanding job in in- 
creasing quality, in advertising, and 
in expanding markets. It is giving 
employment and income to large 
numbers of people. It is providing 
the consuming public with a quality 
product. 


Big Banks Can Help 


Commercial banks in the larger 
cities can make their greatest con- 
tribution to financing the industry by 
making loans direct to the larger 
commercial concerns in the industry 
and by participating in loans with 
banks in the local communities. How- 
ever, even in loans to large com- 
mercial concerns in the broiler in- 
dustry, in the majority of cases, the 
Trust Co. of Georgia and affiliated 
banks are participating with local 
banks. The local banks know their 
local large concerns and their oper- 
ations. They are able to follow their 
day-to-day operations. Of equal im- 
portance, the local banks know the 
small concerns and the individuals 
that the large concerns are doing 
business with. 


Must Know Eusiness 


Banks, to be successful in lending 
to the broiler industry and to be con- 


Call MElrose 5-9561 


316 S. NEW JERSEY ST. 


structive and safe in their lending, 
must know the broiler business; and 
of course, they must know the in- 
dividual or the individual concern to 
whom they lend. 

Banks in Georgia have, are and 
will continue to lend to those in the 
broiler industry. Those who can con- 
structively use credit, have the ca- 
pacity to use credit, have the col- 
lateral to secure the needed credit, 
and have the character, can secure 


New Dean Named 


FT. COLLINS, COLO.—The resig- 
nation of Dr. Floyd Cross as dean of 
the school of veterinary medicine at 
Colorado A&M College, and the ap- 
pointment of Dr. Rue Jensen to suc- 
ceed him has been approved by the 
State Board of Agriculture. The 
change is effective Jan. 1, 1957. Dr. 
Jensen, 44, has been associate dean 
of the school since Feb. 23, 1955. He 
received his degree in veterinary 
medicine from Colorado A&M _ in 
1942 and was appointed assistant 
professor of pathology at A&M in 
1943. Dr. Cross has been dean of the 
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veterinary school since 1948 and a 
member of the college staff since 
1914. In October he will complete a 
term as president of the American 
Veterinary Medical Assn. 


Kansas Seed Dealers 


Schedule Convention 


HUTCHINSON, KANSAS — The 
Kansas Seed Dealers Assn. will hold 
its 10th annual convention Jan. 11-12, 
1957, at the Hotel Broadview in 
Wichita, Kansas, according to an an- 
nouncement from O. E. Case, Hutch- 
inson, executive secretary-treasurer. 


IT’S ECONOMY WISE TO JERSEEIZE 


VITAMINIZED ani 
MINERALIZED CONCEN. 
TRATES since 1922. 


WJERSEE Coo. 


WRITE TODAY FOR DEALERS SALES HELPS! 


adequate credit to meet their sound 
needs. 

Not a banker that I contacted ex- 
pressed any reluctance to continue to 
loan to the industry and not one 
stated that he had had any losses in 
loans made to the industry. In fact, 
most of them stated they had never 
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PRE-MIXES 


had a loss on a poultry loan. 


World’s Largest Combination Hi-Molasses Feed Mixing 


HI-MOLASSES PELLET MILL 
AND MOLASSES FEED MIXER 


Combination Packaged Unit! 


To 6 TONS Per Hour 
Of High Molasses Pellets 


or 
To 20 TONS Per Hour Of 
Molasses Meal Feeds 


Incorporates every element of top quality hi-molasses 
Pellet Production (see list at right) into a single com- 
ct unit. Each element of pellet production com- 
ined and co-ordinated with all other needed ele- 
ments. 


Integrated Packaged unit construction means Top 
quality hi-molasses pellets, and assures major savings 
in installation costs and an absolute minimum ex- 
penditure of man hours per ton of production. No 
other unit can equal the Super 75’s uniformly fine 
quality hi-molasses pellets, or its ease and economy 
of operation. 


Wenger is the recognized leader in Hi-Molasses Pel- 
leting and Cooling Systems. Years of experience in 
designing, engineering and manufacturing Hi-Molas- 
ses Mixing, Pelleting and Cooling Systems exclusive- 
ly has brought us from the simple hi-molasses pellet 
extruder which Wenger introduced nearly twenty 
years ago, to these efficient, compact units—Your 
Best Bet For Success and Profits. 


WENGER’S 

COMPLETE 
PELLETING 
SYSTEMS 


2 Operate with Wenger's Revolving 
Cotton Seed Meal Duster and Horizontal 
Pellet Cooler. Cooler may be suspended from ceiling. 


incorpo 


and Pelleting Unit 


Y INTEGRATED 


All Elements of Pellet Production Integrated 
info a single compact unit 
rating these features for maximum. 


1. Reeves Variable Speed Motorized Feeder 
2. Steam Jacketed Feeder 
3. Automatic Molasses Level Control 
4. Dual Handed Set Back Molasses Meter 
5. Quick Cleaning High Speed Mixing Cylinder 
6. Ammeter for Pellet Extruder Motor 
7. Belt Drives for Mixer 
8. “C” Belt Drives for Pellet Extruder 
9. One-Minute Change, Pellets to Meal 
10. Dual Baggers for Molasses Meal Feeds 
11. 430 Gal. Molasses Tank and Molasses Heating Coils 
12. Push Button Control Panel for Entire System 
13. Molasses Temperature Gauge 
14. Steam Jacketed Pellet Extruding Cylinder 
15. Pellet Dies from V4" to 1” 
16. Automatic Steam Regulator and Thermostatic 
Controls 
17. Built-in Molasses Agitator 
18. Wenger Metered Flow Pump 
WRITE TODAY for descriptive material and installation 
rints. Also ask for Wenger's booklet on “Rougha 


usting.” Smaller Wen Pellet Systems — capacities 
from 3 tons ~ also available. : 


Standard of the Industry for Molasses Feed 
Mixing, Pelleting and Cooling Equipment. 
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By Dr. F. W. Hill 
Cornell University 


EDITOR’S NOTE: The main effects of feed energy level on egg pro- 
duction are summarized in the accompanying article. Dr. Hill, professor of 
poultry husbandry at Corneil University, Ithaca, N.Y., presents data and 
comments on effects of energy level on production rate, efficiency of pro- 
duction, requirements for other nutrients and body weight. So far as is 
| presently known, Dr. Hill says, there is no nutritional ceiling on the energy 
levels which can be used in practical rations. Today's limitations, he adds, 
are imposed mainly by physical characteristics of rations in mixing, bulk 
handling and feeding operations. Application of the newer knowledge of 
energy can produce marked improvements, Dr. Hill points out, but further 
increases in energy level are not the only route to higher efficiency. The 
ultimate goal is to learn how to adjust all nutrient levels in the ration to 
match as nearly as possible the needs of the animal. This article is a sum- 
mary of a talk by Dr. Hill at the annual convention of the Eastern Federa- 

tion of Feed Merchants. 


= What High Energy Rations Can Do 
! for the Egg Producer 


Feed conversion as a measure of 
efficiency has been generally over- 
looked by egg producers. Many other 
factors are also important in deter- 
mining the success of the operation, 
such as production rate, adult mor- 
tality, exterior and interior egg quali- 
ty and labor efficiency. Although it is 
not surprising that efficiency of feed 
conversion is not the dominant meas- 
ure of performance for egg farmers, 
more recognition of its importance 
and its relation to nutritional bal- 
ance is needed. 

Application of some of the nutri- 


Ps ») You benefit many ways 


from the FID Y 


Research Program 


Through an extensive research program, Stand- 
ard Brands has given you a rich source of Vitamin 
D, at less cost: FIDY Irradiated Dry Yeast—rat- 
assayed for guaranteed potency. 


Research has made it a simple matter for you to 
fortify your feeds. Free-flowing, all-yeast FIDY 
disperses easily and uniformly because of its 
minute particle size. 


Research uncovers valuable facts released to you 
in many FIDY educational sales helps. These are 
folders, nutritional reviews, booklets, and movies. 


Proof of FIDY research value is reflected in the 
wide acceptance of Fleischmann’s Irradiated Dry 
Yeast by the feed trade. Millions of four-footed 
animals have received added protection from 
FIDY-fortified feeds, minerals, and concentrates. 


A well-planned research program, such as the one 
behind FIDY, benefits everyone. You and your 
customers share with us this gain. STANDARD 
BRANDS INCORPORATED, Agricultural De- 
partment, 595 Madison Avenue, N. Y. 22, N. Y. 


tional principles which have brought 
striking improvements to broiler pro- 
duction efficiency, have made similar 
improvements possible for layer ra- 
tions. Using 2%-2% lb. of feed to 
produce a pound of broiler is good 
efficiency under practical conditions. 
Egg production efficiency, measured 
as pounds of feed per pound of eggs, 
is not far from this level of conver- 
sion; 4 lb. of feed per dozen, well 
within practical range today, is about 
2.7 lb. of feed per pound of eggs. 

From cost account records, it is 
estimated that about 7 Ib. of feed are 
required to produce a dozen eggs in 
New York State. Although many 
other factors besides nutrition affect 
efficiency on the farm, general appli- 
cation of the newer knowledge of 
energy and energy-nutrient balance 
can produce marked improvements. 
A year-round efficiency of 5 lb. of 
feed per dozen is a good practical 
target, and a top-flight operation can 
do much better. 

The most important nutritional 
factor governing the efficiency of a 
well-balanced ration is its energy 
content. The main effects of energy 
level can be summarized as follows: 

1, Production Rate: In Cornell ex- 
periments, under environmental con- 
ditions typical of New York State, 
rations high in energy gave higher 
egg production during cold weather 
than rations lower in energy value. 
During the rest of the year there was 
little or no difference. This difference 
may logically be explained by the 
higher energy requirements of hens 
during cold weather, but this may not 
be the whole story; more recent ex- 
periments indicate that better nutri- 
tional balance, made possible by high- 
energy levels, may be an important 
factor. 

2. Efficiency of Production: As en- 
ergy level is increased, efficiency of 
production is improved proportionate- 
ly. Changing energy by 100 Calories 
of productive energy (or about 150 
Calories of metabolizable energy) per 
pound of ration improves efficiency 
by about 10%. The use of fats to 
achieve energy levels previously out 
of reach in practice has been found 
to increase efficiency by about 2% 
for each 1% of added fat. From these 
experimentally determined relation- 
ships, the comparative economics of 
alternative formulas can be esti- 
mated more accurately than by any 
previous standard. 

An all-mash layer ration based on 
high energy grain products, but with- 
out added fat, will contain about 950 
Calories of productive energy per 
pound. Fed to medium-sized, high- 
production Leghorns, it will achieve 
an efficiency of about 4.5 lb. of feed 
per dozen eggs. Propping energy level 
by 200 Calories per pound by using 
some low-energy grain products will 
raise the feed requirement to about 
6 lb. per dozen, even with high pro- 
duction. Bringing the high-energy ra- 
tion into the ultra-high energy range 
by adding 5% stabilized animal fat 
(with appropriate formula adjust- 
ments) will lower feed requirement 
nearly to 4 lb. per dozen eggs. The 
most economical ration in this range 
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of practical possibilities will be the 
one which has the lowest cost per 
dozen eggs. 

3. Effect on Other Requirements: 
As energy level is increased and effi- 
ciency is improved, the requirements 
for other nutrients are increased 
when expressed as a percentage of 
the ration. This is a logical expecta- 
tion for those requirements (such as 
protein) which are esssentially a fix- 
ed amount per day for the particular 
state of production or development. 
The nutrient interrelationships have 
not been sufficiently well studied to 
establish the validity of this expecta- 
tion for the important nutrients. 

However, adjusting formulas by in- 
creasing nutrient levels proportion- 
ately with increases in energy con- 
tent is the logical procedure to use 
until specific experimental evidence 
is available on which to base other 
energy: nutrient balances. Prelimi- 
nary evidence from Cornell experi- 
ments indicates that protein require- 
ment of layers may be spared by fat, 
so that protein requirement may not 
increase in proportion to energy level. 

4. Effect on Body Weight: In Cor- 
nell experiments, the body weight of 
layers on high energy rations tended 
to be a little greater than for hens 
fed lower energy levels. The differ- 
ences were small, however, especially 
in view of the large differences in 
feed consumption which have been 
observed. In no case has a condition 
of “over-fatness” been encountered, 
nor have the small differences in 
weight been associated with prolapse, 
lowered production or cannibalism. 

The experiments have been done 
with high production Leghorns under 
floor pen conditions; other strains 
and different environmental condi- 
tions may produce different results. 

It is likely that degree of fatness is 
closely related to the balance be- 
tween energy and protein levels in 
the ration, rather than to energy 
level alone. Keeping the ration in bal- 
ance with respect to all nutrient re- 
quirements is necessary to get maxi- 
mum benefit from high energy levels. 

The end is not yet in sight. So far 
as is presently known, there is no nu- 
tritional ceiling on the energy levels 
which can be used in practical ra- 
tions. Today’s limitations are imposed 
mainly by physical characteristics of 
rations in mixing, bulk handling and 
feeding operations. Within the ranges 
studied so far, efficiency of produc- 
tion increases proportionately with 
energy level. 

Further increases in energy level 
are not the only route to higher effi- 
ciency. The ultimate goal of the nu- 
tritionist is to learn how to adjust 
all the nutrient levels in the ration 
to match as nearly as possible the 
needs of the animal. When this is 


Schwartz & Co.,(Grain) Ltd. 
Victoria Products and Grain 
(overseas agents) Ltd. 


ELTON 


CONVEYORS CAN REDUCE 
YOUR OPERATING COSTS 
SEND POR FREE CATALOG 
CHANTLAND MFG. CO. 


BADGER, IOWA 


accomplished, the maximum in nu- 
tritional efficiency will be reached. 

Today’s rations are limited by in- 
complete knowledge, over-simplified 
concepts, and imperfect tools for re- 
search—but as previous accomplish- 
ments in this field show, these limita- 
tions will be overcome. 


Brucellosis-Free 


WEST TISBURY, MASS.—Dukes 
County recently received recognition 
at a special ceremony in West Tis- 
bury as the first area in Massachu- 
setts to be certified as brucellosis- 
free. Dukes is the first county out- 
side of Maine and New Hampshire in 
the North Atlantic states to have at- 
tained modified brucellosis-free stat- 
us, according to Douglas N. Stern, 
extension veterinarian at the Univer- 
sity of Massachusetts. State and fed- 
eral officials were present for the 
ceremony to help honor Dukes 
County. 
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FLAKED 


Dog Food 


Ryde's Flaked Dog Food supplies 
all the vitamins and minerals es- 
sential to growth and good health. 
lt provides a balanced diet in a 
form that requires no wetting or 
soaking. It has ‘appetite appeal." 
Dogs like it just as it comes from 
the bag. It is formulated to the 
same high standards of Ryde's 
other Specialty Feeds and is a 
builder of profitable repeat busi- 
ness. Packed in 5, 25 and 50 pound 
bags for i 


the ‘Best of Breed 


WORTH Mow hecause it DOES Mow 


POLYSTAT in your feeds does more for you! It is palatable, mixes 
well . . . is safe and effective. Simplifies your medicated feed 
program ... multiple benefits reduce the flock service required. 
Makes feeds easier to sell because it’s widely advertised and . . . 


POLYSTAT does more for your broiler and turkey raiser customers, too . . . helps 


POLYSTAT has been proven by practical profit-wise poultry men 
on millions of broilers and turkeys. Plan to get more profit from 
your poultry feeds with POLYSTAT. Send for special feed manu- 
facturer’s prospectus. 


DR. SALSBURY’S LABORATORIES 


Charles City, lowa 


Gives you 


PREVENT COCCIDIOSIS 
e PREVENT WORMS 


(tapeworms and large roundworms) 


e PREVENT HEXAMITIASIS 


(in turkeys) 


PREVENT BLUECOMB 


(in turkeys) 


e@ PREVENT PULLORUM 


(in chickens and turkeys) 


@ PREVENT TYPHOID 


(in chickens and turkeys) 


e@ STIMULATE GROWTH 
(even with antibiofics in the feed) 


e@ IMPROVE FEED EFFICIENCY 


less feed per Ib. live weight) 
@ GET BETTER COLORING 


(yellower skin, redder combs, better 
feathering) 


PROVES STARTING, GROWING, LAYING MASHES 


Chicks develop quicker, pullets lay up to 15 
days sooner . . . on feeds containing 3-Nitro. 
Hens have better development, added vitality 

‘ to lay as many as 12 extra eggs per bird. 
Widely advertised, proved conclusively in 
field tests. Write for feed manufacturer’s bul- 
letin on 3-Nitro. Ask for data on 3-Nitro for 
pig feeds too. 


(Average, 9.6% faster growth on 4 Ib. 
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Research Findings, Advice for Poultry 
Raisers Presented at Cornell Meeting 


ITHACA, N.Y.—Research findings 
and experts’ advice and comment on 
poultry nutriiton, disease control and 
management practices were present- 
ed at the recent annual Poultrymen’s 
Get-Together at Cornell University. 


Nutrition of market ducks was 
among the subjects which came in 
for attention. Prof. M. L. Scott of 
the Cornell poultry department point- 
ed out that a research laboratory has 
been set up at Eastport, Long Island, 
to study nutrition of market ducks. 

Dr. Scott said experiments con- 
ducted last year under conditions 
similar to those on a commercial 
duck farm showed: 

1. The amount of carcass fat can 
be increased or lessened by changing 
the energy and prcetein in the ducks’ 
diets. 

2. The duck can adapt to rations 


of widely different protein and energy 
levels. 

3. The duck has low requirements 
for the unidentified factors known 
to be required by chicks and turkeys. 

4, Environmental temperature has 
a great deal of influence on body 
weight and feather weight in @uck- 
lings at eight weeks of age; higher 
temperatures cause lower yields of 
meat and feathers. 


Subject to Stresses 


In another talk, Dr. Scott noted 
that turkeys are very much subject 
to stresses and strains, which may 
cause such things as curled tongues, 
leg weakness, loose gizzard linings 
and even death. He said young tur- 
keys could starve to death if a 
farmer substituted or moved the 
waterer or feeder after the birds had 
become used to it. 


Dr. Scott pointed out that “a feed 
which is too fine and powdery may 
cause a curled tongue and lesions in 
the mouth because the fine particles 
of feed become impacted in the 
beak.” 

He said there are many “stresses” 
that can be harmful to a young’ poult. 
The most obvious of these are over- 
heating, chilling, insufficient feeding 
or watering space and insufficient 
lighting of the feeders and waterers. 


Feed Prices 


Feed prices will be higher next win- 
ter but not as high as they were two 
or three years ago, a Cornell econo- 
mist said. 

Prof. K. L. Robinson said that the 
relationship between egg and feed 
prices this fall and winter won’t be as 
good as last year. 

“The net effect of recent govern- 
ment action on poultrymen,” he said, 
“has been to raise feed grain support 
prices above the level prevailing last 
year. This will put a floor under feed 
prices higher than a year ago, but 
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FORDS PORTABLE 
FEED PROCESSOR 


The original big capacity mill for 
custom processing of feed on the 
farm. It is similar to the new “Feed 
model except that it is 
equipped for bulk discharge instead 
of the platform for carrying supple- 


Vertical Mixers 


more supplements. 


and driver. 


With this new “Processor” 
tonnage, take in a bigger territory, sell more molasses and 


An efficient profitable unit for 
This completely custom-built unit includes a big 24” hammer- 
mill, built exclusively for portable work, with “Controllable” 
speed belt feeder, independently driven, horizontal commer- 
cial feed mixer, and complete molasses impregnator, all 
assembled to a custom-built truck chassis. 


NG (WHERE! 


“on-the-farm” feed service. 


you can reach out for more 


@ Handles complete processing fast and in big volume. 
» Truck power plant runs hammermill via direct drive. 
@ Separate power unit runs mixer. 


@ Ingredients are fed in from the side. (Driving alongside 
of the material is easier than backing up fo it.) 


@ Feed “carrier” platform can carry up to 3 tons of sup- 
plements, insuring a full day's supply. Saves you the 
added investment and operating cost of an extra truck 


Write for Further information, Dept. 2401 


FORDS HAMMERMILLS > Blenders, 
Pneumatic Grainvayors. 


Corn Shellers °¢ 


Streator, 


| 


still lower than at any time during 
the previous four years.” 

Prof. Robinson said this “higher 
floor’ will mean an increase in feed 
prices of $2 to $4 a ton above those 
prevailing last winter. 

In the case of corn, he said, “‘cash 
prices may move up closer to the 
price at which CCC can sell it—say, 
$1.50 bu. This would be equivalent to 
only about $2 a ton more for laying 
mash than poultrymen are now pay- 
ing.” 

Prof. Robinson said he could not 
predict the price of eggs or broilers, 
but from all indications it is not like- 
ly that the relationship between egg 
and feed prices will be as favorable 
this fall and winter as last winter. 


Flock Size 


John M. Bailey of the Cornell agri- 
cultural economics department told 
poultrymen that increasing the size 
of their flocks offers certain econo- 
mies but that size without efficiency 
in production and labor is of little 
significance. 

Mr. Bailey told of a management 
study made in cooperation with 64 
New York state commercial egg pro- 
ducers. 

‘For the individual operator,” he 
said, “the most important determin- 
ant of size of flock is efficiency of egg 
production and use of labor.” 

The study covered the laying year 
of Sept. 1, 1954, to Aug. 31, 1955— 
“the most unfavorable period, price- 
wise, since 1940.” 

Mortality, pounds of feed per layer 
and egg production varied only a lit- 
tle with size of flock. Hours of labor 
per layer decreased as flock size in- 
creased, Mr. Bailey said. 

Speaking on out-of-season brooding 
costs, J. S. Tobey, economist, said a 
Cornell study showed that fall-reared 
chicks were the most costly to raise 
and required the highest amount of 
labor per pullet and the most feed. 
The use of equipment and building 
depreciation also were highest in the 
fall. Spring-raised chicks were the 
least expensive to raise. 

Prof. Robert C. Baker cautioned 
against misuse of an otherwise bene- 
ficial drug, Nicarbazin, which is to be 
used for coccidiosis control in rations 
for growing chicks. He said some 
cases of “severely mottled egg yolks” 
have been traced to the drug when 
it has been in rations fed to layers. 


The drug, not recommended for 
laying or breeding hens, sometimes 
has got to those birds by mistake, 
Prof. Baker said. He said “it is pos- 
sible that some poultrymen feed left- 
over mash containing Nicarbazin, 
mash bags may be mis-tagged, or 
some feed from one mix may be left 
over and get in with other feed.” 

Prof. Ari van Tienhoven, a poultry 
pathologist, reported that he is test- 
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(= can offer your poultry feed customers 


Guarantees @2@5°s more Pigmentation Factor 


GENERAL SALES OFFICES: BOARD OF TRADE BUILDING e 


XANTHOPHYLL, the basic pigmenta- 
tion factor, is found in direct proportion to 
the carotene content of dehydrated alfalfa. 
National’s new product, Hi-N, has more 
beta-carotene (125,000 I. U.’s of Vitamin A 
per Ib. and 150,000 meg. of Xanthophyll per 
lb.). With Hi-N in your poultry feed formu- 
las your feeds are not subjected to the pos- 
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sible Xanthophyll deficiencies of yellow corn 
and corn gluten meal. 


National’s new Hi-N also has more pro- 
tein (18%) and less fibre (23% maximum) 
than the old standard. For more energy per 
pound of feed, improved feed appearance 
and better feeding results, include 
National’s Hi-N in your formulas. 


BETTER BROILER PIGMENTATION AND EGG YOLK COLOR 


WORLD’S LARGEST ALFALFA DEHYDRATORS 


TO segve tee 


FEED 


INDUSTRY 


tA 
KANSAS CITY 5, MO. / 


NATIONAL ALFALFA DEHYDRATING AND MILLING COMPANY 
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ing for experimental purposes a pro- 
cess that is reported to change the 
sex of a chicken. This process, pat- 
ented by a pharmaceutical firm, in- 
volves dipping eggs into a hormone 
solution to change a male into a 
female or vice versa. The professor 
said he would have definite findings 
in about three months. 

In another report, Dr. van Tien- 
hoven said that low fertility in tur- 
keys may be avoided by use of ar- 
tificial insemination. 


Broiler Problems 


At a broiler growers’ session, Allan 
Will of the Will Poultry Co., Buffalo, 
said that certain trends are being 
forced on the broiler industry by de- 
mands of the housewife. 

“We must have white-feathered 
chickens, scientifically bred birds 
with wide breast meat and plump 
legs, and chickens with a high yellow 
color,” he said. The most popular 
sizes in the area are a live weight 
of 3% lb. average, or an eviscerated 
weight of 2% to 3 Ib. 


The demand for fresh, locally 
grown chickens has increased very 
much in the last two or three years, 
Mr. Will said. 

The broiler panel leader, Dr. E. I. 
Robertson of John W. Eshelman & 
Sons, Lancaster, Pa., said the house- 
wife obviously wants highest quality 
at lowest cost. But economy of pro- 
duction, including feeding efficiency, 
dressing percentage, freedom from 
pin feathers and other factors must 
bring a compromise of quality and 
cost. 


Disease Control 


Turkey growers were advised of 
current turkey disease problems by 
Dr. Clyde I. Boyer, Jr., of the Cornell 
Veterinary College. He described as 
“promising” the studies being made 
to find a satisfactory drug or anti- 
biotic for controlling erysipelas out- 
breaks. He reported also some out- 
breaks of turkey bluecomb (mud 
fever) have been occurring in New 
York, and for’control “we are still 


recommending antibiotics in the feed 
or water.” 

Concerning sore eyes in breeder 
flocks, Dr. Boyer said most of the 
cases noticed have been in hens dur- 
ing late winter and spring. Badly 
affected eyes, he added, can be treat- 
ed with Terramycin or Aureomycin 
ophthalmic ointment. 

Discussing “Diseases of Broilers in 
Delaware,” Dr. M. S. Cover of the 
University of Delaware said the most 
prevalent ones in 1955 were chronic 
respiratory disease, infectious syno- 
vitis, Newcastle disease, infectious 
bronchitis and the hemorrhagic 
syndrome. 

He said Newcastle disease con- 
tinues to be one of the most trouble- 
some, even though every flock is vac- 
cinated twice. Growers are better 
able to cope with chronic respiratory 
disease than a few years ago, but 
there is still no sure cure. Improve- 
ment in poultry sanitation, vaccina- 
tion and general management are the 
most important factors in the fight, 
he noted. Infectious synovitis, also 


tion in strength! 


stack solidly. 


Johnson. 


In over a year of actual use, the 
Cromwell STAK-GRIP bag has 
proved these oustanding advan- 


tages: 
1) cuts breakage losses due to . 
slippage. 


2) increases safety because bags 


stacks solidly! easier 
to grip! 
Thousands of tiny interlocking 
rooves are pressed into the tough 
raft outer-wall of the new Crom- 
well STAK-GRIP bag... by an em- 
bossing process originated by 
Cromwell. Result: built-in two- 
way slip-resistance with no reduc- 


3) helps sales because both 
dealers and farmers like the flex- 
ible, easy-to-handle surface and 

the extra-brilliant printing. 


brightest, 
strongest printing 
you’ve ever seen 
on a multi-wall bag! 


Printing before embossing 

gives a 3-dimensional effect to 

the printing, adds amazin 

brilliance and intensity, an 

= areal merchandising wal- 

op behind your brand. 

For a free sample and complete £ 
information, write on i- 

ness letterhead to Mr. O. N. — 


William H. McCormac 


APPOINTED—The French Oil Mill 
Machinery Co., Piqua, Ohio, manu- 
facturer of processing equipment for 
the rendering and oil milling indus- 
tries, has opened a new Chicago office 
to handle sales and servicing of 
packing house and rendering equip- 
ment. William H. McCormac has 
been named manager of the office. 
For 18 years vice president and gen- 
eral manager of a by-products manu- 
facturer in Aurora, Ill, Mr. McCor- 
mac also worked with the by-pro- 
ducts division of Swift & Co. Most 
recently he has been with the V. D. 
Anderson Co. specializing in the sale 
of equipment for the rendering and 
packing industries and equipment for 
processing soybeans and flaxseed. 


known as big hock disease and arth- 
ritis, is the latest to appear in that 
area. It results in a large number of 
cull and crippled birds that are unfit 
for sale. 


Fred W. Lake Estate 
Valued at $360,000 


DENVER—tThe estate inventory of 
the late Fred W. Lake filed in Den- 
ver County court totals $360,000. 
Mr. Lake, who was chairman of the 
board of the Colorado Milling & Ele- 
vator Co., died Dec. 20. 

Mr. Lake directed in his will that 
his widow, Arline, receive the family 
home at 21 Crestmoor Drive, and 
$20,000 in cash. To each of his chil- 
dren, Mrs. Mary J. Griffith, Kansas 
City, and John P. Lake, Omaha, he 
left bequests of $10,000. The remain- 
der of the estate was left to the 
widow, who was awarded one-half, 
and the children, one-fourth each. 


Instead of trying to pro- 
tect vitamin E that may be 
lacking in the first place, 
it’s sounder economics just 
to add some 
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Harold Grice 


APPOINTED — Harold Grice has 
been appointed district sales man- 
ager, responsible for Georgia, Ala- 
bama and North and South Caro- 
lina, for the Rion Crush Stone Corp., 
Rion, S.C. He will make his head- 
quarters in the company’s main office 
at Rion. Prior to his appointment, 
Mr. Grice was active for several 
years in sales and service for the 
company. The rapid increase in sales 
of Ri-Stone, an insoluble granite grit, 
has made it necessary to expand the 
Rion sales organization, according to 
W. J. H. Brock, general sales man- 
ager for the firm. 


Ideas for Exporting 


Soybeans Expected 


HUDSON, IOWA—Geo. M. Stray- 
er, executive director of the new Soy- 
bean Council of America, Inc., was 
to return from western Europe to the 
U.S. recently with recommendations 
concerning an export market develop- 
ment program for U.S. soybeans in 


similar project is set up in Europe it 
will be financed the same way. 

The new Soybean Council will be 
financed by voluntary contributions 
from producers of 10¢ per 100 bu. 
($1.50 per carlot) on all soybeans 
sold. Collections will be made at the 
point of sale and will start Sept. 1 
on 1956-crop soybeans, to apply on all 
sales of soybeans made after July 15. 

Mr. Strayer is also executive vice 
president of the American Soybean 
Assn. 


ADDS FEED DEPARTMENT 

JOPLIN, MO. — Jim Thomas has 
opened a feed and farm supply divi- 
sion of his appliance store at 1821 
Main St. here and will handle a com- 
plete line of Ralston Purina Co. poul- 
try and livestock feeds. Virgil Smith, 
formerly with the Pet Milk Co. at 
Carthage, Mo., will manage the divi- 
sion. Mr. Thomas said his company 
will employ a fieldman to help farm- 
ers in the area with their feeding 
problems. 


VAN DUSEN HARRINGTON 


DIVISION 
F. H. Peavey & Co, 


SOYA BEANS 


Founded 1852 


GRAIN FLAX 


MINNEAPOLIS 


KEES & COMPANY 


Processors of DRIED FISH SOLUBLE PRODUCTS 
A "MUST" IN EVERY SWINE OR POULTRY RATION 


Call or write for complete information and price 
327 S. La Salle St., Chicago 4, Il. Phone HArrison 7-1528 
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Europe. 

Mr. Strayer, who flew across early 
in June, has made a quick survey of 
10 European countries with an eye to 
increased markets for U.S. soybeans 
and soybean products. Western Eu- 
rope is already among the best cus- 
tomers for U.S. soybean oil and soy- 
beans. 

The Soybean Council of America 
was formed as an industry-wide non- 
profit organization with the purpose 
of broadening the markets for soy- 
bean products to keep soybeans out 
of the surplus class. Among the coun- 
cil’s early activities will be export 
efforts in Asia, Europe and South 
America. 


An export market development pro- 
gram for U.S. soybeans is already 
under way in Japan. It is financed 
jointly by U.S. governmental P. L. 

480 funds and by private trade 
i groups in the U.S. and Japan. If a 
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3 General Mills 
Executive Personnel 


Shifts Announced 


MINNEAPOLIS—Charles H. Bell, 
president of General Mills, has an- 
nounced three executive personnel 
appointments, effective this month. 

D. F. Wright, formerly comptroller 
for the company’s Sperry operations 
in the western U.S., has been named 
assistant to the president. He joined 
GMI in 1923 as an accountant at 
Ogden, and was named Sperry comp- 
troller in 1942. 

Mr. Wright succeeds W. A. 
Stephens, who has been assigned to 
a special project for A. D. Hyde, vice 
president and administrator of me- 
chanical and chemical activities. 

Named as comptroller of Sperry 
operations succeeding Mr. Wright is 
D. G. McElliott. Mr. McElliott served 
as assistant comptroller for Sperry 
operations from 1946 until 1950. when 
he was transferred to the Minne- 


| 


apolis personnel administration de- 
partment. Since 1953, he has served 
as salary administrator for the com- 
pany. 


California Grain Mill 


Workers’ Earnings Up 


SAN FRANCISCO — Production 
workers in California’s grain mill 
producing plants earned over $2 a 
week more during May of this year 
than in the same month a year ago. 

The California Division of Labor 
Statistics & Research reports that 
average weekly earnings during the 
month rose from $84.98 last year to 
$87.07 this May. The hourly rate rose 
8¢ on the average, from $2.04 to $2.12, 
and the average number of hours 
worked dropped 30 minutes from 41.6 
to 41.1, according to the estimates. 

The rate of hourly earnings repre- 
sented almost the median figure for 
all nondurable goods industries in the 
state, estimated to be $2.13. 


Hydrolyzed Feather 
Meal Accepted by N.C. 


RALEIGH, N.C.—The North Caro- 
lina Department of Agriculture re- 
ported recently that it will now ac- 
cept for registration poultry mashes 
containing “hydrolyzed poultry feath- 
ers” as an ingredient. 

“In such feeds,” said John L. Reit- 
zel, assistant commissioner, “its use 
should be limited to not more than 
75 lb. per ton, the maximum amount 
considered advisable by North Caro- 
lina State College authorities.” 

Mr. Reitzel said any of this ingredi- 
ent used in feed is to conform to the 
tentative definition of the Associa- 
tion of American Feed Control Offi- 
cials: “ ‘Hydrolyzed Poultry Feathers’ 
is the product resulting from the 
treatment under pressure of clean, 
undecomposed feathers from 
slaughtered poultry, free of additives 
and/or accelerators. Not less than 


for complete data, analysis and 
product description, write... 
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of Vitamin B-12, 


ManAmar “Sea Power’ 
Supplements make a 
WHALE of a DIFFER- 
ENCE in your feeds 


Whales grow 


on “Sea Power” Nutrients 


The whale is the largest living mammal. 
Its diet, foraged from the sea, contains the 
same nutritive elements found in MANAMAR 
“Sea Power” supplements. 
hilip R. Park, Inc. scien- 
tists has refined and developed “Sea Power” 
supplements which are a rich natural source 
and other B Complex 
factors... growth factors still unidentified... 
essential Amino acids 


from fish proteins... 
and important trace minerals. 

There is a convenient, easy-to-use MAN- 
AMAR supplement scientifically formulated to 
meet all your feed ration requirements. Fortify 
your local feed ingredients with these all- 
important “Sea Power’’ factors. 


PHILIP R. PARK, INC. 


FEED ENGINEERS 


Manufacturers of MANAMAR “Sea Power” Supplements 


Berth 42, Outer Harbor, San Pedro, California 


145 West First Street, Dubuque, lowa 
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Ralph Hollingsworth 


ACTING MANAGER — Newly ap- 
pointed acting manager of the dog 
food department of Nutrena Mills, 
Inc., Minneapolis, is Ralph Hollings- 
worth. (July 14 Feedstuffs, page 21.) 
He succeeds Jim Mortensen who re- 
signed to become manager and part 
owner of the Battle Creek (Mich.) 
Dog Food Co. Mr. Hollingsworth 
joined Nutrena in 1947. He served 
as assistant manager of the dog food 
department until 1954 and sales man- 
ager of that department from 1954 
until his current appointment. He will 
headquarter in Minneapolis. 


70% of its crude protein content shall 


consist of ‘digestible protein’. 
Mr. Reitzel said members of the 


| nutrition committee of the state 
| college advised that they did not 


have sufficient information to war- 
rant recommending use of feather 
meal other than for poultry mashes. 

Accompanying Mr. Reitzel’s notice 
was a copy of a letter from Prof. J. 
W. Kelly of North Carolina State 
College which said information on 
use of hydrolyzed feather meal ap- 
peared to be limited to young chick- 
ens such as broilers. 

According to results of several in- 
vestigators, he said, satisfactory 
weight gains were obtained in chicks 
receiving diets containing 2.5 to 
5% feather meal. Until more informa- 


| tion is available on feather meals, he 


said, the college recommends that 
feed manufacturers restrict the quan- 
tity of feather meal for broiler mash- 
es to a maximum of 75 Ib. per ton. 


To Build Mill 


BURLINGTON, WIS.— The Bur- 
lington Feed Co. has announced plans 
to erect a building to house new mix- 
ing and grinding equipment. The com- 
pany is celebrating its 50th anniver- 
sary. Walter Uebele, Jr., announced 
the building plans. 
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THE SWITCH 


Here’s the success story of the feed business... 
what dealers and customers* are saying after they’ve 


switched to pellets made from Paco! 


“They form better... with the glossy and slick 
look | want.” 


“Moisture doesn’t affect my Paco pellets.” 
"Fines are down 38%!” 

“Customers tell me Paco pellets taste better.” 
“And smell? Man, they smell good!” 
"Production is up a healthy 6%.” 


“Nobody told me it was the only binder on the 
market that was nutritious, too . . . but it sure is.” 


These are the facts! Unso- 
licited testimonials are prov- 
ing that Paco means better 
pellets for your customers 
...Yegardless of other in- 
gredients in the formula! 
Stock and sell Paco for big- 
ger profits from pellets! 


*names sent on request 


PUBLICKER INDUSTRIES INC. 
Animal Feed Sales Dept., 1429 Walnut St., Philadelphia 2, Pa. 


Yes, | want to know, too, how they are making such good pellets with Paco! 


NAME 

ADDRESS 

city ZONE STATE | 
CLIP THIS COUPON TO YOUR LETTERHEAD | 


MOL SES. 
DISTILLERS 
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Fast Switch to Hybrid Grain Sorghum Seen 


WASHINGTON —A new era in 
grain sorghum production in the U.S. 
is opening as growers’ attention turns 
to hybrids developed through co- 
operative research by the U.S. De- 
partment of Agriculture, the Texas 
Agricultural Experiment Station and 
experiment stations in other sor- 
ghum-producing states. The speed of 
the change-over to hybrids should in- 
crease rapidly following this year’s 
harvest, as increasing quantities of 
seed become available. 

These new grain sorghums, USDA 
agronomists say, are comparable in 
production efficiency to the corn hy- 
brids of 25 years ago. Early esti- 
mates were that their replacement of 
standard varieties would take place 
at a rate of about 10% of the total 
sorghum acreage each year. 


than those of standard varieties— 
that a much faster rate of grower 
acceptance is now expected in spite 
of the fact that so far there are no 
very large fields of hybrid sorghum. 


Tested in 7 States 


Some of the new hybrids have al- 
ready been tested in 7 states, and 
seed producers expect to have seed 
for a much larger crop next year. 
Hybrids for which seed is now avail- 
able are suitable for growing condi- 
tions in different parts of the grain- 
sorghum area and in the southwest- 
ern section of the Corn Belt. 

By 1958, USDA agronomists be- 
lieve, there should be enough seed to 
supply the entire growing area, with 
several hybrids for farmers to choose 


growing it under inspection in the 
various producing states. 

The phenomenal success of hybrid 
corn encouraged research workers to 
try to solve the more difficult prob- 
lem of creating grain sorghum hy- 
brids and developing methods for 
quantity production of the seed. In 
corn there is a conveniently wide 
separation between the silks and tas- 
sels, which makes the practice of de- 
tasseling to control hybridization a 
fairly simple matter. De-tasseling is 
not practical, however, with sorghum. 


Discovery Opened Way 


It took the discovery, in 1952, of 
sorghum plants with a special type 
of sterility (lack of pollen in the 
flower) to open the way to practical 
breeding methods of sorghum hybrids. 


brids have already been developed, 
and the breeding program is continu- 
ing to expand. In 1955 tests, 18 of the 
new hybrids produced yields 30% 
greater than those of four standard 
sorghum varieties with similar grow- 
ing seasons. 

Years of breeding research on sor- 
ghums, prior to discovery of a prac- 
tical method for producing hybrids, 
had improved many qualities of the 
crop—shortened the stalk, so that 
the plant is easier to harvest me- 
chanically and less of a drain on plant 
food and water in the soil; straighten- 
ed the formerly goose-necked head, 
another help in mechanical harvest- 
ing; developed resistance to various 
diseases, and reduced the length of 
the growing season. 


Bright Future Seen 


Now with the new hybrids, which 
add more satisfactory yields to the 


from in most areas. Just as with hy- 
brid corn, farmers must buy their 
hybrid sorghum seed new each year 
from seedsmen who specialize in 


crop’s other advantages, grain sor- 
ghums have a bright future, especial- 
ly in areas where rainfall is a little 
less than that needed for good yields 
of corn, according to USDA agrono- 
mists. In such fringe areas of corn 
production, the grain sorghum hy- 
brids are likely to assume increasing 
importance as a feed crop. In many 
sections they fit in well as an alter- 
nate crop for land diverted from 
wheat or cotton. 

Research to improve grain sor- 
ghums is continuing. Current efforts, 
USDA says, include work to improve 
the grain’s ~arotene (pro-vitamin A) 
content and to decrease its tendency 
to mold during rainy weather in the 
fall. African types of sorghum are 
being used in breeding toward these 
goals. If successful, this research 
should further increase the range of 
adaptability of the crop and stimulate 
still more grower interest in sorghum 
hybrids. 


In the various states that have 
taken part in the grain-sorghum re- 
volution, a number of successful hy- 


However, production records set by 
the new hybrids in tests have been 
so favorable — 20-30% better yields 


> 


Agricultural Economist 


Joins Quaker Oats Co. 


CHICAGO—W. Lyle Fitzgerald has 
joined the Quaker Oats Co., Chicago, 
as agricultural economist. 

A graduate of the University of 
Missouri, Mr. Fitzgerald was on the 
faculty there and earned a master’s 
degree in agricultural economics. 
Later he did research and undertook 
further studies at the University of 
Illinois. 

For the past three years, he has 
been agricultural economist on the 
staff of J. Walter Thompson Co. 

At Quaker Oats, Mr. Fitzgerald’s 
major responsibility will be a con- 
tinuing study of price trends of 
selected commodities. 


“OUR FEED BAGS TAKE 
A REAL BEATING,” 


say John and Joseph Martinuk, owners of 
the Elk Neck Poultry Farms, Maryland. 
“We prefer burlap for strength, dura- 
bility, economy and resistance to moisture. 


Just ask your own customers — 
they'll tell you that burlap 


uestion: 


We buy 2% loads of feed a week, which — Who sells 
are delivered right to our chicken house A ’ Is ‘strong — takes Gives good 
and taken up a small elevator to the stor- 8 Guage, Serving, @ <- ventilation Dow 
age area. The bags are dragged, stepped ee aay ka — keeps farm supplies — 
and handled inch of ond products fresh. Methionine 
the way. for 
“Poultry raising is a risky business and Ve Laughs at sudden S o— 
our feed bill represents 60% of our total showers — wetness healthier, 
cost of operation. That’s where burlap or dampness can't = re-sale and re-use. hand 
bags play another vitally important part weaken it. angsomer 
—we figure our bag return plan saves us i ? 
about $6000 a year.” Has 1000 uses animals? 
Like the Martinuks, most farmers buy = WP demand 
their feed in burlap bags because of the Mas 4 any height without (sepuler with fare 
easier handling, extra resale value, and a slipping. wives, too!) nswer: 


the fact that tough burlap eliminates 
breakage and loss of feed. Are you cashing 
in on the strong preference for burlap in 
today’s market? 


BOWMAN 
FEED PRODUCTS, INC. 


Holland, Mich. 
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Improve your formula 


Especially developed to meet the needs of manufacturers 
and mixers of formula feeds for livestock and poultry 


Morton Salt Company, the best known name in salt, has the 
facilities and “know-how” necessary to produce and blend 
the finest quality ingredients for all Morton Mixing Salts. For 
example, Propylene Glycol is a superior anti-segregation com- 
pound, which keeps trace minerals evenly distributed. Man- 
ganoferro Phosphate makes manganese and iron more nutri- 
tionally available and Cuprous Iodide is a vastly improved 
source of iodine. Only Morton can offer you these extra quality 
ingredients at no extra cost. 


b 


Morton Trace-Mineralized Mixing Salts 


Morton Trace-Mineralized Mixing Salts contain guaranteed 
amounts of iodine, cobalt, manganese, copper, iron and 
zinc. Salt is the logical carrier of these trace minerals be- 
cause it enables you to distribute them evenly in your 
feeds. With Morton Trace-Mineralized Mixing Salts you 
protect the guaranteed analysis of your feeds. 


Morton lodized Mixing Salt 


Morton Iodized Mixing Salt, and all Morton Mixing Salts 
containing iodine, are made with Cuprous Iodide. This is 
a greatly improved source of nutritionally available iodine. 
It remains stable from mill to feed bunk . . . even in your 
pelletized feeds. Loss of iodine from feeds has been a 
problem in the past. Morton solves that problem for you 
when you use Morton Iodized Mixing Salt. 


Morton Special Mixing Salt 


When your feed formulas call for plain salt, use Morton 
Special Mixing Salt. It is made in an exclusive Morton 
process which overcomes the tendency of salt to lump or 
cake in storage, and eliminates dusting out of filler addi- 
tives. As a result, Morton Special Mixing Salt flows freely 
from storage bins and over conveyors. It also distributes 
evenly throughout your feeds. 


TRACE. -MINERALIZED MI} MIXING . 10 ODI ZED D MIXING — SPECIAL M 
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INGREDIENTS IN MORTON TRACE-MINERALIZED MIXING SALTS 
SALT, MANGANOFERRO PHOSPHATE, FERROUS CARBONATE 


COPPER OXIDE, COBALT OXIDE, CUPROUS IODIDE 
ZINC CARBONATE, PROPYLENE GLYCOL 


Morton’s nation-wide distribution enables you to get Morton Mix- 
ing Salts anywhere in the United States. For complete information 
on Morton Mixing Salts, mail the coupon below. 


| Morton Salt Company, Dept. OF-7-21 

120 So. LaSalle Street, Chicago 3, Illinois 

Name 
Company. 

| 


| 
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Service in Our Business 


By S. K. Haynie 


Hess & Clark, Inc. 


EDITOR’S NOTE: The greatest 
strides in future production of poul- 
try and livestock can be made in the 
field of management. With this point 
as his thesis, Mr. Haynie, who is 
service manager of Hess & Clark, 
Ashland, Ohio, proposes in the ac- 
companying article a positive serv- 
ice-selling program at every level of 
the feed industry. Because good man- 
agement requires har! work, which 
Mr. Haynie says isn’t popular any 
more, he calls for an extensive edu- 
cational program by all segments of 
the feed and allied industries to con- 
vince growers that opportunity lies 
in that direction. This article is the 
text of a talk Mr. Haynie gave at 
the recent Alabama Poultry Industry 
Assn. convention in Birmingham. 


On this subject I am speaking for 
the feed industry, but also to the feed 
industry and to the hatcherymen and 
| all the allied poultry industries. 
Though not at present directly in the 
feed industry, my work is closely 
associated with that business and I 
expect will continue to be. I am hop- 
ing to make the point that service is 
a never-ending obligation of not only 
the feed men, but also the hatchery- 
men and the allied industries. 

It is certainly not news to this 
audience that poultry and livestock 
have increased tremendously in the 
South. In the last 20 years the South 
| has an increase of more than 1,300% 
| in broiler production, and now raises 

more than half of all broilers mar- 
| keted. There are 49,076 broiler farms 


in the U.S., 17,130 of them in the 
southern states. 

Georgia leads in the number of 
broiler farms with 8,134. Poultry is 
the second largest source of farm in- 
come in Alabama, and it is growing 
bigger by the hour, Alabama income 
in 1955 from commercial broilers was 
$43,872,000, exceeded by only five 
other states. In 1954 the income was 
$32,653,000, exceeded by eight other 
states. These figures representa 
slightly better broiler price in 1955, 
but primarily an increase of 10,000,- 
000 more broilers marketed in 1955 
than in 1954. 


Tremendous Growth 


Livestock numbers have followed a 
somewhat similar, but not such a 
dramatic, pattern. The feed industry 
as represented by the American Feed 
Manufacturers Assn., produced 1,400,- 
000 less tons of feed in 1954 than in 
1955. This is an over-all decrease of 
4%. Broiler production, nationwide, 
was up 5% in 1955, but broiler feed 
tonnage was down 2%. Partly, this 
is due to improved feed efficiencies, 


ULLY EQUIPPED, modern plants, and an in- 


finite variety of papers direct from the Albe- 


marle Mills, assure you deliveries of Raymond 


Multiwalls on time, every time. . . . Custom- 


made with papers adapted to every need... 


our own asphalt laminated, wet-strength, 


creped, colored kraft and a wide variety of 


other specialties. 


Top-flight talent in the bag and paper indus- 


try is yours for the asking. 


RAYMOND BAG CORPORATION 


Division of 
PAPER MFG. COMPANY 
~~ Middletown, Ohio » Richmond, Va. 


and partly to greater emphasis on 
concentrates instead of complete 
feeds. 

However, feed efficiencies have im- 
proved just as much in the South, 
and the southeastern states had an 
over-increase in feed tonnage of 2%, 
for the same period. This indicates 
that there is a definite shift in the 
feed, poultry, and livestock business 
to the South. There is a tremendous 
opportunity for the South to profit 
by others’ mistakes, and help insure 
that the growth of industries in the 
South is a solid, stable growth. 

The feed industry has made many 
notable contributions to the growth 
of the livestock and poultry indus- 
tries, and to the broiler industry in 
particular. I think some of these are 
worthy of enumerating. 


Measuring Stick Set Up 

One contribution of the feed indus- 
try was gaining acceptance for a 
measuring stick to evaluate results; 
namely the unit cost of production. It 
has taken more than 25 years for 
poultrymen in general to accept the 
fact that commercial feed is a neces- 
sity. Full acceptance is yet to come 
in other classes of livestock. 

The poultry industry and the feed 
industry, working together, have 
forced acceptance of the fact that the 
cost of producing a pound of meat or 
a dozen eggs is the only cost that 
matters to a poultryman—not the 
cost of a baby chick or a sack of feed. 
I am fully aware that there are some 
reactionaries against quality feed and 
chick prices in times of low broiler 
prices, but unit cost of production is 
generally accepted now. as the best 
guide to quality. 

Secondly, the feed industry intro- 
duced and underwrote the financing 
that made possible large scale poul- 
try operations. Thc feed manufactur- 
er and his mixers and dealers are still 
carrying the big end of this burden. 


Nutritional Improvements 

Thirdly, the feed industry, through 
research has originated many nutri- 
tional improvements and has served, 
and continues to serve, as the funnel 
and the sieve through which uni- 
versity and allied industry research 
is brought to a practical application. 

Some of the more recent improve- 
ments in feed have been amino acid 
supplementation to improve the quali- 
ty of incomplete proteins, broader 
application of the preventive medica- 
tions, the use of fats to balance the 
energy intake with the nutrient in- 
take, and the use of antioxidants to 
help preserve the quality of the fin- 
ished feed. 

Other notable improvements have 
been the use of hormone-like sub- 
stances to improve production cost 
and carcass quality, and the develop- 
ment of means of utilizing by-prod- 
uct waste material such as feathers 
and offal, development of substitute 
protein sources, and many others. 

Many more changes may be expect- 


2. Promote those 
feeds hard 


3. Back our dealers 
to the hilt 


Get full information on Nutrena's Busi- 
ness Feed Dealer expansion program. 
Write to: 


Nutrena Mills, Inc. 
200 Grain Exchange 
Minneapolis, Minnesota 


— 


| 
Quick 
1. Develop “Leader” 
MULTIWALLS 


ed in the future. Some things now in 
the testing stage will more depend- 
ably stabilize fats and other nutri- 
ents, more effectively prevent more 
diseases, and give us a better under- 
standing of the proper relationship of 
the different nutrients and medica- 
tions in a ration. 

There will be great changes in mar- 
ketings, selling and food preservation. 
New research tools have opened great 
new areas of investigation for the 
science of chemistry. Probably the 
greatest contribution of chemistry to 
mankind has been in the field of nu- 
trition and medication, and the sur- 
face has hardly been scratched in 
these fields. : 

Management Limiting Factor 

Belatedly, I come to the main point 
of my discussion. Care and manage- 
ment of poultry and livestock has be- 
come the limiting factor in efficient, 
economical production of meat, milk 
and eggs. This will become even more 
serious as rations, fortifications and 
medications further complicate the 
feed business. Further refinements in 
nutrition, disease prevention and 
breeding will make production an 
evermore exacting problem in man- 
agement. Our present day breeding 
and nutrition is far ahead of the gen- 
eral level of management. 

Much ado is made advertising-wise 
and otherwise about the results ob- 
tained with certain birds on certain 
rations and medications, under what 
amounts to optimum conditions, or a 
fortunate set of circumstances. How- 
ever, not enough is actually done 
about improving the conditions under 
which most birds are grown. Unfor- 
tunately, the birds or animals do not 
read the advertisements nor perform 
up to them in most instances. This 
fact, I think, is sufficiently well 
recognized at the present time, that 
misleading and exaggerated advertis- 
ing claims are no longer impressive. I 
sincerely hope they are on the way 
out. 

In more than 80% of the poultry 
operations I have observed from coast 
to coast, the limiting factor is not 
the breeding, not the feed, but the 
management. I submit that the great- 
est strides in future production can 
be made in the field of management, 
even if there were no significant im- 
provements in rations, medications or 
breeding. Management and husbandry 
are dull subjects because they mean 
work, and that just isn’t popular any 
more. 

Service-Selling Program 

I propose a positive service-selling 
program at every level in the indus- 
try. It will require an educational 
program, because the changes in the 
feed and poultry industries have come 
entirely too fast for the average 
grower to assimilate. 

Service in the feed business has 
come to be a very inclusive term. It 
includes nearly anything a grower 
may need in the way of assistance; 
everything from preparing the house 
and placing the chicks under the 
brooder to catching and marketing 
them when they are ready. It should 
primarily, though, be an educational 
and advisory job. No long term good 
is accomplished by doing a job for 
the grower unless at the same time 
he is given an understanding why 
things should be done in a certain 
way. It is a long, hard road—but 
there is no easy one. There is an old 
saying that opportunity is often not 
recognized because it is disguised as 
work. 

How much improvement in efficient 
production of broilers could be ac- 
complished if every feed supplier and 
hatchery had a definite outlined pro- 
gram for the grower to follow, and 
competent advisory contact to see 
that it was carried out? I leave the 
answer to you. A few companies in 
the industry do a good job in this 
respect, but there are not nearly en- 
ough in this category. 


Cooperation Needed 


I propose that every feed supplier, 
hatcheryman, and all the allied in- 


dustries should take up a share of the 
burden of an educational program, 
and support the ones already in exist- 
ence. The feed and chick dealers 
should not only accept, but insist on, 
advisory service from their suppliers, 
and have a service-selling program of 
their own to reach the grower level. 
Only in this way can the potential 
already in the feed sack and in the 
chick be realized; to say nothing of 
the improved feeding and breeding 
that is in the immediate future. 

Two pound broiler feed conversion, 
the sound barrier of the industry, has 
been penetrated, experimentally. This 
is a very worthwhile and interesting 
field of endeavor. There is money, 
but no glamor in improved manage- 
ment. If 2 lb. broiler feed conversion 
was an obtaintable goal immediately 
for the average broiler raiser, it 
would not put as many dollars in the 
industry’s pocket as cutting the aver- 
age mortality 2% and reducing the 
feeding period by four days through 
better care and management. 


BUTLER 


BOX 938 


AN ECONOMICAL SOURCE 
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of High Quality 
PHOSPHORUS 


llyphos 


Defluorinated Phosphate 
19% Phosphorus 


CHEMICAL CO, PHONE HOUSTON 


GALENA PARK, TEXAS 


SALES AGENTS: 


Warner 
Sales Co., Des Moines; James 


Co., Inc., Carroll Swanson 
_ Sprigg Co., Los Angeles; 


“SPECIAL” feed engineering services are standard at DAWE’S 


Dawes Vitamelk provides full fortification 
in one package. Assures the finest, up-to- 
date practical fortification for each class 
of livestock and poultry feed. 


The vitamins, antibiotics, trace minerals, 
and unidentified factor components used 
in Vitamelk are all of the highest possible 
quality. 

Buy single-package Vitamelk fortification 
and center responsibility for both fortifi- 
cation and formulation in a basic producer 
devoted exclusively to the feed industry. 


You simplify your buying, storing and 
manufacturing operations, reducing over- 
head while increasing quality and profit 
margin. 


But that’s only part of the Vitamelk story ... 
As a user of Vitamelk, you have at your 


disposal—-without cost—all of Dawe’s val- 
uable Feed Engineering Services. 


Dawe’s Formula Audit Bureau will ana- 
lyze your feeds and develop exclusive new 


WORLD'S OLDEST AND LARGEST SPECIALISTS 


D Laborg 


formulas to meet specific requirements. 
Dawe’s Nutritional Information Service 
will keep you up-to-date on new scientific 
discoveries which you can use in manu- 
facturing and merchandising your feeds. 
And Dawe’s assumes the continuing re- 
sponsibility for the application of new 
developments to your brand. 


Why settle for less than the best? Mail the 
coupon today and learn more about these 
and many other advantages of Dawe’s 
Vitamelk program that can improve your 
feeds and reduce your work load. 


ries, Inc. 


4800 S$. Richmond St., Dept. FS-76 


Antwerp. Mexico--Sierra Leona 755, Mexico 10, D. F. 


and Feed Engineering Services. 


Chicago 32, Illinois 
Offices and warehouse stocks: Belgium—13, Courte rue des Claires, 


Please send me full information about Dawe's Vitamelk program 
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Soybean Convention to 


Feature Price Forecast 


HUDSON, IOWA—A price forecast 
on 1956-crop soybeans will be a fea- 
ture of this year’s American Soybean 
Assn. convention at the University of 
Illinois Aug. 13-16, says George M. 
Strayer, association executive vice 
president. 

A leading farm economist has fore- 
cast soybean price trends at the last 
several association conventions, and 
these forecasts are becoming stand- 
ard on the program, says Mr. Stray- 
er. 

T. A. Hieronymus, University of Il- 
linois farm economist, made the fore- 
cast in 1955 and has agreed to do so 
again this year. Soybean producers 
tend more and more to rely on in- 
formed price forecasts as aids in 
timing their crops sales, Mr. Strayer 
says. “For this reason we are sure 
there will again be great interest in 
Mr. Hieronymus’ talk.” 

The ASA convention is being held 
in conjunction with the annual busi- 
ness meeting of the National Soybean 
Processors Assn. All sessions will be 
in the Illini Union on the University 
of Illinois campus. 

The processor meeting will be Aug. 
13, and the formal program of the 


ANOTHER CAR OF 
DOW’S METHIONINE 
To Specifide! 


Further Proof of the Wide Acceptance of 
Dow's Methionine and Specifide, Inc. 


Specifide, Inc. 


P.O. Box 5305 - Indianapolis, Ind. 


Your customers 
look to 


PILOT BRAND 


Wise poultry raisers always keep their hoppers filled 
with PILOT BRAND Oyster Shell. That’s because 
PILOT BRAND is a perfect, tried-and-proved 
eggshell material. It definitely helps to maintain 
maximum production of stronger-shelled eggs. And 
it costs just about a nickel a year per hen. 


OYSTER SHELL 


for TOP 
egg production 


Nationally-advertised on 70 radio stations and in 
leading farm and poultry journals, PILOT BRAND 
is the largest-selling eggshell material in the world. 
It’s a real money-maker and business-builder for 
dealers who display it, promote it. 


Order from your distributor ... or write to us 


OYSTER SHELL 


For Poultry 


Oyster Shell Products Corporation 


New Rochelle, N. Y. St. Louis 9, Mo. 


producer association will be held the 
following two days, with most proces- 
sors attending both sessions. 

On Aug. 16 there will be a tour of 
the U.S. Regional Soybean Labora- 
tory at Urbana, the University of Illi- 
nois South Farm, and the Northern 
Utilization Research Branch of the 
U.S. Department of Agriculture at 
Peoria, Ill. 

Firms serving the industry will of- 
fer exhibits of their equipment and 
services in booths adjacent to the 
meeting room. 


Consumer Preferences 


For Poultry Noted 


MORGANTOWN, W.VA.—The 
West Virginia University Agricultural 
Experiment Station recently reported 
on results of a study of consumer 
preferences for poultry meat which 
will be of interest to feed men serv- 
ing poultry feeders. 

Dr. Norman Nybroten, agricultural 
economist, found in the study of more 
than 2,000 homemakers that plump- 
ness of bird, skin color and clean- 
liness were the factors most likely to 
influence the housewife when she 
plans to purchase poultry meat. 

He found that, as a rule, there is 
a wide variation in the weights of 
birds desired by homemakers and 
that most merchants are not offering 
a sufficient choice of weights for their 
customers. He said more income could 
be realized from fryers if they were 
offered in light weight and heavy 
weight classes, with the heavier class 
carrying a premium in price per 
pound. 

Dr. Nybroten said more income 
could be realized if poultry marketing 
catered more to seasonal, geogra- 
phical and personal differences in 
demand. Flexibility is essential in 
doing a good job of marketing this 
product, he said. 

Fresh chicken was preferred by a 
great majority of the buyers of poul- 
try meat, even when it was being 
purchased by those who have home 
freezers. 


—_- 


Several Poultry Events 


Set in Pennsylvania 


HARRISBURG, PA.—The Pennsy]- 
vania State Poultry Federation has 
announced several events scheduled 
for August. 

The annual meeting of the federa- 
tion will be held Aug. 15-16 at Penn- 
sylvania State University in Univer- 
sity Park. On the day before the 
meeting starts, the fifth annual Poul- 
try Products Conference and the 
Poultry Breeders Conference will be 
held at the university. 

The federation’s third annual Poul- 
try Festival will be held Aug. 23-26 
in Hershey Park, Hershey, Pa. 


UNIFORM QUALITY 
GUARANTEED 
EXCELSIOR MLG. CO. ATLANTIC 7152 


712 FLOUR EXCH. MINNEAPOLIS, MINN. 


Cable Address: Parrheim 
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W. Va. Researchers 
Will Test Higher 
Grain Feeding Limits 


MORGANTOWN, W.VA.—One half 
of the Holstein cows in the West Vir- 
ginia University Agricultural Experi- 
ment Station dairy herd are soon 
going to be receiving up to 20 lb. of 
grain daily, in comparison to their 
present ration which is limited to not 
more than 16 Ib. of grain daily. 

The researchers are increasing the 
limit of grain in the ration to see 
whether production will increase, and, 
if so, whether it will increase eco- 


nomically. They also want to see 
whether additional grain will cause 
cows to go “off feed’ and perhaps 
suffer other digestive disorders. 

For the past 15 years, first-calf 
heifers in the Holstein herd have been 
receiving up to 12 Ib. of grain daily 
and older animals have been receiv- 
ing up to 16 lb. of grain daily, pro- 
portion to their milk and fat produc- 
tion. The limit, the dairymen say, has 
been satisfactory so far as herd 
health is concerned. 

However, with herd production 
having increased, many of the high- 
producing cows are considerably un- 
derfed, especially during the early 
part of the lactation. And some of 


the high producers will still be under- 


fed with a 4-lb. increase in daily 
grain feeding. 

The experiment will begin during 
the fall of 1956, when the Holsteins 
will be divided into experimental and 
control groups. Both cows and first- 
calf heifers will be used in the ex- 
periment, with cows being assigned 
to alternate groups as they calve. The 
control groups will remain on the 
present limit of feeding, and the ex- 
perimental group will receive up to 
20 Ib. of grain for cows, and up to 16 
Ib. for the heifers. Hay and silage will 
be fed free-choice. 

Records as to increases in milk 
production, the cost of increased pro- 
duction, and in cow health—as re- 
flected in weight, digestive disorders, 
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and influence on the udder—will be 
kept. The amount of grain to be fed 
daily to any one animal will be com- 
puted from milk and fat production 
of that cow during the last three days 
of the previous month. 

The researchers expect this experi- 
ment to continue for several years 
before final conclusions can be made. 


<> 


Methionine 


Get it in the Midwest from 


Carroll Swanson Sales Co. 
620 D. M. Bidg., Des Moines, Ia., Tel. CH 4-5177 


No barebacks here. Dow Methionine in feed formulas aids feathering. 


WHEN THE HEAT’S ON » « « growers depend on 


METHIONINE supplement for good feathering 


Sweltering summer weather , . - and 
still a fine-feathered flock. Hot weather 
holds no fear of poor feathering for 
this grower. Like many other broiler 
and turkey growers, he counts on Dow 
Methionine supplement in his feed 
formula for protection. 


Birds just naturally eat less in hot 
weather—get less natural methionine. 


Today’s increased use of animal fats in 
feeds makes this problem even more 
critical, High-energy formulas require 
methionine supplement to maintain the 
protein-calorie ratio. 

Your customers can quickly see the 
difference that added methionine makes. 
Young poults develop good feathering 
for protection against hot sun or cold 


rain on the range. And well-feathered 
birds dress out better . . . bring top 
prices at market. Be sure your feed 
formulas contain this hot-weather 
protection. We shall be glad to fur- 
nish your nutritional adviser with com- 
plete information. THE DOW CHEMICAL 
company, Agricultural Chemical Sales, 
Midland, Michigan. 


you can depend on DOW AGRICULTURAL CHEMICALS 
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Beat the Heat with 


NICHOLS 


If hot weather headaches have been getting 
you down, better check on Nichols #12 females. 
These hardy birds are bred with the ability to 
maintain good egg production during hot spells 
and to bounce back into top production fast. 


They'll produce well all summer and main- 
tain a high rate of hatchability that finds favor 
with hatcheries everywhere, opening new markets 
for hatching eggs in all broiler areas. 

Why fight summer slump any longer, when 
you can avoid it with 


NICHOLS ‘12's 


Specially developed meat-type crossbreds for eco- 
nomical production of broiler hatching eggs. 


Indian River — NICHOLS Crosses” 
Vantress - NICHOLS Crosses* 


*Three-way crosses that have given the industry 
new standards for health, feed efficiency and quality. 


For information on this 


stock, and hatcheries Ne 


in your area write: Pe 
NICHOLS POULTRY FARM, INC. 


KINGSTON , NEW HAMPSHIRE 


BOSWORTH COMMISSION CO. 
(BROKERS) Beston Grain & Flour Exchange Bidg. BOSTON, MASS. 
] SELL THROUGH US FEED PRODUCTS 
BUY THROUGH US GRAIN PRODUCTS 


A. WARE BOSWORTH 


PROFIT LINES THAT MOVE FAST! 


Leader Peat Li Mt. Airy Gran-I-Grit 
Clear “quill Livestock Mineral 
Blatchford Products Servall (Staz-Dry) Poultry Litter 
Clear Quill Poultry Concentrates 
Clear Quill Dog Foods 
Calf Manna Pilot Oyster Shells 
Golden West Condensed Buttermilk 
V-C Tobacco Stem Fertilizers 
Fish Meal Fish Solubles 
Toxite Disinfectant Spray 
Reyal Oak Charcoal United Calcium Carbonate 
Demon Oat Products 


WATERLOO COMPANY 


Weterico, lowa 


Walter Gatlin 


Jack Anstine 


JOIN VIT-A-WAY—Walter Gatlin, formerly with International Minerals & 
Chemical Corp., in Kansas City, has joined the staff of Vit-A-Way, Inc., Ft. 
Worth, Texas, as manager of the feed ingredients division. Mr. Gatlin is a 
graduate of the University of Missouri. He will make his home in Ft. Worth. 
The announcement of his appointment was made by Leo A. Potishman, presi- 
dent of the firm that manufactures mineral-vitamin fortifiers and supple- 
ments for livestock. Also announced at the same time was the appointment 
of Jack Anstine as West Coast division manager for Vit-A-Way, serving feed 
manufacturers in California, Utah, Nevada, Arizona, Oregon, Washington 
and Montana from his office in Pasadena, Cal. A graduate chemist of the 
University of Oklahoma, Mr. Anstine formerly was with the Capital Fuel, 
Feed & Seed Co., Phoenix, Ariz. He was in charge of formulaticn of all beef 
and dairy cattle feeds. The H. V. Nootbaar Co. will be sales representative 
for Vit-A-Way, with offices in San Francisco, Bakersfield and Pasadena. 
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Your best feeds are better 
with 
PRO-GEN‘* 


Record-breaking broiler rations developed at the 
University of Maryland contain Abbott’s Arsanilic 
Acid additive, PRO-GEN. This low-cost additive 
, oe pays for itself many times over in faster growth, 
wi better feed efficiency, lower mortality, premium 
feathering and finish. For samples, literature, and 

Simon Heemstra E. E. Reynolds Newell Wright Dr. R. W. Schoeff prices write to— 


FOUR PROMOTED—Three promotions in the marketing and sales depart- 

ments, and one in the aineens trucking department, have been announced Cbbott LABORATORIES 

for Central Soya Co. and McMillen Feed Mills by Dale W. McMillen, Jr., Chemical Sales Division + North Chicago, Iilinole 
company president. E. E. Reynolds, manager of the marine and truck depart- 
ment, has been named manager of the marketing department, with respon- 
sibilities for marketing and market research activities of the feed rn 
division. Dr. R. W. Schoeff, commodity purchasing department, has n ee Soutt 
transferred to the marketing department and will assume responsibility in snd 
market research activities. Newell Wright, assistant manager of the marine Ewing Al ee d 

and truck department, has been named to succeed Mr. Reynolds as manager. “y an te | er 
Simon Heemstra, director of sales education, has been appointed sales de- ’ 214 24ch Screet 
velopment executive. He will work on recruiting and assigning new salesmen, BO Bus « Ogden, Uah 
“on-the-job” training, and dealer and feeder meetings for the feed sales - Daghen Gin TD 
division. 
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performance 


steel model wo for the 50 to 75 HP class. 
lt gives you a grinding efficiency unsurpassed in 
the many competitive tests made . . . lower power 
consumption . . . steady, dependable performance 

. and long life. Screens can be changed quickly 
without raising mill cover. Other features include 
swing type hammers—large, rugged blower housing 
—special, oversized shaft and bearings—sturdy, one- 
piece alloy steel fan—oversize blower—oand heavy 
steel mill body. 


_ _A larger, wide throat mill 

designed to meet requirements in the 75 to 125 HP 

less, Has all the same outstanding construction 

and performance features as the Model M, includ- 

ing the same unsurpassed grinding efficiency and 

f lower power consumption. Both of these outstanding 

hammermills can ba furnished with a direct con- 

i nected motor with flexible coupling, mounted on an 

__ @ill stee! base as one unit—or simply with a sheave 
for V-bel. drive. 
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Reports Presented at Annual 
Meeting of American Dairy 
Science Assn., June 19-21, at 
Storrs, Conn. 


This is the second of two reviews 
of nutritional papers presented at 
the American Dairy Science Assn. 
meeting. Reports dealing with calf 
feeding research were reviewed in 
this department in the July 14 issue 


What's New in Feeding 


of Feedstuffs. 
maries of reports on the general nu- 
trition of dairy cattle. 


Following are sum- 


NUTRITION OF DAIRY CATTLE: 


For those interested in cattle re- 
search, a paper presented by W. A. 
Hardison and associates of the Vir- 
ginia Agricultural Experiment Sta- 
tion is of interest. In digestibility 
studies on forage, feces were totally 
collected over a seven-day period. In 
addition, partial fecal samples were 
collected from each animal at 6 a.m., 


| 
| 
| 


12 noon, 6 p.m. and 12 midnight on 
each of the seven days. 

Dry matter digestibility estimates 
determined from the partial fecal 
samples compared favorably with 
those determined by the total col- 
lection method. Digestion coefficients 
estimated from fecal samples pro- 
cured at various times did not differ 
significantly. These Virginia workers 
concluded that dry matter digestibili- 
ty estimates can be made accurately 
from the analysis of small grab sam- 
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quated machines. Install Minneapolis machines and increase your profits. 
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This versatile, cast aluminum head sews paper, cotton and burlap bags with- 
out time consuming adjustments. M-100 uses two thread chain stitch . . . 
is easy to thread. Made with only standard S.A.E. nuts, bolts and set screws. 
Weighs only 63 pounds including motor. Model M-100 is standard head 


with Model RC-100. 


other 
Minneapolis 
models 


@ CV-100 MOTORIZED CONVEYOR 
@ DB-100 MANUAL DOLLY 
@ J-175 PORTABLE SUSPENSION 


WRITE FOR FULL INFORMATION TODAY Dept.. G-56 
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ples collected almost any time during 
a 24-hour period. 

This Virginia work indicates that 
those researchers conducting digesti- 
bility studies do not have to wait 
until the end of the collection period 
to obtain samples for analysis. This 
should cut down on the expenses in- 
volved in conducting these tests. It 
is always appreciated when one can 
be shown how certain research tech- 
niques can be simplified without ad- 
versely affecting the results. 


Effect of Fine Grinding Hay 

University of Wisconsin investiga- 
tors, Allen and Rodrigue, confirmed 
previous research data on the effect 
of fine grinding hay on digestibility 
of nutrients and fat content of the 
milk. Long hay and finely ground 
hay were compared on cows which 
had been fed a milk-fat depressing 
ration of finely ground hay and grain 
until the milk-fat depression was evi- 
dent. The dry matter, ether extract, 
crude fiber, nitrogen-free extract, 
cellulose, lignin and total carbohy- 
drates were all more completely di- 
gested when the hay was fed long 
than when finely ground. The great- 
est difference was in crude fiber 
where the long hay had a digestion 
coefficient of 46.3% as compared to 
30.8% for the finely ground hay. 
There was no difference in the crude 
protein digestion coefficients of the 
two hays. 

The fat percentage of the milk 
was 3.89% for the long hay-fed cows 
and 3.42% for the finely ground hay 
fed cows. The long hay took con- 
siderably longer to pass through the 
digestive tract than did the finely 
ground hay. 

This means one thing—for the 
most efficient utilization of roughage, 
do not finely grind it. 


Lower Fiber in Hot Weather 

Cows respond better to lower fiber 
rations during hot weather, according 
to Leighton and Rupel of the Texas 
Agricultural Experiment Station. 
They fed 20 cows alternately for 
four-week periods on diets equal in 
protein and net energy, but different 
in fiber content. On the higher fiber 
ration, the cows consumed an aver- 
age of 1.1 lb. of alfalfa hay and 2.4 
lb. of sorghum silage per 100 lb. body 
weight daily, supplemented by a grain 
mixture containing 10.4% fiber. On 
the low-fiber ration, the cows were 
limited to 0.75 lb. of alfalfa hay and 
15 Ib. of silage per 100 lb. body 
weight daily and were fed a grain 
mixture containing only 4.1% fiber. 

During mild weather there was no 
detectable difference in milk produc- 
tion of the cows on the two rations. 
During high temperatures in July 
and August the cows on the low-fiber 
ration produced 2.16 lb. more milk 
daily, their rectal temperatures were 
lower, and their respiration and pulse 
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rates were slower than when fed the 
high fiber ration. 

This Texas report shows that the 
cow has to work to digest fiber, and 
it makes her hot on warm days; con- 
sequently she does not feel like giv- 
ing as much milk. From a practical 
standpoint, for maximum milk pro- 
duction, feed low-fiber concentrates 
(grain and supplement) during warm 
weather. 


Silage Tests 


Cows consumed more silage dry 
matter, produced more milk and 
gained more weight when fed chopped 
silage than when fed unchopped sil- 
age, according to a test by the U.S. 
Department of Agriculture, Belts- 
ville, Md. Total loss of stored dry 
matter was 28% for the unchopped 
silage and 31% for the chopped. 

Pratt and Rogers of the Ohio 
Agricultural Experiment Station 
found that ear-corn silage could sat- 
isfactorily replace dry grain on a dry 
matter basis exclusive of cob. The 
ear corn silage analyzed 54% dry 
matter, 4.6 gamma carotene per gram 
on a dry basis and 9.4% protein on a 
dry basis. It weighed an average of 
56 Ib. per cu. ft. and contained an 
estimated 24 lb. of digestible nutri- 
tients per cu. ft. 

According to the results of an 
Oregon State College test, there 
were no differences in digestion coef- 
ficients for dry matter, crude protein, 
ether extract, crude fiber and NFE 
of silages perserved with (1) 200 Ib. 
dried molasses beet pulp per ton, and 
(2) 8 lb. sodium metabisulfite. On an 
as-fed basis, silage made with dried 
molasses beet pulp averaged 30.19% 
dry matter and those preserved with 
sodium metabisulfite averaged 
25.81%. 

In a test at Virginia Polytechnic 
Institute, the following results were 
obtained on high-moisture silage: 


Preserva- Moisture Amount of Solids in 

tive— Content, % Seepage, lb. Seepage, % 
None ...... 79.2 12.7 7.6 
Molasses .. 77.3 16.4 10.0 
Corn and 

corn meal 76.1 0.7 Wg 
Brewers dried 

grains... 74.9 0.4 14.1 
Beet pulp.. 75.5 0.0 0.0 
Sulfur 

dioxide .. 78.2 32.6 7.7 
Wilting . 62.5 0.0 0.0 


While the results of the above sil- 
age tests may not be of direct inter- 
est to the feed man, some of the in- 
formation may be of value from a 
dairy feed service angle. The dairy- 
man will appreciate receiving it. 


Research on New Product 


Experiments were conducted by 
Patton and Kesler at Pennsylvania 
State University to determine the 
possibility of treating liquid cheddar 
cheese whey with ammonia in order 
to produce a feed product with in- 
creased nitrogen content. They man- 
aged to produce products containing 
3.5-6.0 times the original nitrogen 
content. The whey was condensed to 
a solids level of 30% and fed to two 
lactating cows. It was fed at levels 
of 10, 20, and 30% of the concen- 
trates fed. The animals accepted the 
feed with no apparent ill effects on 
physical condition or milk yields. 

This product needs further study 
before it can be manufactured and 


INCREASE Your 


“Per Bag” Profit! 
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Feed Brand with 


. 


FEED MIXER 


Many feed dealers earn up to $1.60 
profit per — by mixing their own 
brand of feeds with the BROWER 
MIXER. The extra profits soon pa 

for the mixer. The “Whirlwind” 
mixes perfect blend in about 10 


minutes — gives years A er service. | 
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700 4 4000 Ibs. per batch. Write for details — 


prices. 
BROWER MFG. CO. 484 N. Third St. Quincy, Illinios 
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used. It would have to be a relative- 
ly dry product before it could be 
added to manufactured ruminant 
feeds. Nevertheless, it will bear 
watching. 

There were several other reports 
on rumen organism nutrition. In 
general, no practical feed additives 
were tested, but various rations did 
influence rumen activity. It would 
seem that this field is still wide open 
for exploration. As more is learned 
about the rumen organisms, better 
and more efficient feeds and feeding 
programs can be formulated. 


Effects of Stilbestrol 

Since diethylstilbestrol feeding has 
been studied in numerous beef feed- 
ing tests, it is only natural that the 
effect of this hormone-active com- 
pound on dairy cows be evaluated. 

Kansas State College investigators 
reported the results of a test in 
which 22 dairy cows were fed stil- 
bestrol daily at levels varying from 
5 to 20 mg./1,000 lb. body wt. Re- 
production apparently was not af- 
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fected. Eight cows fed stilbestrol for 
an average of 40 days averaged 15 
services per conception. One of these 
had been previously bred twice, and 
another three times. Five cows, preg- 
nant three to five months, were fed 
diethylstilbestrol 78-190 days and 
calved normally. Another cow, preg- 
nant 10 days, was fed diethylstilbes- 
trol for 110 days, and has a living 
fetus. Two others have not conceived, 
one from two services and the other 
from three, after three months of 
stilbestrol feeding. Among the 22 
cows fed diethylstilbestrol, none 
showed abnormal physical changes 
or estrous cycle irregularities, except 
that a few cows had slight swelling 
and hypervascularization of the vul- 


Ray Ewing 


va within the first 20 days of die- 
thylstilbestrol intake. Although the 
effects of diethylstilbestrol feeding 
on milk production are inconclusive, 
data with five pairs of identical twins 
indicate a slight increase in produc- 
tion. 

In a USDA test, stilbestrol was 
fed daily at the rate of 10 mg. per 
day to six lactating cows for a 60- 
day period. Four cows were at mid- 
lactation at the start of the trial and 
two were near the end of lactation. 
Milk production ranged from 20.0 to 
35.0 Ib. per day at the start of the 
trial. Three of the cows were fed a 
ration of alfalfa hay and corn silage, 
and three were fed grass-legume sil- 
age. All cows were fed a 15% protein 
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concentrate according to milk pro- 
duction. No effect on milk production 
as a result of stilbestrol feeding was 
observed. The normal decline in milk 
production proceeded without change 
during the experimental period. There 
was likewise no change in lactation 
when stilbestrol feeding was discon- 
tinued. 

The effect of feeding stilbestrol on 
the digestibility of the alfalfa hay- 
corn silage ration was determined. 
Digestibility of the dry matter of the 
ration tended to be improved, but the 
difference was not Statistically sig- 
nificant. Crude fiber digestibility in- 
creased when stilbestrol was fed, and 
protein digestibility decreased. 

This experiment indicates that, in 
spite of the marked effects produced 
in beef cattle by feeding stilbestrol 
at the rate of 10 mg. per day, this 
procedure has little or no application 
for increasing milk production of 
dairy cows. 


Situation Summarized 


Here is the _ stilbestrol-for-dairy- 
cows situation. Apparently low levels 


MULTIWALLS 
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(5 to 20 mg. daily) of stilbestrol 
have no significant effect on breed- 
ing or gestation. In one of the above 
tests there was an indication that 
milk production was increased by 
feeding stilbestrol while in the other 
there was no advantage. Maybe stil- 
bestrol feeding: will prove beneficial 
for dairy cows, but at this time not 
enough is known for practical safe 
feeding of it to milk producing ani- 
mals. 

It was thought of interest to deter- 
mine the amount of estrogen that 
might be present in cow’s milk. C. 
W. Turner of the University of Mis- 
souri did this with ovariectomized 
mice. : 

Milk samples were obtained from 
open and pregnant cows, dried un- 
der infrared lamps, and assayed by 
feeding to mice. For comparison, 
milk from cows fed various levels of 
synthetic estrogens was assayed to 
determine the possible passage of 
these estrogens into milk. 

The average uterine weight of 
ovariectomized mice fed estrogen- 
free food varies between 8 and 12 
mg. Feeding of commercial milk re- 
sulted in uterine weights averaging 
between 17 and 18 mg., indicating the 
presence of small amounts of estro- 
gen. The milk of non-pregnant cows 
showed the presence of little or no 
estrogen. The average uterine weight 
of mice fed milk from pregnant cows 
varied from 45.53 mg. for a cow 
pregnant 222 days and producing 7.2 
lb. of milk to a low of 11.71 mg. for 
a cow pregnant 178 days and yield- 
ing 21.9 lb. per day. Milk from about 
50% of the cows pregnant 150 days 
or more resulted in uterine weights 
averaging 20 mg. or more. 

The milk of non-pregnant cows 
fed 10 mg. of diethylstilbestrol per 
day indicated the presence of little 
or no estrogen in the milk. 


BLOAT PREVENTION: 

At Iowa State College, two groups 
of cattle grazing alfalfa were alter- 
nately treated with a detergent. Al- 
though lower levels had little effect, 
a significant reduction in bloat inci- 
dence and severity occurred at a daily 
rate of 3 mg. of detergent per 100 
lb. body weight. The detergent had 
little effect in relieving chronic bloat. 

Trisodium phosphate and choles- 
terol were ineffective treatments for 
bloat caused by grazing on pasture or 
by administration of an alfalfa juice. 


ELECTED PRESIDENT 

MONROE CITY, MO.—Richard E. 
Redman was elected president of the 
Farmers Elevator & Exchange Co. 
at a recent meeting here. B. W. Frei- 
dank was elected vice president and 
George G. Yates was named secre- 
tary. Otis Hedberg was appointed 
manager of the organization for the 
ensuing year. 
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Increased profit for poultry or livestock raisers is the powerful oe 
sales factor these products can add to your formulations, by 

safeguarding animal health and helping feeds deliver full potential. 

For complete details on their value in your products, write to the 

nearest Grasselli sales office. 


PHENOTHIAZINE METHIONINE 


Phenothiazine for cattle is paying off! 
It’s a new and profitable practice. . . 
developed by research to control the 
worms that limit gains of beef animals 
and young dairy stock. Pheno con- 
trols more worm parasites than any 
known drug. Products containing 
Phenothiazine fit any feeding pro- 


Today’s most profitable rations for 
fast-growing poultry contain added 
Methionine. Adding this essential 
amino acid helps assure a correct bal- 
ance between protein and energy. The 
result: more rapid and more economi- 
cal gains—better feathering and bet- 
ter finish for chickens and turkeys. 
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prevention and control of ketosis (ace- ble source of vitamin D3 made by 
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produced as a compound of drug introduction, every pound of “Del- 
quality by Du Pont, permits feed sterol” assayed by regulatory officials 
manufacturers to offer a valuable new has been reported guarantee sus- 
service to the nation’s dairymen. tained. 
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Worth looking Into 


New Products 


New Services 
New Literature 


This reader service department 


the development of new and improved 


products, new services and new literature offered by manufacturers and suppliers. 
Claims made in this department are those of the firm concerned. Use the accom- 
panying coupon to obtain the desired information. 


No. 5505—Drinking 
Water Wormer 


Bingman Laboratories is introduc- 
ing a new drinking water wormer 
called by the trade name “Bingman’s 
water soluble worm powder for poul- 
try and swine.” The product contains 
as its active ingredient piperazine 
citrate. Company spokesmen say that 
research tests show that the product 
is non-toxic when used as directed 
and that 10 times the recommended 
dosage has been fed without harm- 
ing poultry. It may be safely used 
on laying hens and will not cause a 
laying slump, the company says. The 
product can also be mixed with dry 
feed. Secure more details by checking 
No. 5505 and mailing the coupon. 


No. 5506—Conveyor 


A new bulletin by Alvey Conveyor 
Mfg. Co. describes the application of 
its automatic Vertical Reciprocator 
conveyor for use in multi-level hand- 
ling of palletized cases. The unit is 
self-loading and self-discharging. It 
automatically transfers palletized 
cases up or down, to any predesig- 
nated floor level, it is claimed. Com- 
plete controls and safety devices are 
incorporated in a fully integrated 
installation, the bulletin points out. 
The four-page illustrated bulletin, 
No. ALV-130, will be mailed without 
charge if No. 5506 is checked on the 
accompanying coupon and mailed to 
this publication. 


No. 5509—Elevating 
Tail Gate 


Mid West Body & Manufacturing 
has announced its new “Jiffy-Lift” 
elevating tail gate for pickup and 
express truck bodies. The product is 
a completely “packaged” kit, ready 
to install. It weighs 175 lb. and only 
six bolts are needed for installation. 
The all-steel, ramp-type elevating 


a capacity of 600 Ib. 
The patented design features a lift- 
ing mechanism, having ball bearings 


tail gate has 


throughout for easiest operation, 
company spokesmen say. Secure more 
complete details by checking No. 5509 
on the coupon and mailing it to this 
publication. 


No. 5507—Caleium 
Carbonate 


Detailed information on the im- 
portance and use of calcium car- 


O No. 5507 
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00 No. 5509—Elevating Tail Gate 

No. 5510—Sheller-Cleaner 

No. 3311—Fat Enrichment 


Others (list mummbers) 
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bonate as a séurce of calcium for 
feeds for livestock and poultry is 
given in the new folder available to 
feed manufacturers from the Cal- 
cium Carbonate Co. Included is the 
latest state agricultural experiment 
stations’ information on the require- 
ments of poultry, swine, dairy cattle 
and beef cattle for additions of cal- 


| cium to their feeds. A copy of this 


folder will be mailed free on request 
if you will check No. 5507 on the 
coupon and mail it to Feedstuffs. 


No. 5511—Fat 
Enrichment 


A new folder which describes fat- 
enriched feed ingredients has been 
prepared by Standard Feed & Fer- 
tilizer, Inc. Company spokesmen state 
that feed ingredients with high per- 
centages of animal fats are produced 
by the firm in dry forms. Also pro- 
vided are animal fats that can be 
placed in feeds with regular equip- 
ment. Information about the use of 
animal fats in middlings, bran, hom- 
iny feed, corn flakes, corn meal, dried 
brewers yeast and linseed meal is 
available. Research results of fat-en- 
riched feeds with beef cattle, swine, 
dogs, laying hens, broilers and grow- 
ing chicks have also been prepared 
by the company. The literature will 
be sent without charge if you will 
check No. 5511 on the coupon and 
mail it to Feedstuffs. 


No. 5510—Sheller- 
Cleaner 


The Myers-Sherman Co. announces 
that its new Fords model 50 corn 
sheller has “the ability to produce 
market grade corn direct from the 
sheller without use of additional 
cleaning equipment.” Called the 
“Corn Master,” the sheller is said to 
be “a combination of a fast cylinder 
sheller inside a real cleaner with a 


unique air suction and blower sys- 
tem.” About 80% of the husks and 
cobs going through the sheller are 
discharged directly into a Venturi 
blower air stream, completely by- 
passing the fan, it is claimed. Pieces 
of cobs and husks which filter 
through the first sheller screen are 
dropped down onto the big outer reel 
for additional cleaning and recovery. 
The shelled corn and “fines” which 
pass through the outside reel fall 
onto an air cleaning nozzle which 
sucks all the “fines” into the Ven- 
turi Blower. They are then blown out 
with the cobs. New literature No. 
CS50 explaining the sheiler-cleaner 
is now available. Check No. 5510 on 
the coupon and mail it to receive the 
literature. 


Also Available 


The following new products have 
been described in previous issues of 
Feedstuffs and information about 
them may still be obtained by jotting 
the appropriate number on the cou- 
pon and forwarding it to Feedstuffs. 


No. 5454—Lindane spray for ele- 
vators, boxcars, etc., E. H. Leitte Co. 

No. 5455—Grain storage film, But- 
ler Manufacturing Co. 

No. 5456—Three models of high 
speed blenders, Wenger Mixer Manu- 
facturing Co. 

No. 5457—Reinforced end construc- 
tion for multiwall bags, Bemis Bro. 
Bag Co. 

No. 5458—Moisture controller, 
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Quaker Oats Co. and Fielden division 
of Robertshaw-Fulton Controls Co. 

No. 5459—Variable speed drive se- 
lection booklet, Allis-Chalmers Man- 
ufacturing Co. 

No. 5460—lInstruction for detection 
of pink wheat, Seedburo Equipment 
Co. 

No. 5461—Manuals on results of 
research into phases of multiwall 
packaging, St. Regis Paper Co. 

No. 5462—Lactose (milk sugar) for 
use in specialty feeds, Western Con- 
densing Co. 

No. 5463—Water soluble antibiotic 
and vitamin supplement, Bingman 
Laboratories, Inc. 

No, 5464—Fish meal, Technical 
Products, Inc. 

No. 5465—Barley sieve, Burrows 
Equipment Co. 

No. 5466—“Feed carrier’ portable 
feed processor, Myers-Sherman Co. 

No. 5467—Poultry feed supplement, 
Borden Co. 

No. 5468—Electric bulk materials 
distributor, Hayes & Stolz Industrial 
Manufacturing Company, Inc. 

No. 5469—Aluminum power belt 
conveyor, A. B. Farquhar Division, 
Oliver Corp. 

No. 5470—All-steel farm truck 
body, Mid-West Body & Manufactur- 
ing Co. 

No. 5471—Supplement booklet, 
Commercial Solvents Corp. 

No. 5472—Combination bulk and 
bag feed truck body, R. J. Gaddis Co. 

No, 5478—Ear corn conveyor, Du- 
plex Mill & Manufacturing Co. 

No, 5474—Advertising kit of pro- 
motion plans, American Cyanamid 
Co. 

No. 5475—Carrot oil booklet, Nu- 
tritional Research Associates, Inc. 

No. 5476—Poultry water antibiotic, 
Abbott Laboratories. 

No. 5477—Portable mixer folder, 
Strong-Scott Manufacturing Co. 

No. 5478—Egg vending machine 
for outdoor use, Ebel Co. 

No. 5479—Trace minerals research 
pamphlet, Morton Salt Co. 

No. 5480—S pout flow indicator, 
Thomas Robinson & Son, Ltd. 

No. 5481—Folder on granite grit, 
H. V. Nootbaar & Co. 

No. 5482—Bulk feed body, Hen- 
derson Manufacturing Co. 

No. 5483—Bulletin on mixer for 
wet or dry materials, Strong-Scott 
Manufacturing Co. 

No, 5498—Leaflets on management 
recommendations for poultry and 
livestock (available at cost), Ameri- 
can Feed Manufacturers Assn., 53 
W. Jackson Blvd., Chicago. 

No. 5484—Poultry water vaccines, 
American Cyanamid Co. 

No. 5485—Automatic net weighing 
machine, Exact Weight Scale Co. 

No. 5486—Bulk grain scale, Rich- 
ardson Scale Co. 

No. 5487—Seed treater, O. W. Kro- 
mer Co. 

No. 5488—Pre-fabricated one-piece 
mesh corn crib line, Pennington Man- 
ufacturing Co. 

No, 5489—Bulk feed system, 
Sprout, Waldron & Co., Inc. 

No. 5490—Guide to time-zone and 
daylight saving time differences, U.S. 
Industrial Chemicals Co., division of 
National Distillers Products Corp. 

No. 5491—Feeding experiment bro- 
chure, Lime Crest Research Labora- 
tory. 

No. 5492—Corn sheller, J. B. Sed- 
berry, Inc. 

No. 5494—Tanks for liquid phos- 


FEED COMPANY 
Brokers 

of Feed Ingredients 

4010 Board of Trade Bldg. 


WAbesh 2-7322 Chicago 4, Ill. 
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phatic feed additive storage, But- 
ler Manufacturing Co. 

No. 5495—Roller mill for oat 
crimping, Duplex Mill & Manufactur- 
ing Co. 

No. 5496—Hammer mill with sep- 
arate motors for blower and at each 
end of main rotor shaft, Southern 
Equipment Co. 

No. 5497—Mash product for black- 
head treatment, Whitmoyer Labora- 
tories, Inc. 

No. 5498—Preservative and flavor- 
ing agent for ensilage, Flavor Cor- 
poration of America. 

No. 5499—Chicken barbecue liter- 
ature, Poultry and Egg National 
Board. 

No. 5500—S elf-unloading feed 
body, Snyder-Meylor Co. 

No. 5501—Coccidiostat, Merck & 
Co., Inc. 

No. 5502—Sprays for grain protec- 
tion, Larvacide Products, Inc. 

No. 5508—Calcium iodate, Mal- 
linckrodt Chemical Works. 

No. 5504—Sweep auger attach- 
ment, Andrews Machine Co. 


NOW AVAILABLE 


10% Feed Grade 


Acid 


Samples and complete information on request. 
THE UPJOHN COMPANY, Chemical Sales Dept., Kalamazoo, Michigan 


Advertisement 


PRODUCT NEWS | 


NEW TRIPLE ACTION MIXER 


PRECISION ENGINEERING—The new Triple Action Mixer 
offers the ideal combination of modern engineering design, 
simplicity, and over-all ruggedness. Complete uniform mixing 
in 2 to 7 minutes, reduces labor and power costs. Available 
in ten sizes, up to 9000 Ibs. capacity—with or without legs. 


THOROUGH MIXING—The U shaped steel mixing tub has 


solidly welded seams, plus a smooth interior for easy clean- 
ing. The end bearings holding the agitator assembly, adjust 
vertically assuring an exact tolerance between ribbons and 
tub surface at all times—Greater capacities at lower costs. 


WRITE FOR FREE COLOR BULLETIN 
Detailed information on the equip- 
ment shown above will be sent on 

request. Simply drop a card or a 
letter to the Sales Department at 
the Strong-Scott Mfg. Co. 451 Taft 
Street, Minneapolis 13, Minnesota. 


. DEVELOPED BY STRONG-SCOTT 
Years of research and development have gone into 
the manufacture of the Triple Action Mixer. It 
blends, folds and tumbles each particle of mixture 
thousands of times every minute, into the most- 
nearly perfect blended product known. 


. . . EXCLUSIVE TRIPLE ACTION MIXING 

This is produced by the unique triple agitator 
assembly. The assembly consists of a center spiral 
which breaks and tumbles the core of the mix, then 
spreads it to the two outer ribbons, where it con- 
tinuously moves in opposite directions. 


. . PROVIDES EFFICIENT BLENDING 

Distribution proving 99.9% thorough, even with 
the smallest amounts of hard-to-mix additives is 
assured. The Triple Action Mixer has proven its 
ability to handle wide ranges of materials, at 
higher capacities and with greater efficiency. 


VERSATILITY—An overhead installation of a Triple Action 
ta, utilizes the dual discharge. 
A reversing switch arrangement permits bulk discharge 
directly into a truck, or to the handy double sacker at the 
opposite end of the mixer, located inside the plant. 


Mixer at Gi . Mi 


JS) Mfg. Co. 


Equipment Designed for Better Processing 
451 TAFT STREET, MINNEAPOLIS 13, MINN. 
Dept. FS-721 
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opposed to bushels was one of the subjects under discussion at the summer 
meeting of the Indiana Grain & Feed Dealers Assn. at Purdue University, 
Lafayette, Ind., recently. Participants in a panel discussion of this subject 
are shown in the first picture above. Erwin D. Scott (center), president of 
the association, moderated the discussion. Walter Penrod (left), Farmers 
Elevator Co., South Whitley, spoke in favor of the change to cwt. trading 
from the country elevator viewpoint. Erle M. Ellis (right), general manager, 
Hales & Hunter Co., Chicago, gave the feed manufacturers’ views in favor 
of making the change to cwt. trading. Mr. Scott was the only one rugged 


HONORED—Granville M. Bond, left, 
executive vice president and treas- 
urer of the Chas. M. Cox Co., manu- 
facturer of Wirthmore Feeds, pre- 
sents Elden H. Genung, with his cer- 
tificate and badge of membership in 
the Wirthmore 10-25 Year Club. Mr. 
Genung, a production employee at 
Kasco Mills, Waverly, N.Y., holds 
of the the longest record of continuous 
Kasco and Wirthmore service in the 
Waverly organization, 37 years. At 
right is Walter C. Dykins, plant man- 
ager and chairman of the 10-25 Year 
Club party. Kasco Milis is one of 
seven plants in the Northeast manu- 
facturing Wirthmore Feeds. Over 
35% of all Wirthmore employees 
have 10 or more years service, while 
more than 8% have been with the 
company for at least 25 years. 


Camera Views 


VISITOR FROM FORMOSA—Studying the control panel of the machine 
which regulates the flow of grain into the big batch mixer in Kansas State 
College’s pilot feed mill at Manhattan is Cheng wen Yu, Taipei, Taiwan 
(Formosa). Cheng, who is in charge of transporting and storing grains in 
Formosa, has spent several months in the U.S. studying American techniques 
which might be applicable in his country. While in Kansas, Cheng was con- 
cerned with the storing and handling of wheat, since Formosa grows no 
wheat, and must import all it uses. He spent two days at Salina, where he 
observed grading of grain at the Kansas state grain inspection office, and 
visited the Western Star Mill Co. to observe processes and procedures of 
handling wheat. He also spent time in McPherson County visiting farms, 
country elevators and country banks. 


enough to buck the heat in a jacket. In the second picture is E. B. Evans, 
Evans Grain Co., Decatur, IIL, president, Grain & Feed Dealers National 
Assn., who urged Indiana delegates to remain firmly organized in coping 
with problems incident to government participation in the grain trade. Shown 
in the third photo is G. T. Daughters, chief, Chicago office, Food & Drug 
Administration, as he sounded a word of warning about careless mixing of 
poison treated seed wheat with commercial grain. Feed mill labor efficiency 
was discussed by W. S. Faris, Purdue University economist, shown in the 
fourth picture. In the last picture is E. W. Schafer, Wayne Feed Supply Co., 
Fort Wayne, Ind., who explained methods he has found successful in operating 
a retail feed store. 


26 YEARS WITH PILLSBURY — An anniversary cake for 26 years as a 
Pillsbury feed dealer was presented George Scheumaker, center, Elizabeth, 
IlL., at the company’s first dealer concentrate school held recently in Clinton, 
Iowa. Adding their congratulations are G. R. Peterson, left, general manager 
of Pillsbury Mills, Inc., feed division, and George Morris, director of sales 
training. Forty dealers from eastern Iowa and western Illinois attended the 
school which was aimed at educating dealers in the use of concentrate feeds 
in the commercial feeding of livestock. Mr. Morris conducted the school. The 
keynote address was given by Mr. Peterson, who stated that concentrate 
feeding is a sound basic trend. The swing is to specialization in animal agri- 
culture, he said, and great strides have been made in the past five years. 
Other speakers were E. A. Blasing, director of nutrition, and Phil C. Murray, 
feed processing engineer. 


DEGKEES AWARDED—Dean 8. P. Swenson, College of Agriculture, State 
College of Washington, Pullman, is shown congratulating Richard B. Morti- 
mer, Peterson Mfg. Co., Los Angeles, president of the National Renderers 
Assn., on being awarded the degree of “Doctor of Unimal Science.” This is 
a humorous award which connotes extreme devotion to business duty and 
animals. Also standing in line to receive similar degrees are George H. Nor- 
ton, Norton & Co., Washington, D.O., and Louis Ottone, Salinas (Cal.) Tallow 
Works. The presentations were made to renderers’ association board mem- 
bers during a board meeting at the college. 
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Walter M. Young 


Richardson Scale Co. 


Names Sales Director 


CLIFTON, N.J.—Walter M. Young 
has been named director of sales at 
Richardson Scale Co. and John Aqua- 
dro has been named head of the elec- 
trical engineering department, re- 
placing Mr. Young in this capacity. 

Mr. Young has been with Richard- 
son since 1948, when he joined the 
firm’s sales department. Since then he 
has worked in the process control de- 
partment, mechanical development 
section, service department and elec- 
trical development department. In 
1953 he was named chief electrical 
engineer, and has held that position 
until his present appointment. 

Mr. Young is a graduate of Newark 
College of Engineering, receiving his 
degree in mechanical engineering in 
1948. He also pursued graduate stu- 
dies in electrical engineering at the 
same school. 

Mr. Aquadro joined Richardson in 
1949 as a project engineer in the 
electrical engineering department, 
holding this position until his recent 
appointment. He is a graduate of 
Newark College of Engineering, re- 
ceiving a B.S. in electrical engineer- 
ing in 1949. At present he is taking 
graduate courses in electrical engi- 
neering. 


John Aquadro 


Poultry Inspection in 


California Tightened 


SAN FRANCISCO—Stricter regu- 
lations dealing with the inspection of 
poultry went into effect in California 
on July 1. 

Designed to assure Californians of 
wholesome poultry, new laws have 


SCROGGINS GRAIN CO. 
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YOUR CHOICE OF 3 TOP 
QUALITY YEAST PRODUCTS 


TORAFEED 

The only tested, proven, plas- 
molized Torula Yeast. Rich in 
Amino Acids, minerals & Vita- 
mins. Write for the booklet 
about Torafeed's results in the 
rumen at lowa State College. 


SCHLITZ BREWERS YEAST 
Brewers dried yeast. A source 
of natural B-Complex Vitamins 


and several unidentified plus 4 
factors. For Poultry, Turkeys, ¢* 
Swine, Dogs & Cats. j 
ADY 20 


Red Star Live Yeast. Highly ac- 
tive. Fine texture. Of such “3 
high quality it is used for a 


human consumption. 
‘tee 


FOR FURTHER INFORMATION AND PRICES, 
WRITE, WIRE OR PHONE... 


H.V. NOOTBAAR & CO. 
Pasadena 2, Calif. « RYan 1-8491 
San Francisco, Calif. « YUkon 2-5022 
Bakersfield, Calif. ¢ FAirview 7-2584 
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taken effect which require proper 
classification of all chicken, turkey, 
and rabbit meat sold in the state. 

All poultry and rabbits are required 
to be slaughtered and processed un- 
der sanitary conditions, and the birds 
are to be inspected for wholesome- 
ness and proper feeding by represen- 
tatives of the California State De- 
partment of Agriculture. 


New Firm to Make 


Pneumatic Equipment 


OAKLAND, CAL.—Douglas Albert 
has announced the formation of the 
Albert Air Conveyor Corp. to manu- 
facture equipment for the pneumatic 
conveyance of granular bulk mate- 
rials with air. 

Mr. Albert, president of the new 
firm, was formerly president of Vacu- 
Blast Co., Inc., Belmont, Cal. Joining 
with him in this venture is Dollar 
Associates, Inc., which has taken a 
financial interest in the new corpora- 
tion. 


VISIT BEACON PLANT—Five western Europeans, members of an Inter- 
national Cooperative Administrative community action team, visited the 
Cayuga, N.Y., plant of the Beacon Milling Co. recently. The visit was made 
as a part of a broad study being made by the team of U.S. industry, society 
and government. Stanley W. Tyler, Beacon president, L. S. Riford, board 
chairman, and other company officials met with the group in a discussion 
of Beacon’s position in the industry and the industry’s relation to the general 
economy. Shown above left to right are: Ole Wiig, Norway; Werner Korting, 
Germany; Andre Darricau, France; Georges Benon, Belgium; Ronald Bow- 
man, production manager at Beacon, and Cornelis Stapel, the Netherlands. 
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By using Schenley Feed Supplements 


you can improve the diet of 
farm animals. 


SOLUDRI (distillers solubles dried) 4 


is the booster ingredient with 
complete balanced B-G 
Complex of vitamins. 


JAB is a powerful antibiotic 


retaining potency for long periods 


in pellet or powder form. 


PUNCH is an antibiotic supplement 
containing 3 milligrams of B-12 
and 2 grams of Procaine Penicillin 
per pound, dispersed on Schenley's 


feed nutrient, Carimin. 


ANIGENE is Schenley’s registered 


trade mark for its brand of 


Vitamin B- 12 feed supplement 
and poultry feed. 
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Here’s why ... Because your customers know they need 
Morton T-M Salt. In practically every farm publication 
they read in 1956 they will see eye-catching, memorable 
sales messages like these . . . 
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Thus, when anyone comes into your place of business, 
all you have to do is say: —‘‘Do you need Morton Trace- 
Mineralized Salt today?’’ Chances are they will need 
some. Can you think of any easier way to sell and make 
a more consistent profit? 


What do we do for you? The Morton Salt Company 
backs the name “‘Morton’”’ and a fine product with the 
most powerful advertising ever! 


In 1956, in practically every issue of the best-read farm 
publications in your trading area—State Farm Papers; 
Regional Publications (Capper’s, Successful, Progressive, 
Southern Planter); Special Livestock Magazines (Breed- 
ers Gazette, Western Livestock Journal, Hoard’s Dairy- 
man)—you will find advertisements urging your custom- 
ers to buy Morton T-M Salt. That means they are pre- 
sold on Morton T-M Salt... ready to buy at the drop 
of a hint. 


Stock up on Morton Trace-Mineralized Salt. Be ready 
to meet the demand of your customers. When a man 
wants salt for his livestock, he wants Morton T-M Salt. 


*% Your customers want it * Their livestock need it 
* Your feeds will do a better job * You'll make more profit 


Sell it by the bag—or block 


‘Morton TRACE MINERALIZ 


MORTON SALT COMPANY CHICAGO: 3 


| 


VIEWS ON CONTROL PROBLEMS 


‘Continued from page 14) 


tion, research, breeding and new 
scientific discoveries, rigid standards 
could prove to be a real hindrance. 
What was considered an excellent 
broiler feed 10 years ago would be 
a liability to a grower today. Com- 
parison of the two feeds on the basis 
of standards would be most mislead- 
ing. 

It has been revealing to me to 
have had the opportunity of sitting 
in on one or two meotings of the 
joint committee representing your 
association and AFMA to review, dis- 
cuss and make recommendations rel- 
ative to southern standards. Prior to 
this year we have been “sparring” 
back and forth at a distance on the 
subject, with’ the general theme of 
the industry being “we don’t like 
them,” and your reaction being that 
standards have been established and 
should be continued. This type of ap- 
proach between any two groups on 
any subject never results in anything 
constructive or a satisfactory solu- 
tion. Regardless of the final outcome 
of this committee’s work, it has set 
an example that can be used effec- 
tively on many other phases of feed 
control. Many of the minor 
tions and 


irrita- | 
trouble between control | 


officials and the industry have been | 


over details of little basic importance. 
Committee Suggested 

It has been suggested that a small 

working committee consisting of feed 

control officials and industry men be 

appointed to carefully study all reg- 


ulations and resolutions that are now | 


carried in the official publication of 
the Association 
Control Officials, and the several ad- 
ditional resolutions that your asso- 
ciation carries in its publication. Per- 
haps some of these regulations and 
resolutions need revising in view of 
present day conditions. It’s possible 


of American Feed | 


some should be rewritten. It’s likely 
that some could be deleted. 

At the present time we know some 
states are following certain regula- 
tions and resolutions while others are 
not. This creates confusion not only 
among control officials but the in- 
dustry as well. Our association would 
certainly be willing to then advise 
our members on the correct inter- 
pretation and the one that is followed 
by all or most of the states. This 
kind of cooperation on some of the 
details could pay big dividends. 

There are and probably always will 
be some difference in viewpoints on 
the intent and purposes of state feed 
laws and regulations. Opinions of 
feed control officials, attorneys, feed 
manufacturers and even the public 
may differ in one respect or another. 
In the opinion of many people, feed 
laws are basically labeling laws. In 
following this assumption, then the 
primary responsibility of the feed 
control official to see that within 
rather limits the feed is suit- 
able for the purpose intended, that 
it is labeled properly, that the proper 
guarantees are met, that ingredient 
listings are correct, that the feed is 
not misbranded, adulterated, deceiv- 
ing or misleading; further that it 
contains no toxic or deleterious in- 
gredients, or if it does, that no harm 
is done to the animal or bird when 
the feed is fed in proper amounts 
and in accordance with feeding in- 
structions. 

What “Label” Means 


There is some evidence of differ- 
ences of opinion as to what the word 
“label” signifies. The definition of 
label according to Webster rela- 
tively simple. A label is a means of 
product identification. The term 
labeling has been recently defined to 
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mean any written, printed, graphic 
or advertising matter 

(1) upon the commercial feed or 
any of its containers or on the in- 
voice or delivery slip; 

(2) accompanying the commercial 
feed at any time; or 

(3) pertaining whatsoever 
commercial feed. 

Again let me repeat that a label 
is a means of product identification 
while an advertisement is a sales pro- 
motion device. Labels are fixed in- 
struments of strictly limited repre- 
sentations; advertisements are ever 
changing instruments of infinite 
representations. It seems logical to 
me that different regulations and dif- 
ferent agencies are needed to handle 
the two. People well qualified to 
judge a label and pass on its merits 
probably would not be qualified to 
pass on advertising claims and repre- 
sentations as to whether or not they 
are true, false, misleading or other- 
wise questionable. 


Matter of Intent 

It appears to me that control of- 
ficials have enough work and respon- 
sibility in seeing that feeds are pro- 
perly registered; that adequate sam- 
are gathered and carefully 
checked; in seeing that all guaran- 
tees are met and that the feed fully 
measures up to all the basic require- 
merits. This is a matter of philosophy 
and again reverts back to what is 
the intent and purpose of feed law 
ind how far does the responsibility 
of the feed control official go. I know 
there is considerable difference of 
opinion on this subject, and it is one 
that cannot be easily resolved. 

Some of you by this time may think 
that I don’t like feed control officials 
either individually or a group. 
Those of you who know me at all, 
realize that nothing could be further 
from the truth. It has been a matter 


to the 


ples 


as 


of satisfaction to me and to your 
credit that today with very few ex- 
ceptions feed control officials are 


professional career people. You are 
dedicated to your work and to your 
respective state or university depart- 
ments. You are as experienced and 
is well informed in your field as any 
other comparable group in other 
fields of endeavor. 

The future prosperity and well be- 
ing of the feed industry depends on 


its meeting its responsibilities and to | 


conduct its business in the public 
interest. You share part of the re- 
sponsibility in seeing that our indus- 
try keeps this objective before it at 
all times. 


Southern Equipment 
Names Representative 


NASHVILLE, TENN.—The South- 
ern Equipment Co., Goodlettsville, 
Tenn., manufacturer of SECO mill 


machinery 
nounced that 
Ala., will represent 
that area. 

Mr. Morton, an engineer of milling 
equipment, has been with G. W. 
Reeves & Co., Chattanooga, for the 
past six years. 


and equipment, has an- 
James Morton of Arab, 
the company in 


Buy and Sell 


through 


WANT ADS 


FEEDSTUFFS 


King Midas Dealers 
Learn Mobile Mixing 


MINNEAPOLIS — Occident-Tone 
feed dealers from Minnesota and Wis- 
consin were in Minneapolis July 16- 
17 for mobile unit custom mix train- 
ing sessions. 

The school was sponsored by King 
Midas Feed Mills and conducted by 
J. R. Lindell, sales manager, and 
Homer Munson, farm service direc- 
tor for King Midas. 

The school was designed to help 
dealers attending to give better farm 
service and management help to the 
feeders they serve. Dealers were 
given instructions on preparation of 
certified custom mixes to make the 
best feed use of farm grain. They 
also posted chickens and were in- 
structed in the identification and 
remedy of poultry diseases. 

Improved methods in the manage- 
ment and promotion of their feed 
businesses were also outlined and dis- 
cussed. 
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Shelly 
Reminds 
You 


BUNLDING © HOUSTON TEXAS 


For more than forty years, 
sanitation specialists have been 


commercial grain men and farmers through- 
out the country, helping them solve their grain 
Today more than ever 
before, with new government restrictions being 


sanitation problems. 


placed on the grain you have in 
experience. is 


tion problems. 


SEND FOR FREE COPY 


OF NEW TETRAKOTE BROCHURE 


A fascinating 
will show how 


FREE 
MOVIE 


Available for group show- 
ing. A 16mm color film en- 
titled, Hungry Horde’, 
tells story of TETRAKOTE 
and good grain sanitation 
practices. Use coupon. 


to Your Grain 


HAS THE 
EXPERIENCE... 


important to you, 
ready to put the knowledge and research they 
have gained through the years to work to 
help you solve your particular grain sanita- 


Send coupon today for copy — 
of ‘Meeting the Challenge”. 


TETRAKOTE can solve your 
grain sanitation problems. 


Problems 


| 
: You can look to Douglas with confidence and know that 
Douglas grain Douglas products are tried and proved. Years of research, | 
working with testing and use hove made Douglas grain sanitation products 


the most highly regarded in the industry. Douglas offers 


you their know-how plus these fine products: 


DOUGLAS TETRAKOTE® 
. the liquid grain protec- 


commercial flat storage. 


storage, this 
Douglas is DOUGLAS SPECIAL MILL 
SPRAY .. 


space spray that protects the 


tant that stops infestation be 


fore it starts. . the surface and 


DOUGLAS TETRAFUME® 
. the grain fumigant that 


surface of stored grain from 
insect attack. 
gives you 4-way protection 


and grain conditioning. DOUGLAS. FARM 


SPRAY... 


val spray for you and your 


BIN 
the active resid: 
DOUGLAS TETRAKIL® 

. for effective on-the-farm 


and 


customers to vse to rid empty 


bins of insect infestation, 


las / 


COMPANY 


for 


CHEMICAL 


620 term . 


KANSAS civ wo 


grain fumigation 


brochure thot 
new Douglos 


Ga SPOKANE WASH + DENVER COLO 


DOUGLAS CHEMICAL CO. 

620 East 16th Avenue, North Kansas City, Missouri 
oO Send literature on following Douglas products: 
DO Send free copy of TETRAKOTE Brochure. 

CJ Send movie reservation information. 

[_] Have a Douglas representative call on me, 


NAME 
COMPANY 
ADDRESS 
TOWN 


STATE 


— 
| | 
| 
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By Leonard W. Schruben 
Agricultural Economist, Kansas State College 


Wheat Price Outlook 


Wheat prices often call the turn for 
our grain markets and therefore are 
of interest to all segments of the 
grain trade. Although it is impossible 
to tell for sure what prices will do, 
you have decisions to make based 
upon your own appraisal of the situa- 
tion. This article is to help you with 
this appraisal. 

Management of government owned 
supplies of wheat will dominate the 
situation for the next several years. 
Not only are government holdings 
large, but there is no immediate pros- 
pect they will be greatly reduced— 


at least during the year ahead. Util- 
ization of wheat continues at a steady 
rate with production and use in fairly 
good balance. 

Supply jitters should be avoided. 
Even though it is of record size, 
problems of oversupply are small 
compared to meeting conditions of 
shortage. For this we can be thank- 
ful. Some of the foreign students at- 
tending Kansas State College find it 
hard to understand the problems of 
surplus. In their countries, govern- 
ment pays a bonus to plant wheat. 

Total supplies of 1,974 million bush- 


Brings 
NEW EFFICIENCY 
to many sifting, scalping, 
grading or rebolting jobs. 


New Model “’M’’ BAR-NUN ROTARY Sifter 


The entire screen area of this new Bar- 
Nun Rotary Sifter is active and pro- 
ductive. Every inch of screen surface is 
moved in a single plane, smooth rotary 
motion, to make rapid, accurate and 
thorough separations. And the Model 
“M” offers up to 40 square feet of sieve 
surface in a floor area only 31 feet 
square—up to 70 square feet in slightly 
larger floor space! 


Even when the Bar-Nun is in con- 
tinuous, 24-hour service, operating and 
maintenance costs are at the minimum. 
The all-mechanical assembly of base, 
drive and box permits accurate counter- 


£1310 S. Cicero Avenue 


Model "'M'' Bar-Nun Sifters are 
now in daily operation in many 
process plants. Users report out- 
standin 
and 
orders confirm customers’ 
plete satisfaction. 


balancing . . . assures vibration-free 
operation . . . reduces power consump- 
tion. There are no rods or other flexible 
supports for the sifter box, to give 
trouble. 


Sanitation is the highest, too. The all- 
metal, dust-tight box has no crevices or 
shelves to harbor infestation. The box is 
quickly opened and sieves easily re- 
moved for thorough cleaning. 


These and other features of the Model 
“M” Bar-Nun add up to new, high 
standards in sifting efficiency. Choose it 
for rebolting flour to prevent infestation, 
scalping feeds for a clean, uniform pro- 
duct, grading pellets or crumbles to re- 
move fines...or many other separation 
jobs in your plant. The all-around 
efficiency of a Model “M” Bar-Nun Ro- 
tary Sifter will pay off both in improved 
quality control, and lower sifting costs. 
Write for complete details and recom- 
mendations, without obligation. 


operating economies 
and repeat 
com- 


advantages, 


FEEDING MIXING + SIFTING + GRINDING WEIGHING PACKING 
and PACKAGING EQUIPMENT FOR THE MILLING INDUSTRIES 


B.F. GumpPe Co. 


Engineers and Manufacturers since 1872 


Chicago 50, Illinois 


TRADE MARK RES 


als a 


Vitamin 
s. Easy * 
w 


nutritional factor 
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EXHIBIT 1—Wheat: Supply and utilization, U.S., year beginning July, 1935-56. 
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Year beginning 


els are in prospect for the wheat crop 
year which began July 1. This is 
based on an estimated (as of June 1) 
winter wheat crop of 670 millions; 
spring wheat crop of 250 millions; 
and imports, primarily for feed use, 
of 5 millions. This year coming up 
most likely will result in about an 
even balance of production and utiliz- 
ation. Exhibit 1 shows how this sup- 
ply compares with earlier years. 

Supports continue to dominate the 
price picture. With almost all of the 
old crop wheat under price supports, 
their level is an important force de- 
termining wheat prices. 

In some years, such as 1946 and 
1947, supports were not especially 
important as prices were higher in 
the market than the loan rate. How- 
ever, as is shown in Exhibit 2, prices 
have averaged nearer the loan rate 
during most years. 

Here is how to read Exhibit 2. It 
looks complicated, but don’t let that 
scare you. Each dot represents the 


July 


annual average U.S. farm price for 
the year indicated. When the price 
received equals the loan rate, the dot 
will fall on the heavy diagonal line. If 
the loan rate is higher than the aver- 
age price, the dot will be located 
above the diagonal line; if supports 
are lower than prices, the dot will be 
below the line. 

For example, the loan rate for 1950 
crop wheat was $1.99 per bushel and 
the average price was about the 
same. You find $2.00 on the bottom 
scale, which was the price received 
and read up until even with $1.99 on 
the left hand scale, the loan rate, The 
dot fell on the line as indicated. 

All the dots representing this re- 
lationship since 1951 have been above 
the line, indicating the loan rate has 
been above the average price received 
for all kinds of wheat. There is little 
reason at this time to expect prices 
for 1956 to much more than equal the 
support rate on the average for wheat 
of average quality. 


EXHIBIT 2—Wheat: Relationship of U.S. farm price and U.S. national aver- 
age loan rate, year beginning July, 1938-1955. 
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Disease Prevention 


In Sheep Suggested 


SAN FRANCISCO — Feeding cer- 
tain diseased sheep a diet restricted 
to dry hay for a period of 48 hours 
followed by several days of hay and 
limited grazing will help to cure the 
animals of a disease known as pulpy 
kidney and overeating, according to 
Dr. Gordon Schultz of the California 
Department of Agriculture. 

Dr. Schultz informed members of 
the California Wool Growers Assn. 


| that this method of controlled feed- 
| ing will act to overcome toxic effects 
| of a certain type of bacteria which 
| gets into. the intestinal tract of the 
| sheep when feeding on irrigated pas- 
| ture in the summer or fall. 


The animals most seriously affect- 
ed, he said, are the fattest and those 
gaining most rapidly, and the result 
frequently is death. 

Dr. Schultz advised livestock 
raisers to keep dry hay available to 
sheep on irrigated pasture as a pos- 
sible preventive against the disease, 
known as enterotoxemia. 


OR | 
| DOWN 
a | 
| 
| 
| 
| 
A LIVE AST other 
| ZELLERS' LABORATORIES ADING. PA. | | 
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The Leader in Mobile Milling .. . 


CHAMPION 


MILL AND MIXER UNITS 


| 


4 
‘ 


FIRST IN PERFORMANCE cuampion’s powerful, all-hydraulic units will outperform 


any other mobile grinding and mixing units, in volume of feed and in quality 
of mix. The toughest of mixes are easily processed in the CHAMPION—wet 
or dry materials—regardless of the type or amount of ingredients. Warm, 
sweet molasses is quickly, easily and thoroughly blended into fresh feeds as 

» they are being ground. You can depend on CHAMPION’S outstanding 
PERFORMANCE to increase your on-the-farm sales! 


£ | RST | N CAPAC | TY CHAMPION’S large, 110-cu. ft. capacity, with its faster grinding and 


more accurate mixing action, makes it the leader in mobile milling. Any and 
all materials are mixed, blended and cross-blended away from the ends and 
towards the center of the mixer. Constant UNIFORM AND ACCURATE 
blending and mixing action assures formula uniformity in batch after batch. 
With the CHAMPION’S extra capacity, you'll spend less time on each job 
and process more feed in a day—with more profits to you! 


F | R ST | N DE Pp E N DAB ! Li TY Profitable mobile milling is a highly specialized type of busi- 
ness based on quick, DEPENDABLE service. CHAMPION’S all-hydraulic, 
190-h.p. units are designed and built with a minimum of moving parts for 
many years of smooth, efficient and trouble-free service. Behind it is more than 
27 years’ experience in building equipment designed to grind and mix feed 
faster, easier, and at less cost to you. You can bank on CHAMPION’S sound 
DEPENDABILITY—day after day, year in and year out—for profitable 
on-the-farm feed processing business. You can build your business on 
CHAMPION PERFORMANCE, CAPACITY and DEPENDABILITY! 


YOU CAN PAY MORE MONEY, BUT YOU CAN'T BUY BETTER 
FEED GRINDING AND MIXING EQUIPMENT 


CHAMPION PORTABLE MILL CO. 


2109 COMO AVENUE SOUTHEAST MINNEAPOLIS 14, MINNESOTA 


i 
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the following Saturday. 
Rates: 15¢ per werd; minimum ¢c 


ified advertisements accepted until 
@twesday each week for the issue of 


harge 
$2.25. Situations wanted, 10¢ a word; 


$1.50 minimum. Count six words of sig- 
nature, whether for ditect reply or keyed 
care this office. If advertisement is keyed, 
care of this office, 20¢ per insertion ad. 
ditional charged for forwarding replies. 


Classified Ads | 


Classified advertising rate not available 
for commercial advertising. Advertise- 
ments ef new machinery, products and 
services accepted for insertion at mini- 
mum rate ef $9 per column inch. 


All Want Ads cash with order, 


MACHINERY FOR SALE 


HELP WANTED 
v 


HELP WANTED 


v 


v 


MARION 2-TON VERTICAL MIXER COM- 
plete with 10 H.P. motor. K & M Feed 
Company, Box 390, Warsaw, Indiana 

NEW AND USED PORTABLE FEED 
mills, H. Myers, Route 3, Alliance, 
Ohio; Phone 7044. 


CHAMPION MOBILE GRINDER AND MIX- 
er units. Champion Portable Mill Co., 2105 
Como Ave. S.E., Minneapolis 14, Minn. 


WHIRLAWAY AIRBLAST CAR LOADERS. 
J. EB. Hagan Mill Machinery, Jefferson 
City, Mo. 


100 BARKER STANDARD 16 COMPART- 


ment batterie used about two years. In 
good shape. Address Ad No. 1914, Feed- 
stuffs, P.O. Box 67, Minneapolis 1, Minn. 


WRITE US, WE HAVE WHAT YOU NEED 
in supplies fer feed and flour milis. If 
it's new or used, buy it from Hughes, 
Wayland. Mich 


FEED MIXER, 1-TON CAPACITY, GUAR- 


anteed first-class throughout, § H.P. mo- 
tor drive. Ad No. 8774, Feedstuffs, Min- 
neapolis 1, Minn. 


CALIFORNIA MASTER PELLET MILL, 
complete with cooler, eight dies and ele- 
vator leg. Utah shipping point. Sabetha 
Machinery Co., Sabetha, Kansas. 

WHEN YOU ARE IN THE MARKET FOR 
new or used mil! machinery, electric mo- 
tors or any other equipment, write J. B. 
Hagan Mill Machinery, Jefferson City, Mo. 

ONE RICHARDSON FRICTION DRIVE 
bag closer, with extra needles, 50. Two 
Richardson electric bag closers, $100 each, 
good condition. Valley Feed, 
Spring New York. 


working 


Valley, 


12 x 18 CRIMPER-CRACKER AND MAG- 
net, 16 x 24 Davis Granulator with screens 
and magnet. Address Ad No. 1902, Feed- 
stuffs, P.O. Box 67, Minneapolis 1, Minne- 
sota. 


3UX JAY BEE MILL AND FAN, FULLY 
rebuilt. 60 H.P. motor, dust collector, el- 
bow, starter. Excellent condition. Farm- 
— Sweet Feed Mill, Farmington, Ken- 
ucky. 


FOR SALE—ENCLOSED MOTORS, RICH- 
ardson Scales, truck scales, hammermilis, 
oat crimpers, horizental and upright feed 
mixers, sewing machines, elevater legs, 
screw conveyors, molasses mixers and pel- 
let mills. J. E. Hagan Mill Maehinery, 
Box 674, Jefferson City, Mo. 

NO. 6 JACOBSON UNIVERSAL HAMMER 
Mill, completely factory reconditioned with 
collector, starter, reconditioned 75 H.P. 
3600 R.P.M. motor, direct connected to 
mill, exceptionally good condition. One 
Boss Air Blast Car Loader, good condi- 
tion. Address Ad No. 1911, Feedstuffs, 
P.O. Box Minneapolis 1, Minn. 


bi, 


M-100 MINNEAPOLIS BAG CLOSING MA- 
chine, complete, new, will sacrifice. 9” ver- 
tical screw conveyor, 23’ overall height, 
complete with 3 H.P. 3 phase 60 cycle 
220/440 volt, totally enclosed fan cooled 
motor, only slightly used, excellent condi- 
tion, will sacrifice. Address Ad No, 1910, 

Feedstuffs, P.O. Box 67, Minneapolis 1, 

Minn. 


SPROUT-WALDRON, TYPE 3036, SWING 
Head Blender, 50 H.P. (3) Ribbon Mix- 
ers, 336 cu. ft. working capacity; Rotary 
Hot Air Dryers, 3’x26’; 4'x30’; 4'6"x40’; 
6'6"x50’; Rotary Steam Tube Dryers, 
6'x30’; 4'x30’. Also hammer mills, pul- 
verizers, etc, Perry, 1403 North 6th Street, 
Philadelphia 22, Pa. 


WANTED — QUALIFIED SALES 
sentative to work South Central and 
Southwestern Iowa. State qualifications. 
Address Ad No. 1887, Feedstuffs, P.O. Box 
67, Minneapolis 1, Minn. 


REPRE- 


EXCELLENT OPPORTUNITY FOR CAPA- 
ble, experienced feed plant superintendent, 
or assistant, for aggressive Ohio organiza- 
tion, operating medium sized plant. Ad- 
dress Ad No. 1882, Feedstuffs, P.O. Box 
67, Minneapolis 1, Minnesota. 


MANUFACTURER'S REPRESENT A- 
tive — Broker-Salesman. Calling on feed 
trade to sel] nationally advertised mineral 
feeds. Several exclusive territories open. 
Address Ad No. 1800, Feedstuffs, P. O. 
Box 67, Minneapolis 1, Minn 

MANUFACTURER'S REPRESENT A- 
tive o er-S n feed 

sed side- 


trade to carry nationally advert 


line. Good established repeat iten Sev- 
eral exclusive territories open. For addi- 
tional information, write us and describe 
territory you now cover. Reply Herb Tes- 
sereau, P. O. Box 5078, Minneapolis, Minn 


NUTRITIONIST—YOUR QUALIFICATIONS 
and = poult re interest oa 


midwest f ture! r idition 


Feed 


WANTED 
PEAT MOSS 
SALES REPRESENTATIVE 
In south western and midwestern 
states. We are now handling the out- 
put of one of the largest and most 
modern mills in Germany and con- 
sequently the quality of our product 
is the finest being imported. 
EZL. DUNWOODY CoO. 
Est. 1849 
1909 Market St. Philadelphia 3, Pa. 


WANTED 


Sales Project Leader by New York 
company first in its field. Should 
have had agricultural education, col- 
lege degree, extensive sales experi- 
ence in agricultural field. Prefer man 
with feed and animal health back- 
ground. Must be willing to spend con- 
siderable time traveling. Headquarters 
in New York. Age 35-40. Availability 
in 30-60 days. Salary commensurate 
with ability and experience. Address 


SALES REPRESENTATIVES FOR OUR 
established and widely knewn feed supple- 
ments. Selling to manufacturers and large 
consumers, Territeries epen in the central 
Middlewest. Address reply te Ad No. 1676, 
Feedstuffs, Box 67, Minneapolis 1, Minn. 


DEGREE IN NU- 
eastern feed man 
ufacturer. Ir jual must be top caliber 
ip ble remuneration. Replies in 

I Address Ad No. 1893, 
Box 67, Minneapolis 1, 


SALES MANAGER WITH 


trition to he sales o 


Feedst 


Minnesota 


SPECIALTY SALESMAN 


For premiums and successful Promotion 
Pians with advertising helps for feed mills. 
Substantial repeat business. Very profitable 
sideline. Give details, territory, etc. 


Marley Premium Service 


2506 West 79th Street 
Kansas City 13, Missouri 


Established mill in Southeast has open- 
ing for purchasing agent. Want a man 
who is now employed either as pur- 
chasing agent or assistant. Must be 
thoroughly familiar with feed ingre- 
dients, have some knowledge of mar- 
kets, and understand scheduling of in- 
coming shipments. Salary commensur- 
ate with experience and ability. Ad- 
dress Ad No. 1847, Feedstuffs, P.O. 
Box 67, Minneapolis 1, Minnesota. 


FUMIGATION MEN 
WANTED 
Rapidly expanding Fumigation Divi- 
sion needs men experienced in actual 
fumigation work. Parent company long 
a leader in grain storage operations. 
Because of successful techniques and 
results in own storage facilities, com- 
pany had been named distributor for 
Liquid Cyanogas (H. C. N.) for large 
mid-western area. New division offers 
ambitious men with fumigation experi- 
ence opportunity to grow with it. 
Men must be cooperative, have initia- 
tive, be hard workers and willing to 
travel. Please give full qualifications 
in first letter. State salary desired. All 
replies confidential. 
Dannen Fumigation Division 
DANNEN MILLS, INC. 

Box 429 St. Joseph, Mo. 


6A BLUE STREAK MILL WITH OR WITH- 


out motor, priced to sell. Used 1% ton 
Feed Mixer complete with 7% H.P. 3 
phase 60 cycle, 220/440 volt motor, V Belt 


Strong-Scott 
H.P. motors, 
Ad No. 1912, 
Minneapolis 1, 


drive and base. Pneumatic 
attrition mill with two 30 
starter and base. Address 
Feedstuffs, P.O. Box 67, 

Minn. 


FOR SALE—RICHARDSON AND FAIR- 
banks scales, Niagara vibrating screen, 
Buckeye engine, Titusville boiler, meal 
coolers, condensers, Roots-Connersville 
blowers, heat exchangers, hammer mills, 
Sureka dust collectors, pumps, valves, 
electric motors and electrical starting 
equipment, A-1 condition Contact Lee 
Atherton, Archer-Daniels-Midland Co., In- 
vestors Blidg., Minneapolis, Minnesota. 


absolutely necessary. 


Ad No. 1915, Feedstuffs, P. O. Box Distributors of Liquid Cyanogas 
67, Minneapolis 1, Minnesota. (H.C.N.) 
SALES MANAGER 
The oldest and largest complete Liquid Fertilizer C is di and has opening 


y P g 
for man who can enlarge and train our sales force selling direct to farmers and dealers. 
Product nationally advertised. We are buildin 
is practically new with unlimited possibilities. 


This position requires a self starter. Only results count. The man we want is employed but 
not quite satisfied with his possibility for advancement. 


Salary and bonus open but in the five figure class to start. All correspondence strictl 
confidential. Write, giving full particulars, experience. Personal interview will be arranged. 
H. A. Petrich, President. ''Na-Churs"' Plant Food Company, Marion, Ohio. 


factories in strategic locations. This industry 
Fertilizer experience valuable, but not 


PELLET MILLS 

Six California 30 H.P. Master Medels 
Exp. Pr. motors, starters, ammeters. 
One 30 H.P. with open motor; three 
50 H.P. California heavy duty open 
motors and starters; three 40 H.P. 
California H.D. Two with open motors, 
one with TEFC and gearmotor feeder 
drives. All machines late models with 
dies. Full reconditioned, guaranteed. 
Ready to run. Priced to sell. Several 
pellet coolers and crumblizers. 


ROSS & MONTGOMERY 
12 N.E. 28th St. JA 8-2132 
OKLAHOMA CITY, OKLA. 


ness a success. 


The territor 
familiar wit 


compensated according to 


Chicago 4, Illinois. 


FEED SALESMAN — KENTUCKY 


Established and expanding feed manufacturer presents exceptional 
opportunity to an outstanding individual who would like to run his 
own sales business without a capital risk and who will be provided 
with all the sales tools, plus salary and expenses to make this busi- 


is in northern Kentucky and the individual must be 
this area. We want an re feed salesman 
with a proven record of successful growt 


If you are employed by us, you will be trained in our business meth- 
ods and sales policies, which will aid you in securing the best 
results. We offer a agp to a self-starter who wants to be 
is own ability, who wants to sell a 
quality product and can be of genuine service to his community. 


Write Personnel Department, Red Comb, Pioneer Mills, 141 West Jackson Bivd., 


and progress. 


| HELP WANTED 
v 


SALES MANAGER—FEED. A WELL ES- 
tablished feed manufacturer with a well 
established sales organization and pro- 
gran ha in opportunit for an aggres 
sive feed ile manager. Must be capable 
of directing sales promotions; training and 
motivatin a sales force and skilled in 
administrative work, Reply ! onfidence 
giving personal history, age, expe- 
rience lucation and salary requirements. 
Addre Ad No. 1906, Feedstuffs, P.O. Box 


67, Minneapolis 1, 


BUSINESS OPPORTUNITIES 
v 


LEADING MANUFACTURER OF THE 
only complete line of self-unloading bulk 
feed delivery equipment selling to feed 
manufacturers, feed mills, feed dealers 
and large feeders, has distributor fran- 
chises ilable in United States and 
Canada. Write for additional information, 
stating territory covered. Highway Equip- 
ment inc., 616 D Avenue N.W., 
Cedar Rapids, Iowa. 


Minn. 


ava 


Co., 


FEED BROKERS WANTED 


Must have connections with large feed 
mills. Complete line of dry dog food. Man- 
ufacturer will offer private label to large 
concern. Good brokerage fee paid. Address 
Ad No. 1833, Feedstuffs, P. O. Box 67, 
Minneapolis 1, Minn. 


FEED SALES PROMOTION SERVICE 


24 years background in animal feeding, 
| | selling feeds, and the preparation of sales 
tools for feed mills. ill prepare Folders, 
Direct Mail, Dealer Ads, Posters, and Sales 
Brochures. Write fully for prices on com- 
plete jobs, or on layout and copy alone. 
Address Ad No. 1907, Feedstuffs, 141 W. 
| | Jackson Boulevard, Chicago 4, Illinois. 


Our Exclusive Business 
COUNTRY ELEVATORS 
and FEED MILLS 


When you want to buy or 
When you want to sell 


See or Write 


| 
|] MID-WEST BUSINESS EXCHANGE 
| | Halbert C. Smith | Plymouth, Ind. 


SITUATIONS WANTED 


v 


| SALESMAN—HIGH PRODUCER; 

| 

} 


EXPE- 
and 


rienced nf edient 


ANIMAL NUTRITIONIST, DEGRE 


erinary extensive ex 


rel vith 
high I ! rving ri 
\ Ad a0 Feedstuff 

I Box Minneapo Minnesot 
FEED AND GRAIN BUYER—AGE 34, 10 

years’ experience, 8 years complete charge 

buying all grain ingredients, vitamins 

antibiotic etc for Par 

Also ubsid 

pan 20 montl Jame I ( l, 

Colvin Avenue, Kenmore 23, New York 


WANT TO COVER TEXAS FOR MANU- 
facturer feeds, vitamin supplements, mill 
elevator equipment, or allied line, Fifteen 
years’ experience this area, Top caliber, 
neat appearance, best references, Address 
Ad No. 1885, Feedstuffs, P.O. Box 67, 
Minneapolis 1, Minnesota. 

EXPERIENCED FEED SALESMAN WITH 
proven record in Midwest territory inter- 
ested in improving his position with 
strong aggressive feed manufacturer. Full 
details of education, experience and ref- 
erences upon request. Address Ad No 
1891, Feedstuffs, P. O. Box 67, Minneapo- 
lis 1, Minnesota. 


MATURE SALESMAN WITH TWELVE 
years’ experience calling on elevators, feed 
stores, hatcheries and hardwares in the 
Ohio, Pennsylvania, New York area de- 
sires sales position with headquarters in 
western Pennsylvania. Must be permanent 
with established organization. Not inter- 
ested in formula feeds. Address Ad No 
1888, Feedstuffs, P.O. Box 67, Minneapolis 
1, Minn. 


MACHINERY WANTED 


REELS, LARGE TYPE, OR TWO ROTARY 
screens. Address Ad No. 1870, Feedstuff@ 
P, O. Box 67, Minneapolis 1, Minn. 


WANTED TO BUY — RICHARDSO™ 


scales, bag closing machines and othe® 
good mill, feed and elevator equipmeng® 
J. B&B. Hagan Mill Machinery, Jeffersom 
Clty, Mo 
FOR IMMEDIATE CASH WE WAN® 
Strong-Scott Powerflow separators, indug@® 
trial hammermills, 100 H.P. and up. Ra 
tary dehydrators, meal or cake-cooler™ 
sewing conveyors, and automatic bag 
scales. To be purchased immediately bm 


Feedstuff™ 
Minnesota 


principal. Address Ad No. 1908 
P.O. Box 67, Minneapolis 1, 


BABY CHICKS FOR SALE 
BABY CHICKS—AS HATCHED OR SEXED 


—Five popular breeds and one hybrid 
Quality - Quantity - Service. Wholesalé 
prices. Milferd Hatchery, Liberty Roa@ 


Randallstown, Md. 


= 


HAY WANTED 
MUST BE GOOD QUALITY HAY. 
WE BUY HAY ALL YEAR-AROUND. 
QUOTE DELIVERED PRICES TO 
GARELICK BROS. FARMS, 
FRANKLIN, MASS. 


Ped 
OPPO POLO LOLOL 


DEHYDRATED CORN COB MEAL 
Low cost cattle roughage. Research shows 


feeding value up to 60% of corn when 
properly Superior molasses 
carrier. Idea 


base for new cattle supple- 
ments. Uniform—moisture controlled to $e. 
Stable prices. Write to 

PAXTON PROCESSING CO., INC. 
P.O. Box 13 Deerfield, Hil. 


Standard steel elevators, belt and bucket type, avail” 
able from stock. Ten Heavy Duty sizes, from 300 te 
10,000 Bu /Hr., for continuous service and four 
Light Duty sizes, from 110 to 750 Bu/Hr., fer inter- 
mittent service. We also manufacture screw con- 
veyors and hoppers. Send your requirements for 
complete information. 


GODSHALK 


Sheet Metal Fabricators 


BANGOR, PA, 


BATCH MIXER 


Headquarters 
NEW and REBUILT 


H. C. DAVIS SONS’ CO. 
Dept. FH-1 85, Benner Springs, Kan. 


HIGHER QUALITY 

HEAT TREATED H A M M E R Ss 
Hammers direct from manufacturer of 
years’ experience. Send your specifica- 
tions or worn hammer. Quantity dis- 
counts on hammers and screens. Ask 
for prices. 

SOUTHWEST MILL SUPPLY CO. 

P. 0. Box 7455 N. Kansas City, Mo. 


HAMMERMILLS 


Program Set 
For Wisconsin 
Nutrition School 


MADISON, WIS.—The latest ani- 
mal nutrition research information 
and market trends that affect the 
feed industry are subjects scheduled 
to get attention from a number of 
well-known speakers at the annual 
Nutrition School for Feed Men at the 
University of Wisconsin Aug. 13-14. 

Out of state speakers slated to ap- 
pear on the program include W. E. 
Glennon, president of the American 
Feed Manufacturers Assn., and Dr. 
J. W. Cunkelman, chief veterinarian, 
Swift & Co., both of Chicago; Dr. 
L. D. Matterson, University of Con- 
necticut, Storrs; Dr. L. E. Hanson, 
University of Minnesota, St. Paul, 


and Joseph Chrisman, executive vice | 


president of the Alfalfa Dehydrating 
Assn., Kanosas City. Other speakers 
will include University of Wisconsin 
specialists. 

Opening at 9:40 am. Aug. 13 with 
a welcome to the campus by Dr. R. K. 
Froker, dean and director of the Col- 


lege of Agriculture Experiment Sta- | 


tion, University of Wisconsin, the 
school will swing into the educational 
sessions with Mr. Glennon speaking 
on “You and the Feed Industry.” Milo 
Swanton, executive secretary of the 
Wisconsin Council of Agriculture, 
Madison, will discuss the farm prob- 
lem in an address entitled “Faith, 
Hope and Parity.” Then Dr. Cunkel- 
man will talk on “Ruminant Diges- 
tion and Disease.” 

Dr. P. H. Phillips, department of 
biochemistry, University of Wiscon- 
sin, will open the afternoon sessions 
with “Phosphorus Sources and Avail- 
ability—the Fluorine Problem.” Dr. 
Matterson’s topic will be “Vitamin E 
and Antioxidants in Poultry Rations.” 
The final two talks of the afternoon 
will be “High Level Feeding of Anti- 
bacterial Agents to Hogs” by Dr. 
Hanson, and “Feed Fads, Foibles and 
Fancies” by Dr. Gustav Bohstedt of 
Wisconsin’s department of animal 
husbandry. 

Dr. N. N. Allen, department of 
dairy husbandry, will open the Aug. 
14 program at 9 a.m. with the sub- 
ject, “Grinding Alfalfa Hay for Cat- 
tle.” He will be followed by G. M. 
Werner, department of dairy hus- 
bandry, with “The Feed Dealer’s 
Place in Grassland Farming”; Dr. 
E. R. Hauser, department of animal 
husbandry, with “Modern Steer Feed- 
ing Methods,” and Dr. Henry T. Scott, 
director of the Biological Laboratory, 


Wisconsin Alumni Research Founda- 
tion, Madison, on. “The Function of 
the WARF Laboratory.” 

Other talks on the morning pro- 
gram include the following: “Pig 
Scours Prevention” by Dr. C. W. 
Burch, department of veterinary sci- 
ence; “Recent Advances in Lamb 
Feeding and Management” by Dr. 
A. L. Pope, department of animal 
husbandry; “Growth Promoting Ef- 
fect of Adenosine” by Dr. F. M. 
Strong, department of biochemistry, 
and “The Coccidiosis Problem” by 
Alice I. Goldsby, department of vet- 
erinary science, 
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Scheduled to talk during the after- 
noon program are Dr. Milton L. 
Sunde, department of poultry hus- 
bandry, on “The Energy and Protein 
Relationship”; Mr. Chrisman on 
“Newer Methods of Alfalfa Process- 
ing and their Nutritional Effects,” 
and Dr. H. R. Bird, department of 
poultry husbandry, on “Amino Acids 
in Poultry Nutrition.” 

A banquet is planned for the night 
of Aug. 13 with adjournment slated 
for 4 p.m. on Aug. 14. 

The school is sponsored by the uni- 
versity with the Central Retail Feed 
Assn. cooperating. 


High purity 


= 


Calcium Carbonate 
Standard for 


= good feeds” 


Alden, especially prepared high calcium 
limestone, is properly ground, dried, 
sized and packaged to meet the most 
rigid requirements of feed men. 


Adherence to specifications, attention 
to shipping schedules, and over 27 
years of customer satisfaction is your 
guarantee of the highest standard of 
dependable service. 


-1OWA LIMESTONE COMPANY 


DES MOINES, 


1OWA 


NO WORK FOR THESE HANDS 


.. not with this SECO Team / 


A CHAMPION THAT DOESN'T SLUG 


The exclusive years-ahead design of the rugged SECO Hammer- 
mill means no slugging (even from big blocks of hay] because 
all feed stays in suspension until it is ground into uniform par- 


ticles—and you get these SECO extras, too: 


HEAVY DUTY BODY—Built to 
last with heavy % inch ond \, 
inch boiler plate steel through- 
out. 


ELECTRICALLY WELDED. 


* ELECTRONICALLY BALANCED 
ROTORS AND FAN. 


* SEALED, SELF-ALIGNING BEAR- 
INGS—Special-duty SKF bear- 
ings with sight-indicator oilers. 


THIS IS THE BIG SECRET 


Cash in on this unbeatable hammermill 
and drag conveyor combination. SECO's 
new fully automatic drag conveyor 
eliminates at least one man— and 
costly surges in power demand. When 
hammermill begins to load conveyor 
stops, then starts automatically. 


Please send free literature about SECO’s Hammermill and Drag Conveyor [) 


Send literature about other mill equipment [1 


about protected dealer territory 2 


Firm. 


* LONGER, HEAT-HARDENED * BIGGER, STEEL ROTOR DISCS. 
HAMMERS. 
* ONE PIECE ALLOY-STEEL Send 
* BIG CAPACITY SCREENS. BLOWER. 
* FAST, EASY SCREEN CHANGE =, pemOVABLE LINER BLOWER— Nome. 
—SECO Superior Hammermills Easily accessible without re- 
have eosy to open rear for moving blower pipe. ems 


screen changing without lifting 
the mill cover. 


* HIGH SPEED ‘GRINDING. 


All mills furnished with direct drive electric—gas—lLP—or 
natural gas motors. Send coupon today for full details. 


Zone___..._ State. 


SECO . . . “mosd progressive name in the industry” 


SOUTHERN EQUIPMENT COMPANY 
GOODLETTSVILLE, TENNESSEE 


Will convey any feed in any amount 

. rugged all-steel construction with 
variable speed motor and shielded 
double chain drag. Round adjustable 
ends—double bottom and baffle plate 
eliminates all waste. Sizes from 12 to 
36 inches wide. Only SECO brings you 
this fully automatic combination. Send 
coupon today, for full details. 
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Cage Operators’ 


Pullet Rearing 
Systems in 


California 


EDITOR’S NOTE: With interest 
in cage laying operations increasing, 
many feed men will want to know 
about the pullet raising systems 
used by cage operators in California 
poultry areas. The accompanying 
report—by Lynn D. Sanborn, Los 
Angeles County farm advisor —is 
from Texas Agricultural Progress, 
published by the Texas Agricultural 
Experiment Station. It is based on 
a talk by Mr. Sanborn at a cage 
clinic held at Texas A&M College. 


Some cage operators in the Los 
Angeles area brood monthly, others 


every two or three months, and a few 
only once or twice a year. Less brood- 
ing and rearing equipment is needed 
when chicks are brooded often, but 
the possibility of greater losses from 
respiratory disease exists with so 
many different age chickens on the 
farm at the same time. If, however, 
some catastrophe kills a large num- 
ber of chickens, the small amount of 
brooding and rearing equipment 
lengthens the time to again reach 
maximum house capacity. 

In our heavy poultry population 
areas, the trend is away from brood- 
ing every four to six weeks and is 
now approaching the starting of 
chicks every two to three months. 

Chicks are moved to non-heated 
wire floor growing equipment at 
four to six weeks of age depending 
on the weather. Most of this equip- 
ment has slanted floors so that eggs 
can roll out to a covered collection 
area. This permits longer use of the 
growing pens, if needed. 

Today, it is difficult to find floor- 
raised or floor-housed layers in Los 


Angeles county. Practically 100% of 
new buildings for the past 15 years 
have been of the wire type. Floor- 
housing has been converted to cage 
installations by removing the sides 
and ends of the buildings. 

Most of the brooders and rearing 
pens are waist-high, thus eliminating 
stooping. The trend is to rows of 
small units housing 50, 100 or 200 
chicks and 10 to 50 growing pulets. 
Many growing pens look like cage 
houses with a central aisle, but they 
have 3x3-ft. group pens on each side. 
The limiting factor relative to num- 
ber of birds in this near-perfect open 
air ventilation wire rearing equip- 
ment is the amount of feed and water 
space. One feed hopper can be placed 
above another by installing a narrow 
perch for the birds to reach the feed. 


This doubling up does not apply to 
the enclosed insulated brooder boxes. 
It is better to brood fewer chicks 
than the rated capacity of the brood- 
er. Enough feed hoppers should be 
provided to allow all birds to eat at 


EUREKA SINGLE SUCTION 
RECEIVING SCALPER 


Rates as best in the grain, flour and feed 
industry for coarse scalping and clean- 
ing at tremendous hourly capacities. 


Here is another fine piece of grain cleaning equipment in the 
celebrated Eureka line. Designed and built to do a specific job 


with speed and precision. Air control and grain flow adjustments 


are simple and positive ... just “set and forget.” Install in grain 
elevator, terminal or warehouse ... most any place where scalp- 


ing and primary cleaning must be performed with accuracy, 


The Eureka trademark in Flour, Feed, Seed, Grain and Cereal Machinery and Equipment 
is like the Continental Mark I! in cars. It’s the recognized symbol of a superior product. 


Vertical Batch Mixers 


safety and large hourly volume. You’ll be highly pleased with 
Eureka performance and construction. Made in 11 sizes in both 
single- and multiple-screen models. Three types of construction: 
Standard, Armored, and All Steel. We invite your inquiries. 


| production and mortality 


the same time. Source of heat is 
either electricity or natural gas. 

The use of thermostatically con- 
trolled hot water heated by gas to 
brood chicks is increasing. The heat- 
er is placed at one end of the row of 
brooder boxes. An electrically driven 
pump forces hot water in the pipe 
through the brooder boxes. The hot 
water returns for reheating through 
the brooder boxes in another pipe. 

In producing superior pullets, con- 
tinuous culling is essential. A com- 
mercial poultryman has to be hard- 
hearted in culling. Break the necks 
of chicks, starting when several days 
old, that drop considerably behind 
the average of the flock in health, 
body, size and condition. Also elimin- 
ate those that are abnormally large. 
It is good business to find and dispose 
of these potentially unprofitable birds 
at an early age while your investment 
in them is low. 

To force yourself to do a good cull- 
ing job with the young stock and 
the laying stock, raise 10 to 15% 
more pullets than you think you will 
need.. Remember that by putting in 
the laying house pullets with higher 
potential laying and living ability, 
you are increasing your income. 

The University of California farm 
advisors in cooperation with the poul- 
try specialist have conducted tests 
on hundreds of farms in California 
to show producers that it doesn’t pay 
to keep late-maturing pullets and 
those in the group that are extreme- 
ly large or small, and any showing 
evidences of poor health. Where 
these birds have been segregated and 
informa- 
tion is kept, the records show they 
actually lose money. The suggested 
time to remove these unprofitable 
birds is when about two-thirds of 
the flock is in production, usually 
some time around 5% months of age. 
Those with little comb development 
can be picked out easily at this time. 

The net costs of raising replace- 
ment pullets to six months of age 
during the past few years has aver- 
aged $1.70 to $1.80 per pullet housed. 
Any income from sale of culled pul- 
lets or from eggs laid before six 
months of age is subtracted from 
the total costs to obtain the net cost 
to produce a pullet. Cooperators in 
recent years varied from $1.50 to 
$2.50 in net cost per pullet produced. 
Culled hens returned about 60 to 70¢ 
during this period. Low or high re- 
placement costs for raising superior 
pullets can affect the amount of cull- 
ing. 


Improvements in Feed 


Mill Facilities Noted 


CHICAGO—Continued evidence of 
the modernization and improvements 
in feed mills is found in a recent re- 
port from the Prater Pulverizer Co., 
Chicago. 

The report tells of installations of 
new grinding and mixing equipment 
in 19 mills in 14 different states in 
various parts of the country. 

Also reported were installations of 
Wenger molasses mixers in four mills 
in three states. 


Make Your 
Poultry Feeds | 
Do More Work 


SELL STONEMO 


the grit with the 


EXTRA GRINDING SURFACES 


J STONE MOUNTAIN GRIT CO., Inc, 


Lithonia, Georgia 
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POULTRY TRENDS 


(Continued from page 1) 


larger laying flocks—more specialized 
and commercial production, in mid- 
western as well as other areas. 

@ More cage layer plants in north- 
ern as well as other areas, and larg- 
er floor flocks, too. 

@ Extensive financing of egg pro- 
duction, causing the trend toward 
larger and more specialized opera- 
tions to accelerate. 

@ More broiler production in north- 
ern and midwestern areas, serving 
nearby markets. 

@A need for continued improve- 
ment in egg quality if the surplus 
egg producing area of the west north 
central states is to halt its loss of 
markets in other areas and improve 
its competitive position. 

@ Many farm flocks of 300 to 500 
birds will remain, but good manage- 
ment and stable operations will be 
necessary. 

@ Sideline production of eggs on 
midwestern farms may decline fur- 
ther because of better farming al- 
ternatives. 

@ Control of chick sex and improve- 
ment of hatchability and viability 
through use of substances infused in 
the egg. (See story on page 1.) 

@ More hybridization of turkeys for 
better results. 

@A trend toward keeping more 
layers for 16 to 18 months instead 
of a year. 

Much of the information and com- 
ments on poultry industry trends 
came from a panel discussion of 
“Poultrydom’s Future in the Great 
Plains Area.” Answering questions 
were Dean McNeal, executive vice 
president, feed division, Pillsbury 
Mills, Inc., Minneapolis; Dr. Selmer 
Engene, agricultural economist, Uni- 
versity of Minnesota; P. G. Gray, 
P. G. Gray, Inc., egg and poultry 
buyer, Estherville, Iowa, and Dr. John 
C. Huttar, farm management division 
chief, Grange League Federation, Ith- 
aca, N.Y. Asking these panel mem- 
bers questions were poultry and farm 
magazine and farm radio editors— 
Ralston Hannas, American Poultry 
Journal, Chicago; Robert Rupp, The 
Farmer, St. Paul; Kirk Fox, Success- 
ful Farming, Des Moines, and May- 
nard Speece, Radio Station WCCO, 
Minneapolis. 

In opening the discussion, Don 
Turnbull, APHF executive secretary 
pointed out that an area including 
the Dakotas, Minnesota, Iowa, Ne- 
braska, Kansas and Missouri is an 
area of an exportable egg surplus. 
With more eggs being laid per bird, 
there has been a declining trend in 
numbers of layers in the U.S., but the 
decline has been more pronounced in 
these west north central states as egg 
production, including large commer- 
cial operations, has increased in east- 
ern and western regions. 


Quality Emphasized 

Midwestern eggs’ quality reputa- 
tion in the East has not been too 
good, and much emphasis was put on 
the need for further improvements in 
quality to hold or regain markets. 
Great strides have been made in this 
direction, the speakers agreed, but 
there is still a long way to go. 

Figuring in freight costs, some felt 
it is somewhat cheaper to put feed in 
birds in the midwest and ship the 
eggs east, while others said that as of 
now, eggs can be produced more 
cheaply in the East even though some 
feed must be shipped in. Also noted 
were current marked price differ- 
ences in favor of nearby eggs in the 
East although feed in the Midwest is 
cheaper. 

At any rate, the experts agreed 
that the Midwest could close the com- 
petitive gap somewhat and compete 
pretty successfully if the area went 
more to larger, more specialized, 


more efficient operations producing 
higher quality eggs. And they look 
for this trend in the north central 
states. 

More cage plants were foreseen, 


and in this connection the experts 
said that outside financing already 
has started and will increase. Feel- 
ings toward this are mixed since a 
“wild race” in this direction would 
keep inefficient producers in business 
and hurt the industry, but, properly 
handled, it could lead to better, more 
efficient production. 

While midwestern areas will im- 
prove production methods and in 
some cases compete more success- 
fully, water transportation reduces 
feed costs in some areas and more 
grains are being grown in such areas, 
tending to work against cross-coun- 
try shipment of eggs. Some of the 
experts felt that sideline farm pro- 
duction of eggs would tend to go 
downward, with farmers going more 
into better alternatives, and in gen- 
eral the trend would be toward spe- 
cialized production near population 
centers in all areas. This would in- 
clude more broilers in northern and 
midwestern areas. 

(Further details on the views of 
poultry industry trends will appear 
in Feedstuffs later.) 


Keeping Old Hens 


A trend toward keeping old hens at 
least part of year into the second year 
was foreseen by Prof. Francis Kutish, 
agricultural economist at Iowa State 
College. 

Last fall, after previously cutting 
down numbers or failing to raise re- 
placements, many farmers decided to 
carry yearling layers over to the 
second year. 

Many producers, Prof. Kutish said, 
were disappointed with the results. 
Yearling hens show a 15-20% small- 
er lay per bird than pullets; culling 
and death loss further cut the num- 
ber of birds available to lay; and 
there are indications that egg white 
quality isn’t so good in eggs laid by 
second-year hens. 

However, breeders have developed 
layers which lay longer than 12 
months, and despite unfavorable ex- 
periences, Prof. Kutish said, the trend 
is probably toward more yearling 
hens being carried over, thereby 
spreading pullet raising costs over 
more eggs. 

The trend is not likely to be one of 
keeping the yearlings 24 months; 
rather, it more likely will be one of 
keeping them 16 to 18 months. This 
paid for poultrymen who did it last 
fall. For one thing, the yearlings lay 
large eggs in the fall when pullets 
are laying small eggs. 


Different Methods 


Prof. Kutish outhned several al- 
ternative methods which might be 
followed. Some commercial operators 
may buy chicks every 16 months, or 
three batches of chicks in four years. 
Some farmers are considering two 
poultry houses—one year, filling a 
1,000-bird house, and then the second 
year moving the reduced number of 
hens, say 600, into a smaller house 
and keeping them as long as practi- 
cal. Some build two houses and fill 
them in alternate years. Another sys- 
tem, where poultry are largely a 
sideline, is to move yearling hens to 
some other building unused at the 
moment—such as a cattle shed—and 
hold the yearlings there for three to 
six months. With any of these meth- 
ods, a good job of culling must be 
done at the end of the first year. The 
general system provides flexibility, 
keeping old hens in favorable years 
and not in others. 

Prof Kutish said this development 
can mean less violent fluctuations in 
production and prices, thereby mak- 
ing the business more stable and 
helping to maintain and build con- 
sumer markets. 

Turkey Hybrids Coming 

A rapid and fairly complete change 
in the heavy turkey industry from 
present methods of turkey breeding 
to some form of strain crossing was 
predicted by J. David Carson, in 
charge of genetics at the Western 
Cooperative Hatchery, Bellevue, 
Wash. 

In studies of reproductive perform- 
ance he helped with as a member of 


the staff at the Utah State Agricul- 
tural College, from which he is on 
a leave of absence, Mr. Carson said, 
fewer dead embryos were found 
among strain crosses than among 
pure strains. “The basic summary of 
our work using eight strains of broad 
breasted bronze turkeys shows a 15% 
greater hatch of fertile eggs produced 
from cross strain matings.” 


In tests last year with 1,000 birds, 
Mr. Carson said that they found 
males of the cross strains to be 10.5% 
heavier at six weeks than males of 
pure strains, and that these same 
males were 7.5% heavier than the 
pure strains at 28 weeks. The females 
from the same hatches were 17.4% 
heavier in the case of the cross 
strains at six weeks, and 12.2% heav- 
ier at 28 weeks. 

Measuring feed conversion to com- 
pare with growth rate and terminal 
weight, Mr. Carson said that in 
limited experiments, “we find the 
cross strain males eat 2.4% less feed 
per pound of gain than do pure 
strains. The cross strain females show 
a 3.2% better feed conversion than 
pure strains.” 


To accomplish the changeover in 
the heavy turkey industry that he 
predicts, Mr. Carson said that a fran- 
chising program is called for. 


CHICK SEX 


(Continued from page 1) 


an article in the New York Times. 
“It was our intention to keep the 
entire matter to ourselves until our 
work relating to all phases of this 
patent were successfully concluded,” 
he stated. The work was started four 
years ago. 

“We are not going to be pressured 
into any ill-conceived or half-hearted 
statements,” he said. “Yet, our pat- 
ent works, and works just fine in our 
laboratories, but in our laboratories 
all conditions and measures are ideal 
for that which we intend to prove. 
We are still hard at work to reconcile 
laboratory research with performance 
in the field.” 

Explaining principles of the patent, 
Dr. Goldhaft said that the idea of 
infusing substances into eggs got its 
start when certain problems arose a 
few years ago in connection with egg 
washing. 

They tried to infuse a variety of 
substances into eggs. “There is no 
question but that we can infuse into 
these eggs vitamins, hormones and 
a variety of other substances. The 
important phase is the method by 
which it is accomplished.” 

Dr. Goldhaft said that he could see 
certain benefits accruing to the poul- 
try industry almost immediately from 
this work. He continued: 

“IT know we can do certain things 
on hatchability and also on viability, 
of the new chick. Take as an example 
eggs carrying CRD. We can increase 
the percentage of hatchability of 
eggs from such flocks from 65% to 
75%. We have done this not only in 
our laboratory but also in work where 
thousands of eggs were involved. We 
recently completed a test in which 
our treated eggs hatched at a rate 
of 8 to 10% higher than the con- 
trols.” He indicated that this is done 
by infusing antibiotics into the egg. 


Masculinizing Broilers 

Turning to the problem of raising 
broilers, where the best gains are 
produced by male birds, Dr. Goldhaft 
said the females in a flock of broilers 
can be masculinized with hormones 
to lead to greater weight gains in a 
given period of time with the same 
amount or a lesser amount of feed. 

“This feature of our project may 
become a reality in a reasonably short 
time,” he stated. 

He explained that this masculiniza- 
tion does not mean sex reversal. “We 
are going to treat the egg to depress 
the female characteristics to a point 
where the bird will look masculinized. 
_. . We can feminize the male birds 
without any difficulty and we have 
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raised masculinized pullets up to 19- 
20 weeks.” 


About the sex reversal feature of 
the patent, Dr. Goldhaft said that 
the production of all females or male 
birds in a flock “seems to hold the 
promise of greatest benefits for the 
poultry industry.” 

This reversal is possible, he pointed 
out, because the female egg contains 
both the male and female chromo- 
somes and the male in the breeding 
of chickens simply provides the stim- 
ulating activity for the egg to de- 
velop into the pre-determined form. 

“What we are reaching for in this 
research project is the development 
of super-males and super-females. We 
are looking forward to the develop- 
ment of perhaps a different type of 
bird which we think can come from 
the egg. This has been done with 
plants and we believe it can be done 
with animals,” Dr. Goldhaft said. The 
super-male would put on weight more 
readily and the super-female would 
have an improved laying capacity, he 
explained. 


Fred L. Donsing 
Elected President 
Of Poultry Group 


MINNEAPOLIS — The new presi- 
dent of the American Poultry & 
Hatchery Federation is Fred L. Don- 
sing, Donsing Breeding Farm & 
Hatchery, Rio Linda, Cal. 

Mr. Donsing, who moves up from 
the first vice president’s post, was 
elected president at the federation’s 
annual convention in Minneapolis. 
He succeeds O. H. Green, Spartan- 
burg, S.C., who was named an execu- 
tive director. 

C. J. MeAleavy, Wausau, Wis., was 
named first vice president. The new 
officer in this group is Vern Steckley, 
Kendallville, Ind., who was elected 
second vice president. 

D. D. Slade, Lexington, Ky., was 
reelected secretary-treasurer, and 
Don M. Turnbull, Kansas City, was 
reappointed executive secretary of 
the group. Robert R. Parks, Altoona, 
Pa., continues as an executive direc- 
tor. 

The board of directors approved a 
budget calling for expenditure of 
$296,000. This included $11,850 for 
research and $1,500 for a continuation 
of the National Committee on Ran- 
dom Sample Poultry Tests, an auton- 
omous unit which APHF has fin- 
anced since 1954. 


Fund Raising 


The federation went on record in 
favor of a 2¢ per 100-chick check-off 
program on a voluntary basis in sup- 
port of consumer education work, 
the funds to be paid into any organi- 
zation engaged in such work and 
transferring substantial portions of 
its income to the Poultry & Egg Na- 
tional Board. 

The organization also took note of 
the independent fund-raising agencies 
in certain segments of the industry 
and recommended that its executive 
committee study the advisability of 
establishing a separate organization 
to raise funds in behalf of the PENB 
for the promotion of ergs. 

A weekly hatchery report for 37 
states, similar to that now prepared 
on broiler chick production only in 
22 states, was requested by the fed- 
eration. It would cover both broiler 
chicks and chicks intended for other 
purposes. 

USDA Statistics 

Upset over the discrepancies in 
poultry and egg statistics gathered 
by USDA in recent years, the hatch- 
erymen asked the establishment of 
an industry commission to appraise 
present USDA methods in obtaining 
an analyzing poultry and egg produc- 
tion and marketing statistical ma- 
terial. It also requested its members 
to cooperate more fully with USDA 
in providing information for the 
hatchery report. 


+ 
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THE FEED MARKETS 


* * 


* * 


Demand — Supply — Trends — Prices 


Quotations on feed ingredients shown in these and 
columns are wholesale prices, per ton, bagged, for prompt 
unless otherwise noted. They are the latest quotations 


adjoining 
delivery, 
available 


from Feedstuffs correspondents and are not necessarily those in 
effect on date of publication. The prices represent fair average trad- 
ing values and do not necessarily represent extreme low or high 
levels at which individual sales might have occurred. A descriptive 
summary of supply and demand factors prevalent in the feed mar- 


ket appears on page 2. 


A & D FEEDING OIL 


steady; sup- 
300 D, 1,500 


Seattle: Demand and trend 
ply ample; 300 D, 2,250 A, 22¢ Ib; 


A, 19¢ Ib.; 300 D, 750 A, 17¢ lb., all ex-ware- 
house, drums included. 
Boston: Demand slow; supply good; 


600 D, 1,500 A 17¢ Ib.; 300 D, 2,250 A 18¢; 
300 D, 1,500 A 16¢; 300 D, 750 A 15¢. 
New York: Trend steady; price per Ib. 
in 65-gal. drums (413-420 Ib.): 300 ICU, 
750 A 13% @15%¢, 1,500 A 15% @17¢, 2,250 
A 17% @20¢, 3,000 A 19% @21¢; 600 ICU, 
1,500 A 16@18¢, 2,250 A 18@19%¢, 3,000 
A 20@21%¢; f.0.b. Massachusetts, New York 
or Pennsylvania. 

Denver: Demand fair; trend unchanged, 
supply ample; 2,250 A, 300 D 21¢ Ib. 
Chicago: Demand fair; supply plentiful; 
straight A feeding oil, with 10,000 units 
vitamin A per gram 7%@9¢ a million units 
of vitamin A, lLe.l, packed in 55 gal. 
drums, f.o.b. Chicago, drums included. 
Minneapolis: 10,000 A 29¢ Ib.; 300 D, 
2,260 A 20¢ Ib.; 300 D, 1,500 A 18¢ Ib.; 300 
D, 760 A 16¢ Ib. 
ALFALFA MEAL 

Demand fair; trend steady; 
17% dehydrated, 100,000 
13% fine suncured 


Cincinnati: 
supply adequate; 
vitamin A $45.65@51.15; 
$36.30@ 49.60. 

Chicago: Demand improving; supply ade- 
quate; 17% dehydrated with 100,000 units 
vitamin A guaranteed $42@42.50. 

Los Angeles: Demand limited; trend weak; 
supply ample; 15% suncured $38@39, 17% 
dehydrated $43. 

Kansas City: Market showing considerable 
steadiness with prices unchanged and de- 
mand fair. Heavy rains have held back pro- 
duction in Platte Valley and parts of the 
Missouri Valley in past week. Rank growth 
making it difficult for producers to make 
high quality product from current produc- 
tion; 17% dehydrated straight alfalfa meal 
with 100,000 units of vitamin A guaranteed 
on arrival $35, 15% straight $32.50@33 
and scarce, blended 17% $41, blended 18% 
125,000 A $44; 17% grease meal bulk $37; 
17% pellets, bulk $37, Kansas City; sun- 
cured meal, No. 1 fine ground scarce at $38, 
No. 1 \%-inch $34@34.50, No. 2 %-inch $32 
@32.50, Kansas City. 

New Orleans: Demand fair; trend steady; 
supply adequate; 17% dehydrated, vita- 
min “A” guaranteed $43@46, non-guaran- 
teed $41@44, 15% $39@42. 

Ft. Worth: Demand active; supply scare; 
Nebraska-Kansas origin dehydrated 7% 
protein 100,000 A $44@45; dehydrated 20% 
protein fiber 150,000 A $51@52 delivered 
Ft. Worth; 17% protein 100,000 A $45 f.o.b. 
east Texas points. 

Buffalo: Demand and supply good; trend 
steady; $51, sacked, Boston. 

Seattle: Demand slack; trend steady; sup- 
ply good; $45 ton delivered, sacked, carlots, 


15% suncured; $60 ton delivered, sacked, 
carlots, 136,000 A units, dehydrated. 
Omaha: Demand fair; supply ample; 30- 


day shipment; 17% dehydrated 100,000 A 
papers or burlaps $40, suncured No. 1 %-in. 
burlaps $33, No. 2 $31. 

Portland: Demand slow; trend unchanged; 
supply ample; 15% suncured, 
livered Portland; 15% California, 
California; dehydrated $50 f.0.b. 


$45 f.0.b. 
California. 


Boston: Demand light; supply ample; de- 


hydrated 17% $651, suncured 13% 
Philadelphia: Demand dull: 
17% dehydrated $50. 


$57.75. 


Denver: Demand fair; trend slightly weak- 


er; supply ample; 100,000 A 17% $365. 


St. Louis: Demand fair; trend lower; sup- 


ply ample; dehydrated 17% 100,000 A $39.50 


ton; suncured No. 1 fine ground 13% $40.50 
ton, f.o.b. St. Louis. 

Memphis: Demand poor: trend higher; 
supply ample; dehydrated 17% protein, 


guaranteed 100,000 units vitamin A $40.25. 

Minneapolis: The range of prices contin- 
ued rather wide for 17% meal, with some 
offerings advanced $1 this week. Quota- 
tions: 17% dehydrated, 100,000 units of vita- 
min A guaranteed, $40@46.75, granules and 
oil treated $43.50@45.75, bulk; 18% dehy- 
drated, 125,000 units of vitamin A guaran- 
teed, $49.75, granules and oil treated $48.75, 
bulk. 

ALFALFA PELLETS 

Denver: Demand fair: trend slightly 
weaker; supply ample; 100,000 A 17% $38. 

Omaha: Demand fair; supply ample; 
day shipment; 17% dehydrated 100,000 A 
$37.50 bulk; $41.50 papers, $40.50 burlaps; 
reground pellets $38 bulk, papers $42, bur- 
laps $41. 


ANIMAL FATS (STABILIZED) 

Chicago: Demand fair; supply normal; 
bleachable fancy tallow, tank truck or car- 
lots, 6%¢ lb, yellow grease 5%¢ Ib. 

Los Angeles: Demand fair; trend steady; 
supply ample; bleachable fancy tallow 7¢, 
yellow grease 6%¢. 

Kansas City: Demand fair; trend steady; 
supply adequate; 6% @6%¢ Ib. for bleach- 
able fancy or prime tallow. 

Louisville: Demand slow; trend steady; 
supply good; white tallow fat 7@7%¢ Ib., 
bleachable 6%¢, vellow 6%¢. 

San Francisco: Demand fair; supply am- 
ple; bleachable fancy 7%¢ Ib., yellow grease 
6%¢ Ib. 

Denver: Demand sluggish; trend steady; 
supply ample; prime tallow 6%¢. 

Ft. Worth: Demand good; supply suffi- 


Idaho $45 de- 


supply fair; 


cient; prime tallow, tank cars 6%¢ Ib., 
drums 8%%¢ f.o.b north Texas packing 
plants. 

St. Paul: Market slightly firmer at 6%¢ 
lb. for bleachable fancy tallow, f.o.b. pro 
ducers’ plants 

BARLEY FEED 
Baltimore: Demand good; supply light; 


$51.50. 

Los Angeles: 
supply ample; 
ard ground $3.01 

Milwaukee: Dema 
needles 97¢@$1.07, gr« 


Demand fair; trend 
standard rolled $3.05 


steady; 
stand- 


good; supply fair; 
und $17 tor 


Seattle: Demand good: trend firn sup- 
ply good; $70 whole barley, $70 ground bar- 
ley, $72 rolled b all sacked, per ton, 
ex-warehouse, l.c.! 

Chicago: Demand good; supply light; $42. 

Portland: Demand slow; trend lower; sup- 
ply ample; rolled $61, ground $59 

Ogden: Supply average; new crop barley 
coming in; rolled $48@53, whole barley $41 
@ 46. 

Boston: Demand slow; supply fair; pul- 
verized 

Philadelphia: Demand dull; supply fair; 
pulverized $48.50 

San Francisco: Demand fair; supply am- 
ple; rolled $60, ground $58 

New Orleans: Demand dull; trend steady; 


supply adequate; pulverized $48@6560. 
BENTONITE (SODIUM) 
Chicago: Demand good; supply 
f.o.b. Wyoming and South I 
points, granular, 30 mesh, $15 
80-100 mesh, $12.75 


adequate; 
ta shipping 
; fine granu- 


lar, i ; powder, 200 mesh, 
$12.50 f.0.b. Belle Fourche, S.D., minimum 
30-ton carlot, 80 granular, $12.50 net, 200 
mesh fine $12.25 net 

Denver: Demand fair; trend steady; sup- 
ply ample; $26.50 ton 200 mesh f.o.b. Denver 


warehouse. 


BLOOD FLOUR 


Louisville: Demand good; trend firm; sup- 
ply light; $87.50@92.50 ton 
New Orleans: Demand fair; trend steady; 


supply adequate; $87.50@92.50 
BLOOD MEAL 
Chicago: Demand fair; supply adequate; 
$110@120 ton ,guaranteed 80 protein. 


Demand fair: trend 
$4 a unit of ammonia 
Demand good; trend 
$87.50@92.50 ton 
trend steady; sup- 
local packing plants, 


Los Angeles: 
supply ample; 
Louisville: 
supply light; 
Seattle: Demand slow; 
ply good; $85 ton f.o.b 


steady; 


steady; 


Cincinnati: Demand fair; trend steady; 
supply adequate; $125 

Portland: Demand slow; trend unchanged; 
supply ample; $100 

Ogden: Supply average; $105 ton in 100-Ib. 
bags, f.o0.b. Ogden 

New Orleans: Demand fair; trend easier; 
supply adequate; $90@92.50 

San Francisco: Demand slow; supply am- 
ple; $4.75 per unit of ammonia 

BONE MEAL (STEAMED) 

Omaha: Demand good; supple adequate: 
$77.50. 

Chicago: Demand fair; supply adequate; 
$65 @77.50. 

Seattle: Demand and trend steady; sup- 
ply good; $85 ton ex-warehous le. 1, 

Los Angeles: Demand fair; trend steady; 
supply ample; domestic $89.50 

Louisville: Demand slow; trend easy; sup- 
ply normal; $75@80 ton. 

Buffalo: Demand good; trend steady; sup- 
ply ample; $80 sacked 

Ft. Worth: Demand quiet; supply ade- 
quate; $85 sacked f.o.b. Ft. Worth local 
manufacture. 

Cincinnati: Demand fair; trend steady; 


supply adequate; $75 ton sacked, f.o.b. Cin- 
cinnati. 

Denver: Demand proved; trend steady; 
supply adequate f.o.b. West Coast 

San Francisco: lL) nd good; supply am 
ple; $82.50. 

Portiand: Demand slow; trend unchanged 
supply ample; $90 

Boston: Demand and supply steady; $86 

New Orleans: Demand good: trend lower; 
supply ample; $85@8f 

St. Louis: Demand good; trend steady; 
supply adequate: $85@90 ton sacked 

St. Paul: Demand improved; market un- 


changed at $72.50 in large lots 
BREWERS DRIED GRAINS 
Ft. Worth: Demand 
ate; 26% $47@48 July 
Ft. Worth. 
Buffalo: Demand and supply 
steady-to-higher; $47.50, bulk, 
Louisville: Demand good; 


slow; supply moder- 
shipment, delivered 


fair; trend 
Boston 
trend strong; 


supply fair; $45 ton. 

Milwaukee: Demand good; supply fair; 
$44.50 

Los Angeles: Demand fair; trend steady; 
supply ample; f.o.b. Van Nuys, bulk $48, 
sacked $53. 

Cincinnati: Demand poor; trend steady; 


supply adequate; $48. 

Chicago: Demand good; supply adequate; 
26% $40@41 

St. Louis: Demand slow; trend steady; 
supply ample; $36 ton bulk, $42 ton sacked. 
— Demand dull; supply fair; 
50. 


Boston: Demand quiet; supply good; 26% 
$43 @43.75 
New Orleans: 
to adequate; 


bulk, 

Demand good; trend easier, 
supply spotty 26% $43.50@50. 
BREWERS DRIED YEAST 
Chicago: Demand good; supply limited; 
10@11%¢ Ib. in carlots; 10% @12%¢, L.c.1. 
Les Angeles: Demand good; trend steady; 

supply light; 10¢. 
Omaha: Demand good; 
1¢ Ib 
Louisville: Demand good; 
supply f 10%¢ Ib. 
Buffalo: Demand fair; supply ample; 
$10 


supply adequate; 


trend stronger; 


Pittsburgh: Carlots 10¢ Ib.; 5-ton lots 
ll¢; ton lots 11%é. 

New Orleans: Carlots 10¢ Ib.; 5-ton lots 
11¢; ton lots 11%¢. 

Cincinnati: Carlots 10¢ 1b.; 5-ton lots 
11¢; ton lots 11%¢. 

New York: Carlots 9%¢ Ib.; 10-ton lots 
10¢ 1Ib.; 5-ton lots 10%¢ Ib.; ton lots 11¢ 
lb., f.0o.b. New Jersey. 

Milwaukee: Demand good; supply limit- 
ed; 10% @11%¢ Ib. In carlots; 10% @123%¢ 
ib, Leb 

St. Louis: Demand fair; supply ade- 
quate; 10¢ Ib. im carlota; 10%¢ Ib. in 65- 
ton lots; 11¢ Ib. im ton lots; 11% @12¢ Ib. 
in less than ton lots. 

San Francisco: Demand fair; supply good; 
10¢ Ib. 


Portland: Demand slow; trend unchanged; 
supply ample; 13¢ 
Boston: Demand and supply steady; 11%¢ 


Denver: Demand fair; trend unchanged; 


supply ample; $11 cwt. 
BUTTERMILK (CONDENSED) 
Chicago: Demand and supply fair; $3.25 
@3.50 cwt. in carlots 
Los Angeles: Demand fair; trend steady 
100-lb. drums $5.25, large 


Louisville: Demand fair; trend firm; sup- 
ply ample 4.25 cwt. 

San Francisco: Demand fair; supply good; 
50 


Philadelphia: Demand moderate; supply 
fair 3.50 barrels, $4.50 kegs 


Portland: Demand slow; trend unchanged; 


supply ample; $4.75. 

Ogden: Supply normal; $4.90 per 100-Ib. 
drum 

Boston: Demand fair; supply light; 3.85¢ 
Ib 

New Orleans: Demand fair; trend steady; 


supply $4.75@5 cwt. 

CALCITE CRYSTALS AND FLOUR 

(All prices net, including freight 
and tax) 

New York: Crystals $12.48, flour $9.42. 

Baffalo: Crystals $14.30, flour $16.20. 

Toledo: Crystais $15.77, fiour $11.77. 

Boston: Crystals $14.62, flour $10.62. 

Limecrest, N.J.: Crystals $9.50, four $6.60. 

CALCIUM CARBONATE 

Los Angeles: Demand fair; trend steady; 
supply ample; meal and flour $10.63 ton, 
carloads; grits $13.03 ton, carloads. 

Oincinnati: Demand fair; trend steady; 
supply adequate; 

Seattle: Demand steady; trend unchanged; 
$14 ton ex-warehouse, truck 


ample; 


supply ample; 


lots 
Minneapolis: Plain $11; todized (% Ib. KI 
per ton) $14.45; lodized manganesed $15.90, 


in 100-lb. bags. 
Chicago: Plain $8.90 ton in 100-lb. bags, 
delivered. 


CHARCOAL 


Chicago: Demand quiet; supply limited; 
poultry charcoal $102 ton in 60-lb. multi 
walls 

Los Angeles: Demand slow; trend steady; 
supply ample; poultry charcoal, oak, $15.40 
40-lb. bags in ton lots, 

San Francisco: Demand steady; supply 
ample; $59.50 

Boston: Demand and supply steady; $95 

New Orleans: Demand fair; trend steady; 
supply ample; 40-lb. bags oak charcoal 
$2.40@2.45; 650-lb. bags poultry charcoal 
2.50@ 2.55 


COCONUT OTL MEAL 
Portland: Demand slow; trend unchanged; 
supply ample; $70. 


Seattle: Demand and supply fair; trend 
teady $69 ton delivered, sacked, carlots. 
Los Angeles: D and slow; trend steady; 
pply ample; cake, ex-dock, July $68@70 
shore. 
San Francisco: Demand fair; supply am- 
ple; solvent $56 
COD LIVER OIL (Fortified) 

Boston: Demand slow; supply ample; 
600 D, 3,260 A 83¢ Ib.; 300 D, 3,260 A 
21¢; 300 D, 1,600 A 18%¢. 


New York: Trend steady; price per Ib. 
in 66-gal. drums (4138 to 420 Ib.): 300 IOU, 
750 A 14% 1,600 A 16% @19¢, 2,250 
A 18% @21¢, 3,000 A 231% @23¢; 600 ICU, 
1,500 A 18@19%¢, 2,850 A 200334, 3,000 
A 12@23%¢; f.0.b. Massachusetts, New York 
or Pennsylvania. 


CONDENSED FISH SOLUBLES 

New York: Demand good; trend steady; 
supply limited; 3% ¢ Ib., f.0.b. eastern shore. 

Boston: Demand active; supply good; 3% 
Ib. 

Los Angeles: Demand good; trend steady; 
supply Iimited; 4¢. 

New Orleans: Demand fairly active; trend 
steady; supply acequate; 60% solids, men- 
haden $72.50 f.0.b New Orleans in tank cars. 


CORN 

St. Louis: Demand 

supply adequate; $43 ton 
burlap sacks, St. Louis. 

CORN GLUTBN FEED AND MEAL 


(All quotations for all cities are sacked 
basis, bulk basis $6 less) 


GERM MEAL 
slow; trend lower; 
bulk, $48 ton in 


Minneapolis: Feed $49.08, meal $80.08 
Atlanta: Feed $58.69, meal $89.49. 
Birmingham: Feed $56.74, meal $87.74. 
Boston: Feed 5.61, meal $86.61. 
Chicago: Feed $45, meal $76. 

Cleveland: Feed $52.31, meal $83.31. 
Denver: Feed $54.37, meal $85.37. 


Ft. Worth: Feed $52.93, meal $83.93. 
Indianapolis: Feed $49.74, meal $80.74. 
Kansas City: Feed $45, meal $76. 
Louisville: Feed $49.39, meal $80.39. 
New Orleans: Feed $54.27, meal $85.27. 
New York: Feed $55.20, meal $86.20. 
Norfolk: Feed $54.37, meal $85.37. 
Philadelphia: Feed $54.78, meal $85.73. 
Pittsburgh: Feed $52.93, meal $83.93. 


St. Louis: Feed $46, meal $76. 


CORN OTL MEAL 
Louisville: Demand slow; trend steady: 
supply ample; $56.10 ton. 
Cincinnati: Demand fair; trend steady; 
supply adequate; $53@53.75. 


New Orleans: Demand dull; trend steady; 
supply light; $56.10@658. 


COTTONSEED OTL MEAL 

Seattle: Demand fair; trend firm; supply 
ample; $79 ton delivered, carlots, sacked 

Louisville: Demand slow trend steady; 
supply ample; new or old process $65.50 ton. 

Buffalo: Demand poor; trend steady-to 
higher; supp fair; $76.75, sacked, Boston 

Wichita: Demand slow; supply sufficient; 
41% $65 


Ft. Worth: Demand improved; very limit- 
ed offerings; carlots 41% old process $62.50 
@64, solvent 41¢ low gossypol $61.50@ 


62.50 delivered Ft. Worth immediate ship- 
ment; pellet $2 additional 

Chicago: Demand fair; supply adequate; 
hydraulic $65.50@66; solvent $65.50@66.50. 


Cincinnati: trend 
supply adequaté 
Kansas City: 


Demand fair; steady; 
$67 @67.50. 


Market considerably firmer 


with offerings tight and fair southern de- 
mand, Local interest light and confined to 
ooccasional!l cars New process, $57 @58, 
sacked, Memphis; old process offerings show 
wide range of $57.50@58.50. 


Omaha: Demand adequate; 
41% solvent $73. 
Denver: Demand fair; trend unchanged; 
supply ample; $65 
San Francisco: 


fair; supply 


Demand good; supply am- 
50 


ple; expeller $70.50, solvent $6 , 
Portland: Demand slow; trend unchanged; 
supply ample; $62 f.0.b. Los Angeles. 


Boston: adequate; 
$73 @77. 
Ogden: Supply normal; 41% 


Demand spotty; supply 


$68@ 


supply fair; 


Philadelphia: Demand dull; 

72.50. 

New Orleans: Demand slow; trend steady; 
supply ample; 41% old process $72@74.50. 
Memphis: Demand fair; trend upward; 
supply tight; prime 41% protein, old proc- 
ess $58 sacked, new process 41% solvent 
$58 sacked 


Atlanta: Demand good; trend strong; sup- 
ply limited, 41%, $64 sacked, immediate. 
D ACTIVATED ANIMAL STEROL, 
POWDERED 
Kansas City: Demand fair; trend steady: 
supply adequate; 10% @11¢ Ib. 


Cincinnati: Demand fair; trend steady; 
supply ample; 1,600 ICU 11@132¢; 3,000 
ICU 18¢, warehouse. 


New York: Trend steady; price per Ib. 
in 60- and 100-lb. bags or 100-lb. drums: 
1,500 ICU 8@123¢ bagged, 12@13¢ drums; 
3,000 ICU 13@17¢ bagged, 17@18¢ drums; 
f.o.b. or delivered basis Pennsylvania, Dela- 
ware and New York. 


D ACTIVATED PLANT 
POWDERED 
Chicago: Demand good; supply adequate; 


STEROL, 


4,000,000 U.S.P. units per Ib., Ib.; ton 
lots and less 17¢; 13,000,000 units per Ib., 
6 tons to a carioad 28¢ Ib.; ton lots and 
leas 30¢ Ib. 


DEFLUORINATED PHOSPHATE 


Tupelo, Miss.: $49.50. 

Housten: 19% $69.50. 

Wales, Tenn.: $64.10. 

Coronet, Fla.: Minimum phosphorus 17%, 
minimum caicitum 34%, maximum fluorine 
-17% $68 net ton, f.0.b. Coronet in 100-Ib. 
multiwall bags, $665 in bulk. 


DIOALCIUM PHOSPHATE 

Minneapolis: 18.6% phosphorus, 24® cal- 
cium granular or fine ground $88.54 ton, 
delivered; $3 ton less in bulk. 

Trenton, Mich.: Minimum phosphorus 
21%, maximum fluorine .01% guaranteed 
$94.60, f.0.b. Trenton, in 100-lb. multiwall 
bags; minimum phosphorus 18%%, maxi- 
mum fluorine .61% guaranteed $83.26, f.0.b. 
Trenton in 100-lb. multiwall bags. 

Adams, Mass.: Minimum phosphorus 
18%%, minimum 26% calcium, maximum 
fluorine guaranteed $79.66 ton, f.0.b. 
Adams, in 100-ib. multiwall bags. Freight 
equalized with nearest producing point, 
carload basis; bulk $3 ton less. 

Columbia, Tenn.: Minimum 
18%%, minimum 26% calcium, maximum 
.01% fluorine guaranteed $79.55 ton, f.0.b. 
Columbia, in 100-lb. multiwall bags. Freight 
equalized with nearest producing point, 
carload basis; bulk $3 ton less. 

East St. Louls: 18% % phosphorus $33.25, 
bagged, f.o.b. cars. 

Chieage: Demand fair; supplies adequate; 
stock food grade, 18.5% phosphorus, 20,000 
lb. or more $83.25 per net ton in 1066-Ib. 
papers, basis Chicago Heights, Ill., or Nash- 
ville, Tenn., less than 30,000 Ib. $93.26; 
21% phosphorus, 20,000 lb. or more $94.60, 
basis Chicago Heights and Nashville, less 
than 20,000 Ib. $104.50; freight equalized 
with St. Louis, Trenton, Mich., and Godwin, 
Tenn.; bulk boxcvars or hoppers, $3 net ton 
less than bagged material. 

Bonnie, Fia.: Demand fair; supply ade- 
quate; minimum phosphorus 18%% granu- 
lar $79.66. Freight equalized with closest 
dicalcium phosphate producing point, ear- 
load basis. 

Denver: 
supply ample 

Cincinnati: 18% 

Portland: Demand slow; 
supply ample; $100. 

DISTILLERS DRIED GRAINS 

San Francisco: Demand fair; supply am- 
yle; $57.50, solubles $80. 

Philadelphia: Demand dull; 
no quotations 

Buffalo: Demand good; trend steady; sup- 
ply poor; $63, bulk, Boston 

Louisville: Demand strong; 


phosphorus 


Demand ‘fair; trend unchanged; 
$83.50 f.o.b. plant, St. Louis. 
phosphorus $88@89. 

trend unchanged; 


supply tight; 


trend steady; 


supply scarce; prod iction at about zero; 
bourbon grains, light $56.50, dark $57.50, 
solubles $77. 


Cincinnati: Demand fair; trend steady; 
supply somewhat limited; $56 @58. 
New Orleans: Demand slow; trend steady 


to higher; supply poor; $54.50@56. 
DRIED BEET PULP 

San Francisco: Demand good; supply fair; 
$52.35. 

Ogden: Supply average; $45@50 ton. 

Ft. Worth: Demand slow; supply scarce; 
carlots, 50-lb. papers $68@69 delivered Ft. 
Worth July shipment. 

Seattle: Demand and supply 
firm; $58 ton delivered, carlots. 

Los Angeles: Demand good; trend steady; 
supply ample; $52.50, paper bags. 

Milwaukee: Demand and supply fair; mo- 
lasses $61.50, plain $62.50. 


good; trend 


New Orleans: Demand good; trend steady; 
supply sufficient; $58@60. 

Buffalo: Demand fair; trend steady; sup- 
ply limited; $74 sacked, Boston. 

Cincinnati: Demand fair; trend steady; 
supply adequate; $69@70. 

Boston: Supply limited; plain pulp $71.60, 
high protein pulp $70.50, molasses pulp $70, 
papers, 

Chicago: Plain pulp $63, high protein 
pulp $58.15, molasses pulp $57.60. 

Atlanta: Demand slow; trend steady; sup- 
ply ample; $72 sacked, immediate. 


DRIED BUTTERMILK 
F Wichita: Demand slow; supply adequate; 

8.25 cwt. 

Los Angeles: Demand fair; trend steady; 
supply ample; 11¢. 

Ft. Worth: Demand practically nil; supply 
light; local production $12 cwt. f.o.b. Ft. 
Worth. 

Chicago: Demand fair; supply adequate; 
medium acid 8% @8%¢, sweet cream 9@ 
9%¢ cwt. in carlots. 

Louisville: Demand slow; 
supply light; 9@9%¢ Ib. 

Ogden: Supply normai; $8.65 per 100-Ib. 
bag. 

San Francisco: Demand fair; supply am- 
ple; 11¢ Ib. 

Boston: Demand poor; supply good; 10%¢ 


trend steady; 


New Orleans: Demand fair; trend steady; 
supply ample; $10.50@11 cwt. 

Minneapolis: Market unchanged at $8@ 
8.50 cwt. 


DRIED CITRUS PULP 

San Francisco: Demand good; 
fair; meal $50 

Buffalo: Demand poor; trend steady; sup- 
Ply fair; $35 sacked, f.o.b. Florida points. 

Los Angeles: Demand active; trend 
steady; heavy offers; f.o.b. Southern Cali- 
fornia producers’ plants, orange $42 sacked, 
37 bulk 

Boston: 
$55.39 

‘ New Orleans: Demand good; trend steady; 
supply adequate; $44@45. 

Atlanta: Demand fair; 
trend steady; 
immediate. 


supply 


Demand light; supply adequate; 


supplies ample; 
pulp $43, meal $40.50 sacked 


DRIED SKIM MILK 
Demand moderate; 
fair; $11. 
Boston: 
11@12¢ lb 
Portland: Demand slow; trend unchanged; 
supply ample; 13¢ 


supply 


De mand poor; supply plentiful; 


Buffalo: Demand about steady; $10.85 
cwt 
Chicago: Demand light; supply adequate; 


$10.50@11 cwt. in carlots. 
Los Angeles: Demand fair; trend steady; 

supply ample; $13.75 
Louisville: Demand slow: 

supply normal; 11% @12¢ Ib. 
Cincinnati: fair; 


trend steady; 


trend steady; 


supply adequate; -12¢. 
Milwaukee: Demme and and fair; but- 
termilk $10.75, skimmilk $11 


San Francisco: Demand rad supply fair; 
13%¢ Ib. 

New Orleans: Demand light; trend steady; 
supply adequate; $11@11.50 cwt. 


Fish Meal e Scrap e Seiubdier 


9-019 


Landby Dehydrating Co. 


Manufacturers of Dehydrated 
Alfalfa Meal 
Established 1940 

J. Landby, Warroad, Manager 

Orfins Phone 27 Res. Phone 153 

Mill at Swift, Minn. 


New York Memphis 
Chicago Norfolk 
Kansas City Nashville 
St. Louis Enid 
Omaha Minneapolis 


Columbus Louisville 


Minneapolis: Prices steady at $10.50@11.25 
cwt. 

DRIED WHEY 

San Francisco: Demand steady; supply 
good; $6 cwt. 

Denver: Demand fair; trend unchanged; 
supply ample; $7 cwt., $6 carload lots. 

Philadelphia: Demand moderate; supply 
fair; $6 in cwt. 

Ft. Worth: Demand fair; supply adequate; 
carlots, standard $6 cwt., sacked, delivered 
Ft. Worth or any Texas point, or in ton 
lots f.o.b. warehouse Ft. Worth. 

Boston: Demand poor; supply plentiful; 
5.6¢ per Ib. 

Buffalo: Demand poor; trend steady; sup- 
ply fair; $6 cwt. delivered. 

Seattle: Demand steady; trend unchanged; 
supply ample; $6.50 cwt. ex-warehouse, Lc.1. 

Louisville: Demand slow; trend steady; 
supply normal; 5% @6¢ Ib. 

Kansas City: Demand fair; trend steady; 
straight grade $6 cwt. delivered, or $5 f.o.b. 
plant plus freight; whichever is lower; par- 
tially delactosed $6.25. 

Cincinnati: Demand fair; trend steady; 
supply adequate; 

Los Angeles: Demand fair; trend steady; 
supply ample; f.o.b. plants $5.45, f.0.b. Los 
Angeles warehouse $6. 

Chicago: Demand steady; supply ade- 
quate; $5.20 cwt. in carlots. 

Ogden: Supply average; $6.90 100-Ib. bag. 

Portland: Demand slow; trend unchanged; 
supply ample; $4.75. 

New Orleans: Demand dull; trend steady; 
supply adequate; $6@6.50 cwt. 

FEATHER MEAL (HYDROLYZED) 

Boston: Demand good; supply adequate; 
minimum 85% crude protein, 70% digesti- 
ble, $88, f.0.b. 

Minneapolis: Market unchanged at %5@ 
5.25 ewt. 


FISH MEAL 

Denver: Demand fair; trend unchanged; 
supply ample; 74% herring $2.05 per unit 
f.o.b. Seattle. 

ton: Demand slow; supply ample; $131 
@133 with scattered offerings available at 
discounts. 

San Francisco: Demand slow; supply am- 
ple; $2.25 per unit of protein. 

Portland: Demand slow; trend unchanged; 
supply limited; $2 f.0.b. Vancouver; $2.25 
f.o.b. California. 

Cincinnati: Demand fair; 
supply adequate; $145@150. 

Los Angeles: Demand good; trend steady; 
supply light; $2.32@2.35 a unit of protein. 

Chicago: Demand fair; supply fair; men- 
haden fish meal, 60% protein, f.o.b. East 
Coast $128@130 ton; 60% blended West 
Coast $126@126.50; Northwest herring-sal- 
mon blend $126@ 127. 50; herring meal 73% 
protein $1.85@2. 

Milwaukee: Demand and supply fair; 60% 
$159 ton. 

Louisville: Demand slow; 
supply normal $150 ton. 

Seattle: Demand fair; trend steady; sup- 
ply good; Alaska herring meal $2 per unit 
protein, carlots. 

Buffalo: Demand good; trend steady; sup- 
ply ample; 60% protein, menhaden, $145 
ton, bulk; $148 sacked. 

Ft. Worth: Demand good; offerings suffi- 
cient; 60% protein menhaden meal $134, 
menhaden scrap $129 f.o.b. Port Arthur, 
South African Pilchard Fullmeal 63% pro- 
tein 10% dried solubles added $140; next 
week f.o.b. Houston; Canadian herring Full- 
meal $1.85 per unit of protein f.o.b. cars 
northwestern Canada. 

Ogden: Supply average; $ 
f.o.b. Coast, 65% $171 @173. 

New Orleans: Demand good; trend steady; 
supply adequate to limited on account of 
unsettled weather; 60% menhaden $125@ 
130 in burlaps. 

Atlanta: Demand fair; trend steady; sup- 
ply limited; 60% $143 sacked, immediate. 

Minneapolis: Market steadier on 70% meal 
at $1.85 unit of protein, West Coast; 60% 
meal $146 delivered. 


HAY 

Ogden: Supply average; $1.15 bale; $20@25 
ton in the barn. 

t Demand slow; supply ample; 
trend unchanged; $35. 

Los Angeles: Demand fair; trend 
steady; supply ample; U. 8. No. 1 §38@30; 
U.8. No. 3, leafy $26@37; U.8. No. 2, green 
$256@27; U.S. No. 2 $24@35. 

Louisville: Demand slow; 


trend steady; 


trend steady; 


2.20 per unit 


trend weak; 


OFFICES: 


supply heavy; No. 1 hay any variety $20@22 
ton, No. 2 » $18@20 ton, straw $14-16 ton. 

Seattle: Demand good; trend firm; sup- 
ply sufficient; $35 ton delivered truck lots, 
U.S. No. 2 green 

Baffale: Demand very weak; No. tim- 
othy $16@18 ton: No. 2 alfalfa 325028; 
straw, strong, $12@16. 

Wichita: Demand slow; suffi- 
cient; prairie $18@22, alfalfa $22 

Mnati: Demand slow; trend steady: 
supply adequate; No. 1 timothy (new) $21; 
first cutting No. 1 alfalfa $33; fancy No. 1 
clover and timothy mixed $26; No. 1 red 
— $22; bright wheat or oat straw $17 


New York: Demand and supply good; 
trend steady; price per ton: No. 1 timothy 
$36@33, No. 2 timothy $3@@32, No. 3 tim- 
othy $259328. 

Philadelphia: Demand and supply fair; 


Boston: Demand spotty: supply adequate; 
old crop No. 2 timothy $35@ 36. 

New Orleans: Demand slow; trend steady; 
supply sufficient; timothy and clover $25@ 
26, baled alfalfa $32@34, prairie $26@28 

St. Leuis: Demand fair; trend steady; 
supply ample; alfalfa, first cutting, green 
$14 ton; alfalfa, first cutting, brown $12 
ton; alfalfa, old milling quality $14@16 ton: 
alfalfa, feed quality $18@223 ton; timothy 
$26@28 ton; wheat straw $14@15 ton. 


HOMINY FEED 

Boston: Demand slow; supply plentiful; 
$59.50 bulk. 

Buffalo: Demand and supply fair; trend 
steady; $59, bulk, Boston. 

Cincinnati: Demand fair; trend steady: 
supply adequate; $57. 

Seattle: Demand slack; trend steady; sup- 
ply ample; $70 ton delivered, sacked, carlots. 

Louisville: Demand slow; trend steady: 
supply normal; $51.70 ton. 

Kansas City: Demand improved; 
firmer; supply limited; 
$54.50@55. 

Milwaukee: Demand good; 
$52 sacked, Milwaukee. 

Chicago: Demand fair; supply adequate; 
$54.50 @55. 

New Orleans: Demand fair; trend firm; 
supply light; $59@60 bulk. 

Memphis: Demand, none; trend steady; 
supply ample; white $59, yellow $59.50 


LINSEED OIL MEAL 


Denver: Demand good; trend steady; sup- 
ply ample; $76. 
De Demand and supply fair; 


prices 
white or yellow 


supply fair; 


‘San Francisco: Demand and supply fair; 


71. 


Boston: Demand slow; 
$72.70@75. 

Portland: Demand slow; trend lower; sup- 
ply ample; $63 f.0.b. Los Angeles. 

Cincinnati: Demand fair; trend steady; 
supply adequate; new process $69.75, old 
process $74.75. 

Los Angeles: Demand good; trend steady; 
supply ample; $63. 

Chicago: Demand fair; supply tightening: 
solvent $63.50@64; expeller $69@7 

Omaha: Demand fair; supply - 
34% expeller $77, pellets $79.50; 36% sol- 
vent $67.50, pellets $70. 

Louisville: Demand dull; trend steady; 
supply ample; new process $77.10 ton, old 
process $80.10 ton. 

Milwaukee: Demand and supply fair; old 
process $73.25, new process $63.25. 

Seattle: Demand slow; trend steady; sup- 
ply good; $82 ton delivered carlots, sacked, 
34% protein. 

Wichita: Demand fair; supply sufficent; 
34% $71.50. 

Ft. Worth: Demand slow; 
quate; nominal carlots, 36% or better, 
prompt $77.05 delivered Ft. Worth; pellets 
$2.50 premium. 

Kansas City: Demand slow; trend firmer; 
supply continues limited with some proces- 
sors strike-bound and others closed down; 
new process $53.50@64, bulk, Minneapolis. 
New Orleans: Demand slow; trend strong- 
; supply sufficient; 32% or better $74@ 


supply spotty; 


supply ade- 


er 


Minneapolis: Market about steady, with 
limited demand offset by restricted offer- 
ings. Quotations: 36% $63.50@54.50, bulk, 
Minneapolis; 22% flaxseed screenings oil 
feed $33@34. 

MALT SPROUTS 

Milwaukee; Demand good; supply fair; 

oddweights $35.50, evenweights $38.50. 


FEED GRAIN 
KAFIR-MILO 


BARLEY - CORN - OATS - WHEAT 


From Every Grain Producing Area in United States 


CONTINENTAL GRAIN COMPANY 


TERMINAL ELEVATORS: 


Fort Worth San Francisco Kansas City Toledo 
Buffalo ra B.C, St. Louis Columbus 
Toledo innipeg 

Houston Los Angeles +k Chicago Fort Worth 
Galveston Buffalo Portland 
Pertland Qmaha 


Galveston Nashville 
Enid Louisville 
Minneapolis Memphis 


Norfotk 
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| Chicago: Demand and supply fair; No. 1 
$32 @ 32.50. 
Cincinnati: Demand fair; trend steady; 


supply adequate; No. 1 

New Orleans: Demand fair; trend steady; 
supply adequate; $36@41.50. 

Seattle: Demand slow; trend easier; sup- 
ply good; $85 ton ex-warehouse, truck lots. 

Boston: Demand slow; supply adequate; 
$40.85 f.0.b. Buffalo. 

St. Louis: Demand slow; trend steady; 
supply ample; No. 1 bulk $30 ton, No. 1 
sacked $35 ton, No. 2 bulk $27 ton. 


MEAT SCRAPS 

Omaha: Demand good; supply adequate, 
$85. 

Cincinnati: Demand good; trend strong: 
supply adequate; 60% $77@82 ton, sacked, 
f.o.b. Cincinnati, 

Chicago: Demand fair; supply adequate; 
50% protein $75 @82.50; 55% $92.50. 

Los Angeles: De mand good; trend steady: 
supply light; $1.85 a unit of protein. 

Kansas City: Demand fair; prices steady: 
supply moderate; good truck demand; 50% 
meat and bone scrap $81@83, sacked, Kan- 
sas City. 

Buffalo: Demand fair; trend steady; sup- 
ply ample; 50% meat scraps, $75 ton, bulk: 
$78 sacked. 

Wichita: Demand good; supply insuffi- 
cient; 50% $82.50, f.0.b. plant; 65%, no quo- 
tations, no offerings. 

Ft. Worth: Demand siow; supply suffi- 
cient; meat and bone, 50% $77@79 f.0.b. 
or delivered Ft. Worth. 

Louisville: Demand good; 
supply light; $80@85 ton. 

New Orleans: Demand fair; trend strong- 
er; supply adequate; 50% $85.50@ 87.50. 

Portland: Demand slow; trend lower; sup- 
ply ample; $1.70. 

Ogden: Supply normal; $90 ton in 100-Ib, 
bags. 

San Francisco: Demand good; supply ade- 
quate; $1.80 unit of protein. 

New York: Demand good; trend steady; 
supply adequate; 50% $85, 55% $92.50, bulk, 
50% $87.50, 55%, $95 sacked. 

Boston: Demand good; supply fair; $1.25 
per protein unit; converted 50% $75. 

Denver: Demand good; trend stronger; 
supply limited; $77.50 50% 

St. Louis: Demand slow; trend steady; 
supply ample; 60% $80@83.50 ton, bulk; 
$85@88.50 tom, In paper sacks; $84@87.50 
ton in burlap sacks. 

St. Panl: Market steady, with demand 
holding up well. Quotations: 50% meat and 
bone scraps $90 


trend steady; 


MILLET 
St. Louis: Demand slow; trend steady: 
supply ample; recleaned Early Fortune $3.55 
ewt. sacked, recleaned White Proso $3.70 
ewt. sacked. 


MILLFEED 

Minneapolis: Market stronger this week 
as a result of good interest and lighter 
offerings. Buyers apparently allowed inven- 
tories to dwindle sharply and found imme- 
diate buying necessary all at once. Quota- 
tions: Bran $39.50@40, standard midds. 
$44.50@45.50, flour midds. $52@58, red dog 
$54.50@61. 

Kansas City: Demand good, prices firmer; 
substantial mill door demand developed in 
past fortnight; offerings very scarce and 
market tight for spot shipment; bran $38@ 


BURROWS EQUIPMENT CO. 


1316 Sherman Ave 


Evanston, 


Houston 
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peg oo — @43.50, sacked; midds. erate; blackstrap 16%¢ gal., f.o.b. Hous- Los Angeles: Demand steady; supply am- tional purchases. Quotations: 44% soybean 

“Wiehi “_* pe : } ton; delivered Ft. Worth, trucks $35.01; ple; trend steady; local $18.25, eastern | oj! meal $64@64.50. 

a ita: Jemand strong; supply light; seller's market price on date of ship- $25. Cincinnati: Demand fair; trend steady; 
basis Kansas City, July 17: Bran $37 @ 37.50, ment; max mui m 17%¢, July-August-Septem- Boston: Demand good; supply rlentiful; in supply adequate; $54.50@55.50 bulk, De- 
shorts $42 @ 42.50. Bran advanced $3.50 ton ber shipm n paper $23.21. catur. 
and shorts $2@2.50 ton, compared with the Buffalo: Demand and supply good; trend - ss . , Omaha: Demand fair; supply adequate; 
ereeets week. steady; 17%c gal., f.o.b. Albany New Orleans: Demand good; trend steady; 44% solvent $68, 41% expeller $73. 

. Worth: Demand active; trend strong; Seattle: Demand steady; supply good: $28 supply ample; $15@17 local origin. Milwaukee: Demand good; supply fair; 
supply, offerings extremely light; cariots, | ton, f.0.b. Seattle tank carlots % PEAT MOSS $54.60 bulk, Decatur. 
shorts Milwaukee: Demand and supply fair; Ss. d fair: ly Louisville: Demand slow; trend firm; sup- 

.@52, xaS common blackstrap 15%¢ eal., Slew an Francisco: Deman air; supply am- ply ample; $65 ton 

points; $4.50 higher on bran, $4 higher on Louisville: Der sees perso supply ample ple; $3.35 bale. = Seattle: Demand slack; trend easy; sup- 
previews week, 10%¢ gal., Boston: Demand and supply steady; $3@ ply ample: $85 ton delivered sacked, car- 
adequate; bran Canadian, $49 ‘midds. $64@ ane red buying July * Portland: Demand slow; trend lower; sup- —. i : 
56. ; H 5S. 99 sional old for ply ample; $3.15. ag sufficient; 

August shipr nt; no forward interest e- % 71, 50% 83, f.o.b. chita. 

os yond; offering adequate but not Demané Ft. Worth: Demand fair; supply suffi- 
middlings advanced, Levels were eommttteel 15%4¢ gal., tank cars, New Orleans, for July Chteage: Demand good; supply limitea; | Clemt: carlots 44%, $76.50@77.50 prompt; 
Shipping positions were tight. Bran $45@ | 1°%¢ for September “Lee Angeles: Demand and trend steady; | 1°t#_$71 delivered Ft. Worth. 

46. standard midds. $49.50 @60.75; Flour Los Angeles: Demand good; trend steady; su le 6.1 cu. ft bales Denver: Demand improved; trend slight- 
midds. $60@61; red dog $60@61.50.. supply ample; $28, f.o.b. tank cars; $28.25, | $3'16 in 300 bale lots, delivered California | '¥ We®ker: supply ample; $77. 

New York: Trend the $51@52 f.o.b, tank truck, both Los Angeles harbor. Main , San Francisco: Demand fair; supply am- 
52, trend steady; ‘ New Demand fair; trend easier; - Demand fair; trend steady 

Philadelphia: Demand spotty; supply am- lions. nen %¢ gal, New Orleans. supply adequate; standard bales German to. stronger: supply adequate; 49% $73@ 
ple; bran $51.50, standard midds. $56.50, New York: Demand and supply gooa; | ™*® $3@3.10 dock. 75.50 
t trend steady; blackstrap 16¢ gal., tank cars. PEANUT OTL MEAL Philadelphia: Demand spotty; supply am- 

Caring Wee July ane sellers San Francisco: Demand and supply good: Boston: Demand slow; supply plentiful; 
gg _the $28 ton, f.0.b. cars, Richmond, Cal. orl spot $75@77; other offerings at $54 bulk, 
subsided considerably before making further supply adequate; 15%¢ gal in tank cars, | lll ery et siow: trend steady; sup- Ogden: Supply normal; $85@90 
cominitments Quotations: hows $42.50@43 f.o.b. New Orleans | ae limited 15% $62 sacked immediate Portland: Demand slow; trend lower; sup- 
midds $47@47 50 Sour $51@ Atlanta: Citr olasses—demand fair; ply ample; July $52, new crop $45@46. 

52 dog $58@58 supply lorida trend steady; $19 ton, bulk, POTASSIUM IODIDE, U.S.P. fair; 
“2 f.o.b. Florida producing points ply ample; 44% $73.25 sacked, immediate. 
Demand good: trend higher: | Demand. poor: trend tower: | ce | Minneapolis: Prices dropped $162 ton this 
$47.75@48.26, St. Louis switching limits, | S¥PPly adequate; _ bl xp 15%c gal. | yp in 100-1b. drums, $1.95 Ib. in 26-1b, | Week, with demand off. Quotations: $48@ 49, 

Cincinnati: Demand fair; trend higher; tank car, f.0.b New Orleans. drums; 90% KI in calcium stearate or | PU!K. Decatur. 

ons Minneapolis: Market up slightly to 15% 
supply adequate; bran $45.30@48; midds. $51 @16¢ gal., f.0.b. New Orle 4 SUNFLOWER SEED 

@53. rums or 200-Ib. lots, » 

New Orleans: Demand light; trend strong- NIAC drums, $1.86 Ib. in 25-lb. drums; f.o.b. New St. Louis: Demand fair; trend steady; 
er; supply adequate; bran $47@48, shorts NIACIN York, New Jersey or Pennsylvania; freight supply ample; large black $17 cwt., large 
$52@53.50. ’ New York: Trend steady; $8 kilo, 50- allowed to destination on 100-lb. drums or gray $16.50 cwt., medium black $14.50 cwt., 

Memphis: Demand fair; trend higher: kilo lots; $8.10 kilo, 10-kilo lots; $8.20 kilo, larger packings. medium gray $14 cwt., small black and 
supply limited; wheat bran $45.50, gray 5- and 2% -kilo lots; $8.30 kilo, 1-kilo lots; St. Louis: Demand fair; trend steady; gray $10.50 cwt. 
shorts $50.50, standard midds. $50. freight prepaid or paid to destination. supply ample; 100% pure potassium iodide, TANKAGE 

250-lb. average in drums $1.90, 


Louisville: Demand slow; trend stronger; OAT PRODUCTS U.S.P., . 
supply fair; bran $47.75; mixed feed $50.15; won 100-Ib. lots in fiber drums $1.92; potassium New Orleans: Demand light; trend steady; 


Boston: Demand steady; supply adequate; iodide calcium stearate mixture, 225-Ib. supply adequate; 60% $83@85. 


shorts $52.50; midds $55. whit 
Omaha: Demand strong; supply limited; | Poy 09 ea anadian $50.50; domestic | jots in leverpak drums $1.81, 100-Ib. lots in Ft. Worth: Demand slow; supply suffi- 
bran $38.50, shorts $43.50, bulk standard psy Ser aanate 1 ixed $42.50, reground oat fiber drums $1.85. cient; 60% digester $76@78 f.0.b. Ft. Worth. 
midds, $41.50. 2 Wichita: Demand good; supply insuffi- 
Seattle: Demand slack; trend easy; sup- anged ; RIBOFLAVIN cient: 60% $82.50, f.0.b. plant, 
ply good; $43 ton delivered carlots, common | ()0° 24 $71. 2 ‘0, ground $67, New York: Trend firm; feed grade (in Louisville: Demand good; trend steady: 
transit points. oo % - ‘ feed supplements): 4%¢ gram in 3.63 to supply light; $82.50@85 ton. 
Portland: Demand slow; trend lower; sup- cinnati: Demand fair; trend steady; 16 gm./lb. mixtures, freight prepaid or paid Imaha: De a da; ly adequate; 
ly ample; $41 supply adequate; reground oats $20; pulver- to destination Omaha: Demand good; supply a quate; 
ee Supply average; to Utah and Ida- ized white oats $49, rolled oats $88 a K meas Cit Demand fai od t k i 
Chicago: Demand fair; > a y: Dema air; soot 
ho: Red bran and millrun $41, midds. $46. enema ential ties me RICE BY-PRODUCTS terest; trend steady to easier; 60% digester 
° enver: Red bran and millrun $48, und tankage $75@79, sacked, Kansas Cits 
F midd 53. To California: Red t eeding oatmeal $69@7 feeding rolled oats tlanta: Demand fair; trend steady; sup 
midds. $53. alifornia: hec ran and TY, ; Los Angeles: Demand fair; trend steady; 
millrun $48.50; midds. $53.50, f.o.b. San $82@83. ply limited; bran $44, sacked, immediate 
Francisco and Los Angeles. = 2 Los Angeles: Demand fair; trend steady; Memphis: Demand poor; trend steady; sup- a ample; $1.55 a unit of protein. — 
tal - mel supply ample; white pulve ized $64 ply Hmited; bran $35, sacked, f.o.b. Arkan- hicago: Der nd fair; supply adequate; 
Denver: Demand improved; trend strong- 60% protein $ 0@ 82.50 
4 Louisville: Deman sl trend fi sas points 
pod Dn Apes bran $41, shorts $46, supply normal; reground 5; rolled oats New Orleans: Demand slow; trend steady; Cincinnati: | emand fair; trend steady; 
haan P . $86.75; feed ng oatmeal 9.75, pulverized supply limited; bran $44@47, Louisiana supply adequate; 60% digester $77@84 
San Francisco: Demand fair; supply am- white dats $4 St. Louis: Demand slow; trend steady; 
ple; $50.50; red bran $52. | supply ample; 60% $80@83.50 ton bulk 
Los Angeles: Demand fair; trend steady; Seattle: Demand and trend steady; sup- Ft. Worth: Demand slow; supply mod- shee 76 ko ip! fi a@er ne 
supply le: mill Utah-Idaho bilitas. ply good; feed oats $74, ground oats $74 erate; carlots, rice bran $35@36 prompt $o@ 50 ton in paper sacks; $84@87.5 
supply ample; millrun, Utah-Idaho billing, 7A al ton in burlap sacks 
sacked $50@51; red bran, delivered CCP rolled oats $76, all per ton ex-warehouse, shipment, f.o.b. south Texas rice mills; hulls P : 
sacked $52@ 54. foe z l.c.1. $3@4 f.o.b. mills. St. Paul: Prices were reduced this week 
: Ft. Worth: Demand fair; supply suffi- Los Angeles: Demand fair; trend steady; as a result of light demand and good pro- 
cient; oat millfeed $50.80, reground oat mill- | supply ample: $53.81. i ly fai 
supply ample: $42. sep = Philadelphia: Demand dull; supplies fair bran $54, polish $61. , 
San Francisco: Demand steady; supply | ‘? lsht: pulverized white oats $51; Cana- SCREENINGS ee ee eee 
good; all-purpose with iodine $70. dian oatfeed $2 lon ic $25 New Orleans: Demand fair; trend lower; 
Ft. Worth: Demand fair; supply ample; Orleans: Demand fair trend $89@91 cottons 
supply limited; steam crimped its $71@ supply adequate; Ws ‘ omy Cae eN Buffalo: Demand and supply fair; trend 
phosphorus 6% granules $104, block $1.08; if 1 oa 2 i, pul a. steady to lower; commercial grade $72, 
U verized oats $48@50.50, mixed feed oats Chicago: Demand moderate; supply plen- ac 
cattle-sheep mineral 7% phosphorus gran- ats sacked, f.o.b. Buffalo. 
ules $96, block $100; hog mineral phos- $41@43 tiful ground grain TT Te $23.50@24; 
. . St. Louis: Demand fair; trend higher: Canadian refuse, bulk, $15@15.50. 
ten 2% supply ample; reground oat feed $16.50 in Buffalo: Demand fair; trend steady; sup- 
Wichita: D “1 a : 100-Ib. burlap sacks; pulverized white oats ply good; ground, sacked, $22.25, New 
i supply suffi- $45 ton, choice $46. York, L & R; unground, bulk, $16.50 
cient; all-purpose with iodine, 50-lb. blocks Memphis: Demand fair: trend higher: New York 
$92.50, 100-Ilb. bags $87.50, f.o.b. plant. supply limited; 3%% protein, reground oat- New Orleans: Demand poor; trend steady; PROVIDE CLEAN, FRESH WATER» 
Seattle: Demand steady; trend unchanged; feed $20.50 supply adequate; 3/64 in. grind $31@33.25. 
FUR 
supply ample; $65 ton for high phosphorus Minneapolis: Sharply higher oat prices Denver: Demand fair; trend steady; sup- YOUR FLOCK AT ALL THES! 
mixtures; $44 ton for competitive brands. dictated advances in oat products, and book- ply ample; ground grain $33. S 
Ogden: Supply normal; $106.50 ton in ings were brisk. Quo ng rolled Minneapolis: There was some improved in- 
50-lb. blocks; $96.50 ton, granular, 560-Ib. oats $90@9 st rized $44@ quiry, but trading remains on the quiet side. 
bags. 49.50, feeding oat 1 50, reground Market unchanged except for flax screen- 
Denver: Demand fair; trend steady; oat feed $17@18, crimped oats 36 4.50. ings, which moved up $2. Quotations: Coun- 
supply 7.5% phenothiazine 45 Ib. try run $12@18, lights $0@10, mediums 
block $4.50 8.2% phosphorus 50-Ib. OYSTER SHELL $10@20, heavies $20@28; Canadian $8.50, flocks, Supplies as 
block $3.50; 7.5% phenothiazine, 8.2% phos- San Francisco: Demand fair; supply am- bulk, Duluth; Canadian ground $17, sackea EES 
phorus, 45-Ib. block $5.25; 5% phosphorus, ple; local $15, eastern $26. Duluth; flax screenings $17. DP ikeeps water 
50-Ib. block $2.65. Portland: Demand slow; supply ample SOFT PHOSPHATE WITH cream ore re: 
Sioux City: 50-lb. mineral blocks, 8.2% trend unchanged; western $30, eastern $36; COLLOIDAL CLAY No connect freshing 
phosphorus $92; 7.5% phenothiazine sheep sranite grits $26.50, crystal grits $26.50. Atlanta: $18.85@19.10 brackets qe at a 
mineral blocks $4 each. i: erga no Demand fair; trend steady; Buffalo: $23 65 @ 23.90. aes ‘ mes. 
017 : $23. 23.90. 
MOLASSES steady: supply good; Chicago: $23.10@ 23.36. $5.95 
Denver: Demand improved; trend steady; trend unchanged; eas 5 ton, western Cincinnati: $21.80@ 22. » 
7 ; ster : $2 HICK FOUNTAIN 
supply ample; 15%¢, f.0.b. New Orleans. $28 ton, both ex-w Lel ch 
2mé s 71 i : ler 1 +39. io. for watering 
Ft. Worth: Demand fair; supply mod- in 50-lb. bags; $21.84 in 25-Ib. bags. Philadelphia: $22.65 @ 22.90. Large 612” of birds drowning In 
St. Louis: $22.50@22.75. Soucructing 
Tampa: $18@18.20. brass fountain 
item. C tetel . 
Toronto: $27.50@27.80. ef $4 95 Dealers . 


ad 
ee WRITE FOR CIRCULAR 


SORGHUMS 
New Fn land bE -P Los Angeles: Demand good; trend steady: MILLER MANUFACTURING co. 
supply ample; No. 2 milo, delivered CCP, 
° wept. 14 251 W. Kellogg Bivd., Saint Paul 2, Minn. 


prompt, $3.10. 


Cincinnati: Demand fair; trend steady; 


| 
177 MILK STREET BOSTON A MASS. | supply adequate; $3.15. 
| Ft. Worth: Demand good; supply, offer- 
ings light; carlots, bulk, No. 2 yellow; $2.65 


* (Zorton’s Al-Fish Blend Jr. Gorton’s Layer Blend citer, 

Gorton’s Mar-Vi-Tic Blend Gorton’s Turkey Blend 
* Condensed Fish Solubles Dried Potato Pulp 
Kansas City: Market quiet and somewhat 


Vitamin Oils Fish Meal Dried Beet Pulp |] | there premare of 


"Ide. 


ferings. Sales confined to occasional cars. —— 
* Southern Sunshine Poultry Litter Feather Meal | shipment City went. 9530 The EXTRA eggs re- 
Richpelt Ocean-Fresh Fish Dried Cond. Fish Solubles | 82 ‘aterest shown in forward 
$48.50. 
* Dried Citrus Pulp + Flavor Corporation of America "Decatur: Demand fair: supply adequate; OYSTER SHELL te 
% bulk, unrestricte -50@55. éll-mas or mash- 


Demand firmed up somewhat 


Chic 
DISTRIBUTED BY e | during ‘the week ending July 18, only to 
fall off again later. Formula feeds were 
moving slowly and buyers were awaiting 


grain diets may cost 
as little as 2 pennies 
a dozen! Insist on 


1207 Liberty COOPER BLACKSTONE further developments before taking on addi- EGGSHELL BRAND 
Cheriotte 2, N. C. ‘tele. Maine for the calcium-food 
Phone: Franklin 7-1522 Phone: Doylestown 4568 Phone: Caribou 2-0032 that's soft, digestible 
BARRETT CO. MANEY BROS. and odorless. 
Columbus, Ohio Clinfon. J. MILL & ELEV. CO. SOUTHERN OYSTER SHELL MILLING CORP MOBILE, ALABAMA 
L. ROBBIE’ ROBERTSON HAWKINS MILLION $ Minneapolis, Minnesota 
Bex HEN, IN Feed of All Kinds 
+ N. . orrisondur | 
| xcellent References Use Feedstuffs WANT ADS for RESULTS 
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ESHELMAN 


(Continued from page 1) 


the 90,000-bu. handling and storage 
bins. 

The plant will produce a full line 
of feeds, in bulk or in bags, for dis- 
tribution in Georgia, Alabama and 
northern Florida. 

The manager of the plant will be 
Raymond D. Benner, Atlanta, Ga. He 
has been with the Eshelman company 
since 1941 and has served as a sales 
representative and company ware- 
house manager. 

The Eshelman firm, established in 
1842 and one of the oldest feed com- 
panies in the country, at present 
operates feed plants at Lancaster; 
York, Pa.; Circleville, Ohio; Sanford, 
N.C., and Tampa, Fla. It distributes 
Red Rose feeds throughout the east- 
ern part of the country and exports 
feeds to foreign countries. 

The new plant is being built by 
Gulf States Construction Co., Atlanta. 


CATTLE ON FEED 


(Continued from page 1) 


11% from the same date .last year 
and down seasonally 26% from the 
3,450,000 head on feed April 1 this 
year. Including an allowance for 
Michigan and Wisconsin, the number 
on feed in the 11 Corn Belt states 
was also down 11% from the July 1, 
1955, number. 

Shipments of stocker and feeder 
cattle into the nine Corn Belt states 
during the April-June period were 
7% below the same period last year. 
However, placement of local feeder 
cattle is apparently well above a 
year earlier, according to USDA. 


California Numbers Down 


The number of cattle on feed in 
California on July 1 was estimated 
at 398,000 head, 13% below the 457,- 
000 on feed a year ago, but 34% more 
than the 297,000 head on feed April 
1 this year. The number on feed in 
Colorado totaled 154,000 head. This 
was 14% less than a year earlier 
and 20% less than the April 1 num- 
ber. 

USDA reports that Arizona had 
117,000 head on July 1, compared 
with 170,000 on April 1 and 120,000 
head on July 1, 1955. Texas has shown 
a substantial increase over a year 
earlier for each quarter this year. 
Jan. 1 was 8% above a year earlier; 
April, with 93,000 on feed, was up 
11%; and July 1, with 74,000 on feed, 
was up 48% from a year ago. 

USDA data for the 13 states reveal 
that the number on feed over three 
months is 18% less than a year ago, 
while those on feed less than three 


CATTLE AND CALVES ON FEED IN 14 
STATES* 


July 1, 

July |, Apr. |, July !, as % of 
State 1955 1956 1956 July |, ‘55 
——1,000 head % 

BP 90 155 89 99 
Indiana 170 254 162 95 
Illinois 453 575 412 91 
Minnesota .. 235 290 209 89 
1,090 1,254 1,025 94 
Missouri ... 155 216 146 94 
South Dakota 150 150 100 67 
Nebraska .. 432 $447 320 74 
Kansas .... 92 $109 90 98 
Nine N.C. —— — 
States ... 2,867 3,450 2,553 89 
eee 50 93 74 148 
Colorado ... 180 193 154 86 
Arizona ... 120 170 117 98 
California .. 457 297 398 87 
13 states .. 3,674 4,203 3,296 90 
Michigan .. + t + 104 
Wisconsin .. + + ? 89 


*Estimates include only cattle being fattened 
for market as a more or less distinct agricul- 
tural enterprise, and excludes small opera- 
tions incidental to dairy and general farming. 
Cattle thus fed are presumed to produce car- 
casses that will grade good or better. 


#Data not available. 
Revised. 


SEE OUR AD 
ON PAGE 24 


HAMMERMILLS 


months is 4% greater than last year. 
As a percent of total on feed, the 
number on feed less than three 
months was 40%, compared with 35% 
a year earlier. Cattle on feed 3-6 
months represented 32% of the total 
both years while those on feed more 
than 6 months accounted for 28% 
this year, compared with 33% last 
year. 
Fewer Heavier Cattie 

Estimates of cattle on feed by 
weight groups indicate that most of 
the decrease occurred in the heavier 
cattle. The number of cattle weigh- 
ing over 900 Ib. on July 1 was 18% 
below a year ago. Those weighing 
under 600 Ib. were down 11%, while 
those weighing from 600-900 lb. were 
down 5%. 

Steers on feed July 1 represented 
68% of the total, compared with 70% 
a year ago. Heifers accounted for 
28%, compared with 25% the pre- 
vious year. Calves comprised 4% of 
the total on feed July 1 in each of 
the past two years, USDA reports. 


Soybean Meal Futures 


Decline at Memphis 


MEMPHIS—Soybean oil meal fu- 
tures declined on the Memphis Board 
of Trade for the week ending July 
18. Liquidation and a weakness in 
soybeans were the contributing fac- 
tors. 

The July soybean oil meal option 
went off the board July 20. All un- 
restricted and Eastern Trunk Line 
contracts were liquidated several days 
prior to the expiration. The week saw 
a contraction in trading volume and 
a decline in open interest. 

The market began its sag early in 
the week and never rallied enough 
to post a gain over the week ending 
July 11. Feed business was called 
spotty and the demand for cash oil 
meal was termed slow to slightly im- 
proved in some sectors. 

Final unrestricted soybean oil meal 
prices on July 18 were 50¢@$1 ton 
lower. Sales amounted to 22,700 tons 
as compared with 32,900 tons for the 
week ending July 11. Closing ETL 
prices were 25¢@$1.50 ton lower. 
There were 1,900 tons traded as com- 
pared with 1,600 tons the week be- 
fore. 

There was little feature to the 
cottonseed oil meal futures trading. 
The initial trade in the new sacked 
cottonseed oil meal contract was re- 
corded when 100 tons of December 
meal traded at $52.50 ton. Final 
prices on the new contract were 25¢ 
higher to 50¢ ton lower. 


DEMURRAGE 


(Continued from page 1) 


the charge from $3 to $4 for each 
debit and raise excess days demur- 
rage from $6 to $7 for the first two 
days and $6 to $10 for all additional 
days. Other changes also would add 
to the costs of shippers through 
counting Sundays and holidays, and 
through other changes in the regula- 
tions. 

The over-all costs of demurrage to 
shippers would be practically doubled 
by the new rates, Ray Cox of the 
Acme Traffic Service, Kansas City, 
said. “The proposals are ridiculous 
and unnecessary.” 

Mr. Cox will file the request for 
suspension for the dehydrators group 
and will work with Owen Smith, Nu- 
trena Mills, Inc., Kansas City, in fil- 
ing a similar request for the Midwest 
feed association. 

Arguments set forth by those op- 
posed to the rate increase are said 
to center around the alleged fact that 
the present boxcar shortage was 
caused almost entirely by poor man- 
agement on the part of the railroads 
who failed to order new cars until 
very late, when they knew that 
shortages would cause long delays in 
delivery of the needed cars. (See 
editorial on page 2.) 
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Dehydrated Alfalfa Production Declines 


KANSAS CITY—June production 
of dehydrated alfalfa meal continued 
to lag behind last year, the produc- 
tion report of the American Dehydra- 
tors Assn. reveals. The figures, cover- 
ing 236 drums operated by members 
of the association, show a decline of 
2.8% in output in June compared 
with the same month last season. 

The figures indicate a continuation 
of the trend reported earlier in the 
U. S. Department of Agriculture sta- 


| tistics which show a 12% production 


| at 165,001 


deficit in the period Jan. 1 to May 30. 
The ADA figures show a similar 12% 
loss for the six months of January 
through June. 

Storage stocks as of June 30 also 
were lower than a year ago, standing 
tons, compared with 
165,461 a year earlier. The decline 
was most pronounced in Nebraska 
and in the Missouri-Mississippi Valley 


| area. California stocks are higher. 


DROUTH AID 


(Continued from page 1) 


a cash subsidy of $10 ton on hay 
after presenting evidence of purchase 
to a county ASC office. The group 
also asked that USDA start a pro- 
gram which would allow certain 
designated counties in the southern 


part of the state to receive feed 
grains by paying only handling 
charges. 


From the long-range standpoint, 
the committee suggested a soil bank 
program for range and pasture lands 
and recommended that payment for 
deferred grazing under the present 
agriculture conservation program be 
increased. 


HATCHINGS 


(Continued from page 8) 


tries that USDA, in its policy on 
handling and sales of government 


corn will have to be bought back 
from CCC at some price. The most 
optimistic situation would be sale of 
CCC stocks of 1952-crop corn at an 


| out-of-condition price of country bin 


sites. 

But with the free market demand 
pressing in a short supply situation, 
it may ultimately be found that even 
country bin site corn is expensive. 
Farm holders of cash corn also are 
likely to be reluctant sellers since 
the new price support is set at a min- 
imum of $1.25 bu. 


May Seek Help 

USDA officials told this reporter 
that they are now expecting pleas 
from the turkey industry later this 
year for help in bailing producers out 
of the heavy production situation 
through government purchase pro- 
grams for the school lunch program 
and other give-away outlets. 

Problems for broiler producers also 


| are noted, but that industry, on a 


short production cycle, can work it- 


| self out better. 


grain stocks, was headed for higher 


feed grain prices. This situation has 
happened, and the policy henceforth 
at USDA is for stabilization of corn, 
oats, barley and oilseed meal prices 
at about price support levels plus an 
added small amount. 

Previous reports in Feedstuffs 
should have made it clear that USDA 
was manipulating prices of feed 
grains to a point where the situation 
would be financially unfavorable for 
turkey producers to feed out heavy 
turkeys. However, the big increase in 
production has continued, as_ the 
hatchery report indicates. 


Free Market Supply 
At this time, the free market sup- 
ply of corn is short for the balance 
of this feeding year by more than 
175 million bushels. This means that 


| 


A major item for the turkey and 
broiler industries to consider is that 


| USDA is looking for stabilized feed 


| grain prices at 


somewhat higher 
levels throughout the remainder of 
this season, and in the case of the 
big feed grain, corn, it may be dif- 
ficult for USDA to hold this price 
stability design, at about the support 


level, if the 175-million-bushel short- 


age of free market corn is under- 
stood by poultry producers before 
the free markets reflect this condi- 
tion. On the basis of past indications, 
it appears that turkey producers will 
ignore the market connotations and 
that the broiler industry will go 
through its regular price and produc- 
tion problems. 

Turkey producers, some say, may 
be asking for some form of price 
support help prior to the election. 


The word really gets around. No 
wonder: feed manufacturers have 


| SEE IT'S ANOTHER 
BIG ELECTION YEAR, JIM 


THE RESULTS 
ARE ALREADY 
IN...MORE 
CALIFORNIA 
PELLET MILLS 
ARE SOLD TODAY 
THAN ALL 
OTHER MAKES 
COMBINED 


proved conclusively that they get 
highest capacity at lowest cost per ton with CPM. 
Find out today about their many exclusive features. 


Write or call for complete information. 


CALIFORNIA PELLET MILL COMPANY 


SAN FRANCISCO + CRAWFORDSVILLE * NO. KANSAS CITY 
Soles & Service Representatives also in ATLANTA © BUFFALO * DENVER * FT. WORTH 
HARRISBURG © MEMPHIS © MINNEAPOLIS * OMAHA © SEATTLE © ST. LOUIS 
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Rough and Broken 
Rice Sold and Offered 


The sale of Commodity Credit 
Corp. rough and broken rice and 
more offerings of rough rice to be 
sold on a competitive bid basis, have 
been announced by the Commodity 
Stabilization Service offices in Dallas 
and Portland. 

The Dallas office has sold 85,488 
cewt. broken rice for export and do- 
mestic use. Bids were rejected on 
62,550 cwt. Most of the rice went for 
export. The remainder was sold as 
follows: 

Arkansas Rice Growers Coopera- 
tive Assn., Stuttgart, Ark., bought 
6,653 cwt. at $5.86; Producers Rice 
Mill, also at Stuttgart, 6,391 cwt. at 
$5.87, and Roberts Rice Mill, Weiner, 
Ark., 1,022 cwt. at $5.86—all sold in 


* bulk for unrestricted domestic use. 


Tyson Feed Hatchery, Springdale, 
Ark., bought 9,957 cwt. at $2.112 ewt., 


sacked, for restricted domestic use 
as feed or mixed feed. 

Bids will be received by the Dallas 
office until July 24 on 142,046 ewt. 
broken rice for domestic use as feed 
or for unrestricted export use. 


Rough Rice Sold 

Sale of 100,169 ewt. rough rice for 
grinding into domestic feed or feed 
ingredient has also been announced 
by the Dallas office. Prices at which 
it sold ranged from $1.21 to $1.42 
cwt., bulk, and from $1.23 to $1.39 
ewt., bagged. 

Successful bidders, locations, 
amounts purchased and prices paid 
per hundredweight were: Pacific 
Vegetable Oil Corp., San Francisco, 
69,083, $1.2301@1.28, bulk; Conway 
County Farmers Assn., Morrilton, 
Ark., 19,495, $1.21 bulk; Rex Rice 
Co., Inc., Eunice, La., 4,718, $1.32@ 
1.42, bulk, and 96, $1.29, bagged; Moll- 
nar Bros., El Campo, Texas, 2,234, 
$1.37, bagged; Powell Feed Store, 
Green Forest, Ark., 2,000, $1.23 bulk; 


El Campo (Texas) Rice Milling Co., 
1,387, $1.23 bagged and Louisiana 
State Rice Milling Co., Abbeville, La., 
1,156, $1.42, bulk. 

An additional 172,000 cwt. were to 
have been sold July 19. : 

The Portland office has offered 
400,000 ewt. California pearl rough 
rice with bids to be accepted until 
11 am. July 25. 

Details on announcements of these 
latest offerings may be obtained from 
the CSS commodity offices in Dallas 
and Portland. 


$14,000 FIRE LOSS 

FT. WAYNE, IND.—The St. Joe 
Center Feed Mill, Inc., grain elevator 
suffered a recent fire loss estimated 
at $14,000—$6,000 to the three-story 
frame building and $8,000 to the con- 
tents. Leonard Lakand, one of the 
owners, said the elevator was valued 
at $40,000, with the contents ap- 
praised at $30,000. 


Concentrate 
for hogs 
Increases Feed 
Efficiency and 
Stimulates 
Growth of Swine 
when fed with x 
to x parts 
of grain. 


Now all of your hog feeds can have 
the advantages of Pro-Gen! This 
outstanding growth stimulant that 
has proved its effectiveness in poul- 
try and complete hog feeds has now 
been cleared for use in hog feed 


Now you can add all the 
advantages of 


PRO-GEN -ARSANILIC ACID 


to your hog feed concentrates 


Keeps pigs growing evenly with fewer “tail-enders” 
at market time. 
Maximum protection against scours—When 


combined with an antibiotic, PRo-GEN gives the 
safest, surest protection against infectious enteritis. 


e 


concentrates—at levels ranging 
from 0.02% in 20% protein concentrates to 0.05% 
in 35% to 45% concentrates. 


When these concentrates are fed with grain, hogs 
will be supplied 90 grams of Pro-GEN per ton of 
total feed and will give your feeds these advantages— 


Faster gains on less feed—Test after test has 
shown that Pro-Gen makes even the best feed 
better! Steps up feed conversions. Equals or supple- 
ments the growth stimulation produced by antibi- 
otics—and at much lower cost. When Pro-GEN is 
added to feeds already fortified with antibiotics, the 
result is even better performance. Most impor- 
tant ofall, Pro-GEN pays for itself many times over! 


Fewer Runts—Uniform Marketing —Pro-Grn 
exerts a controlling influence on the “disease level’ 
among hogs from the time they start eating all the 
way to market. Gives unthrifty pigs a real boost. 


Proved to be extremely effective even in bloody 
scours. 


Lower ingredient costs—Pro-GEN spares anti- 
biotic requirements. A small amount of Pro-GEn 
greatly reduces the amount of antibiotics needed to 
produce equal or superior results! 


Counteracts selenium toxicity—New tests at 
S. Dakota State College of Agriculture show that 
Arsanilic Acid (Pro-GEN) counteracted selenium 
toxicity, stepped up gains 12%, and reduced feed 
requirements by approximately the same amount. 


Quick, Accurate Assay 


You can maintain close production and quality 
controls with the rapid colorimetric test—approved 
by the Association of Official Agricultural Chemists 
—J.A.0.A.C., 37,106 (1954). 

Yes... with Pro-Gen...you can now build 
better hog feed concentrates for less. No other addi- 
tive adds so much to your feeds at such low cost! 


For complete information on PRO-GEN for hog concentrates 
including labelling instructions which need no further approvals, write fo... 


Abbott Laboratories, Chemical Sales Division, North Chicago, Illinois, 


In Canada: 1350 Cote De Liesse Road, Montreal 9, Quebec 


B. A, Lucius 


BOWMAN REPRESENTATIVE — 
B. A. Lucius, B. A. Lucius Co., Ft. 
Worth, Texas, manufacturers’ repre- 
sentative to the feed trade, has been 
appointed to represent Bowman Feed 
Products, Inc., Holland, Mich., it has 
been announced by K. M. Walters, 
executive vice president of the Bow- 
man firm. The Lucius firm will han- 
die all of the Bowman products in 
Texas, western Louisiana and New 
Mexico. The Bowman feed specialty 
products include vitamins, antioxi- 
dants, amino acids, stabilized fat 
products and pigmentation products. 


Hubbard Milling Co. 


Names Plant Manager 


MANKATO, MINN.—The appoint- 
ment of Paul Frederick as manager 
of the Hubbard Milling Co.’s Marion, 
Ind., feed plant has been announced 
by Ogden P. Confer, vice president 
and manager of the company’s feed 
division. For the past nine months, 
Mr. Frederick has been acting as 
coordinator of the Marion operation. 

Other operating personnel besides 
Mr. Frederick as branch manager 
are: Don Hansen, sales manager; 
Doug Young, personnel ana office 
manager; Don Mohrman, nutritionist 
and purchasing agent, and Jim Hawk- 
ins, mill superintendent. 

Mr. Frederick has been with Hub- 
bard for 21 years and was assistant 
superintendent at the home plant at 
Mankato before he was transferred 
to Marion in 1952 to become super- 
intendent of the new Marion plant. 


MARKETS 


(Continued from page 2) 


cheapest feeds and only what is 
needed for immediate purposes. The 
roughage market is ample to meet 
needs of this kind, and prices have 
advanced somewhat on a delivered 
basis. However, this is due to a short- 
age of truck deliveries, which has 
run up truck rates. F.o.b. prices on 
most roughage materials are un- 
changed. Feed mills for the most part 
are disinterested in additional pur- 
chases other than for spot needs. 
Most of the trade sees nothing in 
the immediate future to change the 
present southeastern feed picture. 


Mountain States 


There was an air of optimism 
about the feed business this week as 
some activity began in fall bookings. 
Some preparation has started for an 
expected upswing in cattle feeding 
this fall. 

Small numbers of replacements 
have moved into dry lots, with the 
prospect now of a fairly active year 
in cattle feeding in this area. Coarse 
grains are moving into the area in 
larger quantity, indicating increased 
activity in feeding. 

Continued dry weather is forcing 
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some movement of cattle to other 
regions and probably accounts for 
some increased use of prepared feed. 


Central States 


Feed manufacturers in the central 
states generally agreed that feed 
sales had slipped into the summer 
doldrums during the week ending July 
18. Order backlogs were light in most 
cases. 

The price situation was given as 
perhaps the most significant reason 
for the slowness, as some prices 
slipped further this week. Also, the 
wheat harvest was given as another 
contributing to slower feed sales. 

Manufacturers reported poultry 
feeds as moving well, and turkey feeds 
were somewhat better. Hog feeds 
picked up a little, but all other types 
were on the slow side. 

Although feed sales are consider- 
ably slower for the period, most man- 


ufacturers had been expecting the 
letdown due to warmer weather, 
easier prices and vacation time. 


Pacific Northwest 


Formula feed business was very 
quiet during the week, with both 
traders and manufacturers complain- 
ing of the lack of business. 

Improved pastures have taken the 
edge off of the hay business, and a 
fair amount of local hay is in pros- 
pect, in spite of previous predictions 
to the contrary. Millfeed is easy, and 
formulators of proprietary feeds state 
that dairy and cattle feeders are still 
using grains which were purchased 
several months ago under an emer- 
gency program. Some feed men state 
that this grain will last until fall, at 
least in some cases. 

Demand for laying and broiler ra- 
tions, as well as turkey feeds, is hold- 
ing up fairly well, but the almost 


complete lack of activity in the dairy 
and cattle feed buSiness is sufficient 
to take the “punch” out of the feed 
business as a whole, and everycne 
concerned with the feed trade states 
that business is very quiet. Vacations 
and summer layoffs of one kind and 
another doubtless have something to 
do with the lethargy in the business, 
also. 

Most of the trade is watching polit- 
ical developments as they may affect 
the market, and for the time being 
the whole trade seems to be simply 
marking time. 


Ohie Valley 


Reports on formula feed sales this 
week in the Ohio Valley were varied, 
but on the whole, some improvement 
in the volume of business was noted. 
Farmers are winding up the harvest- 
ing of the wheat crop. It is not an- 
ticipated, however, that there will be 


any considerable improvement in 
business during the next several 
weeks, in view of the ample pasturage 
and other farm factors which are 
more favorable than during several 
recent years. 

It is expected, though, that sales 
of turkey feeds will continue in good 
volume, as the growing birds will be 
requiring more feed from now on to 
fill them out for the fall and winter 
marketing periods. Sales of broiler 
feeds and egg mashes also are cur- 
rently in fair tonnages, and some im- 
provement was noted this week in 
the demand for hog feeds. 

For the first time in several weeks, 
formula feed prices remained fairly 
steady, and this could indicate a 
leveling off that might lead to a more 
active buying trend. Area mills this 
week were being operated an average 
of 70% of capacities, sufficient to 


maintain an order-production bal- 
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General Offices 


BRINTED IM U.S. A. 


BATCH SIZE FORTIFICATION 


Analysis and ingredients per attached label 


SCRIP 


Simplifies Fortification 
Cuts Production Costs 


Reduces Overhead 
f MANUFACTURED BY 
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ries, Inc. 


Chicago 32, Illinois 
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MADE IM U.S.A, 


Save time. Save money. Buy your vitamins, 
trace minerals and antibiotics custom blended 
to your own prescription. They are custom- 
packed, too. In handy batch-size bags to match 
your size batch. No chance for employee error— 
only one instruction to remember: “Add a bag 
to the batch.” 

One order replaces scattered buying. One 
product replaces many individual micro-ingre- 
dients. Dawe’s Prescription Service eliminates 
the errors and losses caused by unskilled labor 
handling costly materials in minute amounts. 


4800 South Richmond St. 


Laborut 


Yet, you pay for ingredients only! 

Dawe’s is the world’s oldest and largest spe- 
cialist in vitamin products for feeds. Dawe’s 
is a basic producer of feed fortification factors. 
Dawe’s offers you the widest selection of in- 
gredients, and the most complete service. 

Any practical combination of vitamins, trace 
minerals, and antibiotic is available through 
Dawe’s Prescription Service. 

Let us figure the cost of Dawe’s Prescription 
Service feed fortifiers delivered in your plant, 
to your specifications. Write us. 
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Chicago 32, Illinois 


